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SENDS OUT NEW QUERIES 
COMMITTEE SEEKS OPINIONS 





Chairman Ekern Solicits Information 
on the Subject of Fire Insurance 
Rating and Supervision 





H. L. Ekern, insurance commis- 
sioner of Wisconsin, and chairman of 
the insurance commissioner’s commit- 
tee, that is looking into the subject of 
fire insurance rating, has gotten out a 
new set of questions, which will be sent 
to companies and others interested in 
order that information may be ob- 
tained to go before the committee at 
its meeting in New York next month. 
The questions have been amended 
when compared with those previously 
sent out and the present queries are 
more along the line of argument_that 
was presented at the recent New York 
meeting. The questions are: 

List of Questions 


Anewer Of ...ciccccccccccccccsesssccece 2 
Po ot a se nnopaas anedee, Ge 
<i bia'G 5 40xe hanes bees 4 

ABBPOES 60 bir ccsssecsvcers 


Answer each question “Yes” or “No,” and 
add Remarks 


1, Should the law direct the insurance 
department to examine periodically and 
report upon rating bureaus (as under the 
New York law of 1911)? 

2. Should the law prohibit discrimina- 
tion in rates between risks of essentially 
poabetentey > the same hazard (as under 
the New York law of 1911)? 

8. Should the law authorize the commis- 
sioner of insurance to order the removal 
of such discrimination (as under the New 
York law of 1911)? 

4. Should the law prohibit the removal 
of discrimination by an increase in the 
rate unless the commissioner of insurance 
is satisfied that the increase is justifiable 
(as under the New York amendment of 
1913)? 

Should There Be Board of Review 

5. Should the law authorize the insured 
to complain to and be heard before a 
board on the question of whether his rate 
is excessive, unfair, or discriminatory (as 
under the Massachusetts law)? 

6. Should the power of the board be 
limited to making its findings and recom- 
— eae (as under the Massachusetts 
aw)? 

7. Should the board be empowered to 
order the rate corrected? 

. Should the board be empowered to 
fix the proper rate? 

. ould the insurance commissioner 
be substituted for the board above sug- 
gested? 

10. Should there be a right of appeal to 


(CONTINUED ON PAGE 29) 


WEBB’S DIGEST IS OUT 


The Handiest, Completest Lifemen’s 
Field Book ever issued on the Com- 
pany, the Policy, the Cost. 


Six Books in One. See Page 25 
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WHAT THEY REALLY ARE 


ANALYSIS OF INTERINSURERS 








Wisconsin Examiner Explains These 
Institutions After Investigating 
Their Operations 





In a report on various interinsurance 
exchanges that have been admitted to 
the state, Edward A. Ketcham, exam- 
iner for the Wisconsin department, 
goes into the history and “workings” 
of such institutions. He says such as- 
sociations are a mutualized form of 
Lloyds. 

While Lloyds originated in England 
in the seventeenth century, reciprocal 
exchanges had their origin in America 
in 1881, The first institution of the 
kind was launched by Weed & Kennedy 
of New York. It was called‘ the Sub- 
scribers at Individual Underwriters, 
is still in existence and was one of 
those examined by Mr. Ketcham. It 
was brought into being for the purpose 
of reducing rates on large mercantile 
risks, and its early records show that 
one of its principal purposes was to 
demonstrate to stock companies that 
this class was paying more than its 
share of the fire tax. 

Purpose: To Avoid Supervision 

The form of organization was adopted 
so that the experiment would be free 
from the scrutiny and government of 
insurance departments. To prevent the 
association from being an insurance 
company amenable to the laws, each 
member assumed liability on each other 
member separately and not jointly. 
After Weed & Kennedy had acted as 
attorney-in-fact for four years, the In- 
dividual Underwriters were turned over 
to John Raper Waters, who is called 
the father of interinsurance. He ap- 
pended on all policies the names of all 
subscribers, who were also  under- 
writers, just as the names of under- 
writers are attached to Lloyds policies. 
As he had some of the largest concerns 
in the country for clients, each policy 
was a formidable looking document 
that inspired confidence. 

No state took official cognizance of 
the Individual Underwriters or any of 
the similar institutions which had 
sprung up until 1895 when the New 
York department investigated them. 
Other examinations followed in 1902 
and 1909. 

Some New Concerns Weak 

Interinsurance became popular and 
spread. Kansas City became one of the 
greatest homes of this form of indem- 
nity. Inquiries regarding various insti- 
tutions have become persistent of late 

(CONTINUED ON PAGE 15) 
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SPEAKS ABOUT MANAGER 
LECTURE BY JOHN MARSHALL 


Distinguished Fireman’s Fund Man 
Makes Notable Address Before Chi- 
cago Fire Insurance Club 


John Marshall, one of the western 
managers of the Fireman’s Fund, ad- 
dressed the Chicago Fire Insurance 
Club Tuesday evening, on the subject 
of “The Manager,” and was well re- 
ceived. The club was honored by the 
presence of Mrs. P. D. McGregor, wife 
of the western manager of the Queen, 
who presented a musical program. A 
number of ladies attended this meeting. 

Mr. Marshall in his talk stated that 
every successful company must have a 
definite policy and that this policy must 
be carried out. It is outlined in the 
directors room, and is communicated 
to officers, managers, field men, exam- 
iners, other department heads and fi- 
nally to the agents. 

Manager's Life Is Strenuous 

He stated that the manager’s life is 
a strenuous one as he must see that all 
instructions are carried out. He must 
be the master of detail and faithful in 
the discharge of his duties. It devolves 
on him to secure as good a class of 
agents as is possible, and in turn to se- 
cure as good a class of risks from them 
as possible. 

He stated as a manager he believes 
in schedule rating, and that a manager 
expects that the agents will become 
familiar with it. He sees in the agents 
a great educational force in influencing 
public sentiment along different lines. 
He called attention to the tendency of 
the times to harass and annoy com- 
panies by the introduction of vicious 
legislation, and he stated that the aver- 
age legislature never ceases to tinker 
with fire insurance, which interferes 
with its natural development. 

Rates Being Forced Down 

He showed that in spite of the heavy 
burning ratio the average rate is be- 
ing forced down, and that by reason 
of competition, gross irregularities are 
creeping into the business. It should 
be the duty of the manager, in his 
opinion, to eliminate these irregularities 
and to hold the forces in check. It is 
idle folly, he argued, to sell insurance 
at prices that must invite loss and dis- 
aster. The manager, he stated, must 
so conduct the business as to safeguard 
the interests of stockholders, and to 
see to it that their investment will yield 
a profit. 

Appointment of Field Men 

The appointment of field men is one 
of the important functions of the man- 
ager, and he stated that any company 
that attempted to do an agency business 
without field men, would soon find it- 
self in serious difficulties. He outlined 
some of the qualifications that a special 
agent should possess, and stated that 
the instructions of the management 
should be followed and that the field 
man should be backed up in his work. 
He emphasized the fact that a field 
man should not try to discredit his 
company in the eyes of his agent. 

He believes that the time is coming 
when various states will pass agency 
qualification laws. He feels that com- 
panies are largely responsible for the 
agency appointments that have been 
made, and that many of the troubles of 
today could have been avoided by more 
care in the selection of agents. 

Work of Examiners and Accountants 

Referring to the examiner he out- 
lined his duties and called attention to 
the importance of his work. He treated 
in a similar way the work of the ac- 
counting department. He stated that 
the bookkeeping department of a gen- 
eral office is as important as any other 
department, and that the bookkeeper’s 
letters should receive the same prompt 
and careful attention accorded to other 
office mail. The accounting depart- 
ment, in most cases, is entrusted to the 

(CONTINUED ON PAGE 37) 








PUTNAM’S WESTERN SCHEDULE 


National Local Agents’ Association 
Secretary Will Take a Flyer and 
Hold Several Conferences 


Boston, Mass., Nov. 25—(Special)— 
Secretary Putnam of the National Lo- 
cal Agents’ Association will attend a 
meeting and luncheon of the Syracuse, 
N. Y., board Nov. 28, and will go on 
the same afternoon with President 
Johnson to attend the meeting at 
Rochester of the executive committee 
of the New York Agents’ Association. 
The following day he will be at Buffalo 
with Chairman E. C. Roth of the Na- 
tional executive committee. Chairman 
Roth and Secretary Putnam will then 
go on to Chicago to meet with Presi- 
dent Hildreth and other National offi- 
cers. While at Chicago the National 
officers will meet the state association 
officials from Illinois, Wisconsin and 
Indiana. Secretary Putnam will visit 
Minneapolis and St. Paul Dec. 5. He 
will also confer with state association 
officials at Detroit Dec. 8 and Colum- 
bus, Ohio, Dec. 9. 


Superintendent Emmet of New York 
has invited the National Local Agents’ 
Association to send delegates to the 
conference to be held in Chicago Dec. 
1 to consider the New York order on 
liability eee expense. President 
C.F, ildreth, Secretary Putnam, 
Chairman E. C. Roth of the executive 
committee and others will attend. 

While in Chicago ‘the National offi- 
cers will confer with the officers and 
executive committee of the National 
Casualty & Surety Agents’ Association 
relative to merging the two bodies. 





Kentucky Committee Meets 
The Kentucky committee has de- 
cided to file objections to the new to- 
bacco schedule promulgated by the 
Kentucky state rating board and also 
ask for a hearing. Such a course was 
decided on at a meeting Monday. 





Features of the Week 








GENERAL 


Editorial page 
Personal side of the business 


FIRE 


Fire protection news 

Comment from Ohio field 

Cleveland agents win case 

Changes in the field 

News of companies 

Union National of Indiana proposed... 
Wisconsin comment on interinsurers.. 
Questions asked on rating 

John Marshall's lecture 

Kentucky field men’s meeting 

Frank M, Rice in new deal 

Kansas fire prevention meeting 
President W. J. Dutton resigns 
Illinois Blue Goose meeting 
Kentucky and southern news 

South Dakota fire preventers meet... 
List of union and bureau companies.. 
American Union controversy 
Michigan agents aroused 

Iowa mutuals’ meeting 

Changes in Kansas City Board 

With Chicago brokers 

Automobile insurance news 


LIFE 


Linzmeyer goes to the Southland 

Bankers Reserve 1914 dividends 

Chicago life men meet 

Underwriters’ association activities... 
Work done by Kansas companies..... 
Program of life presidents 

American Life Convention plans 

Fidelity Mutual’s new forms 25 
Equitable of New York’s monthly plan 21 
Dr. E. C. Spinney in promotion scheme 20 
Decision on term policy 19 


| News of companies 


Connecticut General 1914 dividends... 
Phoenix Mutual’s western rally 
Educational field department 


CASUALTY 


Casualty & Surety Supplement 

News of compensation 34 
What National association is doing... 32 
Government surety limits 5 
Missouri F. & C. reinsures boiler line. 35 
Surety banquet at Cleveland 33 
Title deal causes interest 

Washington surety decision 

Chicago depository bonds 

Detroit agents find rate cutting 

Kansas City Casualty kills rumor... 
Massachusetts Accident meeting 
American Guaranty expanding 

Western Indemnity plans 

Aetna’s Chicago appointments 





CONFPLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 
LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED and THIRTY-THREE MILLION DOLLARS 


.__LOSSSES PAID 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,739,218.97 

UNITED STATES NET SURPLUS 4,015,972.92 

New York Office, 80 William St. ) Northwestern. Department 

J. M. DECAMP, General Agent 1144 Insurance Exchange, CHICAGO 
Ohio, Indiana, Kentucky, Tennessee, WILLIAM S. WARREN Manager 


ae Ye GEO. H. MOORE, Assistant M 
West Virginia at Cincinnati HUGH R. LOUDON, Deputy Asst. 








NATIONAL-BEN FRANKLIN FIRE INS. CO. 


Capital, $1,000,000 Assets, $3,336,342.32 


GREATER PITTSBURGH’S GREATEST 
FIRE INSURANCE COMPANY 


Long past the experimental stage 
; Represent a millionaire company 
H. M. SCHMITT, Secretary and General Manager 

















Fidelity- 
Phenix 


Fidelity 
Underwriters 


Ten thousand loyal 
agents prove the 
practical value of 
representing the 
‘Fidelity - Phenix. 
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80 Maiden Lane, New York 
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37 S. La Salle St., Chicago 
HENRY EVANS, President 
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“Two of the Oldest and Strongest Fire Insurance Companies of France”’ 
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GOT THE “BUG” EARLY 
PARKMAN ADDRESSES MEETING 
Kansas Fire Marshal Is Going After 


“Passive” Incendiaries—Work at 
Prevention Sessions 





That he is not by any means restrict- 
ing his work to tracing and catching 
active incendiaries, but that he is after 
the passive incendiary as well, was part 
of the message of State Fire Marshal 
Harrison Parkman to the Kansas State 
Fire Prevention Association at its 
meeting last week. 

“Your president, Mr. Hardy, proved 
that ‘he was not a good judge of human 
nature,” he said. “He declared 1 
would be a ‘bug’ on fire prevention in 
a year after I started my work as fire 
marshal. He was mistaken. It only 
took me three months to get the bug.” 

By passive incendiaries Parkman 
said he meant all those who by care- 
lessness, thoughtlessness or otherwise, 
without actually setting a fire, are re- 
sponsible for fires. The man who 
leaves trash and rubbish lying around, 
the man who permits defects of any 
kind to exist in his building—all these 
are classed as passive incendiaries and 
will be treated as such, according to 
the fire marshal. 

Make It Unpleasant for Incendiary 

“I am going to keep up the fight 
until we. have made it unpleasant for 
every brand of incendiary,” Parkman 
said. 

He proposes to carry the fight 
through the public schools and the 
newspapers, declaring he _ believes 
through such channels, as well as with 
personal work the will be able to do 
through his department, that the cam- 
paign of education can best be made 
effective. R 

Citing one instance in Kansas, in 
what is notoriously one of the worst 
places in the state for defects—Leaven- 
worth—Parkman said he had been 
unable to stir the fire chief, being met 
with the rejoinder that the chief did 
not have time to make inspections, and 
that he did not have men enough to 
spare any for that work. He said he 
finally aroused Mayor Crancer to the 
point where he had ordered his police- 
men to make inspections, and that he 
is training the police department to be 
building inspectors. Through that de- 
partment he believes he may effect a 
clean-up in Leavenworth. 

Wants Uniform, Signed Reports 

The matter of uniform reports from 
town inspections was one of the mat- 
ters threshed over carefully. Secretary 
F. L. Britton called attention to the 
fact that too many reports were being 
sent in without any means of identi- 
fication as to their source. He said 
questions are constantly arising with 
regard to these reports, and he wants 
to ask questions. He asked that the 
person sending in such reports at least 
place this initials on them. The matter 
was referred to a committee who re- 
ported back with the following recom- 
mendations, which were adopted: That 
each building, no matter how many 
occupants it has, be covered with one 
slip and be designated as one risk, the 
slip giving the occupancy and defects, 
and that the initials or name of the 
person making the report be signed to 
each slip. The committee also recom- 
mended that copy for newspapers in 
towns to be inspected be furnished to 
the chairman of the inspection com- 
mittee when he is furnished with other 
supplies, giving ample time to have 
such copy placed in the hands of the 
editors. 

Form Women’s Auxiliary 

In addition to special publicity work 
planned for the coming year on a 
broader scale than ever before, which 
was left in the hands of the publicity 
committee, the proposed organization 
of a women’s auxiliary will be worked 
out during the next year. The matter 

(CONTINUED ON PAGE 39) 
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Changes in the Field 











W. B. Erfert 
W. B. Erfert of Freeport, Ill, spe- 
cial agent of the Crum & Forster 
companies in Wisconsin and northern 


Illinois, has resigned in order to give | 


all his attention to the Bankers’ Re- 
serve Life Association of Freeport, of 
which he is president. 

Mr. Erfert went with the home of- 
fice of the old German of Freeport 
in 1892 and has been continuously with 
that office, and Manager F. M. Gund 
of the Crum & Forster companies 
ever since. In fact, Mr. Gund 
and Mr. Erfert began service in the 
German of Freeport at about the same 
time. Mr. Erfert has been interested 
in the Bankers’ Reserve Life since it 
siarted, and has given it considerable 
attention. The company has now de- 
veloped to a point where it requires 
all his time, 

Mr. Erfert has made a splendid record 
in fire insurance, and his many friends 
predict that the Bankers’ Reserve Life, 
being given all his energy, will develop 
rapidly. 





B. H. Dickson 
B. H. Dickson, for many years local 
agent at Tecumseh and Shawnee, Okla., 
has been appointed special agent for 
Oklahoma by the Amazon Fire. 





John M. Murray 


John M. Murray, of Chicago, special 
agent of the Aachen & Munich in In- 
diana and Illinois, has decided to leave 
the insurance field and will take up 
some line of work that does not en- 
tail continuous traveling. Mr. Mur- 
~~ was in the field for the Svea before 
taking his present position. He is a 
brother of General Agent H. W. Mur- 
ray of the Aachen & Munich. No pro- 
vision has yet been made for his suc- 
cessor. 





N. A. King 
N. A. King, who has been in charge 
of the loss department of the Central 
National of Chicago, has become an 
adjuster on the staff of the John B. Lee 
Company of Minneapolis, independent 


| adjusters. Mr. King has a good knowl- 
edge of losses, Prior to going with the 
Central National he was assistant sec- 
retary of the Standard of Keokuk, 
which reinsured in the Central National. 





Charles A. Russell 
Charles A. Russell has resigned the 





cut Fire as of December 1 to become 
an examiner in the western department 
of the American at Rockford, Ill. Mr. 
Russell has been in the business for 
over twenty years and during the past 
fifteen years has been with the Con- 
necticut. He began as an office boy 
in the western department of the Con- 
tinental and transferred to the Connec- 
ticut five and a half years later as a 
clerk. He rose through rank to an 
examinership and three years ago went 
into the field as state agent for Indiana. 
With his long office experience and 
field work he is admirably equipped for 
his position with the American. The 
Connecticut has as yet made no ar- 
rangements to fill the vacancy. 





C. W. Hutchinson 


C. W. Hutchinson, of Detroit, special 
agent of the Calumet, as been ap- 
pointed special agent of the Michigan 
F. & M. in the upper peninsula of 
Michigan. He is secretary of the 
Michigan Fire Prevention Association 
and one of the popular field workers 
of the state. 

Mr. Hutchinson is an upper penin- 
sula man, having begun business there 
as a local agent, in the employ of Jo- 
seph Flesheim at Menominee. On Mr. 
Fleshiem’s death Mr. Hutchinson or- 
ganized the firm of Packer & Hutchin- 
son, and took over the business. The 
firm later became Cox & Hutchinson 
and remained so until Mr. Hutchinson 
withdrew to go with the Calumet. 
With the Calumet his travels were very 
extensive. His territory first was the 
upper peninsula and Minnesota and 
Wisconsin. After a while Iowa and a 
part of Nebraska were added. Under 
other changes he had _ successively 
Michigan and Wisconsin, Michigan and 
Ohio, Michigan, Ohio and Indiana, and 
finally Michigan alone. 

Marvin Whitney, who has had the 
entire state for the Michigan F. & M., 
will continue with the lower peninsula. 





Indiana state agency of the Connecti- | 





NEWS ABOUT COMPANIES 
BIG MEN BACK OF PROJECT 





Union National Fire of Indianapolis 
Being Organized With $2,000,000 
Capital and Like Surplus 





Mention was made in this paper some 
weeks ago of the proposed organiza- 
tion of the Union National Fire of 
Indianapolis, which has opened its of- 
fice in the Merchants Bank building. 
It is proposed to promote a com- 
pany with $2,000,000 capital and a like 
amount of surplus. It is proposed to 
sell the stock chiefly by mail, in order 
tc hold the promotion cost down to 
10 percent. The organizers make a 
point of the fact that the company 
will not be promoted by professionals. 

The active secretaries of the or- 
ganization are Richard D. Hughes, 
who was for some time president of the 
Majestic Life of Indianapolis, and 
Edwin G. Pugh, a successful attorney 
of Indianapolis, who has been prac- 
ticing in the city for 23 years, and 
during that time has held various po- 
sitions of honor and trust, the last of 
which was prosecuting attorney for 
Marion county. 

The organization committee is com- 
posed of prominent men and consists 
of H. S. Hadley, formerly governor of 
Missouri; United States Senator Dun- 
can U. Fletcher, of Florida; United 
States Comptroller Lawrence O. Mur- 
ray; Harry P. Bope, first vice-presi- 
dent Carnegie Steel Company; United 
States Senator John W. Kern, of 
Indiana; Frank L. Morris, United 
States bank examiner and chairman of 
the eastern district; Frank J. Scholz, 
president F. J. Scholz & Son, marble 
and granite works, and Guy Carleton, 
of Alberti & Carleton, New York City 
fire insurance men, and formerly under- 
writer for the Caledonian. 

The par value of the stock is $5, and 
it will be sold at $10. 

Mr. Hughes, formerly at the head of 
the Majestic Life, was for twenty 
years with the Metropolitan Life, 
Henry R. Martin, Charles L. Busch- 
man and George F. Lutz, well-known 
business men, are commissioners for 

(CONTINUED ON PAGE 37) 
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THE WESTERN 





KENTUCKY FIELD MUSTER 
GAMBLE ELECTED PRESIDENT 





Number of Questions Come Up Before 
the Annual Gathering of the 
State Association 
NEW OFFICERS ELECTED 

President—Harry Gamble, Atlas. 
Vice-President Chittenden, 
‘Ruecu re Gominittess John L. Sow 


ards, 
London Assurance; BR. E, horn, North 
British; Gordon Loug, Aetna; L. C. Riker, 
American Central. 





The first annual meeting of the Fire 
Underwriters’ Association of Kentucky, 
formerly the Kentucky Board, was 
held in Louisville Thursday. The meet- 
ing was featured by an able address of 
the president, John L. Smith, of the 
Hamburg-Bremen, who pointed out the 
fallacies of the attempt of the state to 
make rates; interesting papers dealing 
with the technical side of “Adjust- 
ments” and “Salvage” by representa- 
tives of the Southern Adjustment Bu- 
reau and the Underwriters’ Salvage 
Company, respectively, and the election 
of officers. 

Presentations are Made 

Retiring President Smith was pre- 
sented with a diamond ring on behalf 
of the association, the presentation 
speech being made by Secretary Drake, 
while the latter, who.recently took hold 
of the wotk of the association after a 
brilliant career as a special agent, was 

iven a handsome watch, W. H. 

eaver, his successor with the North 


America, making the presentation 
speech. 

President Smith’s Address 
In his annual address President 


Smith called attention to the fact that 
the iron safe clause is a mandatory re- 
quirement in unprotected localities, 
having been adopted by the state insur- 
ance board, Discussing working agree- 
ments with Bureau _ representatives, 
President Smith expressed the hope 
that within a short time no distinction 
will be made by the organization be: 
tween Union and Bureau field men, 
Control of incorporated agencies 
through requiring the licensing of each 
stockholder was suggested. The work 
of the committee appointed to investi- 
gate the establishment of district 
stamping officers was referred to, and 
the continuance of the committee 
recommended. The need of limiting 
the amount of other insurance on build- 
ings was discussed, though it was 
agreed that these regulations are diffi- 
cult of enforcement. It was pointed 
out that the probable repeal of the 
valued policy law will make the danger 
of unlimited insurance much less than 
at present. 
Discusses State Rating Law 

In connection with the state rating 
law, President Smith traced the work 
of the state insurance board, showing 
the numerous burdens placed on the 
companies, as well as the changes of 
front made by the board on practically 
every question which has come before 
it, and added: 


“Kentucky still has before it the entire 
field of fire prevention legislation. Havin 
satiated itself with every known means 0 
vindictive hostility in a blind effort to 
accomplish an unknown purpose through 
artificialities of legislation, we may hope 
that the law-making body and the officials 
of the state may soon realize their errors, 
and, halting at the end of their journey. 
discover that they have gone backwar 
instead of forwar 

“The state rate-making law is the result 
of impulsive efforts on the part of polit- 
ical and commercial interests, which com- 

rise as their personnel, citizens of such 
ntelligense and character as would a 
us in the hope that a civic problem woul 
be approached by them in a spirit of sin- 
cerity and fairness. The cheapening of 
fire insurance to the people of Kentucky 
must rest ey upon the decrease of 
those factors which enter into the cost. 
The only item that is susceptible to suf- 
ficient reduction to result in an appreci- 
able benefit to the people is the item of 
fire waste. 


Bopeal Valued Policy Law 
“The valued py law, by which the 
rewa 


state offers a to arson, should b 
oe of - is very pleasing. shone be 


of the darkness and indifference on the 
| question of fire waste, to have in sight one 
- a of light coming from the enlarged 
public-spirited activities of the fire mar- 
shal b o ‘oe See two years of his 
jurisdiction in_that office has done much 
work in an effort to place the fire mar- 
shal’s department of | me | Lamy a 
modern, progressive basis b ealing in 
an effective manner not on y, with the 
crime of arson, but with the incalculably 
greater problem of fire prevention. 
J. @ Windle’s Paper 

J. G. Windle, manager of the Southern 
Adjustment Bureau of Atlanta, made an 
address on “Adjustment.” He pointed out 
the fact that considering the enormous 
amount of money involved in his opera- 
tions and the essentially technical charac- 
ter of much of his work, the fire adjuster 
as a whole, is most poorly equipped o 
any of those who do professional work. 
He said that the adjuster should serve an 
apprenticeship of some kind for the pur- 
pose of acquiring the knowledge which is 
necessary in the handling of the business, 
stating that the three things most neces- 
sary to the adjuster are tact, knowledge 
of the trade conditions affecting the com- 
modity involved and knowledge of the in- 
surance contract. In connection with the 
work of the bureau, which he said was 
sometimes criticised for going outside the 
fire insurance ranks for justers, he 
pointed out that it is much better, for in- 
stance, to have for complicated book-work 
a man who is on accountant first and an 
adjuster second, than one whose chief 
knowledge is of fire insurance. 


Need of Technical Men 


In the same way, he said, the bureau is 
now looking for a man with a knowledge 
of mechanics to act in adjustments on 
machinery losses. Getting one who com- 
bines knowledge of mechanical engineerin 
with ability to assume the standpoint of 
the adjuster is a difficult task. Mr. Windle 
gave a number of striking instances of the 
value of knowing the technical features 
of a business which is having a loss ad- 
justed, one of them being the case of a 
plug tobacco factory, where by study of 
the eee processes and the val- 
ues involved in the way of materials, an 
adjustment was made possible which 
would have seemed out of the question at 
the opening of negotiations. 

George W. Campbell’s Paper 

The paper prepared by George W. Camp- 
bell, manager of the Underwriters’ Salvage 
Company, of Atlanta, was read in his ab- 
sence, which was due to illness % Ww. B. 
Lewis. The paper pointed out that the 
bureau has nothing to do with settling 
losses, but specializes in the handling, re- 
conditioning and sale of damaged com- 
modities. The point was also made that 
through its operations the opportunities 
of the speculator in fire-damaged goods 
have been limited, the former mode of 
permitting speculators in cotton, for ex- 
—_ to pool issues and buy a lot of the 
material at a small price having been 
eliminated. Reference was made to the 
special equipment of the bureau for cotton 
fire-fighting purposes, which is rushed out 
whenever a report of a cotton fire is re- 
ceived. A number of interesting instances 
dealing with the recoveries made from 
salvaged goods, to the profit of the com- 


panies, were given. 
_,Claude F. Snyder, of the Henry Clay 
Fire, read the report the memorial 


of 
committee on the death of John H. Curry. 
Semi-Annual Meeting 

The question of holding the next semi- 
annual meeting at Tate Springs, Tenn., to 
enable Tennessee field men interested in 
Kentucky to mingle with their friends in 
the business, was presented. Col. W. H. 
Wheeler, of the Home, suggested that the 
meeting be held in the form of an ex- 
cursion up the Kentucky river. 

The application of distillers for insur- 
ance on state and county taxes without 
subrogation was referred to, but after 
discussion it was decided best to put this 
matter in the hands of the governing com- 
mittee for action. 

The matter of making an exposure 
charge to cover smoke damage through 
balnk party walls was presented, and it 
was decided to refer it to the actuarial 
bureau for action. It was stated that 
claims for smoke comeee on this account 
have been growing rapidly of late. 


Unauthorized Companies Used 


The fact that some agents have been 
writing policies in unauthorized com- 
panies in order to be able to furnish their 
customers with contracts waiving the riot 
clause was referred to, but after several 
strong talks had been made to the effect 
that the association was invading the 
Tights of the agents, the matter was 


Announcement of the establishment of 
the electrical bureau of the Kentucky Ac- 
tuary Bureau, in charge of George W. 
Gene yee thede. t ; 

. B. Russell, of the Firemen’s Fund, 
nominated Harry Gamble of the Atlas for 
president and goaittyies thereby for the 

Ancient, and Honorable Order of Silver- 
here 3 Mr. Gamble was unanimously 





E. G. Halle, western manager of the 
Germania, has returned from a five weeks’ 
sagem och whi Sn ee irip ka ees 

‘ on s 
kept away from The office for eme days. 


The body of John Jesse sixty- 
five years oM, formerly United’ States 
manager of the Imperial of London, who 








has been missing for me da was 
found tn the har Tr of Cohasset, Wass. 








November 27, 1913. 








AMERICAN UNION MUDDLE 


ee 


FIGHT PUT UP BY AGENTS 





Object to the Receiver Attempting to 
Collect Unearned Commissions— 
Features of Issue 





The expressed determination of Re- 
ceiver Donaldson of the American 
Union Fire to attempt to collect un- 
earned commissions from agents of the 
company has led to a very extended 
protest on the part of the agents and 
steps are being taken by some of the 
leading former agents of the company 
to defend themselves against such ac- 
tion. 

The question as to whom unearned 
commissions belong when a company 
goes into the hands of a receiver has 
never been definitely settled. There 
are precedents for both actions. The 
receivers of the Baltimore companies, 
for instance, which failed after the 1904 
conflagration did not make any attempt 
to deduct from the claims of the as- 
sured for unearned premiums anything 
for unearned commissions. Walter 
Garland, who was agent of the Amer- 
ican Union at Baltimore, has got in 
touch with the receivers of all the Bal- 
timore companies and they have stated 
that after obtaining advice of counsel 
each ‘had decided upon such action. 

Get Opinion from Eminent Counsel 

Among the lawyers consulted at that 
time was Governor William Pinckney 
Whyte, one of the leading attorneys of 
the United States and former United 
States senator who gave it as his opin- 
ion that a claim by the receiver for 
unearned commissions would not be 
upheld by the courts. The Traders of 
Chicago, which, in liquidating declared 
a dividend of 74 percent on unearned 
premiums made no deductions for com- 
missions. On the other hand, other re- 
ceivers have deducted the commission 
item and have made the claims stick. 

Position of American Union Agents 

The position the American Union 
agents are taking is that both morally 
and legally, they are not obliged to re- 
turn the commissions on the unearned 
premiums. They have performed the 
service for which they have paid, have 
paid clerk hire and office expense; in 
many cases they have paid solicitors 
their commissions and in such cases it 
would be almost impossible for them 
to collect unearned commissions. Le- 
gally, their claims seem to be impreg- 
nable. 

While it is the custom for agents to 
have the assured assign the claims for 
unearned premiums to them, for con- 
venience, there is nothing to prevent the 
agent filing his claim directly with the 
company. Except as a matter of cour- 
tesy the agent does not enter into the 
deal at all. When a company goes into 
the hands of a receiver all contracts are 
automatically cancelled, the agent’s 
contract as well as contracts for insur- 
ance. 

Carey & Zimmerman’s Fight 

Carey & Zimmerman, local agents at 
Cincinnati, have taken a leading part in 
contesting the claim of the receiver. 
Mr. Carey appreciated from the start 
the points of such a controversy and he 
has based his actions from the moment 
the company went into the hands of the 
receiver on the basis that the company 
had no claim against him for unearned 
commission. All the claims of his 
clients have been assigned to John F. 
Ankenbauer as attorney for the assured 
and while he has expressed himself as 
being anxious to do everything in his 
power to assist in the settlement such 
offers have been purely offers of cour- 
tesy, not of duty. A number of other 
prominent agencies have taken the 
same position, among them, Lyman, 
Richie & Co., of Chicago. 

Position of Pennsylvania Commissioner 


Mr. Carey early in the game got ex- 
pressions from Commissioner Charle 
Johnson of Pennsylvania, who stated tha’ 
while he was unable to give a le 
opinion his personal belief was that Te 
turn commissions could not be collected 





by the receiver. The Ohio ents of th 
American Union held a medting of the 
time of the National association conven- 
tion in Cincinnati and as soon as Re- 
ceiver Donaldson takes any definite action 
towards collecting his claim a further 
meeting will be held and the agents will 
unite in the defense. While a consider- 
able number of agents have filed their 
claims and have deducted unearned com- 
missions all such claims will be treated 
exactly alike by the receiver; that is no 
matter how an agent has filed his claim, 
in case the court decides that agents are 
entitled to the full commission all agents 
will receive the full commission, and not 
simply those who have filed their claims 
on that basis. On the other hand, Mr. 

dson has declared that where agents 
have had their policyholders file their 
claims direct the unearned commission 
will be figured and this amount collected 
from the agent. There are two pro- 
cedures open. 


Procedure Likely to Be Followed 


Receiver Donaldson can go to the vari- 
ous states and bring suit to collect from 
the various agents the unearned commis- 
sion or he can tender payment to the 
claimants deducting the unearned com- 
mission, in which case the claimant 
would have to bring suit in a United 
States court in Philadelphia to collect the 
full unearned premium. This will prob- 
ably be the procedure, and would probably 
be the more satisfactory one all around. 
A decision in a United States court would 
settle the question all over the country 
and would give an important and valu- 
able decision on the question. 


National Association May Take It Up 


The question will probably be taken up 
by the National Association of Local 
Agents and it is expected that the agents 
in the various states will get together 
and fight the case as a body. If the case 
is brought in a United States court and 
if a considerable number of agents join 
in the expense the question can be prop- 
erly discussed and the case carried to a 
final decision with little expense to any 
one contestant. Receiver Donaldson him- 
self suggested to Mr. Carey that the Ohio 
agents get together and one decisive ac- 
tion would be much preferable to scat- 
tered suits all over the country. 





NO SLEEP FOR HIM 


“IT guess I won’t keep this policy,” said 
an insuree to the agent. “You see I got 
to worrying that my house might burn 
without insurance, till I couldn’t half 
sleep; and since looking up this company, 
got to worrying whether I’d get anything 
if my house did burn, till I can’t sleep 
at all."—Now and Then. 


A New Book on 


Fires and Fire 
Fighters 


By JOHN KENLON, 
Chief of New York Fire 


Department. 








Accounted the greatest expert in 
handling fires in the world. 

A book in which fire insurance men 
will be interested. 

Absorbing as a novel, and yet em- 
bracing much technical knowledge. 

A study of the principles and tech- 
nique governing the control of the 
great American waste. 

To everyone who likes to read thrill- 
ing stories of actual heroism, and who 
wants to learn how to protect his own 
property from fire-loss; to each Fire 
Department officer and man who 
wishes to learn the methods of a mas- 
ter fire-fighter; to each student of 
insurance and civic problems — this 
book is a necessity, an inspiration, a 
treasure. 


With 50 Illustrations, Mainly from 
Photo, 


graphs. 
Size 55% x 8% Inches, 424 Pages. 
Blue Cloth. Net, $2.50. 


This book would make a good 
Christmas present to some insurance 


friend. tulip ties 
The Western Underwriter Co. 


CHICAGO CINCINNATI 
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FORM NEW CORPORATION 
DEAL OF CENTRAL NATIONAL 





Organization of Douglas Bros. & Rice, 
Inc., Joins Local Company With 
Big European Combination 





Effective Dec. 1, Douglas Bros. & 
Rice, Inc., of Chicago, succeed the 
western office of Douglas Bros., of 
New York and the local department 
of the Central National Fire of Chi- 
cago. The new corporation of Doug- 
las Bros, & Rice, Inc., takes the wes- 
tern department of the great Mund & 
Fester, and Fester, Douglas & Folsom 
combination of Europe and New York. 
W. E. Smith, who has been manager 
of the Chicago office of Douglas Bros., 
will continue with the local depart- 
ment in the new office. Frank M. Rice, 
secretary of the Central National, be- 
comes president of the corporation and 
manager. 

Advantage to Central National 

This is regarded asa particularly 
advantageous arrangement for the 
Central National Fire, as it gives that 
company very close relations with a 
combination representing several strong 
treaty reinsurance companies, result- 
ing in the Central National getting 
a class of reinsurance that a company 
of its size individually would have no 
chance at. The Central National, 
through Secretary Rice, really becomes 
a stockholder in Douglas Bros. & Rice, 
Inc, The new arrangement contem- 
plates an -increase in the carrying ca- 
pacity of the Central National, which 
now is solely a reinsurance company 
except that it does local business at 
New York and Chicago. 

Great Concern Abroad 

The Mund-Fester combination is a 
very old institution, having been 
started about 125 years ago. It op- 
erates as different firms or corpora- 
tions at different points. Thus there 
are Mund & Fester of Hamburg and 
Antwerp; Mund, Fester, Heiseler & 
Wiese, of St. Petersburg; Fester, Foth- 
ergill & Hartung of London and Liver- 
pool; Fester, Douglas & Folsom of 
New York for treaty reinsurance busi- 
ness and Douglas Bros. of New York 
for surplus line business. 

Fester, Douglas & Folsom represent 
the Warsaw of Warsaw, Northern of 
Warsaw, Union-Phoenix of Madrid as 
treaty reinsurance companies and the 
European Accident of London for 
casualty and surety reinsurance. They 
have treaties with a number of im- 
portant American companies. 

Gives Good Facilities 

_ While this treaty business will con- 
tinue to be handled exclusively at New 
York, Douglas Bros. & Rice, Inc., will 
have these facilities as well as those 
of the string of European surplus line 
companies for reinsurance other than 
by treaty. The premium income of 
Fester, Douglas & Folsom and Doug- 
las Bros., of New York for reinsurance, 
local and surplus line business will 
amount to about $7,000,000 on the 
western continent this year. Douglas 
sros. & Rice, Inc., will have jurisdic- 
tion west of the Ohio and Mississippi 
rivers, including western Canada. The 
icago office of Douglas Bros., at 
2163 Insurance Exchange will be 
closed, the equipment being moved to 
the office of the Central National. 

During the years it was in the 
agency field the reinsurance business 
. the Central National showed a 
ower loss ratio and lower expense 
ration than its agency business. With 
_ increased business it will get 
sonen these new connections, it will 
€ able to reduce its overhead expense 
ratio still further. Its local agency at 
: hicago is doing a constantly increas- 
we business at a very fair profit. Al- 
josether the company’s prospects now 
ook better than ever before. 





Walla Walla Will Pay 40 Percent 


wuitigants Over assets of the Walla 
alla Fire who have been fighting in 








The Pioneer German Fire Insurance Company in America 








TOTAL LOSSES PAID IN THE 


Hamburg -Bremen 


Sire Insurance Company 
HAMBURG, GERMANY 


UNITED STATES $27,000,000 Organized in 1854 


Entered United States in 1858 





United States Branch 
123 William Street - - 
H. N. KELSEY, Manager 


New York 


Western Department 
Insurance Exchange - - Chicago, Ill. 
CONRAD WITKOWSKY, General Agent 








Board of Trade Bldg., Portland, Oregon 


Pacific Northwest Department « 


DAVENPORT -DOOLY COMPANY, General Agents 








AGENTS WANTED 


IN UNREPRESENTED POINTS 











the courts for several years have com- 
promised and creditors of the company 
will receive about 40 cents on the dol- 
lar as a first dividend. The land will 
be deeded back to Hollon Parker on 
his payment to Receiver Dorsey Hill 
of $110,000. Liabilities of the Walla 
Walla total $200,000. Whitman college, 
which was made a party to the suit, 
ted get $50,000 in cash, instead of the 
and. 





With Chicago Brokers 











Eugene I. Wile, manager of the Chi- 
cago agency of the Reisch Indemnity, 
talked before the insurance brokers at 
their monthly luncheon Monday, ex- 
plaining the subject of dram shop 
bonds. He presented the features of 
the Illinois dram shop act, and paid 
particular attention to the civil sec- 
tions of the law, under which a dram- 
shop keeper, or the owner or lessee of 
a building, in which a saloon is located, 
can be held for damages that any per- 
son may sustain, either in person or 
property or means of support by reason 
of the person obtaining a saloon license, 
selling or giving away intoxicating 
liquors. 

There are now 7,152 saloons in Chi- 
cago. Inasmuch as owners and lessees 
of property can be held, and as fre- 
quently the saloon keeper is judgment 
proof, damages are often secured 
against the former. 

The Reisch Indemnity issues a bond 
covering all parties at interest for a 
premium of $60. A reserve of 50 per- 
cent of the premium and other income 
is put up. Commission of 15 percent 
is paid. 

Mr. Wile stated that the respectable 
neighborhood saloon or the high class 
downtown cafe, is regarded as the more 
hazardous class, inasmuch as patrons 
of such places are usually of the higher 
grade, and if they are injured in any 
way, at once bring suit. He illustrated 
the value of bonds by a number of 
cases, showing how expensive gowns 
had been ruined by some intoxicated 
person tipping over a table, or innocent 
bystanders had been injured by such 
persons and recovery had been made 
under the bond. The Reisch Indemnity 
keeps off of saloons in certain districts 
of the city, which are usually main- 
tained by foreigners or irresponsible 
people. 

Mr. Wile summed up the three im- 
portant features of the civil section of 
the Illinois dram shop act, by stating 
that all persons who have been injured 
in their person by any intoxicated per- 
son, or in consequence of the intoxica- 
tion of any individual or individuals, 
shall have right of action against the 
saloonkeeper, owner or lessee of the 
building, as set forth in the civil sec- 
tions of the act. In the second place 
persons can recover property damage, 
such as breaking of glass, damage to 
clothing, loss of property, real and per- 
sonal. In the third place persons can 
recover their means of support as wives, 
mothers and other dependents. The 
amount recoverable under suits based 
on section 9 of the act is unlimited. 
Under this act the saloonkeeper, the 








owner, the man who rents or the lessee 
can be sued. 
* . 

President Thomas J. Byrne of the 
Insurance Brokerage Association has 
appointed D. F. Carpenter and George 
M. Eddy as the official committee of 
the association to attend the conference 
called by Superintendent Emmet of 
New York to consider the expense 
limitation on acquisition of liability 
business to be held in Chicago, Dec. 1. 
The Chicago association will take cog- 
nizance of the visiting broker delegates 
from New York and extend the cour- 
tesies of the city. 

« . . 

The Fire Brokers’ Association of the 
City of New York, at its raeeting last 
week, considered liability commissions, 
the association voting to accept an invi- 
tation which has been extended to it by 
Superintendent William T. Emmet to at- 
tend and participate in a conference to 
be held at Chicago, Dec. 1, to consider 
the questions of acquisition cost of lia- 
bility and miscellaneous insurance. The 
association will be represented by a 
committee consisting of President A. C. 
Hegeman, Vice-President John A. Eck- 
ert and Julian Lucas, Jr., chairman of 


the special committee on liability com- 
missions. a 


H. G. Lozier, in Rollins & Burdick’s 
office, one of the most popular of the 
bachelors in broker circles, is receiving 
congratulations from his friends, due to 
the announcement of his engagement to 
Miss Harriet Ludlow, a Wisconsin_girl, 
who is a niece of Mrs. Clarence 8. Funk, 
wife of the general manager of the M. 
Rumely Company, and former general 
manager of the International Harvester. 





HARD TO BAR OUT UNWORTHY 


New York Department Gives Out 
Statement Regarding Licenses of 
Adjusters of Losses 





New York, Nov. 25. -(Special.)— 
That the New York department is prac- 
tically unable to prevent undesirables 


from forcing him to grant them ad- 


justers’ licenses is the gist of the state- 
ment given out on Saturday. The 
department points out that since the 
law giving it jurisdiction over the busi- 
ness of adjusting went into effect 116 
applications for licenses have been filed. 
Careful investigations have been made 
as to the competency and trustworthi- 
ness of the applicants, and it has been 
shown conclusively that in many in- 
stances grave abuses have been prac- 
ticed by adjusters. But it was also 
found that in practically every ‘case it 
was impossible to obtain such evidence, 
under oath, as would justify the rejec- 
tion of the applicant. 


In a majority of the cases investigated 
it was found that complaints had already 


-been presented to the district attorney’s 
_office and that there were no proceedings 


taken or that cases had failed on _ac- 
count of the lack of definite proof. This 
has constrained the department to grant 
licenses to persons whom the commis- 
sioner has felt were open to criticism on 


‘their record, but these licenses have been 


granted with full knowledge on the part 
of the applicant that the department has 
full power to supervise all future acts of 
adjusters and that it has full power both 
to refuse to renew the license at the end 
of twelve months and to revoke the li- 
cense at any time for cause. 
Superintendent Emmet announces that 
it is his intention to exercise the most 
rigid scrutiny over the business of ad- 
justing fire losses as carried on by public 
adjusters with a determination to prevent 
such practices as have discredited the 
opdtations of public adjusters in the past. 
He-asks the assistance of the companies 
and the public generally by means of 





prompt notice whenever any act of any 
licensed public adjuster is found to be 
improper. The certificate of any public 
adjuster found guilty will be immediately 
revoked. 





At the National Conservation Congress 
at Washington, D. C., last week the topic 
of fire prevention, which was in the pro- 
gram, was not reached before adjourn- 
ment and fire insurance men who attended 
were much disappointed. 





Frank Locke, United States manager of 
the Atlas, is in Chicago. 


hsurance 
Brokers 


—and — 


Agents 


Many of your custom- 
ers have Live Stock 
not protected by insur- 
ance— you are the logi- 
cal party to “‘land’’ the 
business. 


WE HAVE A NEW PLAN— 


the details and you will 
commission for simply putting us in 
touch with the business. 

This Comaony will write a commer- 
cial policy which will cover owner of 
work horses against loss from hazards 
over which he has no control. 

No other company is furnishing this 
same protection on city dray, cartage, 
delivery and driving horses. 


National Live Stock 


Insurance Co. 
OF INDIANAPOLIS, IND. 


Chicago Office 


1409 Insurance Exchange Building 
W. H. WILKIN 


Special Agent 
Phone Wabash 3594 
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AS VIEWED FROM CHICAGO 


LARGE CITIES MEETING 
The joint large cities committee of | 
the Western Union and Western [n- 
surance Bureau meet Wednesday of 
this week to draft the notice that will 
go out from the committee tc the com- 
panies, asking each compary to in- 
struct its Chicago agents as to the new 
arrangements that are scheduled to go 
into effect January 1. 
There is a strong undercurrent ci 
muttering in Chicago agency circles 
and its voice has reached a number of 








Poor, Selden & Van Ness 


MANAGERS 
EASTERN DEPARTMENT 





ABELL BLDG., BALTIMORE 


CAPITAL $850,000.00 SURPLUS TO POLICY HOLDERS $1,310,131.42 





115 N. Pennsylvania St., INDIANAPOLIS 
JAMES F. JOSEPH, Vice-Pres. & UNDERWRITING MGr. 


The Wm. #. Kenzel Co. 


METROPOLITAN AGENTS 





23 Liberty STREET, 


HOME OFFICE: NEW YORK CITY 








company headquarters. Some of the 








agents are defiant in their talk, and 
there are some signs of open rebellion 
Some of the smaller companies evi- 
dently are coming to believe that unless 
they are given some sort of'a ditfer- 
ential they will lose out in the game. 
The supposed advantage which the 
salaried office is said to possess is being 
presented with force, and the assertion 
is being made that the salaried office 
and commission agency are not on 
terms of equality as to acquisition cost. 
The “associate partnership” tendency 
in both classes, and the report that ar- 
rangements are being made by other 
offices to take in their brokers and 
solicitors as partners is having a dis- 








No Delay 








Pllincis Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO | 


No Red Tape and “ WE ISSUESURETY BONDS” Literal Commissions 


INCORPORATED APRIL, 1905 


WRITE TODAY Attractive Contracts 


Local Agents Wanted Everywhere 








turbing effect. The sinister finger of 
an injunction proceeding is being held 
aloft but is not taken seriously by many 
of the agents who feel that any litiga- 
tion will bring chaos. 

The conservative group of agents and 
managers are confident that the plan 
adopted by the two company organ- 
izations will be put into effect but that 
all companies will have to play abso- 
lutely fair, go at the proposition in a 
sincere way, and eliminate every ves- 
tige of trying to take advantage of the 
situation. Managers agree that if the 
plan proposed is found not to work out 
in a practical way, the details can be 
amended. Those who are honestly en- 
deavoring to bring about a reasonable 
reduction in production cost believe 
that the success of the plan will rest 
entirely on the good faith and integrity 
of all interested, and that any unseemly 
effort to nose out associates will result 
in defeat and ultimate demoralization. 

The eyes of the other cities are fixed 
on Chicago. They feel that if the com- 
mittee is unable to put into effect the 
arrangements for Chicago, the entire 
scheme will fall. At Detroit and In- 
dianapolis, the two Bureau excepted 
cities that are to be gotten in shape 
at the time Chicago is adjusted, the 


the Springfield, Borcher of Fred S 
James & Co., Waller of the Millers’ 
National, and Gottschalk of the Globe 


Indemnity. Se 


MUTUAL MEN IN SESSION 

Officers and members of the execu- 
tive committee of the National Associ- 
ation of Mutual Insurance Companies 
met in Chicago last week, Thursday, 
to lay out a program for the coming 
year. Considerable time was devoted 
to the discussion of legislative matters, 
especially the proposed uniform mutual 
bill. It seems likely now that the asso- 
ciation will not employ a paid inanager 
until 1915 but at that time it expects to 
have a big job for a big man. 

On the day previous the executive 
committee of class mutual division of 
the national association met and or- 
ganized. This section is composed 
largely of flour mill, lumber, hardware 
and similarly specialized companies. 


HEAVY MARINE LOSSES 
Underwriters have compiled the ma- 
rine losses on the Great Lakes that 
were caused by the recent storm, which 
will reach something like $2,000,000. 
The losses so far listed are: 





$18 Cost. Insurance. 
agents are waiting developments. The | The Wexford ........ $ 07,000 $100,000 
ureau companies are delaying any | The Turret Chief..... 130, , 

j ; : s : The L. C. Waldo.... 250,000 200,000 
definite instructions there until Chi-| pn€ Gharies S. Price. 350,000 350,000 
cago is out of the wet. The Northern Queen.. 175,000 150,000 

bY a Ve James Carruthers .... 400,000 275,000 

The Edwin F. Holmes. 350,000 300,000 

SPECIAL AGENTS’ SECTION The G. J, Grammer... 300,000 300,000 

e ‘ The A. E. McKinstry. 150,000 159,000 

E. G. Carlisle, chairman of the pro-| The Acadian ........ 70,000 170,000 

motion committee of the Fire Insvr- a = B. Hawgood vgs igen 
; H 1e CZINA ..ceseves ° ’ 

ance Club of Chicago, has written all | nie Howard M. Hanna 350,000 300.000 

Cook county field men regarding a/| The Schooner Sephie. 8,000 6,00 

proposed organization to be subsidiary The Matthew Angrows 375,000 325,000 

to the club. This organization would “> —— 100,000 80,000 

be along the same lines as the exam-| Tug Martin ......... 915,000 200008 
iners’ and accountants’ sections which | The Nottingham ..... ’ , 

are rapidly taking on form. There is | Phe Gatnaiy MeGrah. Hb) HEM 

apparently a desire for such special | The Argus .......... 50,000 325,000 

sections where problems peculiar to | Steam Barge Butters. 100,000 —_—...... 


Eighty percent of the insurance is di- 
vided between English and American com- 
panies. 


men occupying certain positions can 
get together once or twice a month and 
discuss things. 

The accountants have held three | 
meetings but have not definitely de- | 
cided on a form of organization. W. | 
H. Roadifer of the National is chair- | a mixed agency? 
man of the organization committee.| Answer—To start such an agency he 
Other members are Messrs. Packard of would have simultaneously to accept the 


* 7 * 
CAN NOT START MIXED AGENCY 
Question—Under the Union and Bu- 
reau agreement, can a new agent start 





The Reisch Indemnity Company 
C3 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 Dram-Shop Indemnity 
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NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 
UNITED STATES BRANCH: 123 William St., New York 
Assets $882,862.76 Surplus $519,931.57 Liabilities $362,931.57 











J. H. LENEHAN, United States Manager 


a esa 
AN INVALUABLE AUXILIARY 


NATIONAL INSPECTION CO., Inc. 
ACCURATE RESPONSIBLE SANE 


UNDERWRITING REPORTS ON HEAVY RISKS from Central Ohio to the 
Missouri River and from the Ohio River to the Canadian Boundary. 
JOSEPH G. HUBBELL, Manager 108 S. La Salle St., CHICAGO 


New Jersey~ Fire Insurance Company 
NEWARK, N. J. 


STATEMENT 
woe a og itinaiareatetevibtiesata sant vessakesnsaesteheweseiite’ A ene 
a , . . «.o6.6066064 000066 0000-00000666666666 6060000460 . 
—.... Sit ARPA Ee OE ORCA AR AEE A 1,898, 164.99 


J. W. ROBERTSON, Western General Agent 


1039 Insurance Exchange CHICAGO, ILL. 
SPRINGFIELD dis INS 


WESTERN DEPT. * CHICAGO AF. DEAN, MGR. @ 


The Springfield has paid its losses promptly, dollar for 
dollar, in every great conflagration for sixty-four years. 

It does not own or control, nor is it owned or controlled 
by, any other company. 

It is strictly an agency company according to the best 
traditions of fire underwriting, and has avoided all schemes 
for securing business that do not recognize the exclusive 
right of every agent in his own territory. 

It does not compete with its own agents through roam- 
ing broker-agents or through rival local agents who repre- 
sent it under other corporate names in the same town. 

An agent of the SPRINGFIELD is not a half, a quarter 
or any other fraction of an agent, but is vested with the 
rights and dignity of an undivided representative of an 
undivided and independent company. 
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agency of a Union and Bureau com- 
pany, which according to the law of 
physics, he probably could not do, It 
would be necessary for a new agent to 
decide which kind of an agency he de- 
sires and he must therefore have either 
a Union or Bureau clear office, If he 
desires a mixed agency he would have 
to purchase one already on such a 
basis. 
6 ¢ @ 
WHERE THEY LINE UP 

The latest list of companies and 
underwriters’ agencies that operate 
throughout or in portions of the ter- 
ritory over which the Western Union 
and Western Insurance Bureau have 
jurisdiction is given below according 
to their affiliations or lack of affilia- 
tions: 


UNION 

Aachen & Munich Mass. F. & M. 
Aetna Mech. & Traders 
Alliance, Pa, Merc, F. & M. Und. 
American Central Michigan F. & M. 
Atlas Middlewest Und. 
Bankers & Merch. Minneapolis F. & M. 
British America Minnesota Und. 
British Und. National, Ct. 
Caledonian Newark 
Caledonian-Amer. Newark Und. 
Capital & Merch. & New Hampshire 

Bankers Und. New Hamps. Und. 
Citizens, Mo. New Jersey 


Citizens, Md. New York Und. 
Colonial Fire Und. Niagara 

Columbia Fire Und. Niag.-Detroit Und. 
Columbian Natl. Nord Deutsche 
Coml. Fire Und. N. B. Eng. 
Commercial Union N. B. & M., N. Y. 
Coml. Union, N. Y. Northern, Eng. 


Common’Ith, N. Y. Northern Und. 
Connecticut Northern, N. Dak. 
Continental N. W. F. & M., Minn. 
a RS P rte aor Union 

a e Und. ce tal, N. H. 
Detroit, F. & M Orient vyidietnon 


Equitable F. & M. Palatine 
English-Amer. Und. Pelican 
European Und. 


Pennsylvania Fire 
Exchange Und. Peoples National 
Fidelity-Phenix Philadelphia Und. 
Fidelity Und. Phoenix, Ct. 
Fire Assn. Phoenix, Eng. 
Fireman’s Fund. Prov. Washington 
Franklin, Pa. Providence Und. 
General, France Queen 
Georgia Home Roch. Ger. Und. 


Ger. Alliance Co. Royal 
Ger. Alliance Assn. Royal Exchange 


Ger. Amer., N. Y. Royal Und, 
German, Neb. St. Paul F. & M. 
Glens Falls Scotch Und. 
Globe, S. D. Scottish U. & N. 
Granite State Southern States 


Great Southern 


Springfield F. & M. 

Guarantee Und. Standard, Ct. 
Hamburg-Bremen State, Eng. 
Hand-in-Hand Und. State, Neb. 
Hanover Sterling 
Hartford Sun 
Hawkeye & Des Sun Und. 

Moines Und. Svea 
Henry Clay Twin City 
Home, N. Y. Union, Eng. 
Home Und. United Amer., Ky. 
Illinois Und. Unit. Amer., Wis 
Ins. Co. No. Amer. United Firemens 


Law Union & Rock Urbaine, France 
L. & L. S 2 Eng. Virginia F. & M. 


L& L. ye a Westchester 
London Assur. Western, Canada 
London Und. Yorkshire 
London & Lance. 

BUREAU 
Agricultural Duquesne Und. 
Allegheny F. Und. Eastern Und. 
Allemannia Farmers, Pa. 
Allemannia Und. Firemens, N. J. 
Amazon Firemens Und. 
American, N. J. Fire Und., Ohio 
American Und. German, Pa. 
Anchor German, W. Va. 
Ben Franklin Und. Ger.-Amer., Md. 
Boston Ger.-Amer., Pa. 
Buffalo Coml. Germania 
Buffalo German Germania Und. 


Calumet Und. German Und. 





THE WORLD’S GREATEST FIRE COMPANY 
NO OVERHEAD WRITING 


A SUPER-DREADNAUGHT 
NOT HERE FOR A DAY AMONG THE WORLD'S 
BUT FOR ALL TIME FIRE OFFICES 


INSURANCE COMPANY, Limited 
Western Department - Royal Insurance Blidg., - Chicago 















































FIRE GEORGE W. LAW, Manager TORNADO 
LIGHTNING E. STANBERY P. W. CADMAN Assistant Managers AUTOMOBILE 
piochanten, Pa. Phenix, France Wm. F. Rollo W. Dix Webster Si t Y : 
Merchants, Colo. ttsburgh 
Merc.’ Und., Colo. Pittsburgh Und. IX y ears 0 
Michigan Coml. Prussian Natl. 
Millers Natl. Prussian Natl. Und. 


Milwaukee Mech. Reliance 
Nassau & Dutchess Rhode Island 
Natl.-Ben Franklin Richmond 
National, Ohio Security, Ct. 
Nationale, France Security, Iowa 
Natl. Lumber, N. Y. Teutonia, Pa. 


Splendid Service 


The old Girard has been in continuous ex- 
istence since 1853. It has seen many com- 





National Union Teutonia, Ohio panies come and go but it stands in a more 
Netherlands Union, Buffalo impregnable position than ever. 
+ nd prenewik Daten. a 

ew aven na, nion, Trance s s " ‘ 
North River United States The Girard is seeking agency connections 


N. W. National United States Und. 2021 Insurance Exchange where the rights of the agent are respected 
Northwestern Und. Western, Pa 


: . and protected. 
Stn karmers "* Wihtamaweren, cer |FIRE—TORNADO oo 





























Capital $500,000 Assets $2,553,904.70 
NONAFFILIATED AGENTS WANTED Policyholders Surplus $939,752.26 
Albany Home, Ark. 
Amer. Druggists Home Und. 
Assur. Co. of Amer. Hudson Und. THE 
Arizona Fire Indiana Millers =——= 
Sneta » ~ ee ar a —_ OF THE 
rmingham, Pa. nsurance Und. 
Bluff City, Tenn. International, Tex. 
Cincinnati Und. Inter-State Und. 
Century, Scot. Iowa Mfrs. 
Colonia NoYes Lumber’ Und.” 
olon * 4 umber Und. ¥ 
Gemmeren, 0 Y. ry I 308-310 WALNUT ST., PHILADELPHIA, PA. CHARTERED A. D. 1794 
Commercial, D. C. Merchants Und. 
omepent em Tex. a een 
movies: _. ne ne ag It. Gustavus Remak, Jr., Pres. Epwarp L. Gorr, SECRETARY 
Eureka, Ohio Natl. Brewers Warte Buiven, Vice-Pres. Joun J. P. Ropcers, Treas. 
Farmers, Iowa Natl-Coml. Und. : 
Federal Union, Ill. N. Carolina Home H. W. STEPHENSON, VICE-PREs. Sam’. P. Ropcers, Asst. Ssc. 
First Natl, D. C. Northern, N. Y. 
Forest City, Ill. Queen ity 
German, Peoria Republic, Und. 
Ger. Security, Ky. Security, Ohio | FrirE—T oRNADO—AUTOMOBILE—LIGHTNING—RENT 
Globe, Texas Standard, N. J. Vv P I 
Globe Und. State, Iowa RENTAL VALUE—PERPETUAL INSURANCE 
Globe & Rutgers Stuyvesant P —__——_. 
—  Taoren AGENTS WANTED WHERE NOT REPRESENTED 
gg pe Vulcan, N. Y. 
a owen se Pi 60th ANNUAL STATEMENT 
ME Capital - - - - - $ 600,v00.00 
R. W. pong ry enn a the Assets (to protect policy holders) - 4,189,617.18 
Gaieaso sud Cook Conary ower oF oe Swwwauce Net Surplus to policy holders 2,180,005 .25 
andard Fire o artford, whic e Wetartswncn 1 e e 680,005. 
have represented since it was organized. of! B: et Gusples octeciheitens SASRATSES 


The Cook County department of the com- 
;pany will be transferred to the Nord- 
Deutsche, which recently entered this of- 


fice. 

Harold W. Pederson, who has been an 
assistant to Harold E. Leopold, a broker, 
will go with the Chicago branch office 
of the Union Casualty Dec. 1, devoting 
most of his attention to work among sub- 
urban agents and brokers. 

Brown, Anderson & Young of Chicago 
have opened a surplus line department, 
having purchased the business of E T 
» Marshall & Co. Ludwig Wemhoener, 
formerly with the Marshall office, will 
be the manager. They have been given 
the representation of the Great Southern 
Fire of Louisville for the United States 
and Canada. 


W, H. STEVENS, President JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Howell 
N.T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana nnd Kentucky, Mattoon, III. 
P.P.WIPPELL, State Agent, Illinois and Wisconsin, 2127 Ins.Exchange,Chicage 
H. F.WATERMAN, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
*.S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Neb, 
SAN FRANCISCO: : DALLAS: 


A. C, Olds J. S. Aldehoff & Co, 
Manager General Agents 








The annual meeting of the Eastern 
Union was held last week in New York. 
















Camden, N. J. Girard Reports were received from the various 
Contra Matt. Girard Und. committees on large cities, indicating INSURANCE COMPANY, 
ra nion Humboldt progress in matters generally. e nomi- | 
A io Ina. Co. State m noting committee appointed at the Octo- | \ OF AIX-LA-CHAPELLE GERMANY. 
an, Ind. ns. Exchange Und. er meeting bein unable to report on ac- 
Concordia Iowa Und. ’ count of illness and other causes, the \ UNITED STATES BRANCH 
eee Natl. Jersey ag Und. election = omens for the J — CHICAGO: : ATLANTA: 
Keystone nd. was postpone or one month, Presiden Dan B. Harris 
Dubuque Lumbermens, Pa. Rees agreeing to serve for that period. Harvey W. Murray - 
General Agent anager 





C W P H E R FE Independent Inspector and 
‘ . Fire P Cometh 
1565 INSURANCE Bisa Pca nr D O U (; : AS B RO S. OLDING 


power of 
Telephone, Wabash 767 Att to 

E $ INSURANCE anp REINSURANCE mines A 
ourteen years’ experience in Cook county inspections. Prompt personal attention given to all commitments. accept service, 


























FIRE INSURANCE AGENTS LARGE FACILITIES - | i een 


Have you a contingent earned on profits at this time? Would it be wise 
to insure the contingent against loss between now and date due? NEW YORK CHICAGO sone 


FOR PARTICULARS WRITE No. 123 WILLIAM ST. 175 WEST JACKSON BLVD. 
PAUL G. JOHNSON, Room 1523 INSURANCE EXCHANGE, CHICAGO 
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OHIO AND WEST VIRGINIA 


CLEVELAND AGENTS WON CASE | 
Ohio Supreme Court Last Week Dis- | 
missed Bill of Exceptions Filed 
by State’s Attorney 














The Cleveland agents have won their 
antitrust case by a decision of the Ohio 
supreme court. The case is somewhat 
similar to that won by the Cincinnati 
agents recently. It was alleged that 
the Cleveland Fire Insurance Exchange 
was an unlawful trust and combination 
designed to strangle competition and 
prevent reduction in fire insurance 
rates. In the common pleas court, 
Judge Vickery sustained demurrers to 
the indictments and held that on the 
facts stated no crime was committed. | 
To this ruling, Prosecuting Attorney | 
Locher took a bill of exceptions to 
have the decision reversed. The su- 
preme court last week refused further 
to hear the case, dismissing the ex- | 
ceptions. 


COMMENT FROM OHIO FIELD | 








Large Line Insurance Policy is Seen 
to be the Order of the Day 
in the State 





Even more disturbing to the local | 
agent than the possible effect of the | 
insurance rate agitation or commission | 
income is the increasing tendency to | 
write large lines in a single policy, | 
the insuring company then reinsuring | 
down to the net line it wishes to carry. | 
All the large companies are following 
this policy, which seems particularly 
attractive to the foreign companies, and 
the practice is operating to the detri- 
ment of the small companies as well 
as of the local agents. Two recent in- 
stances in Ohio have emphasized 
the attention given to this phase of the 
insurance business. Both involve haz- 
ardous plants, one of which is clearly 
extra-hazardous, and both carry high 
rates. 

In one instance, in the northern part 
of the state, a line of $50,000 was writ- 
ten, which was reinsured down to $5,000 
by the underwriting company. The 
other, in southern Ohio, is said to have 
involved $230,000, but the amount and 
distribution of the reinsurance have not 
been made known, 

* * * 


At the first blush this might seem 
detrimental to the insurance business, 
or not in accord with sound under- 
writing—and it may not be—but it is 
quite likely that it should be regarded 
rather as a tendency of the times in 
accord with which the insurance busi- 
ness, as now constituted, must adjust 
itself. Undoubtedly the local agent 
will suffer in the process, and equall 
without doubt the small company will 
find itself shut out more and more 
from these large lines; but inasmuch 
as business men are manifesting an in- 
creased desire to have their risks 
covered with one policy, to obviate the 
necessity of bothering with and keep- 
ing track of a number of small policies, 
it is likely the tendency will increase 
rather than decrease, and that both lo- 
cal agents and smaller companies will 


have to acquiesce in the change instead | 
For it is | 


of combat the condition. 
clearly a condition to which the insur- 
ance business, as now being operated, 
must adjust itself, rather than a situa- 
tion calling for theorizing. 

* * * 


While it is truc that the smaller com- 
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ORGANIZED-1851: 


AGENTS WANTED IN OHIO 


“NATIONA 


INSURANCE 
COMPANY 


or CINCINNAT! 


&. A. WINTER, Secretary 














F. H. HAWLEY, Pres. 


Ohio Farmers Ins. Co. 


Organized 1848 
I Sw ors ccgcioorn nice $3,106,171 


Insurance Exchange, 


W. E. HAINES, Sec’y. 


LE ROY, OHIO 


Reserve for Emergencies. . $125,000 
PO ere $1,128,599 


AGENTS WANTED IN ILLINOIS, MICHIGAN AND WISCONSIN 
McCONNELL & HECOX, Gen’l Agents 
CHICAGO, ILL. 








lings and contents, small mercantile 
risks, factories and stocks. In these, 
with possibly the single exception, of 
mercantile stocks, they are holding their 
own and even gaining a little; that is, 
they are holding their renewals and get- 
ting their share of the new business. 
If this is not true in respect to mer- 
cantile stocks it is because smaller 
stocks are carried, and not because the 
insurance is going elsewhere. The rea- 
son is found in the change in the dis- 
tribution system. Comparatively few 
years ago the small merchant had to 
carry big stocks of practically every- 
thing he handled in order to provide for 
every possible call. Now he carries 
the staples and practically orders from 
day to day in other lines. These stocks 
are carried in big distributing houses 
and a telephone or telegraph message 
often will give him his needed supplies 
of any article in an hour—almost al- 
ways by the following day. Thus he is 
enabled to do a larger business at 
smaller expense. He requires less 
room for his storing and handling stock 
and finds rent, clerk and insurance ex- 
pense cut down. Distributing center 
stocks are carried in large lines in the 
larger companies, and the smaller com- 
oe and general run of local agents 

ave small chance at writing the poli- 


cies. CINCINNATI. 





Gets the Arizona Fire 
W. H. Mead of Pataskala, Ohio, an- 
nounces that he has been appointed 
general agent of the Arizona Fire for 
all towns in the state with less than 
15,000 population. 





Ohio Agency Appointments 
Commercial D. C.—C. S. Ashley and P. S. 
Voorheis, Toledo. ; 
Coml. Union, N. Y.—R. R. Dillon, Fostoria; 
F. C. Fishbaugh, Findlay; Gus Herrick, Bar- 





berton. 

Connecticut—W. M. Creamer, Osborne; H. H. 
Smith, Toronto. 

Continental—E. L. Sindell, Delta; Brown & | 
Stewart, North Baltimore; T. M. Potter, Cor- 


ning. C 
Fidel.-Phen., N. Y.—Gallagher & Dakin, Sa- 





If you want service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 








panies are “losing out’ in respect to 
big lines, those that are conservatively 
managed have no reason for complaint 
in regard to general business—dwel- 


Fire—Surety Bonds—Automobile Liability. | 


‘EARLS & JOHANSING | 
Phone Main327 14041st Nat. Bank Bldg. 





The Ohio Mutual Auto 


mobile Fire Ins. Assn. 


AUTOMOBILE INSURANCE EXCLUSIVELY 
Operates in Ohio Only 
Hamilton, Ohio 


Agents Wanted 


Address Howard Sloneker, Secy. 











EDGAR J. HAYNES, President THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


ee ee 6 ht 8. ew! ~) ee 
ee ae ee ‘500,000.00 
Surplus to Policyholders - . - . 1,228,824.81 


® WESTERN STATE AGENTS 


J. H. MACFARLANE, Michigan and Ohio - - Union Trust Building, Detroit 
A. 8. JACOBS, Illinois, Indiana and Wisconsin - - 19 So. La Salle St., Lng 
0. 


Responsible Agencies t La | 1 
Solicite LOUIS R. DALE, Iowa, Minnesota and Missouri - Pierce Building, St. Louis, 


G. W. POHLMAN, jr, Presiden P 











GEO. R. DAVIES, Manager 


Capital, $1, 700,00. Assets, $7.862 


New Agents Solicited. 


PITTSBURG UNDERWRITERS 


Commenwealth Bldg., Pittsburd, Pa. 
ae UNDERWRITTEN BY 7 
Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 

National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 
all of Pittsburg, Pa. 

840.35 Surplasto Policy Holders, $3,437,126.53 
H. Westmeyer, Toledo, Ohio, Special Agent for Indiana and Obio 

P. ,& a Peoria, lil., Genera nt for Illinois 

Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 








a. 









Surplus to 
= ort olicyholders 
' $1,111,794.61 


BALTIMORE, MD. 


FOR ———- IN ILLINOIS, INDIANA AND OHIO, ADDRESS F. E. WOODS, SPECIAL AGENT, 


NION TRUST BUILDING, CINCINNATI, OHIO, OR HOME OFFICE 

















PROVIDENCE NEW YORK CHICAGO BOSTON 


Starkweather & Shepley, Inc. 


H. V. BURROWS, Manager 
Room 1633 Insurance Exchange, 175 W. Jackson Boulv., Chicago, Ill. 


MANAGERS FOR COOK COUNTY 
Rhode Island Ins. Co. of Providence, R. I. Nationale Fire Ins. Co. of Paris, France. 
Union Fire Ins. Co. of Paris, France. Phenix Fire Ins. Co. of Paris, Franc :. 
Assurance Co. of Am. of New York. 


SURPLUS LINES 


Prompt attention given to orders for surplus lines in United States, Canada 
and Mexico in the following: 


La Metropole of Paris, France (Est. 1879) Standard of Amsterdam, Holland (Est. 1900) 
La Colom of Perks France (Est. 1844) Amsterdam-London of Amsterdam, Holland 


Le Soleil of Paris France (Est. 1829) (Est. 1895) 
Nord of Paris, F 1840 Londen Lloyds—Binding Contract with Guar- 
i“ Ce eee eee, te anteed Underwriters up to $30,000. 


La France of Paris, France (Est. 1867) 
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inns dete; Lenin: ‘Celshew F. R. Ormsby, Pres. LS. M Treas. Winum, Secy. 
bes Pag Miodt Nia keraenade ete! | MICHIGAN AND INDIANA z me: pan en 

Fire Assn.—J. M. Wendelken, Portsmouth. 


First Natl—A. A. Far; 
V. Jordan, Newark; C. M. 
Franklin—Bradley & Currier, 
W. Parker, London; S. 


ley, Lancaster; W. 
ock, Zanesville. 

Marysville; J. 
R. Walbridge, Toledo. 


Ger. Amer., Md.—F. J. Chapple Cleveland; 
F. E. M. Baldwin, Tiffin; C. W. Jaques, Ash- 
tabula, 


Ger. Amer., N. Y.—J. E. Moore, New Lex- 
ington; Reinhardt & Hering, Mansfield. 

Germania—J. F. Buehner, Miamisburg; John 
Oldham, Sidney; M. T. Hills, Jefferson. 

Glens Falls—M. L. Neher, Osborn; L. O. 
Reed, Yellow Springs; J. C. Fry, New Lon- 
don; ~ Childers, Danville; Bradley & Cur- 
rier, Marysville. 

Girard—Elmer and Edward Kinker, Cncin- 


nati. 

Ham.-Brem.—G, F. Lambeck, Cincinnati; B. B. 
Yates, Circleville; L. P. ae” Ravenna; G. 
W. Conrad, Troy; G. W. St. John and Simon 
Florence, Barberton; C. W. Hendershot, West 
East Liverpool; V. T. Spitler, Findlay. 

Hartford—J. B. Cover, Williamsburg; E. L. 
Sindell, Delta; Davis McCleary, Huntsville; M. 
M. Bailey, Somerset. 

Humboldt—Musser Fillmore, Portsmouth. 

L, & G., “5 ~ Gray, eno. 
. C. Groty, Delphos; Auck Bros., 
Bucyrus; W. A. Faunce, Toledo. 

Lon. & Lanc.—Frederick Apel, Akron; An- 
thony Marciano, Youngstown. 

Mech. Trad. . V. Carr, Conneaut. 

Mechanics—F. L. Kerr, Painesville. 

Minneapolis—T. L. Collett, Ironton; R. O. 
Richardson, Portsmouth. 

National, Ct—Henry Means, Geneva; Rus- 
sell Evans Co., Cleveland; L. M. Martz, Glen- 
dale; F. T. Rogers, Toledo; W. F. Bath, Water- 
ville; J. E. Fisher, Canton; C. E, Walker, 
Kenmore. 

Northern, Eng.—Mrs. Jane Toliver, Corning. 
_N. W. Natl—Southard & Johnson, Wash- 
ington 


> 

Old Colony—H. F. Rasor, Barberton. 

Orient—A. V. McClure, Eldorado; Frank 
Depore, Versailles; W. A. Foos, West Man- 
chester; j; T. Young, West Milton; Cc. E. 
Stewart, Youngstown. 

Prov. Wash.—Vandervoort & Harper, Wells- 
ton. 

Pruss. Natl—H. S. Buckland, Fremont. . 

Royal Exch.—W. H. Jackson, Cleveland, 

Springfield—S. N. Austin, Chardon. 

Sun—L. H. Wilson, Cambridge; C. A. Wood, 
Mechanicsburg; G. M. O'Donnell, Covington. 

Teutonia, Pa.—A. W. Monroe, Galion; Merts 
& Taber, Alliance. 

Union, France—Whitney & Shafer, Springfield, 

Western, Ont.—The G. E, Pomeroy Co., To- 


edo. 
Aachen & M.—J. M. Wendelken, Portsmouth. 
Agricultural—J. F. Beeler, Wooster; H. E. 
cor cree Cincinnati; W. A. Scott, Cleve- 
and. 
Allemannia—A. 2; Jenkins, Nelsonville; Sey- 
mour & Wheeler, Cleveland; Edward Fehleison, 
Glendale; Conger & Eggleston, Toledo. 
Citizens, Mo.—Baker-Hehrig-Royer Co., Cosh- 
octon, 
Commercial, D. C.—Filmore Musser, Ports- 
mouth. 
Coml. Eng.—Buerkle & Lermann, 


ml. Union, N. Y.—G. E. Hawk & Son, 
Hamilton; Seth McColloch, Piqua; J. H c- 
Vay, Xenia; Gunthrum & Myers, Cincinnati; 
Real Estate Service Co., Akron. 
pommonwealth, N. Y.—J. C. Ault, Steuben- 
Ville. 
Continental—Brown & Stewart, North Balti- 
ore 


re. 

Detroit F. & M.—W. L. Bausman, Troy. 

Ger. Alli—H. J. Werst & Co., Sidney; Fred- 
erick Apel, Akron. 

Ger. Amer., Md.—G. R. Allen, Elyria; A. B. 
Crittenden Co., Conneaut. 


KEYSER AGENCY INCORPORATES 

The Reynolds-Keenan Agency Corpora- 
tion of Keyser, W. Va., has been incor- 
porated as general insurance agency with 
capital of $10,000. G. H. Reynolds, A. J. 
Keenan, Taylor Morrison, Frank C. Reyn- 
olds and Carrie V. Getzendanner, all of 
Keyser, W. Va., are incorporators. 


OHIO NOTES 


_ F, J. Rabyor & Co. of Columbus, Ohio, 
have taken the Yorkshire. 

Jos. B. Fox has been made agent for 
‘the National Union at Mansfield, O. 
,_ Miles M. Bailey gets the companies in 
the A. R. Love agency at Somerset, Ohio. 

R. E. Linville, inspector for the Ohio 
Inspection Bureau at Hamilton, has been 
transferred to Dayton to take charge of 
‘the office there. F. T. Drake has been 
‘made inspector at Hamilton. 

John W. Devanney of Gendale, Ohio, 
has been appointed a special deputy in- 
‘Surance commissioner to take charge of 
the affairs of the Buckeye Fire and the 
‘Central Fire of Cincinnati. 
: Joseph G. Hainey of Youngstown, O., 
president of the General Insurance Agency 
‘Company, one of the largest insurance 
firms in eastern Ohio, died at his home 
last week after an illness of seven weeks. 


Last Saturday as the clocks struck mid- 


Union, 





night 3,303 saloons in Ghio went out of 


business under the new license commis- 
Sion. Ohio still has 5,386 saloons. 
how much insurance will be lost by the 
closing of the places ‘is not known exactly. 


Union, Eng.—Jeffers & Co., Grand Rapids; 
t At Batavia, Ohio, George W. Garter was | Lansing Ins. Agency, Lansing; T. H. Marsilje, 
ound guilty of arson Nov. 20. He burned olland. 
is barn at Williamsburg May 22, 1910, in United States—Hayes & Payne, Detroit: 


‘order to get the insurance. 


‘first conviction for:arsan in the county of 


Just 


This is the 


——O SS 
MICHIGAN AGENTS AROUSED 


Johnson & Higgins and Other Broker- 
age Concerns are Making In- 
roads on the Local Business 








Michigan agents are considerably 
alarmed over the continued predatory 
tours of Johnson & Higgins, the New 
York brokers, on Michigan business. 
They seem to be making a hard drive 
for some of the best business in the 
state. They ——- captured the E. B. 
Foss & Co. lumber line in Bay City and 
the business of Mitchell Bros. and Cobb 
& Mitchell of Cadillac. Other brokers 
are also centering their fire on Michi- 
gan and altogether the resident agents 
are up in arms. One of the prominent 
agents said this week: 


I think it is high time the National As- 
sociation of Local Agents, if it is to be 
of practical use to its members, must 
take up this subject in a vigorous way. 
Some of the large companies are falling 
into the trap of Johnson & Higgins and 
other brokers, and the loyal agents of 
Michigan are losing the business. I think 
it is high time that our agency companies 
take a firm stand against these brokers. 
Many of them get a few standard com- 
panies to write policies at the tariff and 
then put the rest in outside companies and 
Lloyds at a cut rate, thus reducing the 
average rate to the assured. The agents 
should know what companies are writing 
for Johnson & Higgins, and other brokers 
of their pattern. I hope the National 
Aqumey Association will do something to 
elp us. 





Epidemic in Michigan 

There has been a veritable epidemic 
of fires in Michigan within the last 
two or three weeks, some of them 
good sized ones, too. One of the 
worst took place in Detroit, Friday 
night, an ancient factory building at 
274-290 Wight street, surrounded by 
a number of modern factories of vast 
value, being totally destroyed. It was 
occupied by half a dozen different com- 
panies, all of them insured to almost 
full value. The total loss was $175,000, 
and the insurance $163,000. 

The Manistee fire last week was 
worse than was reported. The com- 
panies will have to settle to the ex- 
tent of $98,500. In Pinconning they 
are paying out about $15,000 for a 
blaze that started in a chicory drying 
institution. In Ithaca, Houghton and 
other cities there have been collective 
losses, and in many cities individual 
losses have occurred on dwellings. 
The special agents hope the fire de- 
mon is about through with the state. 





Michigan Agency Appointments 
Niagara—L. C. Stinchcomb, Alma; E. H. 
Walrath, Boon; Crissey & Daugherty, Caro; 
. L. Frostick, Croswell; Parker & Davis, Ins. 
Agency, F. S. Stoppel and F. D. Rolison, De- 
troit; Sweet Ins. Agency, Dowagiac; J. " 
Hayes, Hermansville; J. F. Mullins, Ishpeming; 
W. H. Barstow, Ithaca; The Reynolds Co., 
ens S. B. Hill, Kawkawlin; Simmons & 

angborn, Pontiac; E. K. Warren 

Three Oaks; C. W. Snowden, Sandusky 


— 


areas Co. Ins. Agency, Baraga; Patterson & 
Weadock, Saginaw; M. 

W. Peterson, Ironwood; C. H. Miller, Owosso; 
F. L. Rice, Saginaw. 

a . NatlL—B. R. Moore, Detroit; L. C. 
Rogers, Onsted; Standard Real Estate Co., Lan- 
sing; E. Knapp, yo W._I. Ashley, 
Centerville; E. A. Retallick, Battle Creek. 

Norw. Union—W. G. Conlan, Otsego. 

Ohio Farmers—Mrs. Gail Chapman, Lansing; 
Hipp Ins. Agency, E. T. Leiter and A. S. 
-~ ceed Benton Harbor; Fred Kimball, Crys- 
tal. 

Orient—Gilbert & Martin, Detroit. 
Palatine—M. L. Blakeslee, Jr., Battle Creek; 
W. H. Pendleton, Kalamazoo; Hart Scott, 
St. Clair. 

Prov.-Wash.—Tubbs & Shaffer, Gladwin. 
Pruss. Natl.—C. L. Robinson and F. Pierce, 
Detroit. 
Queen—R. C. Furber, Hopkins; W. M. Banks, 
Highland Park; A ood, Flint; Henry 
Croll, Jr., Beaverton. 

Rhode Island—J. G. Bertrand, Detroit. 

Scott. Union—Barker, Frost & Chapman Co., 


Toledo, O.; G. Arborgust, Detroit; I. J. 
Eddy, Mikado; Burt Nunnely, Mt. Clemens. 
Sterling—G. N. Gould, Harbor Springs; 


Frank Rozof, Flint. 
St. Paul—F. C. Jackson, Detroit. 
Teutonia—H. W. Hart, Detroit. 


Urbaine—Z. P. R 


Coml. Union 





‘Clermont. 


Cash Capital 


An Ohio company writing business through Ohio 
Farm Department. 


Industrial Fire 


AKRON, 


agents. 
an Ohio company? 


Address, 


Insurance Co. 


OHIO 


, « ace. 6) 


Why not represent 


AGENTS WANTED 
W. E. LANDERS, General Manager 





N. Y.—Campeau Bros., Traverse 





BUSINESS CONFINED TO OHIO 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 





R. SMITH, Secretary 





The Central Manufacturers’ 


VAN WERT, OHIO 


Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets—$598, 120.70 


Cash Surplus—$361,864.11 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 





NET CASH SURPLUS $178,760.23 


W. A. BOUNDS, President 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


H. H. GREER, Secretary 








Daston, oO. 


In sixty- 
Business rdw nine years 
confined : of business 
to the 4 ~ 
State of Pa $y never con- 
Ohio 4 tested a loss 





Dayton Mutual Fire 
Insurance Co.,”duio™ 


OHIO 


B. C. COLEMAN, Secy. 
Assets Jan. 1, 1913, $134,429.77 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 











TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 
Cash Assets... ++ + + + + $958,459.76 
Net Surplus over capital and all liabilities $569,109.54 





J.LINXWEILERIR., Pres. WM. F. KRAMER, Seq, 
L. F. CREAMER, Special Agent 


E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873} 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 





$5,115,600.00 
640,046.18 


Insurance 
Total Assets 


An Agency Company 


ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 
$ 957,007.25 


Assets 





147,188.25 
1,047,305.00 
J. AMBLER, Sec’y 


|Net Cash Assets ~- 
| Losses Paid 


| J. R. VERNON, Pres. 


| During its entire history the Goupeny 
saving 


ously fulfilled every estimate o 
to the Policyholders. 


Ohio Business Only Through Local Agencies 








GERMAN FIRE 


INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000, Net Surplus$180,198.28 
WM. F. STIFEL, President 


F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg., Cleveland. Ohio 








City; Wallace & Hart, Manistee; John 








Robertson, 


Special Agent for Ohio and Indians 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. ins. Co. 
Organized 1864 


Security Ins. Co, 
Organized 1881 





COMBINED STATEMENT 





Capital - © «  «* | $250,000 
Assets - - - . « 720,044 
| Surplus to Policy Holders - 462,618 





F. A, ROTHIER, Prest. ADAM BENUS, Seey. 
F.C. BARTON, Asst.Secy. R.B. HEATON,State Ags 
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Marquette; John Delbridge, Ishpeming; Delta 
Ins, Agency, Escanaba; Neguanee State Bank 
Ins. Agency, Negaunee. fe 

Aachen q M.—S. J. Hassett, Detroit. 

Agricultural—J. G, Bertrand, Detroit. 

Allemania—Detroit Underw. Co. and J. G. 
Bertrand, Detroit. . 

Atlas—Crook & Gould Co., Hastings; S. J. 
Hassett, Detroit. . ’ 

Brit. Amer.—C. G. Williams, Ludington. 

Columb. Natl.—C. O. Janashek, E. R. Wendt 
and E, J. Metzer, Detroit; T. H. Halsted, 
Perry. 


Commercial, D. C.—Christe Ins. Agency, J. 
H. Logan and Mott & Dittmar, Detroit. 

Com. Union, Eng.—Berridge & Slate, Dry- 
den; A. H. A. Duchateau, Daggett. % 

Commonwealth—S. .. Black, Three _ Rivers; 
E. C. Barnum, Battle Creek; C. G. Williams, 
Ludington. : 2 

Conn.—J. H. Wortley_& Son, Ypsilanti. 

Continential—Martin Kallander, Wakefield. 

Detroit Natl.—G. C. Waldo, Detroit. 

Fire Assn.—E. E. Gurney, Caro; Henry Wurz, 
St. Joseph; Sweet Ins. Agency, Dowagiac; S. 
J. assett, Detroit; Hannah E. Murdaugh, 
Croswell; c G. Williams, Ludington, 

Firemens—A, S. Lindenfeld, Benton Harbor; 
E. T. Leiter, Benton Harbor; Bay City Ins. 
Agency, Bay City; Mich. Ins. Agency, Detroit. 

athe Fund—J. F, Mullins, Ishpeming. 

German, Pa.—F. P. Archer & Co., Detroit. 

Germania—G. C. Waldo, Detroit; Farm Mort- 
gage & Investment Co., Flint. 

rirard—Charles Amat, Battle Creek. 

Globe & Rut.—G. C. Waldo, Detroit. 

Gran. State—C. G. Smith, Toledo. 

Ham.-Brem.—T._L. Pratt, A. E. and R. G. 
Moloney, and S. J. Hassett, Detroit. 

North Amer.—Henry Wurz, St. Joseph; Sweet 
Ins. Agency, Dowagiac; C. G. Williams, hqteg 
ton; evereauz & Quinn, Chesaning;_ C. ‘ 
Ellenbogen, S. J. Hassett and H. W. Peacock, 
Detroit; W. E. McBride, Sault Ste. Marie. 

State of Pa.—M. G. DeGabriele, Negaunee. | 

L. & L. & G., N. Y.—S. J. Hassett, Detroit. 

London—G. E. Arbogust, Detroit. — 

Lon. & Lane.—C. G. Williams, Ludington; S. 
J. Bassett, Detroit. 

Milw. Mech.—Harry McDonald, Bad Axe; 
W. H. Witt, Brown City. : 

Newark—C. G. Williams, Ludington. 

Nord-Deutsche—G. E. Brown, Battle Creek. 

mere River—R. F. Murray & Bro., New 
York City. 

N, W. *Natl—G. S. Greene and W. S. Dar- 
den, Detroit. . : 

Old Colony—Seurynck Bros., Marine City. 

Orient—L. O. Haskins, Detroit. 

Palatine—Canavan & Weber, St. Joseph; Ger- 
ber & Marshall, Fremont; O. W. Clark, Reed 


City. : 
Pelican—American Ins. Agency, Detroit. 
Phoenix—R. A. Reynolds, Detroit, 

Prov., Wash.—John Jacobs, Mt. Clemens; C. 

G. Williams, Ludington. ? ; 
Queen—W, G., ixson, Flint; Superior Ins. 

Agency, Menominee; First Natl, Ins. Agency, 

Negaunee; C. G. Williams, Ludington; O. D. 

Wiche, Grand Rapids. 
=e E. Clemens, Baraga; Henry Croll, 
fi.» eaverton, we p 

Je oe Union—C. G. Williams, Ludington; 

Martin Forslindi, Greenland. a 
Standard—Ernest Beckstrom, Norway; O. G. 

Groschel, Stembang®. j 
Sun—Hooper & Wenzel, Boyne City. ; 
Teutonia—M. F. Gainey and A. E. Smith, 

Detroit. 

Union, Eng.—Bonchard & Bonchard, Cheboy- 


we Westchester—W. W. Reid, Brooklyn; H, M. 
Collins, Kalamazoo; S. E. Pelcher, New Troy; 
C. G. Williams, Ludington. L 
Westchester—C. E. Freeze, Detroit; Crook 
& Gould, Hastings; G. I. Leavengood, Ceresco. 





Indiana Agency Appointments 
Teutonia, Pa.—G. S. Widholm, Gary. 
Columb. Natl.—T. F. Cornelius & Son, An- 

derson. 
New Jersey—Bennett, 
Evansville. a 
Sun—Davis Trust Co., Brazil. p 
Detroit F. & M.—T. J. Louden, Bloomington; 
Clinton Trust Co., Clinton; A. Carlson & Co., 
Gary; I. N. Richie & Son, Indianapolis; H. E. 
Stowe, New Castle. d 
Buffalo German, N. Y.—Schick Agency, Bluff- 


ton. 
Coml. Union, N. Y.—P. B. Lipinski, Ham- 
mond; H. W. Jones, Mishawaka. ‘ 
Germania—Stone, Mills & Ohler, Union City. 
Netherlands—M. J. & J. P. Kenefick, Michi- 
gan City. ‘ 
Commonwealth—Savings, Loan & Trust Co., 
Auburn. 
Ham.-Brem.—S. Algose, Indiana Harbor. 
Brit. Amer.—J. Himler, Seymour. 
Nord-Deutsche—J. W. Tilton, Rensselaer. 
Urtaine-—A. E. Owens, Ft. Wayne 
Jnion, 


Hutchinson & Co., 


Eng.—G. C.' Ball, Richmond; A. 
Bailey, South Bend. 
Coml. Union, Eng.—J. D. Gilmore, Sioux 














City; J. H. Seporabety, Michigan City; G. H. 
Moore, Peru; H. M. Milner, Indiana Harbor. 
Palatine—B. J. Zaharek, South Bend; J 

Rhoades, Hartford City. 
Firemens—A._ B. Evans, Indianapolis; J. I. 
Kinsey, Lynn; Halliday & Dragoo, Parker. 
Western, Ont.—Fowler & 
bor; W. R. Goldsmith, Elwood. 
Caledonian—C, G, Newkirk, Rushville; W. C. 


r 
{facet Walkerton; Mrs. E. Emerson, South 
itley. 
Commercial, D. C.—Twin Cities Realty Co., 
Gary; J, Englehart, Elwood. ws 
Aachen M.—Home Savings Ins. Agency, 
Peru; Mrs. Nora O’Neill, okomo; W. H. 
Wiley, Marion. 
Philadelphia—H. Radcliff, Jeffersonville. 





INDIANA NOTES 


Report has been made on the plant 
of the Orinoco Furniture Company, Co- 
lumbus, Ind. Plant is equipped with Grin- 
nell sprinkler system, classing fair or 
worth 70 percent credit. Insurance, 
$120,000. 


The plant of the Lincoln Chair Com- 
pany at Columbus, Ind., is being equipped 
with Grinnell wet pipe sprinkler system, 
to be operative about Jan, 1, 1914. Indica- 
tions point to fair protection. Insurance, 


Report has been made on the sprin- 
klered plant of the National Veneer Prod- 
ucts Company at Mishawaka, Ind. Risk 
is equipped with Rockwood and Interna- 
tional wet amd dry pipe system, class- 
ing superior to excellent or worth 95 per- 
cent protection credit. Line of insurance, 
$300,000 on contents. 





Charles W. Garratt gets the Detroit 
agency of the Urbaine. 





DUTTON TO LAY DOWN CARES 





Veteran President of Firemen’s Fund 
Will Give Up His Post at 
January Meeting 





William J. Dutton, president of the 
Firemen’s Fund, will retire from that 
position at the annual meeting in 
January, which at that time will have 
completed its fiftieth year. Mr. Dut- 
ton has been connected with the com- 
pany continuously except during its 
first four years. He will continue as 
a member of the board of directors, 
devoting his time to the financial end 
of the company, but owing to his age, 
he desires to be rid of official duties 
of the company. He will devote con- 
siderable time to the Panama-Pacific 
Exposition, being prominently identi- 
fied with that organization. 

Mr. Dutton began service with the 
Firemen’s Fund in 1867, and in 1869 
was appointed marine secretary. In 
1880 he was elected secretary and ten 
years later was made vice-president 
and manager. He became president in 
1900. When the San Francisco fire hit 
the company amidship, President Dut- 
ton displayed extraordinary courage 
and resourcefulness. He completely 
rehabilitated the company and_ it 
came out of the catastrophe with 
flying colors. So thorough was his 
work that within five years after the 
disaster it had jachieved its former 
position in financial strength. Mr. 
Dutton has been connected in a con- 
spicuous way with fire underwriting on 
the Pacific Coast, and his counsel has 
often been sought. 

It is understood that Vice-President 
Bernard Faymonville will become head 
of the company. 





“In so many words,” so often used by 
insurance speakers and writers as a 
promise of condensed brevity, often 
proves to be so many, many words. 








DETROIT, MICH. 
HAS BEEN 


D. M. FERRY. JR. 


resident 


E. J. BOOTH 





THE MICHIGAN 


Fire and Marine Insurance Company 
FURNISHING HONORABLE FIRE 


INSURANCE INDEMNITY FOR THIRTY-TWO YEARS 


It has paid $6,847,000.00 in losses 
SD cha htbehanshrdade $1,489,499.20 
IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 

H. E. EVERETT 
Secretary 


Vice-President 


E. P. WEBB * 
Ass t Secretary 























Michigan Commercial 


Insurance Company 





Live Agents 





Lansing, Michigan 
A Live Company Automobile | 
for Writing — Piatt 


Tornado Insurance 























FIDELITY SURETY 


ACCIDENT HEALTH 


SOUTHWESTERN SURETY INSURANCE CO., Durant, Okla. 


Assets, $1,180,249.12 


Capital, $542,525 


Surplus and Profits, $418,596.26 


GEO. M. COBB & CO., Gen’l Agts., Newton Claypool Bidg., INDIANAPOLIS 


LIABILITY PLATE GLASS 


BURGLARY AUTOMOBILE 








We write liberal lines on 
risks, allowing commission on 





Brokers and Agents 


Individual Fire Underwriters 


Of St. Louis 


mercantile and manufacturing 
all orders accepted. 











INCORPORATED 1840 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL - - . $ 300,000.00 
SURPLUS TO POLICY HOLDERS, 360,704.20 
ASSETS - - - - 966,033 51 
LOSSES PAID TO DATE - - 5,400,000.00 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859 


Cash Capital, - - $1,000,000.00 
Assets, - - - - $7,213,762.27 
Net Surplus, - - $2,613,814.88 
| Surplus for Policy 
Holders, - - - $3,613,814.88 


HEAD OFFICE 





Cor. William and Cedar Streets 








Joun G. Ewrna, President 








The Columbian National 


FIRE INSURANCE COMPANY 


Cash Capital, $500,000 


EDWARD BLIVEN, Managing Underwriter 
Reliable Agents Wanted 
Michigan, Ohio, Pennsylvania, New York, New Jersey, Illinois, Indiana, Wisconsin, Iowa, Minnesota 


DETROIT, MICH. 
P. J. Brapy, Vion-Pres. M. W. Wetsn, Secy. & Treas 


Net Surplus, $225,000 











London & Lancashire 


FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


39S. LaSalle St. Chicago, Illinois 


77 


Tae CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital - - $600,000.00 
Reinsurance Reserve - 1,102,260.34 
Reserve for all other Liabilities 210,426.37 
Surplus to Policyholders - 1,100,560.70 
Total Assets - - «= 2,418,247.41 





STATE AGENTS: 


JOHN DREIHS, Chicago, Ill, for Il. 

F. C. SECOR, Detroit, Mich., for Mich. and Ind. 

P. E. NORRIS, Columbus, Ohio, for Ohio and W. Va, 
F.E. HOFFMAN, Jr., Sedalia, Mo., for Kans. and Mo. 
A. E. CLARK, Des Moines, Iowa, for Iowa and Neb. 





E. G. FORD, Seattle. Wash, for Wash. and Ore. 
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IN ILLINOIS AND WISCONSIN 








FIRE 





PREPARE FOR LARGE MEETING 


Most Loyal Gander Sonnen of the 
Blue Goose Completes Plans 
for Springfield Rally 


Most Loyal Gander W. J. Sonnen of 
the Illinois Blue Goose expects to have 
a record breaking attendance at the 
big rally in Springfield, Ill, Dec. 9. 
During the day there will be meetings 
of the Illinois State Board, Illinois 
Field Club and Illinois Fire Prevention 
Association. One of the features of the 
evening gathering of the Blue Goose 
will be a special tribute to two veteran 
field men, N. E. Briggs, state agent ot 
the North British, and Charles L. 
French, state agent of the Springfield, 
who retire from active service. 

D. E. Monroe of the National is 
chairman of the banquet committee and 
W. J. Nolan of the Hamburg-Bremen 
will act as toastmaster. The speakers 
will be Most Loyal Grand Gander F. G. 
Snyder of Louisville; Insurance Super- 
intendent R. M. Potts; C. J. Doyle, as- 
sistant general counsel of the National 
Board; Vice-President J. F. Joseph of 
the Sterling Fire, E. E. Wakefield, head 
of the special hazard department of the 
National; J. F. Norse, president Illi- 
nois Field Club, and A. T. Ranus of the 
New York Underwriters. 

W. E. Miller of the German Ameri- 
can is in charge of the singing and 
Rollin I. Read of the Sun will act as 
choirmaster. 











Fined for Not Paying Tax 


S. C. Gilmore, local agent at Wat- 
seka, Ill, was arrested recently and 
fined $5 and costs for refusal to pay 
the 2 percent on premiums required by 
city ordinance. Gilmore received sev- 
eral notices from the city attorney to 
pay the tax but claimed he had written 
no business within the city limits. A 
policeman, however, unearthed a $1,200 
policy and when arrested Gilmore 
pleaded guilty. 

Returns made by other agents show 
premiums as follows: 

H. C. Parker, $3.162; W. E. Skiff, 1,503; 
Kirk D .Potter, $971; T. B. Brennan, $889; 
Jesse Morgan, $691; E. Mayrand, $416; 
W. H. Hogle, $355; I. B. Jones, $238; 
J. M. Merrill, $203; H. A. Warren, $289; 
Fred Tovey, $158; Rert Berdick, $141; W. 
E. Trotter, $142; J. O. Bailey, $75. 


Mayor Makes Acknowledgement 

Mayor David Davis of Litchfield, 
Ill, in a letter to, President Vande- 
venter of the Illinois Fire Prevention 
Association expresses his appreciation 
of the work done by the members of 
the association that inspected the city 
and states that the city will cooperate 
in bringing about needed improve- 
ments. Dan T. Smith of the Milwau- 
‘kee Mechanics presided at the dinner 
in the evening and was in charge of the 
work during the day. The field men 
made quite a hit in the city. 





Mac Enaney to Return to the Business 


L. S. Mac Enaney, who resigned as 
Illinois state agent of the Philadelphia 
Underwriters, to take the management 
of the Roads Brothers Manufacturing 
Company of Chicago, has relinquished 
the active management of that concern, 
which handles extracts and baking 
powder, retaining a considerable inter- 





STRICTLY FIREPROOF 


ita BREVOORT 


Hotel 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 


Automobile and Farm Departments 


TORNADO 





North River Ins.Co. - - - - 
United States Fire Ins.Co. - - 
Nassau & Dutchess Fire Ins. Co. 

Richmond Ins. Co. - - - - = 
Union of Buffalo- - - - - - 
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Surplus to 


Assets poicynoiders §=(CRUM & FORSTER 
$1,266,393.72 W 
2,476,951.86 901,750.56 estern Department 
1/110,427.61 690,472.05 FREEPORT, ILL. 
1,482'343.38 802;593.47 — 
471,723.51 341,635.94 FRED M. GUND 
327,455.35 274'806.30 Manager 


ENTIRE OFFICE IS AT THE DISPOSAL OF AGENTS 











est in it. He will return to field work 
or some kindred fire insurance activity. 
He is one of the well known field 
workers, who has a large acquaintance 
among special and local agents. 


DECISIONS BEEN RENDERED 





Appellate Court of Illinois Passes on 
Two Cases Where Fire Loss is 
Involved 





Two recent decisions have been ren- 
dered by the Illinois appellate court re- 
garding fire losses involving questions 
of law. hey are: 

In the case of Rostetter, vs. Ameri- 
can, the court holds: 

When an insurance company refuses 
to pay a loss on the ground of its 
nonability in any event, it cannot in- 
sist, in defense of an action, that the 
preliminary proof was not made. 2. 
Where clauses in a policy are suscep- 
tible of two constructions, the one 
most favorable to the insured will be 
adopted. 3. A policy of insurance was 
issued to the mortgagor with a mort- 
gage clause attached making loss if 
any payable to the mortgagee; the 
policy contained a provision that if 
foreclosure proceedings be commenced 
without cdnsent of insurer the policy 
should be void, held a suit to foreclose 
the mortgage without consent of in- 
surer did not render policy void and 
mortgagee could recover for a loss after 
foreclosure was instituted. 





In the case of Cox, defendant in er- 
ror vs. the American, plaintiff in error, 
the court holds: 1. An insurance 
company waived a condition of the 
policy that the company shall not be 
liable for loss that may occur while 
note for premium was due and unpaid, 
where, with full knowledge of the loss, 
it negotiated with the assured concern- 
ing the loss, collected the note and sent 
an adjuster to negotiate with the as- 
sured. 2. A provision of the policy 
that it shall become void upon the hap- 
pening of such event, such provision 
being for the benefit of the company, 
it may be waived. 3. An insurance 
company is estopped to insist upon the 
forfeiture of a policy, if after the cause 
of the forfeiture has accrued, it treats 
with the assured in such a manner as 
to recognize the policy as still in force. 





Peoria Agents Aroused 

Peoria agents are much aroused over 
the efforts of Johnson & Higgins, the 
New York brokers, who are trying to 
capture the cattle line in that city. Cat- 
tle are kept there in large numbers to 
feed on the refuse from the big distil- 
leries. The tariff rate on cattle is $1.35. 
It is claimed that Johnson & Higgins 
are offering to write the business at $1. 





Illinois Agency Appointments 

Lon. & Lanc.—J. M. Merrill, Watseka. 

Mech. & Trad.—C. M. Young, Monmouth. 

Mechanics—H. P. Magill, Chicago. 

Mich. Coml.—Sater & Viner, Rock Island. 

Mich. F. & M.—J. H. Lindsey, Astoria; H. 
B. Smith, Morris. 

Milw. Mech.—J. E. Haywood, Beardstown. 

Metropolitan—Brown, Anderson & Young, 
Chicago. 

New Hamp.—Bert Ritson, Farmington; C. E. 
Hunnycutt, Silvis. 

Norw. Usion—s queen & O’Donnell and Bar- 
ber & Weckerlin, Chicago; Frank Simons, Har- 
vey; Greenleaf, Rutledge & Gates, Jacksonville; 
Cicero Realty Co., Cicero. 

Northern, N. Y.—G. T. Nickles, Ciinton. 

National, Ct.—Johnston & Ritson, Farming- 
ton; W. M. and_N. V. teer, Paxton; R. 





Is Solicited 


Hanna, Noble; W. H. Garland, Kirkland; T. 





Phoenix Assurance Co., Ltd. 


OF LONDON 
: WESTERN DEPT. 


HEAD OFFICE : 
FOR UNITED STATES a 

1756 WEST JACKSON BLVD 
a5 CHICAGO 


100 WILLIAM STREET 
ORNADO—SPRINKLER LEAKAGE 






NEW YORK STAB 
FIRE—USE & OCCUPANCY—T 





THE CENTRAL UNION FIRE INS. CO., “sissourr 
Surplus to Policyholders Jan. 1st, 1912 - = $450,000.00 





OHN G. EDWARDS, President—E. R. DURHAM, Secretary and Treas. 
. H. YOUNG, Vice-President—A. E. PINKNEY, Asst. Secretary 





PRODUCING AGENTS WANTED in Missouri, Kansas, Illinois and Indiana 
ABSOLUTELY FIRE PROOF’ 1898 
The Martin Hotel 


190 Rooms With Bath 
50 Rooms Without Bath 
Center Insurance District 
The Patronage of Insurance Men Is Insures Against Loss by Fire, 
Solicited Lightning or Tornado 
W. B. NATION, Manager 


Sioux City, lowa 


Fifteen Years of Service _ 
Security Mutual 
Fire Ins. Co. 


Chatfield, - - Minn, 








F. L. TESCA CHAS. L. THURBER 
President Secretary 


NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
DECEMBER 3lst, 1912 
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First National Fire Insurance Company 
Full paid capital, $555,000. Surplus to Policyholders, $1,222,834.50 


Commercial Fire Insurance Company 
Full paid capital, $455,618.75. Surplus to Policyholders, $664,250.74 


National-Commercial Underwriters Agency 


Full paid capital, $1,010,618.75 
Surplus to Policyholders, $1,887,085.24 


Address applications for agencies to the above Companies 
SOUTHERN BUILDING, WASHINGTON, D. C. 
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C. Lioyd, Morrisonville; Hobbs & Clayton, 
Johnston City; E. A. Downing, Mt. Pulaski. 
New Bruns.—Harold Junker, Freeport. 
Nord-Deutsche—G. H. Wilde, —— 
N. B. & M., N. Y.—I. R. Diller, Sp 
N. W. N Shawl, Gibson City; 
Henry Nonenmacher, Ogden; L. S. Humber- 


Pa. Fire—Carl Geotnat, Warsaw; A. H. 
Otro, Danvers; Godfrey O'Neill, Philo; E. 
W. Boyd, Arthur; S. B. Waldron, Hamburg; 
5. &. Shea, Hardin; O. C. Bartholmew, Kamps- 
ville; Zigrang & Zigrang, Brussells. 

Phila. Mfrs. Mut.—A. A. Longley, Chicago. 

Phoenix, Eng.—H. N. Petersen, A. J. Brink- 
man, Arthur Herbert, Ernst Stormer and 
L. Hurlburt & Co., Chicago. 

ProvsWash.—H. §S. Hargrave, G. H. Doty 
& Co. and Schultz & Schetter, Hillsboro, 

Phoenix, Ct.—Anders Schon, ive Park; 
hy E. Moore, Windsor Park; J. A. Schulenburg, 

oodlawn. : 

Queen—E. N. Carter, Oakland; Marguerite 
Stroh, Hume; J. H. Lindsey, Astoria. 

Reliance—J. E. Hutberg, Rockford. 

Royal—A. H. Otto, Danvers. 

Security, Ct.—R. W. Ruck , Amboy; H. 
B. Stevenson, Capron; R. E. Wieman, German 
Valley; G. L. Bryant, North Sy gy 
Y. Mendenhall, Princeville; F. H. Smith, Rock- 
ford; B. H. Kunkler, Sigel; L. A. Erickson, 
Stillman Valley. 

Standard, Ct.—F. E. Gardner, Rochelle, 

Springfield—Cox & em A Xenia; G. E. 
Mizen, Austin; D. R. Gooch, pty Bellflower; 
G. B, Conover, Buffalo; C. J. Fairvalley, Ber- 
wyn; S. B. Campbell, Davis Junction; F. E. 
Groth & Co., South Oak Park. 

Scott. Union—F, D. Cossit & Son, La Grange. 

United Firemen’s—D. Gardiner, Son 
Aurora. : 

Western, Pa.—F. Gehm, Chicago. 

Westchester—P. H. Brueck, Decatur. 

Aachen-M.—C. W. Hoff, <aleage. 

Aetna—Miss A. P. Fabian, Chicago; J. W. 
Burke, Morgan Park. 

Agricultural—J, E. Conour, El Paso. 

Allemannia—W. L. Frye, Dixon. | 

American—Duvall & Kuhn, Belleville; Mrs. N. 
G. Zick, Polo; C. E. Seeley, Prophetstown; 
Anthony Daniels, Shannon; H. McDonald, Vir- 
inia. 

” Arizona Fire—C. J. Young, Danville; Bennett 
& Shade, Decatur; Benjamin Agency, Spring- 
field; A. J. Davis, Chicago. ’ 

Atlas—J. F. Hanrahan, Mattoon; J. T. White, 
Marengo; I, L. Atwood, Paxton; Hunt Bros., 
St. Charles; Yeomans & Patton, Wheaton. 





Wisconsin Agency Appointments 

Boston—S. S. Little, Menasha. 

Buff. Ger.—J. P. Schiefen, Burlington. 

Coml. Union, Eng.—W. . H. Cash, New 
Lisbon; J. T. Walsh, Clyman; J, M. O’Meara, 
West Bend; H. J. and Josepnine M. Finch, 
Stevens Point. 

Coml. Union, N. Y.—Eskil Lindstrand, Keno- 
sha. 

County—Hugo Weifenbach, Kaukauna. 
Ger. Amer, N. Y.—C. L. Keefe and H. C 
Hass, New Holstein; J. Bauernfeind, Sheboy- 
gan Fal 

North Amer.—Bert Ash, Roberts. 

Natl.-Ben er af D. Green, Stanley. 

N. B. & M.—C. A, Jasperson, Port Edwards. 

Northern, Eng.—H. F. Peacock, South Mil- 
waukee, 

Pelican—John Schoeltl, Oshkosh. 

Royal—J. B. Mulva, Redgranite. ’ 

Security, Ia.—H. k. Laing, Berlin; Johz 
Clark, Wautoma; J. D. Green, Stanley. 


ILLINOIS NOTES 


Alsbrook Bros. have purchased the S. V. 
Aikman agency at Marion, Ill, and com- 
panies are transferring. 

Kelly & Hogan have a new local agency 
at Kankakee, Ill. The first company for 
them is the Nord-Deutsche. 

The Safety Insurance Agency and the 
agency of C. S. McDaniel at Rock Island, 
Ill., have been consolidated. This is the 
second merger in which the Sacety, agency 
has figured, having bought out Reidy Bros. 
in September. 


WISCONSIN NOTES 


Andrew Dietrich of Racine, Wis., mem- 
ber of the insurance firm of Dietrich 
Bros., died after a brief illness Saturday, 
ag 49 years. He leaves a wife and 
three children. 

Defective wiring caused a serious fire 
at the Janesville Batten Mills at Janes- 
ville, Wis., last week. The automatic 
sprinkling system served to check the 
flames until the fire department arrived. 

D. J. Hotchkiss, formerly postmaster of 
Fox Lake, Wis., has engaged in the in- 
surance business in that city and has 
taken the agency for the Commercial 
Union of London. He will also write auto- 
mobile and tornado insurance. 


The county board of Winnebago county 
in which Oshkosh, Wis., is situated has 
decided not to take any action toward 
insuring county property in the state 
fund. At a meeting last week a repre- 
sentative of the Wisconsin department 
and two local agents made arguments 
on the question, 

The suits of the Liverpool & London 
& Globe, Hartford, Hanover and Milwau- 
kee Mechanics against the Chicago & 
Northwestern Railroad for damages aris- 
ing out of the fire on July 4, 1911, when 
the village of West Salem, Wis., was 
destroyed, and which involved $1,000,000 
damage, have been non-suited on motion 
of the plaintiff, no explanation of the 
course being offered. The railroad was 


charged with causing the fire by a spark 
from a locomotive. 
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GATHERING AT SIOUX FALLS 





South Dakota Field Men Meet at al| 


Dinner and Talk Over Fire 
Prevention Work 


Sioux Falls, S. Dak., Nov. 25—(Spe- 
cial)—South Dakota field men seem to 
be alive to the fire prevention possi- 
bilities of this state. The field men 
of Sioux Falls had an informal dinner 
Saturday evening. Commissioner ot 
Insurance Stablein, Fire Marshal 
Crans and Examiner Guenther were 
honored guests. After the dinner J. J. 
Fitzgerald of the Grain Dealers’ Na- 
tional Mutual Fire acted as toastmaster 
and called on the visitors and some 
of the field men for expressions in re- 
gard to the fire prevention work in 
South Dakota. Mr. Stablein and Mr. 
Crans recited what had taken place 
at the Philadelphia fire prevention con- 
gress. Mr. Stablein is an enthusiast 
from every standpoint as to the work 
of the South Dakota State Fire. Pre- 
vention Association and assured the 
members that the South Dakota depart- 
ment would back up the work and co- 
operate in it in every way it possibly 
could. He asked the members to give 
their support to the department on this 
work also. 


Mr. Crans told of some of the trials 
and experiences of a state fire marshal 
and gave an interesting narrative of his 
work in South Dakota. He also requested 
the members to cooperate with the fire 
marshal’s department to a greater extent 
and to be prompt in sending in reports on 
extra dangerous conditions. Where the 
efforts of the association could not bring 
about the desired results he promised that 
the fire marshal’s department would se- 
cure them. 

Mr. Guenther spoke very interestingly 
on electrical hazards and the work he had 
put on electrical inspections since he had 
been connected with the South Dakota de- 
partment. 

President J. G. Updegraff of the South 
Dakota association called on the members 
for more support and cooperation in the 
work and made a rousing plea which will 
no doubt have its good effects on a re- 
newed interest in the work. 

Secretary N. S. Tyler gave a brief re- 
view of what had thus far been accom- 
plished. He told of the 1,500 inspections 
that had been made since the first of the 
year and said that all but 10 percent of 
the hazards found had been remedied. A 
part of this 10 percent is now in the 
hands of the state fire marshal’s depart- 
ment. This work has nearly all been ac- 
complished by three or four men and Mr. 
Tyler estimated as to what great amount 
of work could be accomplished should all 
the men take hold in this same spirit. 
Many enthusiastic public meetings have 
been held in South Dakota and conditions 
are slowly but surely improving. The 
citizens of the state are commencing to 
see through the fire prevention propa- 
ganda and are taking active cooperation 
in the work. 

Ex-Secretary of the National Associa- 
tion of Mutual Insurance Companies O. M. 
Thurber of Chatfield, Minn., was present 
and gave a few remarks on the fire pre- 
vention work, endeavoring to enthuse the 
members of the South Dakota associa- 
tion to greater efforts. Mr. Thurber was 
one of the founders of the South Dakota 
association. 

W. S. Himmelwright of Fargo, N. D., 
made a few remarks in a congratulatory 
way as to the work the South Dakota as- 
sociation had accomplished. Many other 
field men entered into the general dis- 
cussion. 

There were around thirty-five field men 
present at this meeting and the enthusi- 
asm that was displayed gives promise 
of creating better fire conditions in the 
state. 


Claims to See Discrimination 

The Des Moines commercial club has 
begun a movement for a reduction of 
fire insurance rates in that city. Sec- 
retary Botsford of the organization de- 
clares that the rates in Des Moines 
are unfair and that they are higher than 
in Sioux City, although the latter 
named city is noted for its many dis- 
astrous conflagrations in recent years, 
while Des Moines hasn’t had a bad fire 
for months. He declares that his in- 
vestigation has shown many instances 
of discrimination and he cites a busi- 
ness house, fitted with sprinkling sys- 
tem, which is paying 50 cents, while a 
mill beside a lumber yard with sprinkler 
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SECURITY 


e 
Fire Insurance Company of Davenport, Ia. 
8s. F. GILMAN, Prese't M. C. HINSCH, seo’y 
CASH CAPITAL $200,000 
This Company has had 28 years of successful business erience, and i doing 
business in Iowa, Illinois, isconsin, Ohio and Indiana. “Tt isa guede patie for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciates 
hearing from agents desiring to represent us. Address the Secretary. 


Northwestern Mutual Fire Insurance Company 
_ Organised January 1, 1907 
Insures at Actual Cost. Insures Store Buildings, Stocks of Merchandise, 
Farm Property, School Houses and Churches. 


HAVE TWO MILLION DOLLARS OF INSURANCE IN FORCE 
INSURE WITH US AND GET AN ANNUAL DIVIDEND 
J. H. DAHL, Secretary W. W. KING, President FARGO, NORTH DAKOTs 


B. CREMER, President ESTABLISHED 1876 CHAS. CREMER, Secretary 


German Fire Insurance Company 


CAPITAL $200,000 
OF PEORIA, ILLINOIS 








January 1, 1913 
Admitted Assets- - - - = = *$1,010,899.12 Paid in Baltimore - - - - - - $102,000 
Policyholders’ Surplus - - - = $441,397.54 Paid in San Franclsco- - - - = $470,165 
Incorporated 1833 


British America Assurance Co. 


HEAD OFFICE - TORONTO, CANADA 
United States Branch, Ist January, 1913 
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EE EEE Cy ee Be Fe 1,045 ,080.89 
SONS 45 satbren bbeecedak cba Leinsovencappesd 701,543.82 


HON. GEORGE A. COX, President 
W. B. MEIKLE, Gen’! Manager 


One Hundred Thousand Dol- 


lars deposited to secure 
policy holders. 


GOOD AGENTS WANTED IN NORTH DAKOTA, 
SOUTH DAKOTA AND IOWA 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. European 
Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable. Club 
Breakfasts, Club Luncheons. 
LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


W. R. BROCE, Vice-President 
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GEO. A. MOWRY, President W.A.GORDON, Secretary WILLIAM WALSH, Asst. Sec'y 


Twin City Fire Insurance Co. 


MIDDLEWEST FIRE UNDERWRITERS AGENCY 
MINNEAPOLIS, MINN. 


soll Wlaiieass Pics hasamnse Ueemeates Caso CapitaL $500,000 


Local Representatives Desired in Montana 
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system pays 20 cents. Des Moines 
agitation follows the announcement 
that Waterloo is to be given reduced 
rates following a visit of engineers 
from the Iowa Inspection Bureau. 


REDHOT FOR ANTIREBATE LAW 
Iowa Mutuals Declare Cutting by Stock 


Companies Will Put Them 
Out of Business 











Iowa mutual men are red hot for a 
law prohibiting rebating and discrimi- 
nation in fire insurance rates. This was 
made plain at the state convention in 
Des Moines last week when the recent 
legislature was “raked fore and aft” 
for defeating bills along that line at the 
session last winter. So keen did the 
debate on the question become that the 
mutual men forgot a portion of their 
scheduled program. 

It was the consensus of opinion of 
the debaters that unless the Iowa legis- 
lature puts an end to rebating and dis- 
crimination, the mutual fire companies 
will be driven out of the state just as 
have the old line fire companies of 
Iowa. It was charged that the foreign 
companies have knocked out all but 
four Iowa “old line” companies by 
cutting rates. Unless this is stopped 
the mutuals could see no hopes ahead. 
The Iowa Manufacturers’ Association 
was censured for lobbying against the 
bill which was before the legislature 
last winter and which had been ap. 
proved by the mutuals. 

G. A. Fairly, state insurance ex- 
aminer, who was one of the speakers 
on the day this question was taken up, 
advised the insurance men to get busy 
in the political arena. _ 

“You are in touch with the farmers 
of the state. _Show them what is 
needed,” he advised. “Show them that 
the legislature is only injuring Iowa 
when it refuses to enact legislation of 
this kind.” 

Officers who were elected for the com- 
ing year were as follows: ° 

President—C. W. Hunt, Logan, member 
of the Iowa legislature and author of the 
Hunt antidiscrimination bill before the 
last general assembly. 

Secretary-Treasurer—F, W. Van Druff, 
Council Bluffs. 

Vice-President—S. T. Converse, Cresco. 

Mr. Van Druff was made chairman of 
& committee to organize an advertising 
and publicity bureau for the association. 
This advertising and publicity bureau was 
organized largely as the result of the 
recommendations of Mr. Hunt. He de- 
clared that the mutual companies are or- 
ganized as protests against the high cost 
of insurance and that farmers should 
carry more of mutual insurance. 

Throughout the convention mutual in- 
Surance was pointed out as one way of 
“reducing the high cost of living.” Mayor 
Hanna of Des Moines referred to it when 
he gave the address of welcome. The 
idea was so popular that it was not al- 
lowed to die out. He declared that it is 
the method by which the profit of the 
“middleman” is eliminated. 

State Fire Marshal Ole O. Roe was 
Prominent on the program. He thought 
tht the firebugs are increasing in Iowa 
despite all measures against them. Juries 
have been especially hard this year to 
convince, he said, in the prosecution of 
Suspected incendiaries. 

On the question of live stock losses, it 
was voted to ask the legislature to 
change the time limit for reporting as to 
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Hotel Dechitins 


Minneapolis, Minn. 
Each of its 300 rooms 
THE : - 
is outside and has bath 
COMPLETE and circulating refrig- 
HOTEL _ erated artesian water. 
Appointments combine dignity with 
a familiar homelikeness rarely found in 
metropolitan hotels. 
Two splendid cafes for ladies and gen- 
tlemen, also a Club Grill—the daily 
mid-day meeting place of the repre- 
sentative business men of Minneapolis. 


A large number of the best lighted 
sample rooms in the Twin Cities. 


Exclusively European Plan—$1.50and upward 
WM. H. JONES, Manager 
formerly Kitchi-Gamma Club 





F.C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine ass 


Insurance Company 
CONDITION DEC. 31, 1912 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented 


NET 
SURPLUS 
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JOHN D. McMILLAN, V.- Prest. 








the cause of death of live stock where 
it was claimed that death was due to 
lightning to five days. The present limit 
is sixty days, which is too late for back 
investigation. 


MUST FIX BUILDING VALUES 








Ruling in Minnesota Under Coinsur- 
ance and Valued Policy Laws 
Is Rendered 





An opinion asked by Insurance Com- 
missioner Preus, of Minnesota, as to 
“whether the value of the property in- 
sured must be fixed in the policy at the 
time of the execution thereof, when the 
coinsurance clause is attached at the 
request of the insured” has been ren- 
Gered by Assistant Attorney-General 
C. Louis Weeks and calls attention to 
Section 1642, Revised Laws of 1905, as 
amended by Chapter 79, Laws of 1913, 
which provides as follows: 

“Every company insuring any build- 
ing or other structure against loss or 
damage by fire, lightning or other haz- 
ard by the issue of a policy or renewal 
of one theretofore issued, or otherwise, 
shall cause such structure to be pre- 
viously examined, a full description 
thereof to be made and the insurable 
value thereof fixed.” 

It is the opinion of the assistant at- 
torney-general that where the property 
insured is a building or other structure. 
then and in such case the insurable val- 
ue of such building or structure must 
be determined and stated in the policy. 





Minnesota Agency Appointments 
Amer. Cent.—C. H. Christopherson, Luverne. 
Bank. & Merch—N. R. Downham, South 

Haven. 

Secur. Mut., Minn.—F. W. Fenske, Sumter. 

Niagara—A. N. Nelson, Taylors Falls; David 
Davidson, St. Peter; G. M. Erickson, Rush 
City; Henry Miller, Ottertail; G. W. Knapp, 
Minneapolis; A. O. all, Ironton; J. E. Van- 
strom, Chisago City. 

Niag.-Detroit Und.—J. M. Elder, Brainerd; 
W. J. Collins, Hopkins; Alvin V. and T. V. 
Skiles, Minneapolis; J. H. Maybury, St. Cloud. 

Home—A. J. Newgren and J. A. Reagan, 
St. Paul; G. Z. Morse, Minneapolis; R. W. 
Beck, Luverne; F. A. Stibel, Silver Lake; A. A. 
and H. C. Mertz, Shakopee; L. R. Becklund, 
Rock Creek; L. H. Gerber, Mayer. 

Westchester—Call England, Bemidji; J. F. 
Hamill, Waseca; J. E. Nelson, Albert Lea. 

Con. Union, Eng.—H. W. White Inv. Co., 
Minneapolis; G. G. Magnuson, St. Cloud. 

Ger. Amer.—H. J. Chard, Dakota; A. L. 
Leraas, Barrett; Maurice Lilleberg, Avoca. 

Aachen & M.—A. Bargh and G, A. 
Perham, Eveleth. re 

Scott. Union—J. J. Roberts, Keewatin; R. F. 
Doraw, Austin. : 

Commonwealth—Joseph Gunn, Breckenridge; 
C. L. West, St. Cloud. 

Connecticut—V. M. Higinbotham, Red Lake 
Falls; W. F. Andrews, Ada. : 

Western, Ont.—Albert Berg, Minneapolis, 
Hartford—C. F. Sartell, Sartell. 

Mich. F. & M.—J. J. Roberts, Keewatin. 
Columb. Natl.—J. O. Anderson, Montevideo, 
Hartford—C. H. Carigtoghergen, Luverne. 
Coml. Union, ——— . Dorew, Austin; T. 

G. Skinner, Albert Lea; Call England, Bemidji; 
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© G. Stone, Minneapolis; A. F. Strebel, Sauk 
enter. 

Minn. Ret. Impl. Dirs.—W. C. Richey, Min- 
neapolis. 


Bank, & Merch.—C. J. Dodge, Moose Lake. 

Mich. F. & M.—J, J. Rupp, Windom; Fred 
Cadwell, Le Seuer; M. W. Sandquist, St. James. 

New Hamp.—E. B. Rehnke and B. B. Walling, 


Minneapolis. 

Fireman’s Fund—Joseph Budish, Westbrook; 
- H. Christopherson, Luverne. 

orw. Union—L. N. J. Bauer, Dedrick; S. A. 

Cross, Luverne. 

Caledonian—J. P. Ross, Winona. 

Western, Ont.—J. H. Wells, Melrose; L. A. 
Steiner, New Prague. 

Germania—E. H. Smith, Austin, 

Sterling—R. F. Derow, Austin. 

State of Pa.—Fred Leyh, Bertha. 





MINNESOTA NOTES 


The new building of the Northwestern 
Electric Equipment Company, 176-180 East 
Sixth street, St. Paul, Minn., is being 
equipped with Rockwood dry pipe sprin- 
kler system, to be operative by May 1. 
Indications point to superior protection. 


The Rundle-Spence Automatic Sprinkler 
Company is putting in its sprinkler sys- 
tem in the warehouse of the Pence Auto- 
mobile Company, corner of Washington 
and Eighth avenues North, Minneapolis. 
F a _ will be in service about 
Teb. 1. 

Report is made on the warehouse of 
the Pittsburgh Plate Glass Company, 459- 
461 Jackson street, St. Paul. Equipped 
with Grinnell 1908 dry pipe sprinkler 
System, superior to excellent, or worth 
95 percent protection credit. Line of in- 
surance, $75,000. 


Report has been made on the whole- 
sale paper and stationery store of the 
Wright, Barrett & Stillwell Company, 
220-226 East Fifth street, St. Paul. Risk 
is equipped with Grinnell dry pipe sprin- 
kler system classed excellent or worth 
90 percent credit. Line of insurance, 
$200,000. 

The plant of the Electric Machinery 
Co. on Thirteenth, Fourteenth, Polk and 
Tyler streets, Minneapolis, Minn., is be- 
ing equipped with Rundle-Spence auto- 
matic sprinkler system, which will be 
in service early in 1914. Indications point 
to 70 percent protection credit. Insur- 
ance, $75,000. 

Grinnell automatic sprinklers are being 
installed in the farm machinery factory 
inside the walls of the Minnesota new 
state prison at South Stillwater, Minn. 
Warehouses A and B outside the prison 
walls are also being equipped with Grin- 
nell system, all to be operative about 
March 1, 1914. 

An original report has been made on 
the building, 219-223 Nicollet avenue, 
Minneapolis, occupied as the Home Hotel 
and by the Home Trade Shoe Company. 
Building has a Rockwood 1913 dry pipe 
sprinkler system, pronounced fair, or 
worth 70 percent protection credit. In- 
surance, $45,000. 

An unfavorable sprinkler report has 
been made on the David Tozer sawmill 
at South Stillwater, Minn. A recent in- 
spection found the equipment out of serv- 
ice; system gate and valve shut, system 
drained and some piping disconnected. 
The gravity tank riser was exposed to 
frost and 38-inch gate valve in filling by- 
pass frozen and cracked. The system 
will probably remain out of service for 
the coming winter and no sprinkler credit 
is recommended for the next six months. 


IOWA NOTES 


E. R. Townsend of the Western Union, 
who recently made an inspection of 
Waterloo, la., recommends that it be trans- 
ferred from the fourth class to 3%. 


James Saling was convicted at Creston, 
Iowa, of conspiracy to burn as a result 
of prosecution by the state fire marshal 
department. The conspiracy lay in the 
burning of a dwelling at Creston and a 
hotel at Bromwell. Earl Madden was sent 
up for three years in connection with 
the case and Everett Emerson is the 
third man indicted in the case. 
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NEW IDEA WILL TAKE TIME 





Plans for Reorganization of Kansas 
City Board Explained at Meeting— 
Innovations Proposed 





Indications are that several meetings 
or the Kansas City Fire Underwriters’ 
Association will be necessary before 
the proposed amendments to the con- 
stitution and bylaws are accepted or 
rejected. The first meeting was at- 
tended by officers of the Kansas City 
live stock exchange and the board of 
trade of the same city. The constitu- 
tions of those bodies were detailed for 
the information of the association, 
which contemplates adopting rules 
somewhat similar. A committee of 
seven men, headed by James B. Wal- 
lace, author of the amendments, was 
appointed, and will report back at a 
meeting to be held next Friday. The 
ideas advocated by Mr. Wallace are so 
new that considerable time will be re- 
quired before they are fully under- 
stood by all members of the associ- 
ation. The changes provide for the 
creation of a fund with which to take 
up all expired memberships. The ros- 
ter will be limited to a certain number 
of agents and membership will be for 
life. Other innovations have been pro- 
posed, and while there is some oppo- 
sition, many of the fire companies 
themselves have expressed themselves 
in favor of the changes, after careful 
consideration. 





Blodgett Addresses Club 


William A. Blodgett, vice-president 
of the American Central, gave an ad- 
dress to the Monday Lunch Club of 
St. Louis, composed of Missouri state 
and special agents and adjusters. Mr. 
Blodgett was a delegate to the National 
Conservation Congress and he ex- 
plained why the question of fire pre- 
vention was not brought 1 for consid- 
eration in the congress. Mr. Blodgett, 
W. L. Maillot and J. N. Brown were 
appointed a committee to obtain a 
speaker for each meeting of the club. 





Kansas Motion Overruled 

Judge Dana of Topeka overruled 
the motion brought by Attorney Gen- 
eral Dawson in the _ proceedings 
brought by the companies attacking the 
rate orders causing decreases on un- 
profitable classes. 

The decision gave the attorney gen- 
eral time to file an answer, and Thomas 
Bates, representing the companies, will 
press for an early hearing. When the 
companies decided some months ago to 
bring suit Attorney General Dawson 
went to Leavenworth, and on the day 
before the Topeka cases were filed be- 
gan a suit to restrain the companies 
from attacking the rates. When the 
Topeka cases were begun he filed a 
motion to dismiss them on the ground 
that the whole matter in controversy 
could be thrashed out in the Leaven- 
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worth hearing. This motion to dis- 
miss has now been overruled, and the 
Topeka cases will be called up soon. 


Awaiting Chicago Action 

St. Louis agents are anxiously 
waiting for the joint large cities com- 
mittee of Chicago managers to take 
action on the report submitted by the 
agents on the constitution and bylaws 
of the local association, which will be 
submitted to the state authorities for 
final action. 





LEAVENWORTH IN BAD SHAPE 


Alarming Report Made by Deputy 
State Fire Marshal on Con- 
ditions in Kansas Town 








Figures quoted by Deputy State 
Fire Marshal C. A. Miller of Kansas, 
on a recent visit to Leavenworth, 
prove that the fire insurance companies 
are losing heavily in that county. 
Miller had figured that the city of 
Leavenworth had paid in premiums 
during the year ending Oct. 1, last, a 
total of $71,000, while a total of $79,000 
had been paid out in losses. He 
warned the officials and business men 
to get busy and clean up, or expect 
a higher rate of fire insurance. 

Conditions much worse than he has 
found anywhere else in the state were 
unccvered by Miller at Leavenworth, 
inost of them being the result of care- 
lessness on the part of the business 
men. Boxes, corn cobs and excelsior, 
piled indiscriminately in an alley and 
in a string into a cellar of a business 
building aroused the state official. Not 
more than 100 feet away, Miller found 
a rubbish fire burning in the same 
alley. 

Cancellations of fire policies have 
‘been occupying the attention of a 
number of field men recently in Leav- 
enworth and vicinity. And unless con- 
ditions are bettered, these men say 
they will continue to make cancella- 
tions and will not write much of the 
business at any rate. 


MISSOURI BROKERS LICENSED 


The following brokers have been li- 
censed by the Missouri department dur- 
ing the past week: J. S. Sills, G. F. Hef- 
ferman and W, A, Rutter, St. Louis; F. S. 
Groves, T. S. Ridge, D. S. McGunger, 
Thomas Stinson, H. M. Metcalf, G. W. 
Groves and G. D. Long, Kansas City. 


REPORT ON MILL RISK 

The Missouri Inspection Bureau has is- 
sued a special inspection report on the 
property of the Waggoner-Gates Milling 
Company at Independence, Mo. The plant 
is separated into six fairly good fire di- 
visions and the hazardous features are 
generally well guarded. General care, 
cleanliness and management are good. The 
plant has good inside fire protection from 
standpipes, casks, chemical extinguishers, 
etc., but poor outside protection, no auto- 
matic water supply of heavy pressure; 
primary water supply deficient and open 
hghts are used. The buildings are in 
good repair. 





MEETING HELD AT HANNIBAL 


Earl F. Nelson, first assistant to Insur- 
ance Commissioner Charles G. Revelle, 
was the leading speaker at a gathering 
of fire insurance men Friday night at 
Hannibal, Mo. He gave an interesting 
talk on “Fire Prevention.” H. M. Hess 
of St. Louis, one of the managers of the 
Missouri Inspection Bureau, talked on 
“Fire Losses” and kindred topics. 





Missouri Agency Appointments 

L & L. & G., Eng—H. R. Reywald, St. 
Louis; J. H. Cunningham, Caruthersville. 

Mechanics—A. P. Grimshaw, Jefferson City. 

Mich. Coml.—Aven & Long, Springfield. 

National, Ct.—W. F. Bond, Irondale; S. L. 
Cantley, Owensville; H. A. Young, Versailles, 
McComb & Coleman, Butler; Central Mo. Trust 
Co., Jefferson oy. 

Natl. Union—P. C. Gibbons, Edina; F. P. 
Howden, Louisiana; Reeves & McAllister, Mi- 
lan; J. H. Chapman, Savannah. 

N. B. & M., Eng—W. B. Spaulding, Monroe 
City; T. E. Fitzgerald, Monroe City. 

Northern, Eng.—R. M. Price, Craig. ; 

Prov. Wash.—Proffer & Fletcher, Unionville. 

Phoenix, Ct., G. D. Steel, Matthews; C. A. 
Garf, St. Louis. 

Phoenix, Eng.—G. C. Cooper, Unionville. 

Springfield—Groves & Wollenman, Corder; g 
Cook and L. M. Rice, Jefferson City; W. S. 


Waltz, Rea; C. E. Linville, Skidmore; S. B. 
homson, Craig. 

Aachen & M.—Rathbun & Lawrence, Cameron, 

Connecticut—H. W. Young, Fair Play; A. P. 
Grimshaw, 


Jefferson City; McCarthy & Son, 





Stanberry; N. G. Aiexander, Aurora; H. E, 
Evans, Lockwood; A. H. Davis, Seymour, 

Continental—G. N. Manley, Cassville. 

Coml. Union, Eng.—Lawrence Ginter, Seda- 
lia; M. J. Godt, New Haven. 

Detroit F. & M.—Keith McCanse, Joplin; 
Fleker & Powell Agency Co., Sikeston. 

Fid.-Phenix—W. R. Ashton and E. L. Ham- 
rich, Kansas City; G. N. Manley, Cassville; 
McComb & Coleman, Butler; H. A. Krog, Wash- 
ington; S. P. Hayes, Greentop; J. A. Russell, 
Barnard. 

Girard—J. E. Cowan, Charles Boettger, Theo- 
dorg Hormann, P. K. Clark, Burian, Wil- 
liam Protsmann, J. E. Cowan, W. E. Perle and 
J. _R. Lanigan, St. Louis. 

Mich. F. & M.—Keith McCanse, Joplin; Fleker 
& Powell Agency, Sikeston. . 

Milw., Mich.—A. P. Grimshaw, Jefferson City. 

Niagara—Keith McCanse, Joplin; Felker & 
Powell Agency, Sikeston; A. P. Spotts, Arm- 
strong; F. B. Hey, Drexel; E. A. Ernst, Kan- 
sas City; O. H. Thias, Washington, 

N. W. Natl.—Johnson & Kast, Kansas City; 
J. A. Brooks, Vandalia. 

Prov.-Wash.—Hale & Stewart, Charleston. 

St. Paul—C. W. Mahan, Adrain; C. E. Jef- 
fers, Cameron; S. J. Hensley, Farmington; J. 
A. Knowles, Flat River; I. J. Pirtle, Frederick- 
town; M. Bingham, Galt; Gus Delaney, Hurd- 
land; S. B. Cook and a M. Rice, Jefferson 
City; B. Young, Kirksville; V. est, 
Mountain Grove; J. K. Byers, Washington. 

Westchester—I. J. Pirtle, Fredericktown; H. 
C. Royatown, New Franklin; M. Martin, 
Oregon; J. D. De Buchannane, Herculaneum. 

American—F., W. Loy, Chaffee. 

Firemens—J. E. Grantham, Albany. 

P eral und—W. D. Summers, Harrison- 
ville. ‘ 

First Natl—Wm. McAffee, Hamilton. 

Glens Falls—G. W. Means, Maysville. 


Hartford—McManima & Miller, Branson; 
Noble Randall, Meadville; F. R. McDaniels, 
Mismi; J alty, Rea; W. P. Hobletzell, 
Skidmore. 

State of Pa.—J. E. Lawton, St. Louis; C. S. 
Lawton, St. Louis. 

Lumber, N. Y.—J. W. Millsap, Salem. 


Newark—J. Phane and V. L. Young, Joplin. 

Northern, Eng.—C. C. Duke, Butler. 

Phoenix, Eng.—R, A. Guyum, Montrose. 

Prov., Wash.—H. Struckhoff, St. Louis; }: 
S. Clay, Framington; I. J. J. Pertle, Frederick- 
town, 

Royal Exch.—J. W. Hassir, Neosho; A. J. 
Forsythe, Pierce City. 





MISSOURI NOTES 


The Phoenix of Hartford has trans- 
ferred at Springfield, Mo., from Boehm 
Bros, to Phillips & Son. 


J. G. Schneider, president of the Ger- 
man-American Bank of St. Joseph, Mo., 
has been appointed agent for all the fire 
insurance,companies formerly represented 
by K. U. Schneider, a brother, who died 
two weeks ago. 

Arthur Cox, arrested at Mexico, Mo., on 
an arson charge, has confessed to start- 
ing three fires in that city. None of the 
blazes was costly. An uncle of the in- 
cendiary, who was arrested with Cox, was 
cleared by the statement of the latter. 

The membership committee of the In- 
surance Federation of Missouri has di- 
vided St. Louis into districts and each 
member of the committee will make a 
canvass of a district, beginning this week, 
in an effort to increase the membership. 
O. P. Rutledge is chairman of the com- 
mittee. Mr. Rutledge intends to go to 
Kansas City this week in the interest of 
the Federation. 


Property destroyed by fire in Missouri 
during the month of October, including 
St. Louis, but not Kansas City and St. 
Joseph, shows the destruction of prop- 
erty valued at $349,441. Property de- 
stroyed throughout the state, not includ- 
ing the three larger cities amounted to 
$212,156. Fire loss in the city of St. 
Louis for the month of October is esti- 
mated at $137,385. 


OKLAHOMA NOTES 


Cc. T. Ingalls, manager of the Oklahoma 
Inspection Bureau, is on the program of 
the Oklahoma Retail Hardware Dealers 
Association meeting in Oklahoma City 
this week, for an address on “Fire Pre- 
vention and Insurance Rates.” 


The Oklahoma fire marshal’s office has 
been notified that J. D. Velvin pleaded 
guilty to a charge of arson at Arapaho, 
Okla., and was sentenced to five years in 
the penitentiary. Velvin was charged 
with setting fire to his barber shop for 
the insurance which he carried and start- 
ing a fire which destroyed five buildings 
with a total loss of $10,000. The fire oc- 
curred on the night of Feb. 5, 1913. 





KANSAS NOTES 

It is expected the Kansas department 
will shortly investigate Salina, Kan., and 
may reduce rates there. 

Claude Carey has sold his insurance 
business and moved to California. He 
had six companies, which were taken over 
by Will S. Thompson, who already had & 
large agency. 


ARKANSAS NOTES 
A. V. Shaver has assumed charge of 
the brar.ch office of the Arkansas Actu- 
arial Bureau at Fort Smith. 
L. B. Leigh & Co. of Little Rock has 
been appointed Arkansas agent for the 
Niagara-Detroit Underwriters. 
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KENTUCKY AND THE SOUTH 


CONSIDER LOUISVILLE CASE 


Expense Reduction Plan Now Up Be- 
fore Joint Committee of Man- 
agers and Local Agents 











The question of brokerage will be 
the chief point discussed at the confer- 
ence between the subcommittee of the 
Western Union and Western Insurance 
Bureau on excepted cities and the spe- 
cial committee of the Louisville board. 
The latter committee held a meeting 
last Friday to discuss the- situation. 
The managers are considering commis- 
sions in Louisville with the idea that 
no brokerage is paid there, but the local 
agents point out that this is not the 
case, as they not only pay commissions 
to solicitors, under a system which 
amounts to brokerage, but pay com- 
missions on outside business, the rules 
of the Louisville Board having been 
changed to provide for this some time 
ago. Business is exchanged between 
agents without the payment of broker- 
age, but a balance is maintained in this 
respect, so that the same results are 
obtained as though brokerage were 
allowed. The committee of agents is 
composed of H. V. Davis, chairman; 
A. H. Robinson, Frank C. Carpenter, 
T. C. Timberlake and A. B. Kinnaird. 





HANDLE KENTUCKY DWELLING 


Local Agents Issue Renewals Far in 
Advance Preparing for Discontin- 
uance by Companies 





The chief feature of interest in the 
rating situation in Kentucky at present 
is the effort which most of the local 
agents of the state are making to get 
under cover before Dec. 1, the date 
when the withdrawal of many of the 


companies as to dwelling business 
becomes effective. 

In Louisville the agents are writing 
as much December business as possible 
before the end of this month, but out 
in the state it is said that expirations 
as far ahead as April are being re- 
newed, or canceled and rewritten for 
a new term. Some of the Louisville 
agents believe the new schedule may 
be applied in that city alone, where 
dwellings are not unprofitable, and are 
not making efforts to take care of busi- 
ness in advance. 

A plan that has been suggested is to 
have the agents apply the new schedule 
on desirable risks, submitting the rates 
to the state board and writing the poli- 
cies only after the rates have been 
approved. 


The following are some of the com- 
panies that-have withdrawn the authority 
of the Kentucky Actuarial Bureau to 
make dweiling rates for them, but the 
complete list, which includes sixty com- 
panies, has not been given out: 

Alliance, Boston, British America, Cam- 
den, Citizens of Missouri, City of New 
York, Commerce of Albany, Connecticut, 
Detroit Fire & Marine, Equitable Fire & 
Marine, Fire Association, Germania, Hart- 
ford, Home, North America, State of 
Fennsylvania, London, Michigan Commer- 
cial, Milwaukee Mechanics, National-Ben 
Frankln, Nord-Deutsche, New Hampshire, 
North British & Mercantile, North- 
western National, Norwich Union; Old 
Colony, Pennsylvania, Philadelphia Un- 
derwriters, Phoenix of Hartford, Prov- 
idence Washington, Reliance, Rhode Is- 
land, Royal Exchange, Springfield, Svea, 
Vestern of Toronto, Commonwealth of 
New York, Fireman's Fund, Nationale 
of Paris, North British & Mercantle, 
N. Y., Northern Assurance, Phoenix of 
Paris, Queen and Union of Paris. 

The state insurance board has been 
making threats as to forcing the compa- 
nies to write business at the rates it 





names, but underwriters as well as law- 
yers, are smiling at this sort of talk, 
as it is an obvious legal proposition, that | 
while the state board may fix the condi- | 

| 


tions under which insurance is to be 
written, it cannot compel the companies 
i aati the conditions against their 
will. 

Rumors that the state board, realizing 
the weakness of its position, had made 
overtures in the direction of a compro- 
mise have been heard of late and some- 
thing of that sort would not be a matter 
for surprise. Thus far, however, noth- 
ing officially has been learned which 
would indicate that either side had weak- 
ened and io that extent the situation is 
in statu quo. 


Increase in Agency Ranks 


The increase of commissions in the 
south seems to have brought about the 
results that were predicted when. the 
increases were granted. There is gen- 
eral complaint among southern agents 
regarding the increase in the number 
of agencies, especially among real es- 
tate men-and others having large 
amounts of property to insure. 


WILL DEVELOP TENNESSEE 


The Henry Clay Fire of Lexington, 
Ky., which recently took over the United 
American Fire, a Tennessee corporation, 
has decided to develop that state more ag- 
gressively in the near future. The Henry 
Clay has been licensed in Tennessee since 
last May. Manager C. F. Snyder has 
announced that one of the Kentucky spe- 
cials will be assigned to Tennessee and 
an agency plant built up along the inten- 
sive lines which have made the company 
unusually successful in its home state. 

The Henry Clay will remain in Lex- 
ington, it is announced, and will not re- 
move to Frankfort, the home of the 
United American. It has leased offices 
in the new fifteen-story building of the 
Fayette National Bank of Lexington. 





TO SPREAD ASSOCIATION IDEAS 


An extensive educational campaign, with 
a view to effecting a closer relation be- 
tween the local agents of Tennessee will 
shortly be launched by the Tennessee As- 
sociation of Local Fire Insurance Agents, 
by the new officers elected at the Chatta- 
nooga meeting last week. 

A decision for a broader development of 
the association was arrived at when the 
agents of the larger cities became im- 
pressed with the lack of understanding of 
the purpose of this organization among 


,the rural agents in the more remote terri- 


tory of Tennessee. 


KENTUCKY BLUE GOOSE MEETS 

The Kentucky pond of the Blue Goose 
had a meeting the evening preceding the 
annual of the Kentucky Fire Underwriters’ 
Association, receiving ten new members 
into the order. Following the ceremonial 
session a banquet was held at which many 
ladies were present. Most Loyal Gander 
Lee Upton presided as toastmaster at the 
dinner, and Frank G. Snyder, most loyal 
grand gander, delivered the greetings of 
the grand nest to the Kentucky oe 
Those received into the order were > Tee 
Sweeney, Queen; M. C. Buckingham, Ken- 
tucky Actuarial Bureau; Karl H. Sachs, 
Kentucky Actuarial Bureau; S. H. Crom- 
well, adjuster; John H. Danahy, Henry 
Clay Fire; Charles Y. Bean, Kentucky Ac- 
tuarial Bureau; H. Sharpe, Jr., Ken- 
tucky Actuarial Bureau; John G. Wads- 
worth, Great Southern Fire; W. T. Nie- 
naber, Kentucky Actuarial Bureau; George 
E. Head, Henry Clay Fire. 


SUSPICIOUS AS TO LOSS 

Commissioner Taylor of Tennessee has 
asked the companies interested to suspend 
the adjustment on the loss of the De Ros- 
sette Hat. Company at Chattanooga, pend- 
ing investigation of the fire. It is be- 
lieved arrests will be made. When the fire 
was discovered by a passing policeman the 
automatic alarm was not ringing, yet when 
the firemen arrived it was. The automatic 
sprinklers apparently did not work at first, 
since the pipes were found warped, Fa the 
+ found the water flowing at full ca- 
pacity. 


KENTUCKY NOTES 


W. P. Clements and Ed K. Coffman have 
started a local agency at Madisonville, 
Ky. Farm business will be specialized in. 

The Lexington, Ky., Fire Insurance As- 
sociation has elected the following offi- 
cers: President, Stanley Frost; vice- 
president, W. C. Lawwill, and treasurer, 
Cc. Y. Freeman. 


TENNESSEE NOTES 


Insurance Commissioner Taylor of Ten- 
nessee has denied the request for a license 
of the Tennessee Dwelling House Mutual 
Fire, a company which was organized at 
Nashville more than two years ago, but 
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which previously had made no request 
for authority to do business. 


At the request of Insurance Commis- 


has been arrested at Memphis charged 
with soliciting business for companies un- 
authorized in that state. It is charged 
that he has for some time been repre- 
senting the brokerage firm of Wilcox, 
Peck & Hugh of New York. 


WHAT THEY REALLY ARE 


(CONTINUED FROM PAGE 1) 
and there has been a more careful 
study of the plan. Then, too, exchanges 
have more latterly been organized 
which did not have the same financial 
standing as did the original ones. 
Managers of the older concerns are 
now beginning to realize the necessity 
of supervision and are seeking the pro- 
tection of insurance departments. They 
recognize the necessity of preventing 
an invasion of the field by a lot of in- 
competents. Wisconsin passed a law 
providing for the organization, opera- 
tion and admittance of exchanges in 
1913. As a result eight fire exchanges 
and four casualty have applied for 
licenses. 
How Exchanges Operate 

Exchanges transact their business 
in very much the same way as did the 
first Lloyds, but an interinsurance as- 
sociation is purely mutual. Various 
citizens having a similar line of risks 
exchange contracts of insurance with 
each other, that is, each member of the 
exchange agrees to accept a certain 
reciprocal amount of liability on any 
one risk with all other members, but 
no member underwrites his own risk. 
Members’ or underwriters’ names are 
sometimes appended to all contracts 
but not usually. Some exchanges have 
various classes; for instance, there is 
one that has members who assume a 
liability of $500 on each risk, others 
$1,000, others $1,500, and still others 
$2,000. This liability is several and not 
joint and no member can be held for 
the failure of any other subscriber to 
pay the amount for which the other 
may be liable. Where there are classes, 
the $2,000 class members assume only 
$500 on the risks of the $500 members, 
The principle holds true regarding all 
classes. In other exchanges there is 
only one class and each member as- 
sumes a liability equal to his deposit 
premium or some multiple thereof. 

Special Deposits Required 

In some exchanges subscribers are 
required in addition to their premium 
deposit to make a cash deposit which 
may be equal to the premium deposit, 
but it is usually two, three or five 
times the amount. This is held in 
trust to meet excessive losses or pro- 
vide for the liquidation of an account in 
case of a subscriber’s insolvency. In 
still other exchanges no cash deposit is 
required, the financial standing of the 
members being considered sufficient. 

The advisory committee of three, 
five, seven, nine or eleven members 
represents the subscribers, has charge 
of the assets and audits the books. It 
usually appoints an official of some 
trust company to sign checks for dis- 
bursements. 

Where the Attorney Comes In 

Mr. Ketcham says that attorneys-in- 
fact receive a commission for their 
services of 15 or 20 percent usually in 
fire exchanges and 25 or 30 in casualty 
exchanges. Alfred G. Evans of the In- 
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dividual Underwriters receives 15 per- 
cent, Bruce Dodson of the Reciprocal 
Exchange, 25; Edward B. Swinney 
and Alfred G. Evans of the New York 
Reciprocal Underwriters, 25 percent; 
the Rankin-Benebdict Underwriting 
Company of the Manufacturing Lum- 
bermen’s Underwriters, 25; U. S. Ep- 
person & Co. of the Lumbermen’s Un- 
derwriting Alliance, 20 percent; Lansing 

Warner, Inc., of the Canners’ Ex- 
change, 20; Willcox, Peck & Hughes of 
the Lumber Manufacturers’ Interin- 
surance Association, 20 percent, and 
Lee Blakemore of the Manufacturing 
Wood Workers’ Underwriters, 25 per- 
cent. 

Expense Ratios Virtually Limited 

From these commissions the attorney 
is expected to pay all “home office” 
expenses and salaries. Thus exchanges 
have virtually a fixed expense ratio and 
after losses are paid profits are re- 
turned to subscribers either as credits 
on their accounts or in cash. 

Mr. Ketcham states that most ex- 
changes make frequent and thorough 
inspections of all risks. Some make as 
many as six a year and employ only 
graduates of engineering schools. As 
subscribers are passed upon by ad- 
visory committees, moral hazard is re- 
duced to a minimum. The examiner 
adds, however, that some of the later 
exchanges are open to criticism, as 
they are really promoted by the attor- 
ney-in-fact. In some cases there has 
been organized a stock company to 
act as attorney-in-fact. 

Incorporated Attorneyships Scored 

Commenting on incorporated attor- 
neys-in-fact, Mr. Ketcham says: 

As the success of these interinsurers 
has been considerable in the past and the 
commissions have been quite large and 
the expenses of the attorney quite small, 
owing to the fact that he issues the poli- 
cies direct to the subscribers, the business 
costing him nothing, the amount of net 


profit accruing to the attorney-in-fact has 
been considerable. There have conse- 


quently, sprung up a few concerns that 


are analogous to stock-promoting 
schemes. Some of these incorporated 
bodies are capitalized as high as from 
$50,000 to $100,000, and have largely 
squandered this amount in promoting the 
exchange. However, the articles of in- 
corporation of these subsidiary concerns 
fully protect the subscribers. But, it is 
an evil to which the advisory committee 
and the subscribers should not lend their 
influence. The remedy for this consists 
in reducing the commissions of the at- 
torneys-in-fact to a normal amount, and 
in assuming censorship over the organi- 
zation of any incorporated body pro- 
moted by the attorney-in-fact. The at- 
torney should not be allowed to use his 
commissions for the promotion of any 
subsidiary corporation which will bring 
large profits from stock sales. 


Liquidating Individual Accounts 

Provision is made in exchanges for 
liquidating accounts of all subscribers. 
Usually the exchange has sufficient 
funds belonging to each subscriber to 
pay all claims accruing against him 
should he withdraw and these are de- 
ducted and the residue returned. 

Mr. Ketcham points to some differ- 
ences that exist between interinsurance 
exchanges and either Lloyds or mutual 
companies. In Lloyds the underwriters 
are not policyholders as they are in 
exchanges. In a Lloyds the attorney- 
in-jact represents only the underwriters 
while in an exchange he represents 
both insurers and insured. 

Exchanges Are Not Incorporated 

Unlike a mutual, an exchange is not 
incorporated. In the exchange the in- 
surance rests upon a power of attorney 
to some individual, firm or corporation, 
and each subscriber insures a definite 
portion of each other subscriber’s risk. 
In an exchange the liability is several 
instead of joint. All property held in 
trust by the advisory committee is held 
severally as the property of the indi- 
vidual subscribers. 

Mr. Ketcham says exchanges are 
adapted to single lines of business thav- 
ing large risks. “It hardly seems pos- 
sible,” he says, “that these associations 
are adapted for general lines, unless 
some modification can be made in the 
individual accounting with each sub- 
scriber.” It would be very difficult, if 
not impossible, to have a very large 
number of subscribers. 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and | 


Kindred Topics 





NEWS OF FIRE PREVENTION 





REPORT MADE ON OSHKOSH 





National Board Engineers Find a Num- 
ber of Features to Criticize in 
the Fire Protection 


The National Board engineers have 
made a report on Oshkosh, Wis. As 
reported to the committee on statistics 
of the National Board, the only records 
available, the insurance fire loss ‘for 
the past four years amounted to $193,- 
234, the annual loss varying from $124,- 
825 in 1909 to $7,627 in 1912. Fire de- 
partment records show 81 average 
actual fires per year, varying from 89 
in 1909 to 67 in 1912; the average in- 
surance loss per fire was $600, a high 
figure. The average yearly number of 
fires per 1,000 population, based on an 
average population of 33,300, was 2.43, 
and the average loss per capita was 
$1.44, both low figures. 

The report is summarized as fol- 


lows: 
Fire Fighting Facilities 


Water Supply—Privately owned and 
operated works; organization efficient; 
records generally good. Source of sup- 
ply inexhaustible; intakes of ample ca- 
pacity. Storage in sedimentation and 
clear water basins small. Pumping sta- 
tion contains considerable combustible 
material; protection only fair; both low- 
lift and high-lift pumping capacity in- 
adequate. Distribution in one service. 
Consumption rnoderate. Pressures well 
maintained; fire pressures sufficient for 
direct hydrant streams. Main arteries in- 
adequate; secondary feeders insufficient; 
distribution system poor to fair. Gate 
valves regularly inspected and in good 
condition; spacing wide. Hydrants regu- 
larly inspected and in good condition; 
spacing wide and many too small for 
satisfactory service. 

Department—F ull 
somewhat undermanned. Supervision 
mainly satisfactory. Ladder service 
hardly sufficient; chemical service inade- 
guste, FEiose supply good, but no 38-inch 
hose in use. Minor equipment lacking in 
some essentials. No drills held. Response 
to alarms well arranged; fire methods 
only fair. Building inspections of merely 
nominal value. Records lacking in some 
essential details. 


Tells of Fire Alarm System 

Fire Alarm System—Automatic system; 
mainly well maintained. Headquarters in 
nonfireproof building. Apparatus of ade- 
quate capacity. Some boxes of interfer- 
ing type; condition mainly excellent. Dis- 
tribution in congested value district fairly 
good, elsewhere poor or lacking. Bare 
wire mainly used for overhead construc- 
tion; circuits underground in business 
district. Overhead wires on some poles 
with high tension wires. Inspections ir- 
regular; records lacking. 

Fire Department Auxiliaries—State fire 
marshal with adequate authority and 
duties well performed; no arrests or con- 
victions for arson. Cooperation of police 
with fire department good. Public service 
corporations render aid at fires only on 
special request. Telephone service widely 
distributed; not much used for alarms. 
Private fire brigades and apparatus form 
fairly valuable local auxiliaries to the fire 
department. Substantial outside aid ob- 
tainable only after about 3% hours’ delay. 

Summary—wWater supply works contain 
several unreliable features; moderate 
quantities available at good pressures in 
principal mercantile and residential dis- 
tricts, but insufficient in lumber and man- 
ufacturing districts. Fire department 
somewhat undermanned, not fully 
equipped and only moderately efficient. 
Automatic fire alarm system; insecurely 
housed; mainly well maintained, but not 
enough boxes. 

Structural Conditions and Hazards 


Building Department—Regulations of 
little value and limited in scope. Per- 
mits required for construction within the 
fire limits, but regular inspections not 
made. Fire limits not sufficiently exten- 
sive. Structural conditions weak. 
losives and bles—A few 
good laws, but not sufficiently extensive. 
Control generally good, though divided. 
Infrequent inspections made, but no rec- 
ords kept; improvement probable under 
working of recent state law. Local con- 
ditions fair to good. 
Blectricity—Under 


paid force, 


municipal control. 








cised. Inside work in only fair condi- 
tion; numerous defects in old work. Some 
overhead restrictions specified, but of 
only moderate value; overhead wire ob- 
structions moderate. No recent reported 
anes from electrolysis; regular tests 
made. 

Conflagration Hazard—Buildings in the 
rincipal mercantile district are lacking 
n fire-resistive features. The fire de- 
partment is. undermanned and lacking in 
appliances for handling large fires, the 
water supply has several unreliable feat- 
ures, although capable of furnishing fair 
quantities at good pressures, and high 
winds are fairly frequent; the principal 
street is of fair width and buildings are 
low; the resulting conflagration hazard is 
moderate, but serious fires involving sev- 
eral buildings are probable. The lumber 
and manufacturing districts could cause 
extensive and sweeping conflagrations at 
times of high winds. The shingle-roofed 
residential sections have a normally mod- 
erate hazard, 





ASHLAND IN FAIR CONDITION 





Wisconsin City Inspected at Request 
of the Mayor—Fire Marshal 
to Order Corrections 





Conditions at Ashland, Wis., were 
found to be in fairly satisfactory shape 
by members of the Wisconsin State 
Fire Prevention Association, who in- 
spected the northern Wisconsin city 
last week. Inspection disclosed 120 
defects in buildings located in the busi- 
ness district. Most of these defects 
were caused by the accumulation of 
rubbish and the existence of nonstand- 
ard electrical equipment. It is stated 
that the fire department is making regu- 
lar inspections under the new Wiscon- 
sin state law. State Fire Marshal 
Clem P. Host will issue orders for the 
remedying of all defects disclosed and 
it is understood that ordinances will be 
introduced in the Ashland city council 
to aid in the work of fire protection. 

Following the inspection of thirty 
business blocks, an interesting meeting 
was held in the city hall, where Presi- 
dent H. L. Dalton, the state fire mar- 
shal, and others of the inspecting party 
spoke on the defects found. Business 
men and the city officials present prom- 
ised their hearty cooperation in the 
work. The inspection was made at the 
request of Mayor Dennis and his city 
commission of three members. 





WOULD ORGANIZE THE PUBLIC 


Kansas Fire Marshal Wants to In- 
terest Business Men in Fire 
Prevention Work 





Systematic organization of fire pre- 
vention associations through com- 
mercial clubs and similar organizations 
in every town in Kansas that is not 
provided with an adequate fire depart- 
ment, is planned by Harrison Park- 
man, state fire marshal. Parkman be- 
lieves that such organizations will 
prove of great value in decreasing fire 
hazards all over the state. He will 
not take time to organize such associa- 
tions in the larger cities, or in fact in 
any city with a paid fire department. 

Through these small associations, 
which Parkman expects to bring to- 
gether in a large state association, the 
fire marshal believes he will be able to 
conduct a campaign of education that 
will be of lasting benefit to the state, 
and will serve materially to reduce the 
fire waste. 

The plan was announced at the an- 
nual meeting of the Kansas State Fire 
Prevention Association at Topeka last 
week, and in telling of his plan Park- 
man asked the field men to lend him 
all the help possible in promoting these 
organizations. 

As a foundation upon which to work 
Parkman has sent out all over the state 
a circular letter asking questions about the 
fire protection afforded in the various 
towns. The replies he is receiving al- 
ready show that, while Kansas averages 





Laws lacking in_ specified standards. 


Authority adequate, but not fully exer- 


up pretty well with other states in the 
country, there is room for a large im- 
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provement. C. A. Miller, chief deputy, 
has started the work of organizing the 
small associations, and is working this 
week in the northeastern part of the 
state. He will continue the work until 
he has secured an organization in every 
town in Kansas, Parkman says. 





WILL TACKLE DETROIT NEXT 





Members of the Michigan State Fire 
Prevention Association Expect to 
Find Bad Conditions 


There will be no meeting of the 
Michigan State Fire Prevention Asso- 
ciation in December, the field men ‘hav- 
ing too much office business to attend 
to. In January they will begin work 
on Detroit and probably will be at it 
until spring. As considerably more 
than half the membership of the asso- 
ciation make their homes in Detroit, it 
is possible that they may hold more 
than one meeting a month on the 
Detroit work. 

While they are saying nothing 
“officially,” the members express the 
opinion that they will find the lower 
section of Detroit, at least, in very 
bad shape. There are buildings be- 
tween Fort street and the river which 
are more than a hundred years old, 
still in use as cheap hotels, saloons, 
shoe shops, barber shops, etc. Of 
course there is no insurance on them, 
but they are a menace to nearby build- 
ings which do carry insurance. There 
are hundreds of buildings from fifty 
to seventy-five years old. Even on 
Woodward avenue there are buildings 
in such condition that casualty agents 
decline to take risks on the employes. 


The second and concluding inspection 
of Grand Rapids last week by the state 
association was even more gratifying than 








the first one. Results of the missionary 
work done by the members when in the 
Furniture City a month ago were piainly 
apparent. The fire chief, the city elec- 
trical inspectors and others who had ap- 
proved of the association’s work had done 
some inspecting themselves, and in con- 
sequence the number of defects of some 
classes was reduced almost half, not- 
withstanding the number of buildings in- 
spected was larger. 

The territory inspected consisted of the 
small suburban business districts. Last 
month’s work took in 603 buildings, in 
which 256 defects were reported. his 
month 658 buildings were inspected, but 
only 246 defects reported. More than 50 
percent of the corrections advised last 
month have been made. 

The principal trouble found was the 
—— of old fashioned swinging gas 

rackets and rubber hose attachments to 
gas burners and plates. There were fifty- 
seven members present. 





REPORT AS TO LITTLE ROCK 





National Board Engineers Have Made 
a Supplemental Survey as to Its 
Fire Protection 





The National Board engineers have 
made a reinspection of Little Rock, 
Ark., and as to the conflagration hazard 
say: 

A seven-story, reinforced concrete, 
sprinklered department store of 13,500 
square feet has replaced several two- 
story buildings at the northwest corner 
of Main and Fourth streets and, including 
this building, three establishments have 
been equipped with automatic sprinklers 
since the report of 1911. In the block 
bounded by Markham, Louisiana, Second 
and Center streets, the theater mentionec 
has been burned and not replaced. Sev-~- 
eral other old structures have been re- 
moved or are soon to be, but structural 
improvements on the whole have been 
slight, and conditions in general are still 
poor. The fire department has been ma- 
terially strengthened and is efficient, and 
the water supply is ample and reliable 
for fire engine supply, but the fire alarm 
system is still inadequate and overhead 
wire obstructions are serious. The only 
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moderate width of streets, occasional high 
winds and generally weak structural con- 
ditions, in combination with the retard- 
ants to effective fire fighting, are lia- 
ble to result, at times of fire in condi- 
tions arising beyond the ability of the 
fire department to handle, so that there 
is a high conflagration hazard in the 
greater part of the business district. 


PLAN TO INSPECT ST. PAUL 


Big Work Undertaken by Fire Preven- 
tion Association Will be Completed 
by Dec. 10. 





The Minnesota State Fire Prevention 
Association has completed plans for the 
inspection of St. Paul and one hundred 
field men will have their reports in not 
later than Dec. 10. The territory in- 
cluded in the inspection embraces the 
congested district from Pine street, 
west to Ramsey street and from the 
Mississippi river north to Ninth street. 
This includes the wholesale and retail 
districts, the principal hotels, and 
smaller lodging houses. office buildings, 
etc. Louis L. Law, the new president 
of the association, states that the in- 
spection work will be thorough, as the 
conditions make it necessary. 

A subcommittee has the active work 
of the inspection in hand. Members of 
the inspection committee are: G. F. 
Krumdick, chairman; E. T. McDonald, 
C. D. Hayes, and John McClure. 

The committee feels very much en- 
couraged by the friendly co-operation 
offered by the city officials of St. Paul. 
Reuben S. Warner, of the fire board 
has offered the services of the depart- 
ment. Assistant Chief Letford will 
detail a fireman with each inspector. 
The state officials whose departments 
have even a remote bearing upon the 
work have assured the association of 
hearty co-operation. Ordinarily an in- 
spection of this size would not be 
undertaken just before the holidays, 
but the committee feel that the bad 
fire record seems to indicate that it is 
a ripe field for immediate endeavor. 
The general committee appointed by 
the association last week will arrange 
talks before the schools and business 
men. R. W. Schimmel, ex-president, is 
chairman of the general committtee. 





Consider Better Joliet Protection 

The city council of Joliet, Ill., is con- 
sidering the recommendations made by 
the National Board in order to get 
lower rates. The mayor urges the 
independent high pressure water sys- 
tem. Another plan is to reinforce the 
regular water system. Estimates are 
being made for each project. An 
amended building code is also being 
considered. 


All Records Broken 

All records have been broken for 
town inspections for the Iowa State 
Fire Prevention Association by the 
committee from the first district and 
President Upham is wearing the smile 
that won’t come off. Chairman Mack- 
intosh and his committee started out 
last week, inspected each of the five 
towns on their schedule and in addi- 
tion two others. The two added were 
Akron and Alton. The towns on the 
schedule were fully reported upon and 
teports will be mailed out shortly. 
Such an achievement has never before 
been wrought and District No. 1 has 
set a precedent that other committees 
will find difficulty in surpassing. 


Will Take Up Prevention 

_The Kansas City Credit Men’s Asso- 
ciation and the Kansas City Commer- 
cial Club are to enter the fire preven- 
tion movement, according to tentative 
Plans. While the program has not been 
completed, the two organizations have 
decided that this line of endeavor 
would be one of the most beneficial 
Possible, to all concerned. Public 
speakers are to be secured, and meet- 
ings held at regular periods. 


Minnesota Plan Prevailed 
_Minneapolis, Minn., Nov. 25.—(Spe- 
cial.)—Asa M. Wallace, for two years 





chief assistant state fire marshal of 
Minnesota, has resigned, effective De- 
cember 1. The reorganization plan by 
Governor Eberhart, assisted by Insur- 
ance Commissioner Preus and Fire 
Marshal Keller will become effective 
March 1, when the fire marshal depart- 
ment funds will be increased. The pro- 
posal is to divide the state into ten 
districts identical with the congres- 
sional districts and place a man in 
charge of each district. 

Herman Zeigert, aged 67, who con- 
fessed to the State Fire Marshal’s De- 
partment, to setting fire to a barn last 
February at Newport, Minn., died yes- 
terday. He was awaiting trial under 
bond of $500, 





ONE FOURTH ARE DEFECTIVE 


Indiana State Fire Prevention Associa- 
tion Gives Its Opinion After 
Inspecting Many Towns 





Practically 25 out of every 100 risks 
in Indiana cities are bad. This is the 
opinion of the inspection department of 
Indiana State Fire Prevention Associa- 
tion. . 

Recently the department made an 
investigation of one Indiana city which 





association is willing to cooperate with 
any cities interested in the cause of 
fire protection, and will gladly make 
any inspections which civic or commer- 
cial organizations may request. Com- 
munications for the association of this 
nature may be sent to the officers, 
Charles Richman, president, Tipton, 
Ind., or to Gus. M. Wise, secretary, 
Indianapolis. 


Children and Match Fires 


Of the 211 match fires in Indiana 
which have been reported to the state 
fire marshal within the past six months, 
children are said to be responsible for 
fully 62 percent. 

The total loss from match fires for 
the six months considered was $45,931. 
Of this amount, children with matches 
were responsible for a loss of $25,849. 
More than eighty fires, causing a loss 
of $20,082, were the result of general 
carelessness. 

MAKE LAST 1913 INSPECTION 


The last inspection of the Tennessee 
Fire Prevention Association for the cur- 
rent year will be held Dec. 18 in the towns 
of Tullahoma and Sparta. Tullahoma 
will be visited on the morning of the 18th 
and Sparta in the afternoon. 

The annual meeting will be held Jan. 13 
at Nashville. Commissioner Taylor of 
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Shingle Roofs Cause Many Fires 


(From the Indiana Fire Marshal) 


One of the greatest sources of fire in Indiana cities is the 
Shingles not only act as tinder to be kindled by 
sparks from locomotives and chimneys, but when ablaze they easily 
fly through the air and fire adjoining roofs. 
Figures on spark fires throughout the state for the period May 
15 to Sept. 27 bear out the fire marshal’s statement, for during that 
time there was a total of 567 fires caused from sparks falling on 
The loss resulting from these spark fires reached 


Fires on roofs usually start from two sources: flying sparks 
from locomotives or nearby smokestacks, and from the chimney 
According to the fire marshal’s figures, 186 fires 

were caused in Indiana from May 15 to September 27 by sparks 
from locomotives. The loss was $556,555. i 
there were 381 fires caused by sparks from chimneys, with a loss 


Additional estimates given out by the state fire marshal’s office 
state that sparks from flues caused approximately 20 percent of all 
Indiana residence fires during the past summer. 
motives were responsible for 4.2 percent. 

In an effort to relieve the danger from shingle roofs, many of 
the cities of the United States have adopted a noncombustible 
roofing which they are requiring property owners in certain districts 
Asbestos shingles or some compound roofing material is 
being recommended to relieve the hazard of shingles. 


During the same period 


Sparks from loco- 











it believes to be typical in most ways 
of all the cities in the state. Here 
200 risks were examined for the pur- 
pose of preventing fires. Of that num- 
ber 49 were classed as defective. 

Among the sources of defects con- 
sidered and the number due to each 
were: 


Unsafe heating apparatus......... coe OS 
Electric wiring ....... Sheseevevenes oo Be 
Rubbish 2.2000 bin venwenees soetsscese BS 
Dirty closet .....ccccscccece hawoewee ° 

GASOUNE .cccccccccccscccecs Seeesecese 
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DE: G hid awes ct bieoewey err rT ree oo 8S 
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Following an investigation such as 
the one which the association has 
made, the inspection department noti- 
fies each owner if his property is con- 
sidered dangerous, and suggests to him 
the necessary precautions to be taken. 
If, after two such notifications, the 
property still remains dangerous, the 
case is turned over to the state fire 
marshal. Such further investigation 
and action is taken by the fire marshal 
as seems necessary. 

The Indiana Fire Prevention Asso- 
ciation is made up of citizens and 
officials who are interested in the work 
of fire prevention. It aims to cooper- 
ate in every way possible with all 
branches of the fire marshal’s work. 

The inspection department of the 





Tennessee will have a representative at- 
tend the inspections at Tullahoma and 
Sparta. 


FIGHT FIRES WHEN NOT TOO BUSY 


The attention of the officers of the 
Michigan State Fire Prevention Associa- 
tion has been called to a condition in 
Ypsilanti which ought to be remedied, 
Ypsilanti has more or less of a fire de- 
partment. But said fire department has 
so many varied uses that it might as well 
go out of commission. 

The fire teams are used for draying, for 
street cleaning, for hauling fuel and other 
similar purposes. There is no telling 
where they might be if a fire alarm 
should be given. The same is true of 
the men, who have to be summoned by 
telephone by the fire chief.and who are 
liable to be where the teams are—out 
of reach. Deputy Fire Marshal A. E. 
Maynard has taken cognizance of the state 
of affairs and is trying to férce a better- 
ment. 


CODE NOT SIGNED YET 

The new building code, passed last week 
by the Indianapolis city council, has 
neither been signed nor vetoed yet by 
Mayor Shank. It is understood there are 
some strong interests pulling for a veto 
but it is believed his record on insurance 
matters is too good for him to spoil it 
during the last month of his administra- 
tion. He has so far been a friend to in- 
surance intrests in encouraging the bet- 
terment of the fire department, improve- 
ment of the fire pressure service, organ- 
ization of a salvage corps, etc., and these 
stand out probably as the brightest things 
in his administration. He ought to put 





the climax on by signing this up-to-date 
building code. The civic organizations are 
= pleased with the action of the coun- 
ceil. 


FIRE PROTECTION NOTES 


Elgin, Neb., has had plans drawn for 
a waterworks. 


Waconia, Minn., has let a contract for 
two new fire cisterns. 


Columbus, Mont., has voted $30,000 for 
a waterworks system, 


Marshalltown, Iowa, will probably pur- 
chase a second motor truck. 


Britton, S. D., will extend the water 
mains to all parts of the city. 

An improved type of fire alarm boxes is 
being installed at Lansing, Mich. 

Spooner, Minn., has employed an en- 
gineer to make plans for a waterworks. 


Stafford, Kan., has added a new hook 
and ladder truck to its fire equipment. 


At Scottsbluff, Neb., an election carried 
the issuing of $15,000 waterworks bonds. 


At Beatrice, Neb., an election author- 
ized the issuing of $30,000 waterworks 
bonds. 

At St. Paul, Minn., $668,236 have been 
allowed for the motorization of the fire 
department, 


At Marshalltown, Iowa, fire apparatus 
bonds to the amount of $7,500 have been 
authorized. 


Beaver Dam, Ky., has voted a bond is- 
sue for the purpose of establishing a 
water system. 

A Knox 100 horsepower motor fire 
engine has been installed by the city of 
Lexington, Ky. 

Munfordville, Ky., is considering issu- 
ing bonds for the purpose of establishing 
a water system. 

At Valley Junction, Iowa, an election is 
to be held to vote on issuing $39,000 
waterworks bonds. 


Bowling Green, Ky., has appropriated 
$5,500 for the purpose of purchasing an 
automobile fire truck. 

The fire commissioners of Grand Rap- 
ids, Mich., have ratified an order of $10,- 
650 for new apparatus. 

The Campbellisville, Ky., Public Utili- 
ties Company has been organized and will 
install a water system. 


The fire department at Iola, Kan., has 
just installed an Anderson combination 
$4000 and hose wagon at a cost of 


The water system of Madisonville, Ky., 
which has been under construction for 
several months, has been almost com- 
pleted. 


The water mains at Traverse City, 
Mich., will be extended to the _ fair 
grounds, giving protection to the build- 
ings there. 

A new combination hook and ladder 
and chemical truck has been purchased 
by the Alma, Kan., city officers for the 
fire department. 


The city of Jackson, Mich., has bought 
a new pump of 6,000,000 gallons capacity, 
which will be installed at the waterworks 
station in April. 

Scranton, Kan., has added a new fire 
engine to its equipment. The engine will 
throw water easily to the top of all 
buildings in the city. 


At a popular election, Goodland, Ind., 
on Saturday, voted strong for waterworks. 
Plans for a modern plant have been pre- 
pared by an Indianapolis engineer. 


Harry Allensworth, superintendent of 
fire alarm telegraph at Columbus, Ohio, 
has the plans ready for the elimination 
of the overhead wire menace in Columbus. 

The fire chief at Neenah, Wis., has re- 
ported that the old wagon and ladders are 
unfit for use. The city council | will ar- 
range for the purchase of new apparatus, 


A hose cart and quantity of hose pur- 
chased by the improvement commission- 
ers of Clarksville, Ark., have arrived and 
been installed. A fire department is to 
be organized. 

The council of Pulaski Heights, Ark., 
an incorporated suburb of Little Rock, is 
making provisions for the installation of 
a fire department, to cost about $9,000. A 
fire station will be provided and equipped 
with motor apparatus. 


Additional fire fighting apparatus, par- 
ticularly several hundred feet of hose, 
is to be purchased by the Hoisington, 
Kan., fire department. At a recent fire 
insufficient hose caused a serious em- 
barrassment and very nearly prevented 
) med department from extinguishing the 
re. 


Plans are under way for the organiza- 
tion at New York of a local chapter of 
the National Fire Protection Association 
and it is said that similar chapters are 
likely to be formed in other cities. Among 
those interested in New York are: W. E. 
Malalieu, E. R. Hardy, Rudolph P. Miller 
and Charles E. Meek. 

Better fire protection in the shape of a 
new standpipe, for the protection of that 
part of Kansas City, Kan., that is above 
the present standpipe, is being urged. The 
locality known as the Twenty-second 
street hill, never has had anything like 
adequate fire protection. Either a new 
standpipe, or, if that make too much 
pressure on the mains in the lower parts 
of the city, “booster” pumps, probably 
will be installed, 
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EDUCATION VINDICATED 


Pusticity and education have shown 
their worth as specifics for antagonism. 

Fire insurance laid its cards on the 
table. The committee of insurance 
commissioners appointed to formulate a 
bill for the regulation of the fire in- 
surance tax studied the cards and de- 
cided that no radical measures were 
necessary or even proper. 

It seems incredible, but there are still 
men in the insurance business who be- 
lieve that rating should be a_ mystery 
into which the public should have no 
insight. 

There are others who advocate pub- 
licity of the method employed in appor- 
tioning the fire tax and education’ of the 
coming generation in the subject of fire 
insurance. 

While the members of the commis- 
sioners’ committee themselves have 
studied rating probably in the past it 
took them but seven days of concentra- 
tion—three in Chicago and four in New 
York—to find out that rating as done 
at present by the insurance companies 
is on the whole equitable. 

If the general public could be forced 
to spend some time in studying rating 
the present clamor for state rating or 
state insurance, and it exists in some 
quarters though not as rampant as some 
persons would have us believe, would 
probably abate into a whisper. 

Of course the public cannot be com- 
pelled to don a green eye shade each 
evening for a month and go into this 
matter. But if it is invited to, yea, even 
requested to give the matter considera- 
tion, it would probably change its 
opinion. 

It is certain, to say the least, that 
the advocates of secrecy were dealt a 
telling blow by the outcome of the fire 
rating committee’s deliberations. 





WEBB’S DIGEST 


‘WE announce in this issue the publi- 
cation of what we believe to be the most 
complete and serviceable life agents’ field 
book that has yet been published. For 
some years THE WESTERN UNDERWRITER 
Company has had in contemplation the 
compilation of a life agents’ field book 
which would cover everything an agent 
would need in his daily canvass, mak- 
ing it unnecessary for him to carry 
more than one book, not including even 
his own company’s rate book. Early in 
the year we were given the opportunity 
to secure the services of Eucene G. Wess, 
the well known statistician, and to take 

over his publication, “Webb’s Compari- 
‘sons Simplified,” which he has published 








for eight years past. With this as a 
basis the new “Webb’s Policyholders’ 
Digest” was designed. 

It is based upon the idea that a com- 
pany’s policies and the insurance which 
it offers cannot properly be judged with- 
out taking into consideration not merely 
the standing and general reputation of 
the company, nor yet the liberality or 
otherwise of its policy contracts, nor still 
the net cost, but that all three must be 
used in forming a fair and intelligent 
opinion. Heretofore it has been neces- 
sary to buy several publications in order 
to secure the information. 

The difficulty has been to present the 
information in a book not so large that 
it could be conveniently carried in the 
pocket. The agent is usually overloaded 
with literature and canvassing material. 
In recent years the increase in the num- 
ber of companies has been so great that 
the old methods employed no longer met 
the situation and the agent was com- 
pelled to leave much of his material at | 
the office. We invented the “Inserted 
Flap System,” by which in a book of 
less than 600 pages we are enabled to 
present the information of 219 compa- 
nies, which by the ordinary methods 
would require by a conservative esti- 
mate some 2,000 pages. 

The price of this publication has been 
fixed at $2.50 each. A prospectus show- 
ing sample pages of each of the six de- 
partments and the exact size of the book 
will be furnished on application at any 
of our offices. 

The book contains two books or ce- 
partments which are not covered in any 
way by other publications. One of these 
shows every policy issued by every com- 
pany with premium rates at ages, 25, 35 
and 45; another is devoted to the “Retro- 
active Principle in Practice,” showing the 
extent to which the various companies 
extend to old policies the privileges and 
benefits of their later policies. 





PERIODS OF REVIEW 


A LIFE insurance salesman should often 
indulge in periods of reflection and fre- 
quently take an invoice of his mental 
qualities and equipment. When he wins 
he should endeavor to ascertain why he 
succeeded. When he loses he should try 
and find out why he has failed. 

The agent who makes a study of the 
way he does his work and endeavors to 
improve and gain strength as he goes 
along, will find that each month spells 
progress. New ideas are suggested to 
him in a review of his work. This pro- 
cess of review can be indulged in very 
profitably during the leisure hours. Often 
he is compelled to wait to see his pros- 
pect. This waiting time should be a fruit- 
ful period in his day. 

New ideas, fresh hints and vital points 
will come to him at this time. He will 
endeavor to add to his equipment new 
and more efficient ways of selling his 
product. He should desire to discover 
how he can improve on every step that he 
takes in his work. 





C. Purr of Fremont, Mich., has been 
convicted of storing dynamite in a 
building used for other purposes. A 
puff of smoke, an explosion and Purr 
would have been blown into kingdom 
come. 





THE boss needs the man who doesn’t 


Personal Side of the 


Insurance Business 





W. L. Sherrill, who has been assist- 
ing in a number of company promo- 
tions, is now connected with the Mer- 
chants National Fire of Chicago, which 
is being organized, and is looking after 
its stock selling. Mr. Sherrill was form- 
erly a western life insurance man, 


George W. Blossom, who is in charge 
of the eastern office of Fred S. James 
& Co., is returning to his office after 
being absent for some weeks owing to 
an affection of one of his eyes. He is 
expected in Chicago in a few days. 


The field men’s edition of the Argus 
of Chicago is now off the press, in 
which a number of photographs and 
biographies of western fire insurance 
field men are published. The edition 
is a historical one in a sense, giving 
the history of the Argus, which was 
established in 1871 as the Herald. 

Manager T. W, Dealy of the Argus 
has now gone to Atlanta, Ga., where 
the Insurance Herald and Argus have 
been combined. 


General George M, Moulton, presi- 
dent of the Western Life Indeninity, 
has sailed for the Panama Canal zone 
in company with Col. Arthur Mac- 
Arthur, grand master of the Grand En- 
campment Knights Templars of the 
World, where they will establish at Las 
Cascades the first commandery of the 
Knights Templars to be located on the 
canal zone. General Moulton is past 
grand master of the Grand Encamp- 
ment of the Knights Templars of the 
gg He expects to return by 

ec. 8. 


John W. Crooks, who for the last 
three years has had charge of the ac- 
countancy department of the Western 
& Southern Life of Cincinnati, and for 
ten years before that was successfully 
chief clerk and chief statistician of the 
Ohio insurance department, will open 
an office in the New Hayden building, 
Columbus, Dec. 15, as an independent 
actuary and examiner for both the 
companies and insurance departments. 
During his long connection with the 
Ohio department Mr. Crooks examined 
many insurance companies of all kinds, 
and made a record for thoroughness 
and efficiency that will stand him in 
good stead in his new venture. Al- 
though the plan is a new one, the de- 
velopment practically of the last month, 
Mr. Crooks has closed contracts with a 
number of companies to make periodic 
examinations, and several state insur- 
ance departments have notified him that 
they will accept his reports as official. 

There are a considerable number of 
actuaries in the country, but so far as 
known Mr. Crooks will be the only 
examiner for both the companies and 
the departments, and his long experi- 
ence in both departmental and com- 
pany work fits him peculiarly for the 
new work. He is a graduate of Mari- 
etta college, which, coupled with his 
special training in insurance account- 
ancy, as well as his wide acquaintance 
with insurance men, companies and de- 
partments, presages a successful career 
in his new field. As soon as he opens 
his office he will begin a special ex- 
amination of the Ohio Farmers, ‘at 
Leroy, O 


George C. Newman, now an inde- 
pendent adjuster at Des Moines, and 
wife, have gone to Washington, D. C., 
to spend Thanksgiving day with their 
son, who is now head of the civic com- 
mission for the district. The son is 
the pride and joy of Mr. and Mrs. 
Newman for his rise has been rapid. 
A few years ago he was a daily news- 
paper reporter in Des Moines. Among 
his best known scoops was a report on 
the wedding of F. M. Hubbell’s daugh- 
ter to a Swedish nobleman. The Hub- 


bells are very prominent in Des Moines 
and are doubly interesting to insurance 
men because of their holdings of stock 





need the boss. 
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in the Equitable Life of Iowa. 











wedding was very exclusive but young 
Newman “dolled up” like a Swedish 
count, went from the Hotel Savery in 
a cab when other noble guests de- 
parted, got into the wedding with the 
crowd and witnessed the ceremony, 
His “story” of the event was com- 
plete and beat all others. Of late years 
he has been doing political work at 
Washington and he has become an in- 
timate friend of President Wilson. He 
was among the newspaper men who 
watched events from Princeton, prior 
to the democratic convention that 
nominated Mr. Wilson, and went on a 
pleasure trip to the Bermudas with Mr. 
Wilson and his family. His appoint- 
ment to a governmental post came soon 
after Mr. Wilson took ofhce. The 
senior Newman was formerly Iowa 
state agent for the Liverpool & London 
& Globe and was also connected with 
some of the state companies. He re- 
tired from the business but was grad- 
ually drawn back in as an independent 
adjuster. 


Mrs. Dorothy McDonald Rolph has 
been promoted to the position of 
deputy insurance commissioner of Col- 
orado. The promotion was made at 


the recommendation of Commissioner , 


Epsteen and in accordance with the 
civil service law of the state. 

Mrs. Rolph has been in the depart- 
ment seven years, and during four ad- 
ministrations. Under Commissioner E. 
E. Rittenhouse she occupied the posi- 
tion of stenographer. Commissioner 
Clayton, during his first term, pro- 
moted her to the position of assistant, 
and during his second term promoted 
her to the position of examiner. The 
present promotion is from examiner 
to deputy. 

Mrs. Rolph takes the place of Edwin 
Starkey, who resigned in order to ac- 
cept the position of general manager 
of the Bankers International Life, 


One of the interesting social events 
in Cincinnati in the near future will 
be the wedding on Jan. 1, of William 
Oehmig, cashier of the Ohio state 
agency of the Mutual Benefit Life, to 
Miss Ruth Daniel. Mr. Oehmig has 
a host of friends in Cincinnati and is 
considered one of the best tennis 
players in the city. He has made a 
decided success in insurance business 
and is one of the popular members of 
the local life insurance fraternity. 


Life insurance men who have some 
difficulty in persuading themselves that 
they are in need of a new hat or suit 
of clothes might well emulate the ex- 
ample of Charles L. Scott, general 
agent of the Massachusetts Mutual in 
Kansas City. When Mr. Scott notes 
that his headgear is growing a bit 
rusty, he promptly offers a new hat to 
the member of his staff who writes the 
largest amount of insurance for the 
next week. He then goes out and sells 
enough life insurance to lead the list, 
and later invests in a new hat with a 
clear conscience. 

Tracy Underhill, who is doing the 
underwriting for the Commonwealth 
Bonding & Casualty of Fort Worth, 
Texas, and some of the agency work 
as assistant to the vice president and 
general manager, is an old Louisville 
casualty man. Mr. Underhill has rep- 
resented casualty and surety interests 
for the past fifteen years in Kentucky 
and has a wide experience. He is con- 
sidered a very capable underwriter. 


People who have seen Carl H. Smith, 
of Dayton, Ohio, well known field man, 
during recent years, with his head- 
gear off, have noticed the striking re- 
semblance to Secretary of State Wil- 
liam Jennings Bryan. Mr. Smith's 
friends state that it is noticeable in 
hotels as he sits in the lobby that 
he soon becomes the cynosure of a 
eyes, the onlookers believing that they 
are gazing at short hand on the cele- 
brated premier. 





To just expect things will come your 
way is a vegetarian sort of business diet. 
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LIFE INSURANCE SECTION 








PREPARING FOR MEETING 


LIFE PRESIDENT’S PROGRAM 





William Howard Taft Will Be One of 
the Speakers at the Coming 
Meeting 





William H. Taft, ex-president of the 
United States, is among those sched- 
uled to speak at the’ seventh annual 
meeting of the Association of Life In- 
surance Presidents to be held in New 
York Dec. 11-12th. President George 
E. Ide of the Home Life will be the 
chairman of the meeting. 

The preliminary program, just issued, 
shows that company executives from 
the extreme eastern and western limits 
of the country will join in the presen- 
tation of addresses under the general 
theme of “Response of Life Insurance 
to Present-Day Economic Needs.” 
These officers will include President 
W. A. Day of the Equitable Life of 
New York, President Sylvester C. 
Dunham of the Travelers, President 
George I. Cochran of the Pacific Mu- 
tual Life, President Arthur E. Childs 
of the Columbian National Life and 
Actuary Henry Moir of the Home 
Life. Time will be set aside for a gen- 
eral discussion of these papers. 

To Discuss Federal Supervision 

Much interest will center upon an 
address on “Federal Supervision of In- 
surance,” to be delivered by Burton 
Mansfield, commissioner of insurance 
for Connecticut. The midwinter meet- 
ing of the National Convention of In- 
surance Commissioners will be held a 
few days after this meeting, and it is 
expected that a number of the mem- 
bers will be present to hear their asso- 
ciate talk on this subject, as well as to 
be in attendance when President 
Young of the Insurance Commissioners 
Convention delivers an address on an- 
other subject. 

To Talk About Public Health 

Continuing its study of health re- 
forms related to the business side of 
life insurance, the association will listen 
to addresses from such sanitary stu- 
dents and experts as Surgeon-General 

Rupert Blue of the United States public 
health service, President Victor C. 
Vaughan of the American Medical 
Association and Prof. William T. 
Sedgwick of the Massachusetts Insti- 
tute of Technology. Chairman F, W. 
Jenkins of the association’s health com- 
mittee will also submit a report. 

A section of the program will be 
devoted to a discussion of the inter- 
dependence between relationships in 
the life insurance field. Those pre- 
senting papers will be President James 

. Young of the National Convention 
of Insurance Commissioners, President 

Henry Abels of the American Life 

Convention and President Ernest J. 

Clark of the National Association of 

Life Underwriters. 

Text of Program 

The preliminary announcement show- 
ing both topics and speakers follows: 


RESPONSE OF LIFE INSURANCE TO PRESENT-DAY 
: ECONOMIC NEEDS 
‘Group Insurance—Its Aims and ts 

Field,” W. A. Day, president Equitable 

Life of New York. 
“Conservation of Policy Proceeds,” Syl- 

vester C. Dunham, president Travelers. 
“Life Insurance as an Aid to Business,” 

George I. Cochran, president Pacific Mu- 

tual Life. 
“Ultimate Effect of an Unrestricted 

Right to Borrow on Life Insurance Poli- 

cies,” Arthur E. Childs, president Colum- 

bian National Life. 
‘Disability Benefits—Insuring Insur- 
ance,” Henry Moir, actuary Home Life. 
Conservation of Lives — Essential 


‘president American Medical Association. 


.that a term policy and one that is sub- 


Health Reforms Needed by the Average 
Communty,” Dr. Rupert Blue, surgeon- 
general U. S. Public Health Service, Wash. 


ington, D. C. 
“The Doctor’s Dream,” Dr. Victor C. 
Vaughan, dean department of medicine 


and surgery, University of Michigan, and 


“The Public Health Movement—Today 
and Tomorrow,” William T. Sedgwick, 
professor biology and public health, Mas- 
sachusetts Institute of Technology. 
Report of health committee of Associa- 
tion of Life Insurance Presidents, F. W. 
Jenkins, chairman, president Security 
Mutual Life of Binghamton, N. Y 
“Federal Supervision of Insurance,” 
Burton Mansfield, insurance commissioner 
of Connecticut. 
Informal remarks, William H. Taft, ex- 
president of the United States, New Ha- 
ven, Conn. 
General discusson of the different top- 
ics presented in formal papers under the 
general theme of “Response of Life In- 
surance to Present-Day Economic Needs,” 
EVER-INCREASING INTERDEPENDENCE 
(a) Between Life Insurance and the 
State, James R. Young, president Na- 
tional Convention of Insurance Commis- 
sioners, Raleigh, N. C. 
(b) Between Life Insurance Compa- 
nies, Henry Abels, a eer ge 9 American 
Life Convention, Springfield, 
(c) Between Agents and Policyhold- 
ers, Ernest J. Clark, president National 
Association of Life Underwriters, Balti- 
more, 





HELD CONTINUOUS CONTRACT 





Important New York Decision Involv- 
ing a Term Policy and One Sub- 
stituted For It 





The New York supreme court holds 


stituted for it on conversion or expira- 
tion constitute a continuous contract 
and the terms of the original policy are 
not changed by the substitution. 

The decision arises in the case of 
Gans vs. Aetna Life, in an effort to 
recover $4,000 under two five-year term 
policies issued April 5, 1907. During 
the life of the policies the insured ap- 
plied to exchange them tor changed 
insurance on his life in accordance 
with the conditions of the contract. 
The new policies which are pronounced 
by the court identical in form with the 
original were thereupon issued in ex- 
change for the term policies. 


“The conclusion is irresistible,” says the 
decision, “that the policies issued April 5, 
1907, and the policies in suit, issued April 
5, 1912, constitute but one entire contract 
between the insured and the insurer. The 
effect of the conversion from one form to 
another is merely a turning or changing 
from one state or form to another by an 
exchange into an equivalent thing 

“The form of the policies issued do not 
constitute the contracts between the in- 
sured and the insurer being only the writ- 
ten evidence thereof. The surrender of 
the first policies cannot be regarded as a 
surrender of rights acquired under the 
original contract of insurance. The poli- 
cies in suit which replaced the first poli- 
cies did not create a new contract, but only 
continued original agreements. 

The court quotes a number of authori- 
ties to support its decision citing those 
which hol That a me up policy is not a 
new contract, but s 7 a continuation of 
an original agreement. 

t is expected that an appeal will be 
taken. 





Goes With Ft. Worth 

B. I. Meyers is now agency director 
for the Fort Worth Life at Fort Worth, 
succeeding Homer Mitchell, who left 
to become head of the Texas Work- 
men’s Compensation Association re- 
cently. He is already showing capa- 





United States Annuity and 
Life Insurance Company 


Chicago, IIlinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. 


Liberal policies, 
large dividends, good commissions, first and renewal. 


Write 
William T. Smith, Secretary 
Home Office - - - - : McCormick Building 








If you could show a 


TOTAL ABSTAINER> 


where the policy you are selling gives him the benefit to which he 
is entitled by being a better risk—you could sell him,couldn’t you? 


Our T. A. Policy does it. 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 
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1886 1913 
The Royal Union Mutual Life Insurance Co. 


Des Moines, lowa 
THE PIONEER OLD LINE LIFE INSURANCE COMPANY 


Born West of the Mississippi River 
The Pathfinder to Western Insurance Stability 


FRANK D. JACKSON, President SIDNEY A. FOSTER, Secretary 


Operates in Iowa, Nebraska, Kansas, Missouri, Ohio and Pennsylvania 


In all that is good, Iowa affords the best 














bilities that are bringing the results 
in his new work. He is a believer in 
the mail order idea properly welded 
with the usual agency development 
plans and it is proving successful. He 
is an old Fidelity Mutual and Royal 
Union Mutual man, having represented 
the former company in Texas prior to 
its withdrawal at the time the Robert- 
son law was enacted. 








Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 

hotels for its perfect service, elegant equip- 

ment and comfortable accommodations. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 


RATES; 
ONE PERSON 
Room with detached bath - - 
Room with private bath - - 
Two PERSONS 
Room with detached bath - - 
Rooms with private bath 


Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persons. 

Hotel La Salle gives more for the price 

you pay than any other hotel in Chicago 


— 
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CENTRAL .LIFE INSURANCE CO. OF ILLINOIS 





OTTAWA, ILLINOIS || 


Organized 1907. 





$9,430,751 of business in force. 


Net increase first six months 1913, $1,105,500. 
Good opportunities for Men in Illinois, lowa, South Dakota and Missouri- 
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MERIDIAN LIFE 
INSURANCE CO. 











INDIANAPOLIS, INDIANA 








A big opportunity for the Right Man 


Gtate Agency for Missourt 


If qualified for this position address C. T. TUCK, Vice-President 





This strong progressive Company offering 
exceptionally attractive policies has the 


Open to a man of ability as an organizer and producer, with a clean record. 




















TO GET UP JOINT CODE 


——_— 


WILL CHANGE PRESENT DRAFT 





Executive Committee of American Life 
Convention to Collaborate With the 
Life Presidents’ Association 





The executive committee of the 
American Life Convention met in Chi- 
cago last week, there being present 
Henry Abels, secretary of the Franklin 
Life, and president of the convention, 
President Isaac Miller Hamilton of the 
Federal Life, President George A. 
Grimsley of the Jefferson Standard Life, 
President E. W. Randall of the Min- 
nesota Mutual Life and Secretary T. 
W. Blackburn of the convention. There 
were present in addition President A. 
M. Johnson of the National Life, U. 
S. A., Secretary O. J, Arnold of the 
Illinois Life and President J. B. Rey- 
nolds of the Kansas City Life, While 
there were no formal applications for 
membership, there were a number of 
“feelers” put out in the form of letters. 

Consider Model Code of Laws 

The executive committee had for 
consideration the code of life insurance 
laws gotten up by the Life Insurance 
Presidents’ Association, to be used 
where called for by legislatures more as 
a guide than anything else. The Ameri- 
can Life Convention feels that some 
of these models might be changed, and 
hence it will take up with the presi- 
dents’ association the advisability of 
the two organizations getting together 
and promulgating a model code, which 
will be approved by both organizations. 
President Henry Abels and Secretary 
T. W. Blackburn of the American Life 
Convention and President J. B. Rey- 
nolds of the Kansas City Life, were 
appointed on this committee. 

The Life Insurance Presidents’ As- 
sociation has notified the American Life 
Convention to send delegates to its 
annual meeting next month, and either 
the executive committee will attend as 
the official delegation or some special 
committee will be named. 

The executive committee purposes to 
fix the date of the annual convention 
at Dallas at about Oct. 15. 





International’s Appointments 

J. Will Rice, formerly general agent 
of the Oklahoma National Life, with 
headquarters at Oklahoma City, has 
been appointed manager of the Kansas 
City branch of the International Life 
of St. Louis. His brother, Ralph H. 
Rice, who was vice-president and 
agency superintendent of the Okla- 
homa National, has been appointed 
field superintendent of the Interna- 
tional, and will assume his new duties 
Jan. 1. His headquarters will be in 
St. Louis. J. W. Rice succeeds R. W. 
Martin in Kansas City. Mr. Martin 
recently died following an operation 
for appendicitis. 





President Dryden Honored 

In celebration of the completion of 
the twenty-fifth year of consecutive 
service of President Forrest Dryden, 
of the Prudential, the agents made an 
extra effort to secure new business 
both in the ordinary and industrial de- 
partments during October. The new 
business in the ordinary department ag- 
gregated $37,500,000, breaking all 





monthly records. There were 178,894 
industrial policies. The iatter figures 
make an average of about 20 industrial 
policies for each agent. 

Mr. Dryden completed his 25 years 
on Oct. 4. The agents, unknown to the 
president began their work on Oct. 1, 
and carried it through the month. 





DR. SPINNEY’S NEW PROJECT 





Former Head of Union Life Organiz- 
ing New Company—His Name 
Not on Literature 





Dr. E. C. Spinney, promoter of the 
ill-starred Union Life of Chicago and 
president of the company during its 
spectacular career that was cut short 
by excess mortality and excess expense, 
is back in the promotion game. His 
project is another life insurance com- 
pany and the title, “First Life & Trust 
Company of Illinois,” together with a 
picture of the capital dome at Wash- 
ington, adorns the literature. The 





Pearl from Prospectus 


“If the New York companies had 
been permitted to follow their in- 
clinatlons we will frankly confess 
that a western company would meet 
with scant success. However, the 
supreme court of the state of New 
York, recognizing that companies 
in the state were becoming too 
powerful for the best interests of 
life insurance, proceeded to ‘clip 
ther wings. Companies which had 
reached a volume of business run- 
ning up to three or four hundred 
million dollars annually were lim- 
ited to less than one-half of the 
latter amount, and under that de- 
cision no New York company can 
exceed an annual business of more 
than $150,000,000.” 











name of Dr. Spinney appears nowhere 
in the literature. 

The stock is being sold by the First 
Life Securities Company which has a 
very modest office at 608 Rector build- 
ing Chicago. The authorized capital of 
the life company is $500,000, but Dr. 
Spinney plans to start writing life busi- 
ness as soon as $100,000 of capital is 
paid in. He states that an additional 
$100,000 will then be sold to permit 
the issuance of accident and health 
policies; The par value of stock is $10 
a share and the price $25. When Dr. 
Spinney organized the Union Life first 
shares were sold at $12.50 and when the 
price was later arbitrarily set higher 
originally buyers threw their: stock on 
the market and killed sales of addi- 
tional issues. Stock salesmen objected 
to such a turn of affairs. Dr. Spinney 
states that starting the stock off at 
$25 a share will “protect the boys.” 

(CONTINUED ON PAGE 21) 








The Cleveland Life Insurance Company 


WILLIAM H. HUNT, President 
CLEVELAND, OHIO 


Liberal and attractive policy forms, ‘‘right’’ pre- 
mium rates and a square deal contract make this 
Company a desirable connection for the wide-awake 
insurance man. Open territory in Ohio, Michigan, 
West Virginia and Kentucky. 


Life, Health and Accident Insurance 
Write for Particulars 











Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. : : Address 





401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 











The Best Company to Work For is one which 


is making the most rapid progress because, among other good points, it grants 
the most complete protection to policyholders through combinations of Life In- 
surance, Permanent Disability insurance and Weekly Indemnity for loss of time. 


For agencies address 


The Columbian National Life Insurance Company 


Antuur E. Curps, President 








, 
Wiuiam C. Jounson, Vice President and General Manager 


“THE MIDLAND” 


Is placing a greater number of policies on the lives 
of Ohio citizens on regular Life and Endowment 
Policies than any other Life Insurance Company. 


There is a reason. 

If you purpose buying or selling Life Insurance 
it will pay you to investigate. 

Ohio only 
DR. W. O. THOMPSON, President B. F. REINMUND, Secretary 
COLUMBUS, OHIO 





















































1 Do You Want to Better Your Condition in the Insurance Business? 














OUR LIBERAL AND ATTRACTIVE POLICIES, DESIGNED FOR MEMBERS OF THE 
LOYAL ORDER OF MOOSE, are making our representatives and ul. oc 
We are opening the states of Kentucky, West Virginia, Tennessee, Ohio, Michigan, Illinois, 


Missouri and Arkansas. 
Liberal agency contracts to insurance men of ability. 
Address Liberal Life Assurance Company of Indiana, Anderson, Indiana 
W. H. HINTON, ARTHUR H. JONES, 
Secretary and Actuary President and General Counsel 








company successful. 
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THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 








UNSURPASSED AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 








On agency matters, address: 


CHARLES F. COFFIN, Vice-President 














IN LIFE INSURANCE CIRCLES 


(CONTINUED FROM PAGE 20) 
Stock salesmen are being offered 5, 10, 
15 and 20 percent commission and it is 
said that the limit will be 25. 

As usual, officers are named in the 
advertising matter. These are Cyrus 
L. Garnett of Garnett & Garnett, law- 
yers, president; Louis H. Hartman, an 
employe of Mandel Brothers, and a di- 
rector in Arthurs Company and the 
Goodhart-Hartman Company,  vice- 
president; Sterling B. Cramer, cashier 
of the Old Colony Trust & Savings 
Bank, treasurer; Arthur Schmalz, sup- 
erintendent of the Modern Auto Starter 
Company, secretary. 

In the prospectus is much talk about 
safety and profits and as usual the fig- 
ures of various companies, including 
the timeworn statistics of the Pruden- 
tial, are used. Attention is not called 
to the fact that some of these compa- 
nies have had very able life insurance 
men connected with them while the 
First Life & Trust doesn’t confess to 
having any kind of a life insurance man 
in its entire make-up. 








Continues Present Scale 
The Northwestern Mutual Life will 
continue its present scale of dividends 
during the year 1914, 


Germania Life Dividends 
The Germania Life will pay the same 
dividends during 1914 that it has been 
paying during the present year. 





Changes Dividend Year 
The State Mutual Life of Massachu- 
setts has extended its dividend year so 
that it runs now from July to July 
instead of from March to March. The 
present scale will be in force until the 
first of July, 1914. 





Will Increase Dividends 


The Manhattan Life will make a sub- 
stantial increase in dividerds when its 
new scale becomes effective the first of 
the year. The company has had an un- 
usually good year but nothing definite 
regarding the increase in dividends can 
be,announced until the matter is prop- 
erly acted upon by the board of di- 
rectors. 





GET FLORIDA FIELD 


Rinker & Jackson have been appointed 
general agents of the American National 
of Galveston for Florida and will have 
their headquarters at Jacksonville. The 
company writes both ordinary and indus- 
trial and has just applied for admission 
to the state. Rinker & Jackson will han- 
die only the ordinary business and the 
company will for the present not push 
its industrial line in Florida. Both these 
men have had considerable experience in 
life insurance, Mr. Rinker being recently 
located at Atlanta and Mr. Jackson com- 
ing from Montgomery, Ala. 





The International Life has appointed 
Coffman & Booth of Little Rock, general 
agents for Arkansas. Coffman is a son 


READY FOR MONTHLY PAY 


EQUITABLE TO PUSH FEATURE 





Believes Monthly Payment Arrange- 
ment Will Be of Big Benefit to 
Agents and Public 





The Equitable Life of New York is 
perfecting its plans for the field hand- 
ling of its new monthly premium plan 
of insurance payments and will soon be 
ready to push this feature. The test 
work in the field has demonstrated the 
value of the idea and its usefulness to 
the regular agent for ordinary insurance 
in a way that has exceeded the expecta- 
tions of the company. For instance, 
one agent of not more than average 
standing as a solicitor has been sending 
in regularly one application a day and 
often more, and another has written 
sixty-seven applications in a month. 
This is not industrial class business, 
either, many of the applications being 
for $2,000, $3,000 and $5,000 for ordi- 
nary life and twenty payment life poli- 
cies. 
One Application a Day 

Manager Egan says that he calculates 
the monthly payment plan is good 
for one application a day for any live 
agent, and that nobody ought to write 
less than ten a month. The monthly 
premium business will not be handled 
by a separate class of agents, but will 
be added to the equipment of the men 
already in the field. It is expected to 
provide an answer to any argument 
setting forth an inability to pay. Every 
policy is dated the first cf whichever 
month is nearest the date of applica- 
tion, so that payments begin at the 
natural time of settling monthly ac- 
counts. 

Will Get Immediate Coverage 

To be able to pay a premium in 
monthly instalments will result in 
many men getting the benefit of. imme- 
diate coverage when otherwise they 
would delay for a month or two or 
more until they could pay the larger 
amount, and it will also do away 
largely with premium notes, which in 
many cases are held by the agent, who 
advances the money to the. company. 
It is expected the Equitable will make 
some interesting announcements re- 
garding the monthly payment plan di- 
rectly after the first of the year. 





BELL FILES A MOTION 


John G. Bell of Cleveland filed a motion 
last week with the Ohio supreme court, 
asking that a former decision allowing the 
undivided surplus of the Union Central 
Life to be apportioned among the com- 
pany’s stockholders, be vacated that pol- 
icyholders may share in the fund which is 
claimed to be more than $800,000 at this 
time. Bell claims that the decision was 
rendered by three judges, whereas the law 
stipulates that at least four judges are 
required to reverse a decision of the cir- 
cuit court, which was necessary in this 
case. 





Bankers Life Company~ 
’ DES MOINES, IOWA 


ERNEST E. CLARK, President. Organized 1879. 





Exceptional record during thirty-three years for Low Rate 
of Mortality. | Economy of Management. 


Prompt Payment of Claims. 
Admitted Assets Over $19,500,000.00 


WABASH LIFE 


DANVILLE, ILLINOIS 


HIS progressive, sound little company offers an attractive agency 
contract to the right men. We are able to render unusual assist- 


ance to the “‘boys in the field,” in the way of leads from the home 
office, and the active support of influential men in each community, 


These are facts—not advertising catch-words. 
Agents who once join forces with the Wabash, STICK—the company 
has not yet lost a single agent. 


There’s a reason! It will pay to investigate 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. | 








Otto Schenk, President 








The Old Colony Life Insurance Co. 


f CHICAGO, ILLINOIS 


Not so large but that every agent in the field 
receives the strong personal co-operation that 
is so necessary to the upbuilding of an agency. 
Our agents know us and we know them. If 
you would become a cog in this great “Personal 
Co-operation” machine in Illinois, Michigan 
or Wisconsin, write direct to the Company, 
OLD COLONY BUILDING, CHICAGO, ILL. 








pf insurance commissioner of Arkan- 








The Guarantee Fund Life of Omaha has 
been licensed in Tennessee, 
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GOES TO THE SOUTHLAND 
LINZMEYER MAKES A CHANGE 





Vice-President and Actuary of the 
Manhattan Life Connects With 
Dallas Company 


Announcement has just been made 
that Louis Linzmeyer, vice-president 
and actuary of the Manhattan Life, has 
arranged to terminate his association 
with that company and become identi- 
fied with the Southland Life of Dallas, 
Texas, as vice-president and actuary. 
Mr. Linzmeyer entered the home office 
of the Manhattan at the age of 17 and 
has served the company continuously 
for twenty-one years. Equipped with 
a mind for mathematics that led him 
into the actuarial department soon after 
his association with the company, he 
passed by easy stages to manager of 
the department, to assistant actuary, 
actuary, vice-president and actuary, 
and a member of the board of directors. 
He is a fellow of the Actuarial Society 
of America and in actual accomplish- 
ment has reached the top rung in the 
profession and practice of life insurance 
management. 

Made a Texas Survey 

For a number of years Mr. Linz- 
meyer has supplemented his other 
office duties with the management of 
the agency force, and by combining 
home office supervision with the direc- 
tion of men in the field, he became 
the central figure in the practical af- 
fairs of the company. He leaves the 
Manhattan for a larger field of use- 
fulness in the service of the Southland. 
Mr. Linzmeyer visited Texas three 
years ago on a tour of inspection for 
the Manhattan and made valuations for 
the company in a dozen or more Texas 
cities. His report on actual conditions 
in the state, and the trend of events, 
industrial and commercial, resulted in 
the company making investments in 
Texas mortgage loans largely in ex- 
cess of the legal requirement. It was 
an educational trip to Mr. Linzmeyer, 
and made him naturally an interested 
listener when the Southland sought 
his services. 

Southland Is Making Good Progress 

The Southland Life is one of the 
progressive Texas companies that is 
fast forging to the front. It is con- 
servatively managed and is one of the 
cleanest companies in the southwest. 
President James A. Stephenson has 
surrounded himself with an energetic 
coterie of men who are pushing the 
company to the front. The fact that 
it attracted a man of Mr. Linzmeyer’s 
caliber is a compliment to its high 
standing. 





To Combine Philadelphia Agencies 


The Mutual Life now has three gen- 
eral agencies in Philadelphia, with a 
clearing house in addition. It will com- 
bine these three into one city office 
and have the city in charge of E. C. 
Winburn as general agent, who will be 
transferred from Spokane. 

The late R. Dale Sparhawk was 
formerly one of the city general agents, 
and there is a woman’s department 
as a separate general agency in charge 
of Mary Reese. Still another agency 
is in charge of William Allen Brown. 
These will be combined in charge of 
Mr. Winburn and the woman’s depart- 
ment will be discontinued. 

Mr. Brown will continue as a general 
agent, but will have charge of country 
territory adjacent to Philadelphia. 





Gets Into the Limelight 

The Kansas agency of the Guarantee 
Fund Life of Omaha is beginning to 
get into the limelight. The Kansas 
business turned in so far this year 
amounts to $2,968,000, while the Ne- 
braska business amounts to $2,962,000. 
This is the first time in the history 
of the company that the home state 
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“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT” 











Kansas, with headquarters at Wichita, 
is very proud of the record made, and 
says the agency will finish the year 
writing $100,000 per week. 


BANKERS RESERVE DIVIDENDS 


During 1914 the Bankers Reserve 
Life of Omaha will pay dividends as 
follows on the 15-payment life, 15-year 
endowment and 10-year endowment 
policies: 

LIFE 


The Company OF the Peopl., BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 


This Company has more patna business in force in the United States 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1912 





536 per day in Number of Claims Paid. 6,765 per day in Number of Policies issued and revived fos 
$1,605,814 per day in New Insurance issued and revived. $256,199.07 per day in payments to Policy: 
holders and addition to Reserve. $148,616.61 per day in Increase of Assets. 





GERMAN AMERICAN LIFE 
INSURANCE COMPANY iowa 


This is an old line legal reserve company organized under 
the superior Iowa deposit law. It has just gotten outa set 
of modern and liberal policies that appeal to the public. 
Choice territory in Iowa is now open and direct contracts 
will be made with first-class men. Address 


CHARLES BLANKE, Secretary, Burlington, lowa 
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Will Revise Overweight Limit 

It is stated that in view of the re- 
sults of the medico-actuarial investiga- 
tion, showing the heavy mortality on 
overweights from 40 years of age on, 
many of the life companies will revise 
their policy limits on this class at the 
age named, It is understood that some 
companies are preparing to send out 
instructions to go into effect the first 
of the year. 





Hansen is Expected Soon 
Agency Manager Hansen of the Ger- 
mania Life is expected to arrive in 
Chicago any day to appoint a manager 
for its office there. 





Have Offices in the Outskirts 

To escape the heavy local taxes the life 
companies at San Antonio, Tex., with 
the exception of the Prudential Life 
of Texas, maintain their home offices 
quite a distance beyond the city 
limits. This means a saving of many 
hundreds of dollars per month to these 
companies. The Prudential owns its 
own building downtown, in a historic 
section of the city, and its income 
from if in a way offsets the heavy 
local taxes it is obliged to pay. The 
Equitable Life of Texas and the San 
Antonio Life each have modern fire- 
proof buildings on the outskirts of the 
city, built for their present use and 
to accommodate their future growth. 





May Not Have Lectures 


It is possible, according tothe un- 
derstanding now, that the Western Re- 
serve University at Cleveland, will not 
arrange for a course of life insurance 
lectures and instruction for the coming 
winter. The institution has introduced 
a course of real estate lectures and will 





has ever been beaten. George H. 
Moeckel, who is the state manager for 





probably try that out as a feature of 
its department of economics. 








: REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 


7 


Secretary: 





Forest City Life Insurance Company 
Capital Stock $100,000 
ROCKFORD, ILLINOIS 


Men of character and energy can secure liberal contracts 
direct with this successful legal reserve company for unoccu- 
pied territory in Illinois. 


Non-forfeitable Renewals Attractive Policies 


Southern National Life Ins. Co. 


Louisville, Ky. 
(Was born and bred in old Kentucky) 
It has imbibed the spirit and enterprise of 
that state. It stands in the front rank of 
Kentucky and southern institutions. 
We have a proposition ED. L. WILLIAMS 
that will interest you. President 


A RAPID GROWTH 


Has been enjoyed by this company the past year. 


THERE IS A REASON 


In addition to having exceptionally attractive participating policies, we have the lowest premiume? 
non-participating policy on the market. This enables our men to meet all competitors success 
fully. For Indiana, or Kentucky territory address 


TheCOMMERCIAL LIFE INS. CO. 

















Indianapolis, Indiana 
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ASSOCIATION ACTIVITIES 


WINSHIP TALKS AT LANSING 





Michigan Commissioner Will Enforce 
Law Governing Competitive 
Methods—News of Local Bodies 





Two statements regarded by life in- 
surance men as of considerable import, 
were made by Commissioner John T. 
Winship of Michigan, in his talk at the 
recent banquet of the newly organized 
Lansing Life Underwriters Association. 
The first was, that his department 
would not permit any estimates what- 
ever by agents of participating com- 
panies upon their dividends, and the 
second was that agents would not be 
permitted to compare the policies ot 
their companies with those of other 
companies unless such comparison 
shall be complete in every detail. No 
important point of the other com- 
pany’s policy can be omitted. 

new state law covering both of 
these points went into effect Aug. 11. 
The commissioner said that he in- 
tended to enforce it to the letter. The 
clause regarding policy comparisons is 
very welcome to the general agents, 
for, if enforced, it will eliminate an all 
too prevalent habit of “knocking,” 
which is indulged in by a certain class 
of agents who prefer that form of talk 
to straight boosting of their own 
goods. 

Dinner Great Success 

The Lansing dinner was a great suc- 
cess, forty-one life men being present, 
among them President Henry Farmer 
of the Detroit Life Underwriters Asso- 
ciation and ex-president H. Wibirt 
Spence, of the same association, and 
ex-president N. E. Degan, of the Grand 
Rapids association. 

Each of these men made a notable 
address. Mr. Degan took for his sub- 
ject the excessive taxation life insur- 
ance companies are subjected to and 
asked Commissioner Winship to start 
a nation wide campaign to have the 
burdensome features of this taxation 
reduced. Mr. Farmer talked on the 
good fellowship features of the associ- 
ations and Mr. Spence on the value of 
the local associations and the Na- 
tional association in promoting the 
highest ethics in the business. 

: Holback was toastmaster. 
C. J. Burnett is president of the Lan- 
sing association. 


CONTRACT FOR PUBLICITY WORK 


Kansas Association to Spread Educa- 
tional Matter Among Newspapers 








A contract with a local news bureau 
has been made by the Kansas Associa- 
tion of Life Underwriters for the dis- 
tribution of publicity matter, for the 
most part educational in its nature, to 
the daily and weekly newspaperse in 
Kansas. The matter was threshed out 
several weeks ago and a practical de- 
termination made at that time to take 
the matter up. 

The publicity will be under the 
auspices of the publicity commit- 
tee of the association, consisting of 
Frank B. Parker, Connecticut Mutual, 
chairman; Henry H. Hall, New York 
Life, and E. H. Lupton, Bank Sav- 
ings National. The committee does 
not expect to do much if any of the 
writing, but has promised to furnish 
ideas, etc., in working out the matter, 
and will go over everything that is 
sent out very carefully. The idea is to 
Promote a better understanding be- 
tween the insuring public and the life 
insurance men. 





BRING PROFESSOR TO KANSAS CITY 


W. F. hart of St. Louis will be 8 er 
at e@ Underwriters Bangu 


W. F. Gephart, professor of life in- 
surance, economics, and political sci- 
ence at Washburn University, St. 
Louis, will be the speaker of honor at 
a banquet to be given by the Kansas 
City Association of Life Underwriters 





between Dec. 12 and 15. Professor 
Gephart has hade a wide and intimate 
experience in the life business. He has 
been prominent at dinners held by the 
St. Louis life agents, and it recently 
was decided to bring him to Kansas 
City. The exact date will be announced 
shortly. Other speakers also will at- 
tend the dinner, and help in launching 
mid-winter activity of the Kansas City 
life men. : 

The annual meeting of the associ- 
ation will be held in December, and 
will see the retirement of George A. 
Lock, present head of the organization, 
provided his associates wiil allow him 
to become a private in the ranks. Mr. 
Lock has held every position within 
the power of the organization to con- 
fer. The date of the annual conclave 
has not yet been set. The installation 
of officers, a complete new set of whom 
will be elected, will take place in Jan- 
uary. 





WORK BY KANSAS COMPANIES 





All Are Enjoying Prosperity and Be- 
lieve the Field Has Great Op- 
portunities for Them 


There has been some splendid work 
done during the past few months by 
Kansas life company officials in get- 
ting their agency forces recruited after 
the inroads made on them as a result 
of the extended “dry spell” during the 
late summer months, and conditions 
appear to be such that will enable the 
home companies to close the year with 
approximately the total of new busi- 
ness anticipated at the beginning of 
1913. Indications point to a large 
wheat crop for next year and every- 
where new feeling of prosperity is evi- 
dent. 

There is some little talk about a re- 
vival of the agitation of a year ago 
looking towards the adoption of a law 
providing for state life insurance, but 
Kansans have too much “hoss sense” 
to demand state life insurance and are 
much too discerning to foster any de- 
sire that may arise on the part of any 
individual to successfully advocate the 
plan for the purpose of being placed in 
charge or for any other selfish or un- 
selfish motive. The publicity given 
to the slow progress of the Wisconsin 
plan has convinced both life insurance 
men and lawmakers that it is not feas- 
ible, and, as stated in a recent issue, 
the life men of the state are not greatly 
worried by a feeling that the law if 
adopted will reduce in any way their 
business or prospects, 

The local companies have developed 
various plans to make their policies at- 
tractive and salable, and as a whole 
are well conducted, conservative and 
growing. The Farmers & Bankers of 
Wichita will show for the year’s work 
perhaps the greatest total of new busi- 
ness written and increase in insurance 
in force, closely followed by the Central 
of Ft. Scott, Bank Savings of Topeka, 
Anchor of Kansas City and Home Mu- 
tual of Topeka. The latter company 
has a plan for placing its business 
without any initial payment for first 
year’s premium, and is writing practi- 
cally all its business on this method. 

As a whole the year will show up 
splendidly for the home company, to 
which list will be added the Kansas 
Life, which expects to have its stock 
sold and to be ready for business about 
March 1, which date marks the begin- 
ning of the Kansas department’s insur- 
ance year. 





Branch Office at Memphis 

Secretary L. H. Collier of the 
American National of Galveston, has 
just established a branch office cover- 
ing Tennessee, at Memphis for the 
industrial department of which he has 
supervision. Mr. Collier has succeeded 
in building up a splendid industrial 
business for his company, which is one 
of the pioneer Texas institutions, hav- 
ing been organized prior to the with- 
drawal of the foreign state life com- 
panies because of the passage of the 
Robertson law. 
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For a producer is a renewal contract 
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THE FRANKLIN LIFE 
INSURANCE COMPANY 


SPRINGFIELD, ILLINOIS 


any whose policies 


ns with a man to 


























Che 





J. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 


International Life 


Big Life Company of TODAY 


with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 


MASSEY WILSON, President 
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—vigorous men, enthusiastic men, men of high ideals—who are “‘deliv- 
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C. BEHAN, Superintendent of Agencies, 


During the last twelve months we 
have made contracts with several 
general agents in new territory and 
in old territory. For a long time 
their eyes had been turned toward 


a man and need a broader field for 


SPRINGFIELD, MASS. 
Incorporated 1851 




















MEN WHO CAN 
DO THE WORK 











are offered remunerative positions as 
field representatives in desirable territory. 
Good places are always open to the right 
men — those who can produce applica- 
tions and collect premiums. 


Union Mutual Life Insurance Co. 
Portland, Maine 
FRED E. RICHARDS, President 
Address: ALBERT E. AWDE, Supt., 396 
Congress rtland, Maine 


. Po 











3 GOOD POLICIES 
1—19 Pay-Premium Saving Policy 

2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 








As well as all other regular forms 
Central States Life 
ST. LOUIS, MO, 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


HOWARD C, J. A. MeVOY, 
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NOTABLE CELEBRATION 
LARGEST MEETING EVER HELD 


Chicago Association Twenty-five Years 
Old—Took in Eighty New Mem- 
bers—Hear Good Addresses 


More life insurance men and women 
attended the twenty-fifth anniversary 
dinner of the Chicago Life Under- 
writers’ Association at the Auditorium 
hotel, Monday evening, than have ever 
before assembled for a meeting of the 
organization. There were many other 
things about the celebration that made 
it notable. Eighty new members, the 
largest ever acquired at one time, were 
‘admitted. James W. Janney, first presi- 
dent of the association, was presented 
with a suitably engrossed and framed 
resolution of appreciation that was 
adopted by the meeting. Two commit- 
tees, one on taxation and legislation 
and the other on education and pub- 
licity, were appointed to co-operate 
with committees on the same subjects 
from the national body. The largest 
collection ever taken up by the asso- 
ciation for the two crippled. children’s 
homes of the city was secured. And 
two of the best addresses on efficiency 
that have been heard in a long time 
were given. 

Largest Local Association 

The addition to membership makes 
the Chicago association once more the 
largest in the world with a paid roll of 
361. Pittsburgh recently slipped ahead, 
but the lead it secured was overcome by 
some unusual effort. Three prizes were 
offered to members securing the larg- 
est number of applications. P. J. Kraus, 
of the Metropolitan, won the first, , of- 
fered by L. Brackett Bishop, with a 
record of eight; R. C. Moore, of the 
Equitable of New York, took the sec- 
ond, offered by Darby A. Day, with 
seven, and Hervey S. Dale, of the 
Union Mutual, came in for the third, 
offered by Dr. H. C. Castor, with six. 
In his report on this extension work, 
J. F. Johantgen, chairman of the execu- 
tive committee, reported that so far this 
year sixty-four different members had 
been instrumental in securing applica- 
tions. 

Collection for Cripples 

The collection for crippled children’s 
homes is an annual event with the as- 
sociation, being asked for at each 
Thanksgiving dinner. This year the 
donations aggregated $90 and as usual 
the amount was made an even hundred 
before being forwarded to the recipi- 
ents, 

The committee on taxation and legis- 
lation was created at the suggestion of 
a similar committee of the National as- 
sociation. In the letter it was pointed 
out that taxes now represent 8 percent 
of the expense of the business. In 
view of the recent success in having 
the rate of taxation under the income 
tax law reduced it was considered ad- 
visable to inaugurate a persistent and 
constant campaign and each local as- 
sociation is asked to devote one meet- 
ing a year to this subject. The stand- 
ing committee named consists of Isaac 
Miller Hamilton, chairman, Courtenay 
Rarbour, E. H. Carmack, Darby A. 
Day, Edward A. Ferguson, J. F. 
Oates and Fred W. Potter. 

Two Magazines Install Departments 

Jules Girardin read the letter from 
President E. C. Clark regarding pub- 
licity. He announced that two popu- 
lar publications McClure’s Magazine 
and Harper’s Weekly, have sent word 
to the national committee that they 
would open departments for insurance 
and would be governed in continuing 
and enlarging them by the interest 
manifested, whether the journals re- 
ceived any advertising or not. The 
standing committee appointed at the 
suggestion of Mr. Clark is composed of 
Jules Girardin, chairman; Fred B. Ma- 
son, W. W. Mack, John R. McFee, and 
Lawrence H. Whiting. 

In his talk on training agents Law- 
rence H. Whiting, of the Illinois life, 





gave out some information regarding 
insurance courses at the University of 
Chicago that was interesting. Mr. 
Whiting is a former student at the 
school, an ex-captain of the varsity 
football team and an alumnus that 
keeps in touch. He said that Dean 
Marshall, of the School of Commerce, 
was planning an enlargement of the in- 
surance studies. One of Mr, Marshall’s 
aims is to educate men to buy insurance 
properly rather than train them to go 
into the business. 

L. Brackett Bishop offered the reso- 
lution in honor of Mr. Janney. It ex- 
pressed appreciation not only for his 
services to the association but for the 
undeviating conduct of his agency ac- 
cording to the highest ethics of the 
business. 

Winslow Russell’s Address 

Winslow Russell, superintendent of 
agents for the Phoenix Mutual Life, 
spoke on efficiency. He had brought 
his charts on the same subject, shown 
at the Atlantic City meeting, down to 
date and spoke along similar lines. The 
address took the national convention by 
storm and the redelivery before the 
Chicago association was but one of the 
repetitions that Mr. Russell has been 
asked to give. His address demon- 
strates the necessity of cutting out the 
deadwood and devoting more attention 
to the agents that really are likely tim- 
ber. His principles, he said, he secured 
from the Boston Life Underwriters’ As- 
sociation many years ago and he had 
simply adapted them to his agency 
work. Of the 100,000 agents of the 
country 64,000, believes Mr. Russell, 
should be eliminated, They are an ex- 
orbitant tax on the business and a 
source of many of the ills of the pro- 
fession. If the 100,000 agents could 
be made efficient and proficient, con- 
cluded Mr. Russell, the problem of 
publicity and education would be 
solved. Life insurance men are un- 
popular only because of their own in- 
efficiency or the blunders of their pre- 
decessors in the business. 

Lawrence H. Whiting Talks 

Lawrence H. Whiting, assistant to 
the vice-president of the Illinois Life, 
is doing some excellent work in train- 
ing new men. Of this work, his meth- 
ods and their success he was asked to 
speak. His address was in line with 
that of Mr. Russell. Going on the 
theory that all education is self-educa- 
tion and that schools and colleges are 
mere agencies at the disposal of those 
educating themselves Mr. Whiting de- 
cided on an experiment last May. He 
tried out his ideas at Joliet, reputed 
to be the hardest town in the state 
of Illinois for life insurance men. He 
secured three men who knew prac- 
tically nothing of the business—a bar- 
ber from a town of 400; a switch-engi- 
neer, and a young man of 19, who had 
spent all of his life on a ranch. He 
drilled these men in the principles of 
life insurance, principles of salesman- 
ship and the intricacies of the rate book 
they were to carry and the policies 
they were to sell. 

Idea Worked In Joliet 

Mr. Whiting compiled a list from the 
the directory of names by streets, pick- 
ing out streets that looked right for the 
class of men he was sending after the 
business. To cut out waste effort he 
secured the credit ratings of all resi- 
dents from the commercial club. The 
men were instructed to make twenty- 
five calls a day and succeeded on an 
average of seeing twenty wives. From 
these twenty they picked five and ar- 
ranged for callbacks when the husband 
could be interviewed. Thus with the 
assistance of the women these three 
raw recruits wrote twenty-nine appli- 
cations for $45,000 the first month, $31,- 
000 the second month, and $56,000 the 
third month. The aim is two paid 
applications a week. The same methods 
were tried out in two other cities and 
then put in use in Chicago. The west 
side is the scene of operations in Chi- 
cago and the official list of voters is 
used to secure names. 

Mr. Whiting emulates two or three 








The New Twenty Payment 
Life Coupon Policy 
of THE COLUMBIA 


cou 

at interest, provides for a 
return at the end of twenty years 
of more than 


cash value, $566 and the total ac- 
cumulated Pp ting to 
$154.15, total $720.15, which is 
more the sum of the twenty 
premiums. 











For information regarding these 
cies issued by this 


The Columbia Life 


CINCINNATI, OHIO 
Good opening for district managers in 





Educational Policy!!! 
(Copyright applied for) 


Anew, original and unique policy 
issued exclusively by the Columbia 
Life, one - Se three oldest _— - 
panies in 0; premium very low. 
At 1 for $400 of endowment, 
payable in four annual ins’ ents, 
maturing at age 17, $19.46. Ma- 
turing at 21, $14.45. Parent or 
Guardian can Pay against the 
failure of the policy by reason of his 
death before maturity resulting in 
cessation of premium payments for 
a small additional premium. If the 
age of the child is 2 at issue, and 17 
at maturity, and the parent is 35, 
the additional i for this 

as above is $3.63 








policies, and other exclusive poli- 
Company, address 


Insurance Company 
FELIX G. CROSS, President 
F.B. Reins, Supt. of Agents 


Ohio, Kentucky, Indiana and Georgia 
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& Pena Mutual Premium, less a Penn Mutual 
Dividend Penn Mutual Policy, 


for net low cost and 
bers. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 





Warm Personal Interest 


That describes the happy relation 
existing between the Fidelity and 
its Field Men, and captains why 
both are forging ahead. Maybe 
you could reach a higher success 
in that atmosphere. Write to— 


Walter Le Mar Talbot, Vice President. 


The Fidelity Mutual Life 


INSURANCE COMPANY 
L. G. FOUSE. President. PHILADELPHIA, PA. 


Desirable openings in good territory for the 
right men. 











Marquette Life 


Capital Stock $300,000.00 





SPRINGFIELD, 
Ins. Co., ~* ILLINOIS 


All Policies Registered 


Practical men with experience wanted as District Man- 


agers in Illinois and Missouri. 


Attractive contract. 





BANKERS RESERVE 
LIFE ASSOCIATION 


FREEPORT, ILL. 
W. B. ERFERT, President 


J. C. PEASLEY, Secretary 


An Illinois Company writing 
insurance on the lives of Illi- 
nois people through Illinois 
agents. Territory and an 
agency contract that will 
surprise you. 

GET OUR PROPOSITION 





We are willing 
to pay the money 
if you can deliver the goods 


We want a man as District Manager in 
Joliet, Aurora, penennnye Sterling and vi- 
cinity, to work among the farmers and in 
the small towns and outlying districts for a 
good, clean home company—good policies; 
good reputation. One who can manage 
a little and do personal work. To such a 
man we will pay the price—name it. 

Address in confidence, with recommenda- 
tions, 94-U, care The Western Underwriter. 





PLENDID OPPORTUNITY 

for two good Life Insurance 
Stock Salesmen to assist in plac- 
ing the balance of our increased 
capital stock. Don’t answer this 
unless you can furnish first-class 
credentials and know a clean, high 
grade proposition when you see it. 


Address 16-V, 


care The Western Underwriter. 











INTER-SOUTHERN 


Insurance Company, Louisville, Kentucky 


has just been rigidly examined by the Insur- 
ance Department of the State of Kentucky— 


Is Clean, Strong and Progressive 


LIFE 











—has ample assets and no unpaid death claims 


Address Inter-Southern Life Insurance Co. 
Home Office, Louisville, Kentucky 
3rd National Bank Building 


Hume-Mansur Building 
Insurance Building 
Chicase’lifact 
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great business men in his work. With 
the maker of the Ford automobile he 
believes that the way to succeed is to 
have an article that people will buy and 
will be so satisfied with afterward that 
they will secure at least one other 
buyer. His company in conducting this 
school and educating agents is but fol- 
lowing the example set by Marshall 
Field in training men to take the places 
of those higher up. The company ex- 
pects to be able to send the graduates 
of its Chicago agency to various parts 
of the country as managers and thus 
have a standardized selling force. 
Get at Men Promoted 

A little scheme that is working nicely 
in the Chicago office is the sending of 
congratulations to men who advance in 
business. The agency gets its tips on 
advances from trade journals. The 
bigger the men that are thus congratu- 
lated the more apt they are to reply to 
the company’s letter and also consent 
to seeing a representative regarding 
the matter of life insurance. 

The new members received are: 

Aetna Lire—Frederic L. B. Foote, Frederic 
z wae Walter C. Lorenz, S. J. Eagle, Percy 

‘Sennen Lire, Iowa—Sigmund W. Meyerfeld. 

Berxsuire Lire—H. D. Stone. 

Connecticut GeneraL Lire—John F. Ander- 


son. , 

Eouitaste Lire, N. Y.—Edward A. Loomis, 
Jr., Cyrus W. Hoyt, Andrew F. Brown, How- 
ard R. Baldwin, Oscar R. Marxsen, Jr., Kenneth 
R. Tarbox, J. C. Kaufman, Mrs. Jane R. Wil- 
lard, Miss E. M. Mitchell, Mrs. Jessie B. Hall, 
McClain Reinhart, P. L. Girault, Jr., B. H. 
Princell, S. V. Slaker. 

Eourtas_e Lire, lowa—J. W. Maxwell, G. M. 
Marshall. 

Feperat Lire—C. A. Atkinson, T. W. Apple- 
by, O. E. Merley, H. G. Jones. 

iutrnors Lire—John D. Galbraith. 

Insurance Post—R. W. Swayne. 

INTERNATIONAL LiFeE—Edward N. Whisler. 

Massacuusetts Mutuat Lire—Lincoln M. 
Rutledge. 

Metropouitan Lire—Victor T. Weclewski, R. 
W. gs some Markvart, Frank A. Koz- 
lowski, B. Keller, H. C. Ritter, Frank Schnell, 
Sigmund Finder, O. G. Billingsley, Louis 
Tuesme, A. Weismann, Stanislaus Arwasewiscz. 

Mutvuat Benerit Lire—M. A. Law. 

Nationat Lire, Vt.—J. Waller Knott, F. J. 
Urson. 

Nationa Lire, U. S. A.—David G. Raymond. 
Rd EncLranp Mutvuat Lire—John M. Her- 
rick. : 

New Yorx Lire—J. G. Wallace, E. L. Guild, 
% Hy Gault, Charles Kohn, L. Ehrlich, Emanuel 
eil. 

NortHWESTERN Mutvat Lire—George Grivich, 
Frederick Kremer, Don P. i & I. Sher- 
man, Raymond F. Hartman, H. . Schaefer, J. 
A. Coffman, Wilber Higgins, Howard Hummel. 

PnHoenix Mutuat Lire—P. G. Whiden, E. T. 
Maiten. 

ROVIDENT Lire & Trust—George F. Little, 
= M. Johnstone, Edwin J. Smith, John A. 
ard, 

Prupentiat—George W. Lamson, K. Emil 
Westberg, G. C. Angerman. 

State Mutvuat Lire—F. H. Hamilton. 

Union Mutua Lire—Charles J. Nelson, Ja- 
cob C. Auerbach, Sherman P. Yung, Malcolm J. 
Levy, Neale J. Tonlinson. 

Unitep States Lire—A. J. Reed. 

Unitep State Annuity & Lire—Ed H. Dark. 





DENIES THE REPORT 
Secretary of State Allen of Iowa has 
denied that he ever refused citizens the 
right to form old line insurance com- 
panies in Iowa under the blue sky law 
until they had first obtained licenses from 
the state auditor. Under this alleged rul- 
ing there would have been a deadlock as 
a new company cannot get a license until 

a certain amount of stock is sold. 


The 
Michigan State 
Life 


Detroit 





Insurance in force over 
$9,000,000.00 


Offers unexcelled Policies and splen- 
did commission contracts direct with 
the Company to agents in 


Ohio—Michigan— 
Indiana 





FIDELITY’S NEW FORMS 


THEY WILL BE ISSUED JAN. 1 





Explanation of the Benefits and Privi- 
leges of the Policies the Com- 
pany will Issue 


The Fidelity Mutual Life will issue 
revised policies Jan. 1. The chief feat- 
ures, giving the benefits and provisions, 
are: 


Incontestable After One Year—Except 
for nonpayment of premiums, the policy 
is incontestable after one year from date 
of issue. This means that the company 
has a year in which to confirm the truth- 
fulness of the insured’s statements. It 
works no hardship upon the honest in- 
surer, but protects him against imposi- 
tion and fraud. 

Residence, Travel and Occupation—Per- 
fect freedom is granted the insured as to 
where he shall travel or reside or as to 
change of occupation, there being no re- 
strictions of any kind, not even as to 
military or naval service in war or in 
peace. The policy plainly states this on 
its face, and in bold-faced type. 

yment of Premiums—wWhile the an- 
nual premium is the unit upon which the 
insurance is based, the company will, upon 
request in writing, accommodate the in- 
sured by accepting premiums in the semi- 
annual or quarterly instalments specified 
in the rate book. 

Days of Grace—In order that he may 
have every opportunity to meet his obli- 
gation, the insured is granted thirty-one 
days’ grace without interest in the pay- 
ment of premiums, during which time the 
insurance continues in force. Should he 
die within the grace period, the amount 
of the premium would be deducted from 
the amount payable under the policy, 
placing the company in precisely. the 
same position as it would have been had 
the premium been paid on due date. 

- * - 


Participation in Surplus—All Fidelity 
policyholders are, so to speak, part own- 
ers in the business, and, therefore, share 
in the profits, or savings. Annually, on 
the anniversary of the policy, its share of 
the divisible surplus is apportioned, and 
a notice of the amount of the dividend 
is sent to the policyholder, offering him 
any one of four options: 

(1) The dividend will be paid in cash; 
(2) or applied to the payment of pre- 
miums; (3) or applied to the purchase of 
participating paid-up additions to the 
policy; (4) or left to accumulate at not 
less than 3 percent interest, payable at 
death, or at the maturity of the policy, 
or withdrawable in cash at any anniver- 
sary of the policy. 

Should the insured fail to make an elec- 
tion, the dividend would be applied to 
purchase paid-up additions, or, in other 
words, to increase the amount of his in- 
surance, 

Any outstanding paid-up additions may 
. eee at any time for their cash 
value. 





*- + *# 


Policy Loans—After paying three full 
years’ premiums, the insured can borrow 
on his policy, if necessary, to the extent 
of its cash value. Interest at 6 percent 
per annum will be charged, and unless 
loan is for the purpose of paying pre- 
miums, the company reserves the right 
to defer it for ninety days. As a matter 
of practice.the company makes loans im- 
mediately on request, but the ninety-day 
provision is a saving clause for times of 
financial stress. 

Loans May Be Repaid in Instalments— 
As a help to those who have to borrow— 
and no policyholder should otherwise 
mortgage his insurance—an easy-payment 
method is provided for restoring the insur- 
ance protection to its full amount. The 
loan may be repaid in whole or in part 
at any time while the policy is in force. 

Loan Insurance—Upon evidence of good 
health satisfactory to the company a bor- 
rower may cover his indebtedness by loan 
insurance which, in event of his death 
before the loan is repaid, will cancel such 
indebtedness. A table of special rates 
for this loan protection is printed in the 
policy. 

Benefits on Surrender or Lapse—The 
nonforfeiture provision, in effect after 
three full annual premiums have been 
paid, offers the insured three options. At 
any time within three months after de- 
fault in payment of premium, he may sur- 
render his policy and elect: 

(a) To receive the cash value; (b) or 
to have such value applied to purchase 
participating paid-up life insurance; (c) 
or applied to continue the insurance in 
force for the face amount of the policy 
as nonparticipating term insurance. 

Automatio Extension—Where no elec- 
tion is made, the insurance is extended 
automatically as provided in Option (C). 

- aa am 

Table of Surrender Values—The table 
of surrender values in the policy shows 
the amounts available at the ends of the 
policy years. These values will be in- 
creased by any outstanding dividends and 
if surrender be at any time other than 
the anniversary the values will be prop- 
erly increased on account of any instal- 
ment premiums paid. For instance, if five 
and one-half years’ premiums be paid, the 
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All Reference 
Booksin One 


Mr. Lifeman, you don’t have to buy and carry around 
several books, including chart, dividend book and book of 
policy forms, rates, tables, etc., if you buy 


Webb’s Policyholders Digest 


The Western Underwriter Company’s new publication 
for the life man, just out, corrected up to date of Oct. 15. 


This book is so complete in.all departments that you 
don’t have to carry even your own company’s rate book. 


It’s convenient for the pocket, not so big that you have 
to keep it in the office, and yet not in the class of the so- 
called ‘‘vest pocket” publications. 


By its unique system of condensation, which amounts 
to an invention, it shows in less than 600 pages the infor- 
mation which by the methods employed in other publica- 
tions would require over 2,000 pages to present. 


This represents the years of study and accumulated 
ideas of what the life man’s field book ought to be of both 
the men in The Western Underwriter organization and of 


Mr. Webb, whose “‘Comparisons Simplified” is well known 


and which comprises one of the six departments of the new 


Policyholders Digest 


It is everything its name implies; represents the steady 
work of Mr. Webb and a corps of assistants for the past 
six months. 


Six Books in One as Follows: 
Part I—THE COMPANY— Covering Financial and 
Business Statistics. 39 Pages. 


Part II—THE POLICY—Showing Policy Conditions, 
Covering Over Seventeen Thousand Answers 
to Questions. 80 Pages. 


Part III—THE COST — Giving over Four Thousand 
Eight Hundred Illustrations of Net Cost. 
200 Pages. 


Part IV—POLICY FORMS—Over Ten Thousand Poli- 
cies Listed. With Premium Rates at Three 
Ages, 25, 35 and 45. 200 Pages. 


Part V—RETROACTIVE PRINCIPLES IN PRACTICE 
—With Five Thousand Answers by the Home 
Office Officials. 14 Pages. 


Part VI—VALUABLE TABLES— To Be Used in the 
Daily Canvass. 50 Pages. 
TWO IMPORTANT FEATURES 
Not Treated In Any Other Publication 
Listing of 
POLICY FORMS ISSUED —WITH PREMIUM RATES 
and 


RETROACTIVE PRINCIPLES IN PRACTICE 
Price, Bound in Leather, TWO-FIFTY 


Address All Orders to 


The Western Underwriter Company 


CINCINNATI CHICAGO NEW YORK 
403-4 Lincoln Inn Court. 1362 Ins. Ex. 100 William Street 
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surrender value would be the amount 
stated for the end of the fifth year, plus 
proper increase on account of semi-annual 
premium paid, plus dividends if any un- 


paid. 

Change of Beneficlary—Unless the in- 
sured has expressly waived the right of 
revocation, he may change the beneficiary, 
by filing written notice thereof with the 
company accompanied 4 the policy for 
suitable endorsement. he change takes 
effect upon the endorsement of the policy 
by the company. 

Reinstatement—Opportunity is given 
the insured, for a period of three years 
from date of default, to make applica- 
tion for reinstatement, provided of course 
he has not surrendered the policy for cash 
be) Mg term of extended insurance has ex- 
pired. 

Assignment—The right to assign the 
policy, as for instance, to a creditor, or 
as collateral security in some obligation, 
is likewise accorded to the insured. The 
assignment must be in duplicate and shall 
not be binding upon the company until 
filed with the company at its head office. 
The company, however, cannot assume re- 
sponsibility as to the validity of any as- 
signment. 

What Constitutes the Contract—The 
policy and the application, a copy 
of which is endorsed on the policy, con- 
stitute the entire contract between the 
insured and the company. 

Misstatement of Age—If the age of in- 
sured had been misstated, policy would 
not be forfeited, but the amount payable 
would be such as the premiums paid 
would have purchased at the correct age. 


Suicide—If the insured should die by his 
own hand or act within one year, the 
amount payable would be a sum equal to 
the premiums paid. 

Indebtedness—Any unpaid portion of 
the premium for the current policy 
year of the death of the _ insured 
would be deducted from the amount 
payable. The annual premium is 
the unit of payment. If for convenience 
the insured had been paying quarterly, the 
unpaid quarterly premiums would, of 
course, be deducted from the check to the 
beneficiary. Likewise, any indebtedness 
of the insured under the contract, as, for 
instance, an outstanding policy loan. 

Expense Limitation—The expense of 
management shall not exceed, excluding 
the first policy year, the net premium 
loading plus any taxes imposed by law. 
The guarantee of expense limitation, al- 
Ways a matter of contract with the Fidel- 
ity, was the keynote of the much dis- 
cussed New York laws. 

Basis of Values—This clause merely 
specifies the assumed interest rate upon 
which the guaranteed values are based. 
The insured gets the benefit of interest 
earnings in excess of the assumed rate in 
the form of dividends. 

Modes of Settlement at Maturity—All 
policies, except such as make specific pro- 
vision for method of settlement, contain 
the “Modes of Settlement at Maturity” 
clause, which is the essence of “up-to- 
dateness” in life insurance. 

When a woman finds herself a widow 
she needs something more than a lump 
sum of money, and the same might be 
said of other women, old and young, and 
especially of orphan children. 

The modes of settlement at maturity 
clause recognizes this, and, as its name 
implies, provides various methods of set- 
tlement. The insured during life can fix 
definitely the method of settlement, or 
should he fail to make an election, these 
various options are open to beneficiary: 

The proceeds of the policy or any part 
thereof may be left with the company at 
not less than 8 percent interest, payable 
annually. The principal sum shall be 
subject to withdrawal on demand at any 
time in sums of $100 or more, or paid 
upon the death of the beneficiary. 

Or policy may be made payable in 
monthly, quarterly, semiannual, or annual 
instalments during a period of from two 
to twenty-five years, as desired. 

Or it may be made payable as an in- 
come to the beneficiary for twenty years 
certain, and for as many years thereafter 
as the beneficiary shall live. 

Tables showing the amounts of such in- 
stalments in either case are printed in 
the policy. 

. . ° 

Collection of Proceeds—The insured and 
the beneficiary are both assured, in a 
notice prominently placed on the fold of 
the policy, that the proceeds of the policy 
will be paid promptly and without quib- 
ble, it being unnecessary to employ an 
attorney or any other person in the col- 
lection of the insurance or any of the 
benefits provided in the policy; that the 
insured or beneficiary will serve his or 
her own best interests, and save time and 
money, by writing direct to the head 
office of the company. 

Twenty Payment Life Maturing as En- 
dowment—The twenty payment life policy 
is made especially attractive by a clause 
which enables the insured to continue 
his premium payments, if he so desire, 
until the accumulations are sufficient to 
mature the policy as an endowment. He 
can then receive the face amount in cash, 
or it can be left with the company and 
3 percent interest paid thereon annually 
until his death, when the full amount is 
payable to his beneficiary. 

If the insured should die before the 
policy matured as an endowment, the ad- 
ditional premiums paid, with interest 
thereon at 3 percent, compounded an- 
nually, would be paid the beneficiary in 
addition to the sum insured. 





THERE ARE 


in Michigan 
WITH THE 


FOR 
MEN and WOMEN 


Splendid Opportunities 


DETROIT LIFE 


The Company is on a Sound Financial Basis; 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions; 
We have Good Territory still unassigned; 
The People are Prosperous. 
No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 


Address M. E. O’BRIEN, President 
Detroit Life Insurance Company, Detroit, Mich. 





OVER FIVE MILLIONS INSURANCE WRITTEN IN A YEAR AND A HALF 











News About Companies 











Western Life Indemnity—It will pass 
the $2,000,000 mark for 1913 new busi- 
ness before Dec. 1 and will close the 
year with gratifying gains and increased 
volume. ig Saget 

American Mutual Life, Lake Charles, 
La.-The company was organized re- 
cently with proposed capital of $400,000 
and surplus of $200,000. W. H. Stark 
of Organce, Tex., is president, and A. L. 
Watkins active vice-president. A large 
number of honorary vice-presidents have 
been elected. ee a 

Southwestern Life, Dallas—This is one 
of the big four Texas life companies and 
had written 3,785 policies for a total of 
$7,720,793 up to close of business Nov. 
15. President Vardell is an old Equitable 
Life man, and this volume, though hardly 
the number of policies, sounds like the old 
days of the Equitable’s production in the 
southwest. a 


Reliance Life—This company, in addi- 
tion to its other policy forms, is now 
issuing an annual dividend policy and the 
paidup values are participating. In addi- 
tion it issues guaranteed premium reduc- 
tion policies, deferred dividend policies on 
the 5 and 10 year distribution plan and 
non-participating _Policies. 


Commercial Life—It is said that the re- 
insurance of the Commercial Life of Indi- 
anapolis is at the suggestion of the Indi- 
ana department which found that the re- 
serve fund was impaired. The Pen- 
sion Mutual, which will take over the Indi- 
anapolis company will make good any 
impairment. Before the reinsurance can 
be perfected, two-thirds of the stockholders 
of the Indiana company must vote favor- 
ably on the deal. | a 


Bankers & Citizens Co-operative Life, 
Ft. Worth, Tax.—It is experiencing a 
steady growth and is increasing its busi- 
ness along substantial and _ conservative 
lines. Its underwriting and home office 
is in charge of . E. Brown, who at the 
time of the withdrawal of the Penn Mu- 
tual from Texas because of the Robertson 
law had represented that company in the 
state for 14 years and had plac on the 
books a large and profitable business. The 
field work is handled by W. D. Budsong. 
Budsong & Brown are general agents and 
managers of the company, which operates 
under the Texas cooperative law, which 
is a clearly defined act and perhaps the 
best of its kind on any statute books. 
This law ee that the expense must 
be kept strictly within the loading and 
permits the company to write only the 
ordinary life and 20-payment life policies. 

violation of the statutes is punishable 
by a fine and imprisonment in the peni- 
tentiary. 

” € * 

National Temperance Life, Dallas, Tex. 
—It has been in successful operation for 
two and one-half years an has just 
recently suffered and met its first death 
loss. Having on Oct. 2 paid $2,000 to Mrs. 
Effie Page of Sherman, Texas, because of 
the demise of her husband, who was a 
policyholder in the company. Unlike other 
companies in the past with similar titles, 
the National Temperance writes both total 
abstainers and moderate drinkers. A dif- 
ference in rate is made between the two 
classes and the amounts of each class 
maintained separately. 

On a recent survey of the records of 
the company it was found that approxi- 
mately 64 per cent of its business is on the 
lives of total abstainers. The company 
is operated on a general agency contract 
by McManus, Marshall & Strong of Dal- 
as. 


Lectures in Y. M. C. A. Course 

The Louisville Y. M. C. A. course of 
insurance lectures has been completed, 
and the following series, covering 
twelve weeks beginning Nov. 25, has 
been arranged: Force Dennis, Mutual 
Benefit, “The Insurance Company,” 
“Computing the Premium,” “The Insur- 





ance Contract” and “Income Insur- 








AGENTS WHO REPRESENT 


The New World 


Life Insurance Company 


are assured of prompt promotion in 
the ranks if they make good. It be- 
lieves in advancement on the merits 
of the man. A chance exists for men of strong producing ability 
and good habits to win positions of state manager, district manager, general 
traveling agent, special inspection agent and soon. This is but one feature of 


CATHOLIC 
Old Line Life 


Company 
Authorized Capitalization - $2,000,000 


the company. Write for full particulars to 
JOHN E. FINNEY, Manager, Central States Department 
McCormick Building, CHICAGO 














YOU Mr. Lite Insurance Man— 
“= WAKE UP 


q Write a Live Wire Contract. 4 Incontest- 
able after two years. Total permanent dis- 
ability for either sickness or accident. 

A MODERATE PRICED PROTECTION ON THE RESERVE FUND PLAN 
Good Agency Contracts for Producers 
Merchants’ Life Association, Burlington, Iowa 
OVER ONE MILLION ASSETS 























THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 


Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and Oklahoma 


Liberal contracts to the right men. Address 127=-Q, 
care THE WESTERN UNDERWRITER. 


TheEquitable Lite 


Insurance Company 
OF IOWA 


Has good openings for general agencies in desirable loca- 
tions for experienced and successful men. 
Liberal contracts offered. 


Apply to Home Office, DES MOINES, IOWA. 
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Company 


108 S. La Salle St. 





, , lowa, Kansas, Kentucky, Michi- ONTRACTS for Superinten- 
Roya / Lif é L NS ul if ANC é on, tee Deiat Ga . preheat po pen 


ALFRED CLOVER, President enter the field with an organized Medical Staff | ALFRED CLOVER, President 








ROPOSES to operate in Illinois, Indi- 


Wisconsin. are different from any ever made 
° CAPITAL AND RESERVE to be deposit- strial and Ordinary 
Capital $100, 000 | ed with the State for the protection of policy by an industeia 

4 and stockholders. Company. 


Organization work is nearly completed. Will 














Chicago, Ill. and Agency Force. 108 S. La Salle St., Curcaco, ILL. 
Correspondence Treated Confidentially. 


























ance”; Clinton Davidson, Mutual Ben- 
efit, “The Field and Prospects,” “Ap- 
proaching the Subject,” and “The First 
Canvass”; William McPheeters, gen- 
eral agent of the Massachusetts Mutual, 
“Personal Qualifications of the Sales- 
man”; L. L. Anderson, general agent 
Connecticut Mutual, “The Follow-up 
System”; Henry J. Powell, manager 
Equitable Life, “Corporation Insur- 
ance,” and W. H. Harrison, general 
agent Fidelity Mutual, “Arguments and 
Illustrations.” 


ARRANGE FOR WINTER RALLY 


Phoenix Mutual Life Men Will Gather 
in Chicago Feb. 3-4 for a 
Western Meeting 


The Phoenix Mutual Life will hold 
its winter gathering of the middle west 
association of general agents at the 
Hotel La Salle, Chicago, Feb. 3-4. The 
southern group of general agents will 
also be invited, which will make about 
100 in all. There will be a banquet in 
connection with the affair, at which 
President Holcombe and two or three 
prominent Chicagoans will speak. 

Superintendent of Agents Winslow 
Russell, Assistant Medical Director 
Robert L. Rowley and Assistant Sec- 
retary O. M. Thurman were in Chicago 
this week visiting the agency in that 
city and attending the life underwriters’ 
association meeting. 








Increase Dividend Scale 


Though the company increased its 
dividend scale at the beginning of the 
present year the Fidelity Mutual Life 
has announced an increase of from 5 to 
10 for 1914. The maximum increase 
of 10 percent applies to all business is- 
sued since Jan. 1, 1907. The new scale 
will put the Fidelity in a strong posi- 
tion as regards net cost arguments. 


LIFE APPOINTMENTS 
Michigan 

Northern, a4, B. Foote, Jackson; P. W. 
Haefner, Jackson; V. W. Fish, Ann Arbor. 

Peninsular—D. McGregor, Pigeon. 

Penn Mut.—I. H. Blakley, Reading; C. H. 
Jennings, Negaunee; C. J. Westin, Crystal 
Falls; R. E. Wilcox, Hillsdale. 

Phoenix Mut.—S. O. Kann, Detroit. 

Reliance—S, J. Jozwiak, Bay City; G. A. 
Mamill, Manistique; C. i. Roggs, Mendon; 
P. O. Colby, Elmira; K. B. McCarthy, Flint. 

Security, Ch o—H. T. Bennett, Ann Arbor. 

State Mut.—D. D. Ekleberry, Pontiac. 

Surety Fund—H. G. McQueen and F. S. 
Currie, Detroit. 

Travelers—J. E. Anderson, Detroit; E. S. 

nkin Agency, Kalamazoo. 

Union Cent.—J. M. Lyons and Peter Decker, 
Detroit. 

Conn. Genl.—Meyer Stone, Detroit. 

Detroit—Alexander Levin and Orlando Bar- 
santi, Calumet; L. H. Russell, Breckenridge; 
~ Fitzgerald, Weidman. 

quitable, N. Y.—Miss R. E. Cushman, Jack- 
son; Mrs. Mary Tierney, Miss D. M. Slattery 
and H. G. Williams, Detroit. 

Farmers Natl.—C. L. Canfield, Grand Rapids. 

Great Northern—C. W. Young, Ewen. 

Liberal—Z. A. Young, Charlevoix. 

Lincoln. Natl—W. R. Burgoyne, Berrien 
Springs; N. C. Edgett and T. W. Jenne, Tra- 
verse City. 

Manufacturers—A. R, Longman, Athens; 


utual, N. Y.—John Brennan and R. L, 
Thuner, Detroit; Reuben Braidwood, Almont. 
Mut. Benefit—W. A. Bell, Saginaw; 
Johnson, Battle Creek; H. J. Vorrheis, P 
New York—Karl Hill, on . ‘ 
Younglove, Constantine; Herman Reise, Mt. 
emens, 
Northern, Mich—W. C. Posey, Saginaw; D. 
Atkins, Vassar. 
Guar. Fund, Neb.—H. M. Weisner, Jackson. 
Prov. L. & T.— G. De Fer and 


E, 
‘ontiac. 
M 














O. M. Rubb, Pontiac; Mrs. F. A. C tte, Mus- my” 
kegon, : sea igh a . : “T confess I had not thought of it in that 
| AP cea 9 pF ng tee The Pr ovident Life way. I see that if I were to die and all my 
Old Line—A. D. Bagley, Wilson. — T insurance were to be invested, _ “4 ¥~ t 
Merchants, Ila.—H. H. Irer, Lansing. | and rust ompany would not pay the rent of the house I am 
ae ace i s. Bormes, eS — - OF PHILADELPHIA living in.” 
referred—Victor Sepisto, Wakefield; W. H. 
Chase, Kalamazoo; F. W. Nicholson, Battle Pere le eeAT tnt OF THE TEA 
reek. 
Reliance—D. S. Swinton, Sault Ste. Marie; A. J. THOMAS MOORE How much income will the face value of your 
Williams, Ishpeming. . bering ¢ benefici aft 
Secur. Mut.) N. ¥—warren MacDonald, Hill- Manager of Insurance Department ym ae a ee “ sank pboreis 
; EL A. r, Sparta. for inf ti t 
"Trevdlers—A.. . Clinton, Detroit; G. M. Office of the Company, Philadelphia, Pa. Wolke Cer Cateemnaiten 40 62 Cneme Sue 
Winegar, Lowell. 








Union Cent.—H. D,. Pugh and J. E. Forest, 


Detroit. 
eo SOMETHING NEW 
Central, Ia.—O. H. Atherton, Monroe; E. A. 


Roberts, South Byron. é a a 

cooreat Northern—F, F. Russell, Merrill; C. J.) The best graded commission contract ever offered to agents or brokers. 

orrigan, roy. : " 
ms Engl. Mut.—Bennett Grad, Milwaukee; Write Home Office for particulars. 

M. H. Giffen and E. L. Dodge, Superior. 

New York—V. E. Huntzicker, Platteville; H. 


E. Williams, Sparta; S. adden, Burlington. N ° | Lif | C 
ok Oe Wie Sapcioee), Wont | German National Lite Insurance Co. 
eshtigo. 4 
Old colony: Waltver Miloonkee E. L. | 501 Ashland Block, Chicago, Ill. 

Eastman, Saukville; S. C. Fish, Whitewater. | i - onaail ee SEE 
Orin Olsen, Rewatinee. it saya JOSEPH STOUT, President. 

s — ames, Oshkosh; E, F. 
Radial, Sheboyean. OO SOUTH BEND LIFE ASSURANCE COMPANY 

Miss 

ne 3 a SOUTH BEND, INDIANA 
Bankers, ‘Ia.—F. H. Holloway, Carthage. 
Bankers Reserve, Neb.—J. W. Holloway, But- 














a a es. A. eet. Morrison. OVER $2,000,000.00 INSURANCE IN FORCE 
Germania Earl Bilis, St.Louis. WANTED—A FEW MORE STOCK SALESMEN 
i —J. E. i . . Louis. 
ya Fund. Neb—J. R. judge, Webb City; OF PROVEN ABILITY 


G. W. McAdams, Dexter. 
International—P. L. Jordan, Chambers. 


Mo. L. & Acci.—J. F. Fender Springfield. r.};ONE OF THE BEST PROPOSITIONS EVER OFFERED 
Ww. Paul, Lr City; WW. owen, Rich- 
mee, York—W. A. Grolock, St. Louis. LIFE ACCIDENT HEALTH 
N. W. Mutual—M. H. Kerr, Washington. 
gn? pe 
iff ilton, W. H. Roper, C. A. 
sin Pg Sato oe, | = DISTRICT AGENTS WANTED 
Gael Gassdaiser a hillicothe. 
Kansas — Throughout Illinois. Address 
Aetna—C._ B. Hosford and A. M. Spalding, 8 
rawreik Citys GW, Reinard, Great Bend. 
*“American, ‘Ta.—Wells, Smith, Wichita PHILADELPHIA LIFE INSURANCE CO. 
—F. L. , Co ville. 
Bankers, Neb.—J. A. Welch, ourtland; W. | Northeast Cor. Broad and Sansom Streets PHILADELPHIA, PENNA. 
L. Mosgrove, St. Francis; H. A. Kennedy, Law- janes 
rence; k A. Tower, Narka. 
Capitol, Colo.—E. H. Kimmel, Larned. 
Central, Kan.—F. H. Hooper, Pittsburg; H. 


o 
L. Bethard, Quincy; E. S. McKain, Quinter; 
trina derac dione eee: | Ten Specialty Salesmen Wanted 
tskridge; Frank Robinson, Pittsburg; F. J. Mc- 
Laughlin, Paola; Ed Cronin, Plainville; G. C. 


Hewitt, Osborne; D; Morning, Parsons; A. B. |! To sell MONTHLY PENSION COPYRIGHTED BOND. 














Columb. Natl—C. W. Frost, Kansas City, No other company sells it 
an. . 
gg Tg es egy Pg gy = 1. A PENSION to the beneficiary, if the insured dies; 
Ralph SOT Reid, Ranopolisy Co Le Ault, Valley 2. A PENSION to himself if he lives; 
; A. M. > is; C. L. Au e . L L & , 
Genter; J. E. Blevins, Linwood; C, P. Mahaffey, 3. A PENSION to himself if totally disabled by accident. 


Scandia; J. R. Ice, Lawrence; C. E. Solter, : a : 
Clearwater. s Neb—J, E. Miller and 0. c.|| 4 Unique and Unexcelled Contract. The Best in Life Insurance 


Hgmernational--C, L, Nickell, Belleville, THE LAFAYETTE LIFE INSURANCE COMPANY 


beta Nay jE. Lintholm, Riga: LG. || LAFAYETTE, INDIANA BERTRAM DAY, President 


WESTERN LIFE INDEMNITY COMPANY 


Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 























Agents who have not already made a contract for 1913 will surely be interested in the one we can give them 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 








W. G. Guy, H. G. 
J. F. Webb, Detroit; C. C. io, Petersburg; 
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‘el anghlio, Toronto; J. E. Shinkle, Lakin; J. 


Thomburgh, Jetmore. 


Mass. Mutual—R. A. Cox, Wichita; E. B. 
Cronemeyer, tae ge a 

Mid- Continent 5 S. Humphrey, Anson. 

Mut. soi, 4 t Pe ulding, ‘Atchison. 

National, Ia.—C vent. aH 

National, U. S._ yy res’ Charles 
Hudson, Kansas city, in 


New York—C. V. anins and J. W. McDowell, 
Kansas _y, & S. S. Millner, Columbus. 

N. utual—Charlie Sanders, Bluff City; 
C, T. Hurst, Sedan; Charles Lamme, Hiawatha; 
Pol Rohde, Negdesha. 


7 — . Nevins, Wichita. 


Occidental, t— Jesse" A Anderson, Ottawa; 
E, Wilson, Mine, Cook, Conway. 
Pioneer, he Hudson, Wichita. 


Mo.—J. 
Prov. & T.—A. J. Powers, Wichita. 
Royal Union—G, AW Crawford, Larned, 
Scandia—A. P. Wesline, Iola. 
Security, Neb.—H. M. Parris, Salina. 
Travelers—W,. S. Anderson, Abilene; 
Lowe, Gypoums A. J. Shepherd, Muscota; 
Morris oisington; John Keller, Peru; 
Strimple,, Moran. 
Union Cent.—B. R. Jette, Topeka. 
Ohio 
Bankers, Ia.—J. S. Welsh, Clintonville. 
Conn, Genl.—H. J. Bingham, Warren. 
Equitable, Ia.—F. H. olliday, Cleveland; J. 
hott, Bucyrus. 
Equitable Life, D. C.—Joseph Hummel and 
Henry Poffenbargar, Bridgeport; J. C. Nauer, 
A. L. Willis, R. E. Traut and C. R, Pretty- 
man, Bellaire. 
Federal—F. M. Pride, Portsmouth. 
Home—G. R. Fuller, Lima. 
Lincoln, Natl—F. L. Thurber, Cleveland; 
. W. Hammell, Cincinnati; J. C. Madden, Con- 
tinental; W. F. Gall G. C. Wag- 


yallaher, Le anon; 
D. Hoberman, Columbus. 
Mut. Benefit—E. 
Broadwell, Cincinnati; W. H. Probst, Dayton. 


Frank 
B. B. 
Dm» 


A. 


ner, McCutchinville. 
Manhattan—N. 
M. Schumacher, Akron; 
E. A. Hirt » "ye 
Mutual—E. . Bartlett, Cincinnati; R. A. 


National, U. S. A.—F. J. Mueller, Cleveland; 
Gibbs and i H. Majean, Cincinnati; 
rank Kersmeir, Dovten 

New York—F. Heche, Columbus; J. A: 
Klocker, Fort aR, 

Pioneer, Mo.—Leonard Gates, Jetereon; E. 
J. Hull, Bronishaw Weinberger, Chase, 
Charles Czapski, B. Godleski, Alex. Lapinski 
and C. J. Danowski, Cleveland; F. E. Bowers, 
Perrysburg. 

W. Mutual—J. R. Downey, Chesterland; 
M. 3. Cipes, Cincinnati; Daniel Regula, Chat- 
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H W. BUTTOLPH 
e 








CONSULTING 
ACTUARY 
Hume Building 
INDIANAPOLIS, IND. 
— F. CAMPBELL 


CONSULTING 
ACTUARY 





304 Harris Trust Building 
Telephone Randolph 918 


CHICAGO, ILL, 


R A. HANN 
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CONSULTING 
ACTUARY 





New First National Bank Building 
COLUMBUS, OHIO 
—- J. HAIGHT 





Consulting 
Actuary 


Hume Bldg. 
INDIANAPOLIS 


J. McCOMB 
@ Ex-Insurance Commissioner of Oklahoma 


ATTORNEY AND COUNSELOR 
ACTUARY 


Colcord Bldg. 
OKLAHOMA CITY 
The Law of Insurance a Specialty 


J H. NITCHIE 
o 








Actuary 
Telephone 1219 Assoctation Building 
Central 739 1 S. La Salle St., CHICAGO 





ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1137 First National Bank Bldg. 
CHICAGO 


Seid; H. R. Sykes, Plymouth; J. G. Krull, De- 
ance, 

Penn. Mut.—Fred_ Burke, Cleveland. 

Philadelphia—H. G. Hanes, Flushing; E. H. 
Watson and S. D. Bona, Youngstown. 

Pitts. L. & T.—J. T. ago and Archie 
McConaughey, Bellaire; R. L. Cresswell, Barton; 
G. H. Hahn, East Liverpool. 


Reliance—E. A. Enochs, Columbus. 
State Life, Ind.—A. Moore, Richwood. 
Travelers—H. L. Thomas & Co, Niles; C. 


H. Henneberger, Hamilton. 
United States—F. J. Dunham, Fayettsville; Ed. 
Dufau, Blanchester. 
Minnesota 

Minn. Mutual—J, B. Bargert, Browersville; J. 
S. eaaen, Foxhome; P. . Crawford, Beaver 
reek, 

Pacific Mut.—F. E. Styles, Minneapolis; John 
Olson, Duluth; O. J. Waide, St. Paul. 

New Engl. Mut. H. Turner, St. Paul; 


. ee olis, 
Olson, Wells. 


Home—A. Dahl, Pun inia. 
Bankers, Ia.—C. F. FF fohnson, Binqenaaiie. 
Central, Ia.—J. A. Allen, Grand Rapids. 
Security Mut., N. Y.—Clay Ryan, Minneap- 


olis. 
National, Vt.—L. R. J. Bauer, Aldrich. 


N. W. Mutual—W. C. Thom, Rushmore; j. PB. 
Wagner, Hammond. 


Union Cent.—I. C. Richardson, Thief River 


Falls. 
Indiana 


Farmers Natl.—G. S. Bouse, Cromwell; 
sius wa Mulberry; E. P. 
ket; B. F. Williamson, Packerton. 


Cas- 
Snodgrass, Bur- 


1 Smith, “Monticello; Cc 
Kengedy, Fowler; 7 * Cravens, Bloomfield; 
udor, Sandborn; C. W. Stout, Craw- 
fordsville; Hameton, Goodland; M. 
Woody, Valparaiso; O. Collins, Cloverdale; Cc. 

H. Epperson, Greencastle. 

Ger.-Amer. x Acci., Ind.—S. G. Fitch, L. 

J. Scheidt and F Gomes, Columbus. 
Philadelphia—C. Lenz, Indianapolis. 
Western wee indemne W. Cook, Warsaw. 
Home—R. ae Indianapolis 
potional, Vt.—F. Hawkins, Goshen. 

New York—J. cP “Bagley, Rushville; J. D. 
Flaherty, Michigan City; O. R. Leguer, Bremen. 
Tilinois 
Aetna—G. Fink, Equality; J. O. Glenn, 
Quincy; C. A, Lehmann, Fitegos: J. W. * 3 

ter, Carthage; Tuley, New Haven; p Ee 

Wormack, Grantsburg. 
American, Ia.— H. Snyder, Chicago. 
Amer. Natl.—L. V. Tucker, Galesbur 
Bankers Reserve, Neb.—Alfred Scanian, 

New Boston; H. H. Walker, Granite City. 
Columb, Natl—E,; M. Spink, Jacksonville. 
Conn. cuutunl— inert Samuelson, Chicago. 
Equitable, N Tarbox A. Loomis, 

R. Kramer and J. R. Miller, BES H. W 
Egan, Amboy; C. D. Harlan, Mattoon; J. H. 
Lindsey, Astoria; Jeter C. a ep alem; 
A. H. Johnson, Carrollton; H. N. Kelley, St. 
Elmo; Miss Maude Wyckoff, te... KM 
Sheetz, Arcola. 

Farmers Natl.—Edward Madden, M. § Hart 
and A, J. — Chica 03 a Wasco. Ro Ke- 
wanee; H. L. Brainard, As eo 
ley; J. H. Davidson, Baxto 

Germania—Alfred Gechcher, Chicago; F. A. 
Krabbe, Urbana. 





Intermediate—W. E. Hull, Harrisburg. 
Minn. Mutual—F, H. Weiss, Decatur. 
Manhattan—E. E. Hoel, Boos; J. J. Sorte, 
ppcnates: Cc RB. Edmiston, Clinton; Je 
ble, Pleasant Epoinn. 

Mass. Mutual—F Coblei h, Canton; O. 
= Washington, A. effers, &. 


0; Moses Billstein, A. E. Pollak and Max 
Lin auer, Chicago. 





Tribute to Linzmeyer 

New York, Nov. 25—(Special)— 
Vice-President Louis Linzmeyer of the 
Manhattan Life, who becomes vice- 
president and actuary of the Southland 
Life of Dallas, will leave about Dec. 15. 

The announcement by the Manhattan 
Life says that the offer was a very 
flattering one and that his associates 
in the company are loath to see him 
go. The announcement says: “Some 
twenty-one years ago young Linzmeyer 
accepted a temporary position in the 
actuarial department of the Manhattan 
Life, and because of his great aptitude 
for the work and his untiring energy 
this temporary position rapidly grew 
into the high office now held by him 
in this company. Mr. Linzmeyer is 
not only an actuary of the highest 
standing, but is moreover an insurance 
man of the first rank. The Southland 
Life is indeed to be congratulated upon 
securing Mr. Linzmeyer’s services.” 
Walter Newell Stanley is assistant actu- 
ary of the company and is mentioned 
as the probable successor to Mr. Linz- 
meyer. No announcement will be made 
until next month. 


LIFE NOTES 

The Bankers Life of Iowa is being ex- 
amined by Wisconsin and other states. 

The Southern National Life has_been 
erewrates at a mutual at South Bend, 

nd. 

The National Life, U. S. A., reports that 
its October business exceeded that of the 
previous year by $300,000 

The Old Colony Life of Chicago is be- 





ing examined by the Illinois department, 























Wanted—General Agents 


Life Insurance Department 
CONTINENTAL casuacty COMPANY 
H. G. B. Alexander, President 


TERRITORY IN 


ILLINOIS :: MICHIGAN :: INDIANA 


Old Fashioned Continuous Renewals 








Financial Aid to Tried Men 


Address in Confidence Stating Past Results 


AGENCY DEPARTMENT 
1208 Michigan Avenue, CHICAGO 


“There are over 15,000 satisfied Continental Policyholders in these three states” 











You Better Anchor 





Here is the haven par excellence for live 
life men. 


Splendid opportunity. Home office co- 
operative methods that really help. 


One man “Anchorized” 
thousand in September. 


seventy-five 











The Anchor Life Insurance Company 
Indianapolis, Indiana 


BEACON LIFE INSURANCE CO. 


HOLLIDAY BUILDING INDIANAPOLIS, IND. 


NOW BEING ORGANIZED 


. P WOODRUFF, President 




















National 
Progressive 
Life 


INSURANCE COMPANY 
gODD FELLOWS TEMPLE 


“CINCINNATI, 0. 


CAN YOU TIE MEN TO YOUP 


Are you able to secure good men as agents and then hold them, with 
the result that business will be produced? 

If so, we have a splendid opening for you in Indian 

We can use good men of CHARACTER, ABILITY eal HUSTLE. 


Get in touch with us at once 


Central States Life Insurance Company 


Old Line Company Crawfordsville, Ind. Capital, $100,000 
EDWIN M. BROWN, Vice-President and Manager 


The Guaranty Life Insurance Co. 


DAVENPORT, IOWA 


Special Coupon—20-payment and 
h, Accident 20-year End. policies. 
GOOD AGENTS WANTED 


True to its name, it has the most 
PROGRESSIVE POLICIES ever offered. 
A few Good Districts yet open in the Ordi- 


nary Department. 
Any young man mutated, as a solicitor only, can 
get to the top at once. "t wait till your manager di 
or resigns. eat leans . 
Correspondence confidential. 


JOHN F. RUEHLMANN, Sec’y. 


Write at once. 
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at the request of the officers of the com- 
pany. 

A bill soquietes a 60 or 90 day “safet 
clause” in the loan provision of life pol- 
icies will probably introduced at the 
next session of the Missouri legsislature. 

W. H. Shields, superintendent of agents 
of the Spokane agency of the Mutual Life, 
becomes manager there, succeeding E. C. 
Winburn, who is appointed Philadelphia 
manager. 

At Oklahoma City this week a state 
agency meeting of the a~ents of the In- 
ternational and Jefferson Life is being 
held. The last named company has been 
absorbed by the International. 

Alphonse O. Pessou, former general 
agent of the Union Central Life at New 
Orleans, who is awaiting trial on an in- 
dictment charging embezzlement, has sued 
the company for $451,186 as damages for 
terminating his contract. 

Fred W. Pears, for several years con- 
nected with the Metropolitan, and more 
recently assistant superintendent at To- 
peka, Kan., has resigned _ and has asso- 
ciated himself with J. B. Clark, state 
agent for the American of Des Moines. 

The National Life, an assessment com- 
pany which is being organized in New 
Albany, Ind., has elected Robert W. Mor- 
ris, who has just been chosen mayor of 
New Albany, to the presidency. P. W. 
Curl was made first vice-president; Sam- 
uel J. Elsby second vice-president, and 
T. Q. McFall, secretary and treasurer. 


The executive committee of the Na- 
tional Fraternal Congress, in session at 
Chicago this week, has set the third Tues- 
day in September for the annual meeting 
which will be held in St. Paul. A pub- 
licity committee has been appointed with 
Union B. Hunt of the Knights of Pythias 
in charge. 

M. E. O’Brien, president of the Detroit 
Life, entertained the members of the new 
general agency of the company lately or- 
ganized at Battle Creek, Mich., by Donald 
E. Ware, director of agencies of the com- 
pany. Arthur W. Shafer, A. L. Sealy and 
Wayne D. Walker, other of the company’s 
salesmen, were also present. Offices have 
been opened in the Kingman block. Mr. 
Ware was formerly with the Old Colony 
Life. 


SENDS OUT NEW QUERIES 
(CONTINUED FROM PAGE 1) 


the courts from the order of such board or 
commissioner? 
Questions of Rate Plan 


11. Which, if any, of the plans of super- 
vision discussed do you favor? (State 
objections, and suggest modifications. ) 

a. Bureau rates to be the minimum rates 
charged, 

Minimum Rate Plan: 

“Companies to make rates through a 
bureau as now, basis rates and schedules 
to be filed with commissioner of insurance 
and rates made thereon and not disap- 
proved by him to be the minimum rates 
which can be charged, all agreements as 
to the rate to be collected to be prohibited. 

It is argued that, to enforce the collec- 
tion of a minimum rate is entirely within 
the scope of the insurance department in 
maintaining solvency, and would avoid the 
necessity and consequent odium of com- 
pacts, and would permit each company to 
fix its own rate, and that in actual prac- 
tice rates would be sufficiently controlled 





by competition. 
b. Bureau rates to be minimum for re- 
serves, without restriction on rates 


charged above or below. 

Minimum Reserve Plan: 

Same as lla., except that the bureau 
rates shal! be the minimum for reserve 
purposes only, and advisory in all other 
respects, each company to charge any 
rate it pleases, below or above, the reserve 
to be based upon not less than the bureau 
rate nor less than the rate actually 
charged, 

c. Bureau rates to be maximum rates. 

Maximum Rate Plan: 

Bureau rates to be the maximum rates 
to be charged, and companies in fair com- 
petition to make any lower rate they 
choose; and attempts to eliminate compe- 
tition of any or all other campanies from 
any or all territory by rate cutting or 





other epfais or discriminatory means to 


be prohibit 
Rate Agreements 

. Rate agreements to be authorized 
only for members or subscribers of bu- 
reaus which cooperate in a uniform na- 
tional plan of gathering experience for 
perfecting ratings, 

reements as to the rate charged to be 

authorized only for’ members or subscrib- 
ers of a bureau which shall be examined 
by the commissioner of insurance, and 
shall be under direct control of its mem- 
bers or patrons. In rating risk the bu- 
reau shall assign to it a number, and co- 
operate in gy and analyzing experi- 
ence according to a uniform national plan 
formulated and kept up by cooperation of 
all insurance interests, with the direction 
and approval of the National Convention 
of Insurance Commissioners, and such 
data shall be available only to insurance 
departments where the laws provide for 
such authority. 

It is suggested that such data shall not 
be published except as authorized by such 
national association of insurance interests. 

It is argued that if companies are to be 
permitted to combine to collect rates, they 
should place themselves in position to 
affirmatively justify their rates. 

e. Rates of each bureau to be automat- 
ically adjusted each year by percentages 
based upon the preceding five years’ ex- 
perience. 

The general level of rates for the state 
is to be adjusted on the basis of the actual 
experience of all the companies in the 
state, barring conflagrations, during the 
five years immediately Joweene. Such 
adjustment shall be predicated upon set- 
ting aside each year a given percentage 
of the premiums for a conflagration re- 
serve to be held by each company for 
— Yuin and another percentage for 
pro 

It is argued that if the aggregate pre- 
miums which may be collected by all the 
companies in a state are adjusted to the 
actual experience for the state over a 
sufficient period of time, the companies 
will have no inducement to discriminate 
against, or charge excessive rates to, any 
particular insured or locality; and that 
this plan would lend itself equally to 
treating the bureau rates as purely ad- 
visory with or without a prohibition of 
agreements to maintain the rates, or to 
requiring that the rates fixed by the bu- 
reau shall be actually oollected. 

It is also argued that this plan would 
meet the desire of different states to ob- 
tain the rate properly chargeable to such 
state according to its experience, and that 
it would definitely provide for the confia- 
gration hazard. 


Supervision of Rates and Bureaus 


f. Bureaus and rates to be subject to 
the supervision provided in both the New 
York and Massachusetts laws, and rates 
to be moe A only. 

The Massachusetts law, as in force since 
1911, provides for a hearing and recom- 
mendation upon any question affecting a 
rate, but does not authorize the making 
of any mandatory order. 

The New York law, as enacted in 1911, 
provides for regular examination and su- 
pervision of rate making bureaus, but 
authorizes a complaint and hearing only 
as to the one question of discrimination, 
upon which, however, an order may be 
made requiring that the discrimination be 
removed; and under the amendment of 
1913, such discrimination can not be re- 
moved by an increase of the rate unless 
the superintendent of insurance is satis- 
fied that the increase is justifiable. 

By combining the two, the commissioner 
or a board will be given authority to hear 
and make its findings and order that the 
bureau correct any rate which is exces- 
sive, unfair, or discriminatory, but would 
not be given the power to fix or name a 
rate, except that when a rate is to be in- 
creased, such increase would require the 
affirmative approval of the commissioner 
or_ board. 

It is also suggested that, in ony case, an 
appeal to the courts should be given from 
any | order of the commissioner or 

ard. 

It is argued that the creation of an ad- 
ministrative tribunal, with power to hold 
hearings and make its findings and recom- 
mendations, and to order corrective action 
by the bureau, will be sufficient to secure 
the necessary results, and to satisfy the 
public, without giving to such commis- 
sioner or board power to fix or name the 
rate to be charged in any case. 

Remarks and suggeStions of other plans. 
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H. THOS. HEAD, Pres. 


YOU MAY BE 


Satisfied to go on where 
ou are not in touch with 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., OF AMERICA 


HOME OFFICE: Indianapolis, Ind. 


ou are, but that is because 
ublic Savings progress. Your 


INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 
Capital Stock $326,000 





Home Office Building, Cass and Ohio Streets 
CHICAGO, U. S. A. 





We have some excellent territory open in Chicago and Illinois 
All forms of non-participating life policies issued 








A General Agency i:% State of Illinois 
For one of the best Old Line Companies in America 
Address 98-Y Care the Western Underwriter 











No long sermon 
is needed 


to prove the salability of our Policies, 
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Where ll you be 
in 1914? 


We have Buying and Selling Orders for 
all Marketable Stocks of Insurance 
Companies in the U. S. and Canada. 

Loans Negotiated at Current Rates. 


You May Purchase From Us on the Par- 
tial Payment Plan. 


Our Insurance Department has Collected 
Valuable Data and will Cheerfully An- 
swer Any Inquiry Relative to Insur- 
ance Companies. 


List Your Buying and Selling Orders With 
Us and Receive the Best Attention. 


Our Market Letter Will Keep You Post- 
ed. It is Free for the Asking. 


Things are lookin’ pretty 
good in Wisconsin, and 
you might look good to 






surance Company 


Stone Cities, Stadion, Wie. DUDLEY A. TYNG & CO. 
29 So. La Salle St. Ground Floor 
CHICAGO 


Wisconsin is the State 
with 25 points of strength 


THE GEM CITY LIFE INSURANCE COMPANY 


HOME OFFICE, DAYTON, OHIO 


The Young Man’s Company 


Young Men with some general insurance experience, 
Sub-agents who want to progress, 
Why not investigate the possibilities of a General Agency contract with this young company? 
EXCLUSIVE TERRITORY GUARANTEED RENEWALS 
Desirable territory tn Ohio, Indiana and Michigan 











Marquette National Fire Insurance Co. 
$1,000,000.00 Authorized Capital 


Can Use Stock Salesmen Who Can Furnish Good Referenses 
E. W. ZINSER, General Manager, 
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LIFE 
INSURANCE 
COMPANY 
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The Progressive Life Company of the West — Get the Best 
G. L. E. KLINGBEIL, President 





Oven Territory 


Personal Producers who have also ability to organize 
territory and build a staff of productive agents will 
find abundant opportunities and salable policies with 


Scranton Life Insurance Co. 


JAS. S. McANULTY, President SCRANTON, PA, 
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the prospect. We shall assume in 

our hurry to get at the heart of 
the practical phase of our calling, that 
we know the subject and the exact pro- 
visions of the policy we are to offer. 
We shall, in the future, go exhaustively 
into life insurance principles and their 
application in the modern policy. Now, 
however, we assume that we are in- 
formed sufficiently on theory and con- 
tract. We have learned that we must 
appreciate the life not the death aspect 
of the subject, and the present human 
viewpoint by employing the suggestive, 
rather than the didactic method. 

We have put on the appearance, if 
we have it not, of good cheer, grasping 
the need of a tactful reaching for our 
prospect’s viewpoint, and we are armed 
with the moral courage to make an 
attack and the moral strength coming 
from that courage. We are cultivating 
a habit of good cheer, wholesome ap- 
pearance, warm sympathy and genuine 
determination to serve. 

We are not now thinking of com- 
missions. No guinea glistens in our 
eye, only kindliness and sincere will- 
ingness to make burdens lighter and 
declining years easier. We are filled 
with the joy of service, cultivated at 
first, but now reacting as a reflex to 
our personality like deft hands and 
facile feet, pe 


First, let us take the hardest task 
we may meet. We have no relatives, 
nor friends, who will be willing to help 
us earn a commission which we ad- 
vertise we need. We have no cards of 
inquiry furnished by the general agent, 


L ET us now study the approach to 


received from those “in the market.” | 


We know no one and have no friends; 
we have only a rate book and an ap- 
plication blank. It will be wise for us 
to get from the city directory or from 
office building bulletin directory a list 
of names. Barring that, we must be 
guided by names painted on doors or 
over portals. We must never enter shop 
or office and ask for the proprietor or 
manager. Men like to be known and 
to be called by name, and the more 
thorough our knowledge appears, the 
more cordial our greeting is apt to be. 

Here is the closed door of the first 
citadel we are to storm. Don’t falter, 
you may quail, but open and enter. 
You are in, facing the trained eye of 
a switchboard attendant, quick to dif- 
ferentiate canvasser from salesman, 
personal friend from purchaser of 
goods. Never falter before this min- 
ion. Remember all the puffing of your 
mighty calling you have read of or 
heard announced at insurance men’s 
feasts. Speak out: “Is Mr. Prospect 
in?” “Yes, have you a card?” There 
is the first blow. Your chance for an 
interview is now slight, but falter not, 
draw the best card your money could 
buy and be sure it states your busi- 
ness. You are always genuine, and 
you cannot afford to get into a pres- 
ence on false pretense. You must see 


your man so as not to offend or not at 
all. If the minion of the office returns 
the card, refusing an interview, thank 
him cordially and move along. 


At the next office, no card is asked, 
,but your name. Then state heartily 
your name. “Tell Mr. Prospect, Mr. 
Underwriter would be glad to see him 
a moment.” Now, the guarded Mr. 
Prospect don’t know Mr. Underwriter 
_and is asking a description. You are 
properly dressed, you have an air of 
high prosperity, and Mr. Prospect 
thinks as he listens to this description 
‘of you it will be unwise not to see you. 
| Perhaps he peeps out at you, and 
‘always be so as to be seen. You enter 
the inner office or await Mr. Pros- 
pect’s coming to you. 

You have now accomplished a task 
perhaps the most difficult of all in your 
calling. You have secured an ap- 
‘proach. Your highest aim now is not 
to lose your advantage, and all your 
tact and all your personal attractions 
rush to your aid. As you gain experi- 
ence a glance will classify your man. 
He is really busy, he is naturally 
courteous or discourteous, he is strong 
mentally, a leader of men, or a weak, 
| bad-tempered, dissatisfied, selfish boor. 
| Perhaps his very appearance shows 
| him too old or too fat. But never 
show aught but appreciation of his 
| permission to address him. You have 

only partly lost when you shall have 
| realized you cannot obtain a policy if 
you get his application. He may have 
| friends more favored to suggest. You 
| approach, alert, smiling, the import- 
| ance of your mission shining forth. 
| You extend your hand: “Mr. Pros- 
| pect. I am Mr. Underwriter of the 
Family Protection Life Insurance 
| Company.” As he takes your hand 
| (and he will do so) all your perceptive 
powers are at work. He will answer 
| in one of four ways: he has all the in- 
surance he wants, he cannot pay for any 
more insurance, he don’t need and 
don’t believe in insurance, he has a 
friend in the business. Don’t let him 
speak it, till he hears you. He is an- 
noyed to find that where he hoped 
for a money-producing visitor he has 
found a money-asking solicitor, and 
you must charm away that annoyance. 
You are now merely approaching, not 
pxerenns to close, you must remem- 
er. 








* * * 


In rare cases you may push the sub- 
ject far enough for an application, but 
now you seek acquaintance, and that 
acquaintance you aim to make pleas- 
ing. You proceed: “Mr. Prospect, I 
have had you in mind as a man likely 
to be interested in a contract our com- 
pany issues, and I wish merely to get 
your acquaintance now, and later to 
present, perhaps by mail, our proposi- 
tion, which you may not accept, but 
which I am sure will be worth your 
consideration.” 

Now he replies in one of the four 
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Northwest. 


Write 


ALBERT SMALLEY 


Supt. of Agents 





The Twin City Life 


MINNEAPOLIS, MINNESOTA 


A good, sound company, endorsed by the bankers of the 
Liberal contracts with renewals to agents 
for territory in Minnesota and North Dakota. 


Company 


VICTOR G. ASSER 


Asst. Secy. and Treas. 














ways. Have an answer for each, but 
don’t controvert his conclusion. As to 
the first, “I thought it likely that a 
man in your position might have a 
large line, but I thought it well to 
make a call to learn the truth. You 
will doubtless be glad to know 
what my company offers. * * *” 

If he says he can’t pay, show that 
the proposition is not one involving 
large outlay, present an ordinary life 
premium, but keep your rate book out 
of sight. So as to the other answers, 
you must have an opportune reply 
ready on your lips. But don’t argue 
and don’t oppose. Suggest, suggest, 
suggest. Thus “That is likely, but 
have you thought of this?” Your 
great aim is to win the prospect’s 
willingness to consider. If he is will- 
ing to go into the subject then and 
there, go into the subject exhaustively. 
If not, get his age and tell him you 
will send him something, and depart. 

+ * * 

Now, all this means the exercise of 
the highest attainments of your call- 
ing. Any one may negotiate a con- 
tract with a man willing to be con- 
vinced and helping along with the con- 
viction. Knowledge of the subject 





enabling you to counsel wisely is not 
needed here. It is the ability to 
classify the value of your find, to bring 
it through the acid test of your per- 
ception as gold or dross. If you con- 
clude the find valueless, don’t send it 
to the smelter. If it has an ounce of 
pure gold, test it in the acid and fur- 
nace of an exhaustive and persistent 
pressure until you get the deciding 
interview. If you have promised an 
illustration, prepare it carefully and 
send it by mail. It will likely never be 
looked at, and perhaps it will be as 
well if it is not. But the next time 
you call, you have a definite business 
with that man, and it is likely your 
success now will be based on your 
knowledge and your power of lucid 
presentation. You have gone as far as 
the man who has approached a friend 
or one “in the market.” 

It will be seen now how valuable 
the study of the psychology of the 
calling is and perhaps the relevancy 
of the rather abtruse considerations 
we have made will appear. We shall 
now be prepared for a consideration of 
the question itself and our equipment 
to that end must now be ascertained. 
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25-YEAR ENDOWMENT. 





























cr Dividends on issues of ~ 
Age Prem. 1913 1912 1911 1910 1909 1908 1907 1906 1905 1904 1903 1902 
err 36.41 3.61 3.90 4.19 4.50 4.82 5.15 5.49 6.20 6.58 6.97 7.38 17.80 
25 37.01 3.88 4.15 4.45 4.76 5.08 5.41 5.76 6.47 6.84 7.24 17.64 8.07 
SP cicccoes 37.87 4.20 4.49 4.79 65.10 6.42 65.76 6.11 6.82 7.21 7.60 8.01 8.43 
DD sccseces 39.22 4.67 4.96 5.27 5.59 5.92 6.27 6.62 7.34 7.73 8.12 8.54 8.97 
WD wcvsecse 41.40 5.29 5.60 5.93 6.25 6.60 6.96 7.32 8.06 8.46 8.87 9.30 9.75 
GB cesccces 44.99 6.18 6.52 6.86 7.23 7.60 7.99 8.38 9.14 9.56 10.00 10.44 10.90 
BD cceevess 50.94 7.53 7.91 8.31 8.72 9.13 9.55 9.98 10.78 11.24 11.70 12.17 12.64 
BB ncccccce 60.41 9.53 9.98 10.44 10.90 11.38 11.86 12.35 13.19 13.68 14.19 14.69 15.20 
30-YEAR ENDOWMENT 
Dividends on issues of . 
1911 1910 1909 1908 1907 1906 1905 1904 1903 1902 
3.78 4.01 4.25 4.49 4.75 5.37 5.64 65.94 6.24 6.56 
4.05 4.28 4.52 4.78 56.03 5.66 5.94 6.24 6.53 6.85 
4.39 4.64 4.88 5.14 5.49 6.03 6.31 6.61 6.92 7,24 
4.89 65.14 5.39 5.66 5.94 6.58 6.88 7.19 7.51 7.84 
-58 5.85 6.14 6.42 6.72 7.39 7.71 8.04 8.39 8.74 
6.57 6.88 7.20 7.53 7.87 8.57 8.93 9.30 9.68 10.06 
8.08 8.45 8.83 9.21 9.60 10.35 10.75 11.17 11.59 12.02 
20-YEAR ENDOWMENT 
c Dividends on issues of \ 
Age Prem. 1913 1912 1911 1910 1909 1908 1907 1906 1905 1904 1903 1902 
20 46.76 4.03 4.43 4.84 5.26 65.72 6.18 6. 7.51 8.04 8.58 9.16 9.75 
21. 46:85 4.08 4.48 4.88 5.31 5.76 6.23 6.71 7.56 8.08 8.63 9.20 9.79 
22. 46.95 4.12 4.52 4.93 5.35 5.81 6.27 6.75 7.60 8.13 8.67 9.25 9.84 
BB nccccces 47.06 4.18 4.58 4.98 5.41 5.86 6.33 6.81 7.66 8.18 8.73 9.30 9.89 
a4. -47.16 4.22 4.62 5.03 5.46 5.91 6.37 6.85 7.70 8.23 8.78 9.35 9.94 
25. 47.28 4.29 4.69 5.10 5.52 5.98 6.44 6.92 7.77 8.30 8.84 9.42 10.01 
—————— 47.40 4.35 4.74 65.15 5.58 6.03 6.49 6.98 7.83 8.35 8.90 9.47 10.06 
27. 47.54 4.41 4.81 5.22 5.65 6.10 6.56 7.04 7.89 8.42 8.97 9.54 10.13 
28. 47.68 4.47 4.87 5.28 5.71 6.16 6.62 7.10 7.95 848 9.03 9.60 10.19 
BD vecssoes 47.84 4.55 4.95 6.35 5.79 6.24 6.70 7.18 8.04 8.56 9.11 9.68 10.27 
. Serer. 48.02 4.62 56.02 5.43 5.87 6.32 6.78 7.26 8.12 8.64 9.19 9.75 10.34 
31 48.20 4.69 5.09 5.51 5.94 6.39 6.85 7.33 8.20 8.71 9.26 9.83 10.42 
32 -48.41 4.78 5.18 6.60 6.03 6.48 6.94 7.43 8.29 8.81 9.35 9.93 10.51 
33 48.61 4.86 5.26 5.68 6.11 6.56 7.02 7.52 8.37 8.89 9.44 10.01 10.59 
34 48.87 4.97 5.36 5.79 6.21 6.67 7.14 7.62 8.48 9.01 9.54 10.12 10.71 
BB ncccccce 49.13 56.07 5.48 5.89 6.33 6.78 7.25 7.73 8.58 9.12 9.66 10.23 10.82 
36. 49.40 5.17 5.57 5.98 6.42 6.87 7.34 17.83 8.69 9.21 9.76 10.33 10.92 
BT cvs 49.72 5.28 5.69 6.11 6.54 6.99 7.46 7.96 8.81 9.34 9.89 10.46 11.05 
38 -50.07 5.40 5.80 6.23 6.66 7.12 7.59 8.08 8.94 9.47 10.01 10.58 11.18 
39. 50.46 5.54 5.94 6.37 6.81 7.26 7.73 8.23 9.09 9.62 10.17 10.75 11.33 
40. -50.89 5.68 6:09 6.52 6.95 7.42 7.89 8.38 9.24 9.78 10.33 10.90 11.49 
41 51.34 5,83 6.24 6.66 7.11 7.57 8.05 8.55 9.41 9.94 10.50 11.07 11.66 
42 51.87 5.98 6.39 6.83 7.27 7.74 8.22 8.71 9.59 10.12 10.68 11.25 11.84 
WB secccees 52.44 6.16 6.58 7.01 7.46 7.93 8.41 8.92 9.79 10.33 10.89 11.45 12.05 
4. -53.09 6.35 6.76 7.20 7.66 8.13 8.62 9.13 10.00 10.54 11.09 11.67 12.26 
45. 53.79 6.54 6.97 7.41 7.87 8.34 8.85 9.35 10.23 10.77 11.33 11.90 12.48 
46 564.58 6.76 7.20 7.65 8.11 8.59 9.09 9.60 10.48 11.03 11.58 12.15 12.75 
47 55.45 6.99 7.42 7.88 8.36 8.84 9.35 9.86 10.74 11.28 11.85 12.42 13.01 
48 .56.42 7.26 7.70 8.16 8.64 9.14 9.64 10.16 11.05 11.59 12.15 12.72 13.31 
49 ........57.49 7.52 7.98 8.45 8.94 9.43 9.94 10.46 11.36 11.90 12.46 13.04 13.62 
50. ..-58.68 7.84 8.30 8.77 9.77 9.77 10.28 10.81 11.71 12.25 12.82 13.39 13,97 
) ree 59.99 8.17 8.64 9.13 9.62 10.12 10.65 11.18 12.07 12.63 13.20 13.76 14.34 
52 ........61.41 8.51 9.00 9.49 9.99 10.51 11.03 11.57 12.47 13.03 13.60 14.17 14.74 
53 . 63.00 8.90° 9.39 9.89 10.41 10.94 11.46 12.01 12.91 13.47 14.04 14.62 15.1% 
54. 64.74 9.33 9.82 10.34 10.86 11.38 11.93 12.48 13.38 13.95 14.52 15.10 15.67 
55 ........66.66 9.77 10.28 10.81 11.33 11.87 12.42 12.97 13.89 14.45 15.03 15.60 16.17 
56 eeeee-68.76 10.26 10.78 11.31 11.85 12.40 12.95 13.52 14.44 15.01 15.58 16.16 16.73 
57 .......-71.08 10.80 11.33 11.87 12.43 12.99 13.56 14.12 15.04 15.63 16.21 16.78 17.35 
58 weeee 73.60 11.37 11.92 12.48 18.04 13.61 14.18 14.75 15.70 16.28 16.85 17.44 18.00 
59 . ...76.38 12.00 12.56 13.13 13.70 14.28 14.86 15.46 16.40 16.99 17.58 18.16 18.72 
60 ........79.42 12.67 13.25 13.84 14.42 15.01 15.61 16.21 17.16 17.76 18.34 18.93 19.49 
20-PAY ENDOWMENT AT 70 
Issues of. ~ Issues of. 
Age Prem. 1913 1912 1911 1910 1909 1908 Prem, 1913 1912 1911 1910 1909 1908 
20 18.92 2.90 2.99 3.09 3.19 30 38.41 27.42 3,24 3.43 3.62 3.82 4.03 4.24 
25 21.68 3.24 3.37 3.49 3.61 3.75 3.88 30.13 3,59 3.80 4.01 4.25 4.49 4.73 
30 25.45 3.69 3.85 4.01 4.18 4.34 4.52 33.43 403 4.27 452 4.78 5.04 5,32 
35 30.82 4.32 4.53 4.74 4.97 5.19 5.42 87.54 4.60 4.88 65.17 5.46 5.77 6.09 
40 38.89 5.19 5.46 5.76 6.06 6.38 6.70 42.73 5.34 5.67 6.00 6.35 6.71 7.09 
45 52.16 6.47 6.88 7.31 7.75 8.20 8.69 49.50 6.36 6.75 7.15 7.55 7.98 8.43 
60 77.93 8.62 9.28 9.96 10.66 11.38 12.12 .... 2. eee ose cee coe ceo 
15-YEAR ENDOWMENT 10-PAY 20-YEAR ENDOWMENT 
m————— Issues of. —~ Issues of. 
Age Prem. 1913 1912 1911 1910 1909 1908 Prem. 1913 1912 1911 1910 1909 1908 
20 64.63 6.06 6.65 7.26 7.90 8.57 9.25 75.92 6.74 7.46 8.19 8.96 9.77 10,61 
25 65.09 6.32 6.90 7,51 8.15 8.82 9.51 76.48 7.01 7.72 8.47 9.24 10.03 10.88 
30 65.74 6.66 7.25 7.86 8.50 9.16 9.85 177.24 7.36 8.07 8.81 9.58 10.39 11.23 
35 66.67 7.11 7.70 8.31 8.95 9.61 10.31 78.40 7.83 8.55 9.29 10.07 10.88 11.71 
40 68.09 7.74 8.33 8.95 9.58 10.26 10.94 80.19 8.48 9.19 9.94 10.72 11.53 12.37 
45 70.43 8.63 9.23 9.86 10.50 11.17 11.87 83.11 9.40 10.13 10.89 11.69 12.51 13.36 
50 74.40 9.96 10.59 11.23 11.89 12.57 13.27 87.98 10.77 11.54 12.32 13.14 13.97 14.83 
55 80.90 11.97 12.62 13.28 13.95 14.64 15.35 95.70 12.85 13.64 14.45 15.27 16.12 16.98 
60 91.49 14.97 15.65 16.35 17.04 17.74 18.46 107.54 15.93 16.75 17.60 18.44 19.29 20.14 
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Age Prem. 1913 1912 1911 1910 1909 1908 1907 1906 1905 1904 1903 1902 
20 17.52 2.45 2.53 2.61 2.70 2.79 2.88 2.97 3.42 3.52 3.62 3.73 3.84 
2.51 2.59 2.67 2.76 2.85 2.95 3.04 3.50 3.60 3.71 3.82 3.94 
2.56 2.65 2.73 2.83 2.92 3.02 3.12 3.58 3.69 3.80 3.91 4.04 
2.62 2.71 2.81 2.90 3.00 3.10 3.21 3.67 3.78 3.90 4.03 4.16 
2.70 2.79 2.89 2.99 3.09 3.20 3.31 3.77 3.89 4.01 4.14 4.27 
2.76 2.86 2.96 3.06 3.17 3.28 3.40 3.87 3.99 4.12 4.25 4.39 
2.83 2.93 3.08 3.14 3.25 3.37 3.49 3.96 4.09 4.23 4.37 4.51 
2.91 3.02 3.13 3.24 3.36 3.48 3.60 4.08 4.22 4.35 4.50 4.64 
2.99 3.10 3.21 3.33 3.45 3.68 3.71 4.19 4.383 4.48 4.63 4.79 
3.06 3.18 3.30 3.42 3.55 3.69 3.82 4.31 4.46 4.61 4.76 4.93 
3.16 3.28 3.40 3.53 3.66 3.80 3.94 4.44 4.59 4.76 4.92 5.08 
3.24 3.37 3.50 3.63 3.77 3.91 4.07 4.57 4.73 4.89 5.07 6.24 
3.385 3.48 3.61 3.75 3.90 4.05 4.20 4.71 4.89 5.05 65.23 5.42 
8.44 3.58 3.72 3.87 4.02 4.19 4.35 4.86 5.03 5.22 5.40 5.60 
3.56 3.70 3.85 4.00 4.16 4.32 4.50 5.02 5.20 5.40 5.58 5.79 
3.67 3.82 3.97 4.14 4.381 4.47 4.65 6.19 5.37 5.57 5.77 5.98 
$3.81 3.96 4.12 4.29 4.47 4.65 4.83 5.38 5.57 5.78 5.99 6.20 
3.93 4.10 4.26 4.44 4.63 4.81 5.00 5.56 5.76 5.97 6.19 6.42 
4.06 4.24 4.42 4.60 4.80 4.99 5.20 5.75 5.97 6.19 6.42 6.65 
4.21 4.40 4.58 4.77 4.98 5.18 5.39 65.96 6.18 6.42 6.66 6.90 
4.36 4.55 4.75 4.94 65.16 5.37 5.59 6.17 6.41 6.66 6.90 7.16 
4.53 4.73 4.93 5.15 5.36 5.59 5.82 6.41 6.66 6.91 7.18 17.44 
4.71 4.92 5.13 5.36 5.59 5.82 6.07 6.66 6.93 7.19 17.45 17.74 
4.90 5.11 5.384 5.58 5.82 6.06 6.31 6.93 7.20 17.46 7.75 8.03 
56.10 5.33 5.57 5.82 6.07 6.32 6.59 7.22 7.49 7.78 8.06 8.36 
5.31 5.55 65.80 6.06 6.32 6.59 6.87 7.50 7.79 8.08 8.39 8.69 
5.53 5.79 6.05 6.381 6.59 6.87 7.16 7.80 8.11 8.41 8.72 9.03 
5.79 6.05 6.32 6.60 6.89 7.19 7.49 8.15 8.46 8.78 9.10 9.42 
6.04 6.33 6.61 6.90 7.21 7.51 7.83 8.49 8.81 9.15 9.48 9.81 
6.33 6.62 6.92 7.23 7.54 7.86 8.19 8.86 9.20 9.54 9.89 10.23 
6.63 6.94 7.26 17.57 7.90 8.24 8.57 9.26 9.61 9.96 10.32 10.67 
6.96 7.27 17.61 7.94 8.28 8.63 8.97 9.68 10.04 10.40 10.77 11.13 
7.30 7.64 7.98 8.33 8.69 9.04 9.40 10.12 10.50 10.87 11.25 11.62 
7.68 8.02 8.39 8.75 9.12 9.49 9.87 10.59 10.98 11.37 11.75 12.14 
8.08 8.44 8.81 9.19 9.57 9.96 10.35 11.10 11.49 11.89 12.29 12.69 
R 8.50 8.89 9.27 9.67 10.06 10.46 10.87 11.62 12.04 12.44 12.86 13.26 
. 8.97 9.37 9.77 10.17 10.59 11.00 11.43 12.19 12.61 13.04 13.46 13.88 
i 9.45 9.87 10.30 10.71 11.15 11.57 12.01 12.79 13.23 13.65 14.09 14.52 
OB sccvcses 6.60 9.98 10.42 10.86 11.30 11.74 12.18 12.64 13.43 13.88 14.32 14.77 15.21 
GD sccccees 70.12 10.56 11.01 11.46 11.91 12.38 12.84 13.30 14.11 14.57 15.02 15.48 15.93 
GD cccccces 73.88 11.16 11.63 12.11 12.58 13.06 13.53 14.01 14.83 15.30 15.77 16.23 16.68 
LIFE 20 PAYMENTS 
c Dividends on issues of ‘ 
Age Prem. 1913 1912 1911 1910 1909 1908 1907 1906 1905 1904 1903 1902 
2 , 3.18 3.34 3.52 3.70 3.89 4.08 4.29 4.86 5.08 5.31 6.55 5.79 
3.24 3.42 3.59 3.78 3.97 4.18 4.39 4.95 5.18 5.41 5.66 5.91 
3.30 3.48 3.66 3.85 4.05 4.25 4.47 5.04 5.27 5.51 5.76 6.02 
3.36 3.55 3.73 3.92 4.12 4.31 4.56 5.14 5.37 5.62 65.87 6.14 
3.43 3.61 3.80 4.01 4.22 4.43 4.65 5.23 5.47 5.73 6.99 6.26 
3.51 3.70 3.90 4.10 4.81 4.54 4.76 5.35 5.60 5.86 6.12 6.40 
3.58 3.77 3.98 4.19 4.40 4.63 4.86 5.46 5.72 5.98 6.25 6.54 
3.67 3.86 4.07 4.28 4.51 4.74 4.98 5.57 6.83 6.10 6.38 6.67 
3.74 3.95 4.16 4.88 4.60 4.85 5.09 5.70 5.96 6.24 6.52 6.82 
3.84 4.04 4.27 4.49 4.72 4.96 5.22 5.83 6.10 6.38 6.68 6.98 
8.93 4,14 4.36 4.60 4.84 5.08 5.34 5.97 6.24 6.53 6.83 17.15 
4.03 4.24 4.47 4.71 4.96 5.21 5.47 6.10 6.39 6.69 6.99 7.31 
4.12 4.36 4.59 4.84 5.08 5.34 5.62 6.25 6.54 6.85 7.17 17.50 
4.24 4.47 4.70 4.96 6.21 5.48 5.77 6.40 6.70 7.02 7.34 17.68 
4.36 4.59 4.83 65.09 5.36 5.64 5.92 6.57 6.88 7.20 7.53 7.88 
4.47 4.71 4.97 5.23 65.51 5.79 6.09 6.74 7.06 7.38 17.73 8.08 
4.59 4.85 5.10 5.38 5.65 5.95 6.24 6.91 7.24 17.57 7.93 8.28 
4.73 4.99 65.26 5.53 5.83 6.13 6.43 7.11 7.45 7.78 8.15 8.52 
4.88 5.14 5.41 5.70 6.00 6.31 6.62 7.31 17.65 8.01 8.38 8.76 
6.03 5.31 5.58 5.88 6.19 6.51 6.83 7.52 7.88 8.24 8.63 9.02 
5.19 5.46 5.76 6.06 6.38 6.70 7.05 7.75 8.11 8.49 8.87 9.28 
5.36 65.65 5.95 6.26 6.58 6.92 7.27 17.98 8.35 8.74 9.14 9.56 
5.54 5.84 6.15 6.47 6.80 7.16 7.51 8.23 8.63 9.02 9.43 9.85 
5.74 6.04 6.36 6.70 7.05 7.39 7.76 8.50 8.90 9.31 9.72 10.16 
6.96 6.27 6.61 6.94 7.31 7.67 8.05 8.80 9.21 9.63 10.05 10.49 
6.17 6.50 6.84 7.20 7.56 7.94 8.34 9.09 9.51 9.94 10.37 10.83 
6.42 6.76 7.11 7.48 7.86 8.25 8.66 9.43 9.85 10.28 10.74 11.20 
6.67 7.02 7.39 7.77 8.17 8.57 8.98 9.76 10.20 10.64 11.10 11.57 
6.95 7.32 7.70 8.09 8.50 8.92 9.34 10.13 10.57 11.03 11.50 11.98 
7.24 7.63 8.03 8.43 8.84 9.28 9.71 10.51 10.97 11.44 11.91 12.39 
7.58 7.97 8.37 8.80 9.23 9.67 10.12 10.93 11.40 11.87 12.36 12.85 
7.93 8.34 8.75 9.20 9.63 10.09 10.55 11.37 11.85 12.34 12.83 13.33 
8.29 8.71 9.16 9.59 10.05 10.52 11.00 11.83 12.32 12.81 13.31 13.82 
8.71 9.15 9.60 10.05 10.53 11.01 11.49 12.34 12.84 13.34 13.85 14.36 
9.14 9.60 10.07 10.54 11.02 11.51 12.02 12.87 13.38 13.89 14.42 14.9 
9.63 10.10 10.57 11.06 11.56 12.06 12.57 13.44 13.97 14.50 15.02 15.55 
10.11 10.60 11.09 11.60 12.11 12.63 13.15 14.04 14.57 15.11 15.64 16.18 
10.67 11.18 11.69 12.21 12.74 13.26 13.80 14.70 15.24 15.79 16.33 16.8 
11.26 11.79 12.32 12.85 13.40 13.94 14.50 15.40 15.95 16.51 17.06 17.61 
11.89 12.43 12.98 13.53 14.09 14.66 15.23 16.14 16.71 17.28 17.83 18.38 
12.58 13.14 13.71 14.28 14.85 15.43 16.02 16.94 17.52 18.10 18.67 19.22 
10-PAYMENT LIFE 
cr Dividends on issues of + 
Age Prem. 1913 1912 1911 1910 1909 1908 1907 1906 1905 1904 1903 1902 
Oe vateeses 41.38 3.81 4.14 4.49 4.86 5.24 5.64 6.04 6.83 17.27 7.74 4.80 4.88 
OP stevs ene 44.97 4.19 4.56 4.95 5.35 5.78 6.21 6.66 7.48 7.97 8.49 5.24 5.33 
— 49.28 4.67 5.08 5.51 5.96 6.42 6.89 7.39 8.27 8.81 9.38 5.75 5.86 
TS sccasces 54.49 6.29 5.75 6.22 6.72 7.23 7.77 8.33 9.26 9.86 10.49 6.36 6.49 
eee 60.78 6.08 6.59 7.13 7.68 8.26 8.86 9.49 10.48 11.15 11.85 7.09 7.25 
WS ccescoed 68.44 7.13 7.71 8.32 8.95 9.60 10.27 10.96 12.03 12.78 13.53 7.93 8.11 
BD cesewese 7.93 8.62 9.28 9.96 10.66 11.38 12.12 12.88 14.01 14.81 15.62 8.87 9.08 
OP sneshexe 89.72 10.70 11.44 12.18 12.95 13.73 14.53 15.34 16.51 17.33 18.17 9.88 10.09 
TD socseee 104.65 13.65 14.46 15.26 16.09 16.91 17.73 18.56 19.72 20.52 21.30 10.91 11.10 
15-PAYMENT LIFE 
r Dividends on issues of 
Age Prem. 1913 1912 1911 1910 1909 1908 1907 1906 1905 1904 1903 1902 
OP scauaese 30.94 3.39 3.62 3.84 4.08 4.34 4.60 4.87 5.51 580 6.11 6.43 6.76 
BD sveenees 33.68 3.74 3.99 4.25 4.51 4.79 5.09 5.38 6.05 6.38 6.72 7.08 7.44 
SD venenece 36.98 4.17 4.45 4.74 5.04 5.35 5.68 6.02 6.72 7.08 7.47 17.86 8.27 
35 -+--41.00 4.74 6.05 5.38 5.72 6.07 6.48 6.82 7.56 7.97 8.39 8.83 9.29 
, Mere 45.95 5,47 5,82 6,19 6.58 6,98 7.39 7.83 8.62 9.08 9.56 10.06 10.57 
45 ooe+e52.16 6.47 6.88 7.31 7.75 8.20 8.69 9.17 10.03 10.55 11.08 11.63 12.19 
50 ----60.19 7.90 8.38 8.88 9.38 9.90 10.43 10.98 11.89 12.46 13.04 13.64 14.23 
OO tucnanee 70.69 9.94 10.49 11.05 11.62 12.20 12.79 13.39 14.35 14.96 15.58 16.20 16.82 
18-PAYMENT LIFE 
r Dividends on issues of ~ 
1908 1907 1906 1905 1904 1903 
4.26 4.49 5.07 5.32 5:58 5.85 
4.71 4.97 5.58 6.85 6.13 6.43 
5.27 56.55 6.20 6.51 6.83 7.16 
6.00 6.32 7.00 7.35 7.71 8.09 
6.93 7.30 8.03 8.42 8.83 9.26 
8.19 8.61 9.40 9.85 10.31 10.78 
9.91 10.39 11.23 11.73 12.24 12.76 
12.29 12.83 13.72 14.23 14.82 15.38 
15.62 16.22 17.17 17.77 18.36 18.94 

















"THE only Company in the United States Writing 
Regular Life, Monthly Payment Life, Monthly Pay- 
ment Health and Accident and Commercial Casualty. 





This chain binds our agents to our company and enables them 
to lose no time when they work for 


THE 


Ohio National Life 


OF CINCINNATI 
The Third Strongest Company in Ohio 


Capital - $442,340 Net Surplus - $229,584.34 
OHIO IS GOOD ENOUGH FOR US 
Important Districts in Ohio Still Open 
WRITING A STEADY, CONSERVATIVE BUSINESS 




















GENERAL AGENT WANTED 
for EASTERN NEBRASKA 


Salary, First Year’s Commission, Renewals 
TO THE RIGHT MAN 
Must be able to give Surety Bond. 
Give references with first letter. 


THE MINNESOTA MUTUAL LIFE 
INSURANCE COMPANY 
E. S. ALBRITTON, Superintendent of Agencies, ST. PAUL, MINN 





Agents District Managers Field Organizers 


If you know how to get results and if pant have a clean record back of you, 
then we have a place for you—and we know how to appreciate good service. 


DON’T GUESS 


Write and find out what we have to offer. 


NORTHERN STATES LIFE 


HAMMOND, INDIANA 


THEO. F. RUHLAND, 
Sec’y and Gen'l Manager. 








W. S. MITCHELL, 
Sup't of Agents 





Guarantee Fund Life Association 


OMAHA, NEBRASKA 


Organized January 2, 1902 
Assets, Oct. 1, 1913 ” ° a ‘ 3 
Reserve Fund, Oct. 1, 1913 - e ‘ : 4 
Securities with State Department, Oct.1,1913 - - 


Policies provide death, disability and old age benefits, 
and are incontestable after two years from their date, 


$1,212,304.70 
985,293.54 
583,337.50 


We Excel in Three Important Respects, viz.: 
LARGEST RESERVE FUND of any Association, without re- 


gard to age or volume of business. 


2. LOWEST MORTALITY of any similar institution of equal age 


and volume. 
3. 


MOST EFFECTIVE ORGANIZATION, as results easily show. 


Attractive commission and renewal contracts will be made with men of 
character and the ability to produce the best class of business. 
Licensed in seventeen States. 


Look Up Our Record and Write Us 
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You want your clients to have the best— 
hence the 


ACCIDENT AND HEALTH CONTRACTS 


of 
eAmerican Fidelity Company~ 


Montpelier, Vermont 




















MANY WILL BE PRESENT 


CONFERENCE IS IMPORTANT 





Pending the Hearing Work of Organ- 
izing Casualty and Surety Agents 
Goes Steadily Forward 





Unless all present signs fail the Chi- 
cago conference on casualty and surety 
business expense on Dec. 1 will be well 
attended. At the meeting with Super- 
intendent Emmet in New York very few 
were present besides the members of 
the executive committee of the Na- 
tional Association of Casualty & 
Surety Agents. At the coming meet- 
ing there will be present prominent 
agents from all parts of the country— 
not alone those interested chiefly in lia- 
bility insurance, but others whose busi- 
ness is mainly surety, personal acci- 
dent, plate glass or some other line. 
The attendance of company officials and 
insurance commissioners is expected to 
be large. 

Seek Fair Solution 


The great importance of this meet- 
ing is fully recognized. The order of 
Superintendent Emmet, causing such 
protest as it did, has forced the ques- 
tion of casualty expense upon the at- 
tention of those who previously may 
not have considered it to any great 
extent. The more they study it the 
more do they recognize that this ques- 
tion must be settled right, unless dis- 
astrous results are to follow. As is 
likely to occur in any discussion of a 
question in which men are deeply inter- 
ested, some radical assertions have been 
made by commissioners, company offi- 
cials and agents; but all recognize that 
the wisest conclusions can be reached 
only after consideration of all informa- 
tion available. From present pros- 
pects the men who gather in Chicago 
on Dec. 1 will be actuated by an honest 
desire for a solution of this problem 
equitably to every party concerned—pub- 
lic, stockholders, home office people, gen- 
eral agents, subagents and brokers. 


Working toward the same end, with a 
desire for justice, it is believed that 
these men can and will work out a 
plan which will receive the hearty sup- 
port of all parties and be made effect- 





ive through legislation, departmental 
ruling or otherwise. 
Much Organizing Being Done 

While preparations for the confer- 
ence are going forward the work of 
organization throughout the country 
is progressing in a most gratifying 
manner. All general agents at Atlanta, 
Ga., attended an organization meeting 
last week, and several hundred dollars 
were subscribed to the National as- 
sociation. The agents in the state of 
Washington have become active. The 
Spokane local association is cooperat- 
ing with the national and state organ- 
izations. The Tennessee agents organ- 
ized last week. Philip S. Powers of 
Richmond has done some very effective 
organization work in Virginia. In fact, 
throughout the field the work is going 
steadily forward, although the tangible 
results are not yet apparent every- 
where in the form of local or state or- 
ganizations. 

Earl C. Thompson of St. Louis, mem- 
ber of the executive committee of the 
National association, met the casualty 
and surety agents of Kansas City on 
Tuesday and urged them to attend the 
meeting at St. Louis on Dec. 8, when 
a state association will be formed. 





Attorney-General Hogan of Ohio has 
a peculiar case to decide. A patient at 
the Gallipolis hospital fo 4 ileptics was 
standing in front of a allipotis under- 
taker’s shop, when he hed a fit and fell 
through a valuable plate glass window. 
The window was insured, but the en 
is, can the state be held liable for dam- 
ages in a case of this kind. The window 
was 6x9 feet. 





SALESMEN WANTED 


Good Agency Openings In Central States Policies comply with Standard Provisions Lav 


$5,000 Policy $9.00 A Year 


$25 Weekly for 200 Weeks 


Health Polic $10.00 A Year 


Pays $25 Weekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 


Interstate Business Men’s Accident Associatios 








DES MOINES. 2 83 1OWA 
The Sign of Good Casualty Insurance 
LIABILITY BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L. LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 








COMRIANG. PRICE & WEBB - Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
FRED L. GRAY COMPANY - Northwestern M 

IS 6 ents, Michigan TP etroit 
ALFRED PAULL & SON - - - ~ ~ General Agents, West ‘/irgi a, Wheelin 
CLARK & SPRAGUE - - General Agents, Northeastern hio’ Clevelan 
DIGGS-FERRIS INSURANCE AGENCY - 7 General Agents, a Ohio, Cincinnati 
toe McCUNE & M Res Ohio, Lima 


cKENZIE - - s., N. W. 
HE MERRILL, DODGE & JACKSON co. - ~ Gen. Agts., Lucas County, Toledo, Ohio 








INSURANCE 


A 





MASSACHUSETTS 


BOSTON, MASS. 





SATISFIED CLIENTS 


PROSPEROUS AGENTS 
THAT IS THE SECRET OF THE SUCCESS OF THE 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
HEALTH, BURGLAR: and PLATE GLASS INSURANCE. 


THAT MEANS CERTAINTY 
IS WHAT MAKES 


SUCCESSFUL COMPANY 





BONDING AND INSURANCE COMPANY 


T. J. FALVEY, President 


linia 
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BANQUET AT CLEVELAND 


SURETY MEN HEAR ADDRESSES 


Brilliant Affair Staged Last Saturday 
Night—Prominent Men Among 
the Speakers 


As usual, the annual banquet of the 
Cleveland Board of Surety Under- 
writers, which took place at the Hotel 
Statler last Saturday evening, was a 
brilliant affair. The responses to 
toasts sparkled with wit and bristled 
with facts and ideas which will not be 


passed over lightly by those who heard 
them. 


Robert H. Clark presided. In his 
opening remarks he said many things 
of ill omen have occurred within the 
past year and it is very necessary that 
the man in the field should give serious 
thought to the conditions which have 
grown out of certain occurrences. 

Miller Tells of Good Agent 


The first speaker was Charles R. 
Miller, vice-president of the Fidelity & 
Deposit, who responded to “What Con- 
stitutes a Good Agent?” In the first 
place he enumerated the attributes that 
would make a perfect agent, those 
things which would cause the officials 
no trouble and the companies no'losses, 
but he said he had made up his mind 
not to talk of these things. The good 
agent is the one who uses his best 
judgment with the circumstances and 
conditions that are laid before him. 

Agency Organizations Necessary 

Agency organizations are a necessity in 
the surety business, said Mr. Miller. The 
agents are the men on the firing line who 
secure and turn in the applications and 
the premiums. Of necessity, they must 
be clothed with certain authority. Here 
lies the test of the good agent—the reali- 
— of the responsibility placed with 

“You on the firing line are just as much 
the guardians of the coffers of the com- 
pany as the officers and must exercise 
the same care to keep its strong finan- 
cial condition unimpaired. The exercise 
of judgment in the selection of business 
and the care given it goes far toward 
the preservation of the strength and ‘in- 
tegrity of the company,” Mr. Miller said. 
The good agent can be reasoned with 
and the good company is one that will 
reason with him.” 

Reference to Emmet’s Order 


Mr. Miller said that it is impossible 
for an agent to secure every piece of 
business and that because some other man 
happens to get an application occasion- 
ally in competition, don’t think that he 
is dishonest or a rate cutter or a re- 
bater. There are other things which in- 
fluence business. He advised that agents 
compete upon a friendly basis and that 
all (otiousion and bitter feelings be laid 

e. 

The speaker then referred to a letter 
regarding the National Association of Cas- 
ualty and Surety Agents and discussed 
briefly the necessity for cooperation be- 
tween companies and agents, if the great- 
est success is to be reached. He said 
he has no quarrel with the insurance 
commissioner who adopts and enforces 
rules for the preservation of the sol- 
vency of companies, but that he does have 
a quarrel with the man who wishes to 
disturb the relations between agents and 
companies. 

Connell Would “Holler’ in Time 


“From the Field Viewpoint” was the 
toast to which C. C. Connell, former state 
senator and general agent of the Fidelit 
& Casualty at Lisbon, Ohio, responded. 
In regard to the action of Commissioner 
Emmet of New York he said the com- 
panies tell the agents they have not 
reduced commissions and not “to holler 
until they are hurt,” but this is all 
wrong. “If you do not object until it is 
right upon you, it will be forever too 
late. I believe in retrenchment of ex- 
penses and am willing to hear my part 
of it, but the home office should also take 
its share.” He then suggested that the 
reduction in expenses start at the home 
Offices, and not with the agents, although 
the companies may look at it in a differ- 
ent light. 

Begin at Home Offices 

Mr. Connell followed this by reading a 
list of dividends paid by some of the 
larger companies for the past four or five 
years to show that it is possible for the 
companies to share with the agents any 
retrenchments that may be proposed. AS 
a& means of quieting matters somewhat, 
he suggested that the companies go to 
Some of the obstreperous insurance com- 
missioners and give them an insight into 
the results of the course they are tak- 
ing. The implication was that the com- 
panies have not done much to stop the 
onslaughts that are being made on the 
agents’ commissions. . 

As a remedy for the bad state of af- 


‘sociation of America, responded. 











Prudential Casualty Co. 


INDIANAPOLIS 
LINES WRITTEN 


Automobile Liability, Property Damage, Col- 
lision, Employers’ Liability, Public, Teams, 
Elevator, Workmen’s Collective, Workmen’s 
Compensation, General Liability, Physician’s 
Liability 
Commercial and Industrial Accident @ Health 
Burglary, Plate Glass 


GENERAL AGENTS 


Childs, Y: & Wood, 1545 Insurance E - - = = «= Chicago, Ill. 
F. Churchill ittemore Co., ist Floor, Pierce Bldg. - - - ~ St. Louis, Mo. 
Parker & Davis, 1184 Majestic Bldg. - - - - - - - - Detroit, Mich. 
gone F*Dunphy, 701 Majestic my 8 - - = = = = = = Milwaukee, Wis. 
ohlman Agency, 1201 First Nat’l Bank Bldg. - - - - - Cincinnati, Ohio 
Jones-Davis Agency, 286 McKnight Bldg. - - - - - Minneapolis, Minn. 
& D , Alworth Bldg. - - - - - - - = Duluth, Minn. 

Baird & Huselton, Junction Bldg. - - - - - - - = Kansas City, Mo. 

















fairs which some of the commissioners 
say exists, Senator Connell said he 
thought a profit-sharing plan between 
companies and agents might be a good 
thing. As a further remedy the senator 
suggested that some of the agents and 
general agents be placed on the advisory 
boards of the companies. In making 
changes in policies or contracts he felt 
that their services on the board would 
be very valuable. 

The speaker said that the National As- 
sociation of Casualty & Surety Agents 
will cooperate with the home offices in 
restraining all bad practices, in building 
the business up to the plane it should oc- 
cupy and in all other matters where mu- 
tual action will be helpful. 


Towner on Rates 


R. H. Towner of the Towner Rating 
Bureau responded to “Reflections.” He 
said that great satisfaction may be taken 
from the work of the past several years 
and there is much to look forward to in 
the future. 

The fallacy that competition is the 
ruination of business has been exposed, 
he said. There never was such keen com- 
petition as at the present time, never so 
many bright minds engaged in the busi- 
Less. Casualty companies can compete 
and succeed, for the proof is in the fact 
that they are doing so. 

Experiences of the past five years prove 
that casualty companies cannot make 
their own rates. The rates they use, 
when they undertake to do this are those 
made by their lowest competitor. Con- 
fidence in each other has grown to such 
an extent that companies are now willing 
to use rates which they know all their 
competitors are using. Mr. Towner said 
he believes that there is no antagonism 
between the home offices and the agents. 
Their interests are mutual and they must 
live together, progress together or fall 
together. 

The speaker discussed the difficulty of 
putting into effect proper rates on cer- 
tain risks. He said it is impossible to 
do this because the public and insurance 
commissioners will not stand for it. The 
only thing left is for companies to safe- 
guard the business by careful selection 
and insistence upon sufficient collateral 
security to make them safe. He named 
a number of classes where this is true. 
In some cases rates must be increased, 
but particular care will be exercised in 
this matter to prevent any cause for com- 
plaint. 

State Case to Commissioners 


“Associations” was the toast to which 
R. R. Gilkey, secretary of the + a4 ASs- 

sso- 
ciation, he said, means cooperation—all 
going together in one direction toward 
the end desired. Mr. Gilkey discussed the 
importance of association movements and 
the results that have been accomplished 
through them. 

He said he was impressed by what took 
place at the meeting of the insurance 
commissioners in New York recently and 
that these men desire information on all 
the points at issue. Some of them 
changed their minds entirely on some 
things while there, he said. He said he 
believes the agents will receive fair treat- 
ment if they will make everything clear 
to these officers. 

As secretary of the Surety Association 
of America, Mr. Gilkey said that he is 
working for the business, but that it will 
be impossible to find solutions for certain 
problems if there is not cooperation be- 
tween the agents and the home offices. 
The best cooperation, whether between 
agents, companies or agents and com- 
panies, is compulsory, he said. No one 
or two men should be able to block the 





advance of the many. There should be 
some way to adjust matters so that this 
could never be true. 


DECIDES SURETY IS LIABLE 








Must Pay Loan to Contractor—Burdens 
That Have Been Added to’ 
Contractors’ Bonds 





_ Sureties on all public work in Wash- 
ington are liable for cash borrowed by 
the contractor and used in the work, 
according to a decision of the superior 
court of that state. The case was that 
of the Puget Sound State Bank vs. 
John Galluci, contractor, and the Na- 
tional Surety. The superior court gave 
judgment for $17,000 borrowed by Gal- 
luci from the bank and which the bank 
alleged had been used in the perform- 
ance of the contract. 

The judgment was based on the 
clause required by law to be used in 
bonds on all public work and which 
provides that the surety guarantees the 
payment of “all laborers, mechanics, 
subcontractors and material men and all 
persons who shall supply said principal 
or said subcontractors with provisions 
and supplies for the carrying on of 
said work, all just debts, dues and de- 
mands incurred in the performance of 
said work.” 


Should the decision be sustained the 
risk under bonds of this description in 
the state will be very seriously extended, 
particularly as contractors are always 
ready to testify in favor of local credi- 
tors and against outside sureties, and the 
surety is rarely in a position to contra- 
dict what they say. 

The National Surety has instructed its 
agents that no bond with this language 
inserted shall be executed, unless the 
agent has arranged for a deposit of cash 
or quickly marketable collateral to the 
amount of 25 percent of the bond, and 
also for a premium of 2 percent, or four 
times the usual rate. 

This is only one of the ways in which 
the liability of sureties is being extended. 
In many states the surety is liable for 
workmen’s compensation. Another is the 
present custom of inserting in contracts 
a provision that no payment to the con- 
tractor, including the final payment, shall 
be an acceptance of defective materials 
or work. There are also many other 
clauses creeping into contracts with in- 
creasing regularity, such as a provision 
that the obligees may make changes of 
any kind,or description without the con- 
sent of the surety. There is another 
which provides that the surety, in the 
event of default, must assume the con- 
tract whether it elects to or not, and still 
another which provides that upon default 
by the contractor all accumulated re- 
serves shall revert to the owner as a pen- 
alty for the default, thus taking away 
from the surety a very material protec- 
tion against loss. 





JOINS DETROIT CONFERENCE 
The Pioneer Insurance Company, 
through Ernest C. Folsom, president, Lin- 
coln, Neb., has been elected to membership 
in the Detroit Conference. 


DEAL CAUSES ACTIVITY 


NATIONAL SURETY PROTESTS 





Contest to Secure Agents of Title Fol- 
lowing Company’s Reinsurance 
by American Surety 


Formal protests against the reinsur- 
ance of the Title Guaranty & Surety’s 
business by the American Surety have 
been filed with the New York and 
Pennsylvania departments by the Na- 
tional Surety, which bases its right to 
be heard on the fact that it is a policy- 
holder of the Title through reinsurance 
contracts to the amount of $100,000 or 
more. The National sets up that the 
terms of the reinsurance contract as re- 
ported are not for the best interests of 
the policyholders of the Title, and that 
from the reported agreement it appears 
as a direct consequence that the capital 
stock of the Title is to be reduced and 
a large surplus created, which is later 
to be distributed to the stockholders, 
which plan, if carried out, would seri- 
ously impair the security of the policy- 
holders of the Title which have not 
been or would not be reinsured by the 
American under the selective contract 
proposed. ir 

The National’s position in predicated 
on the assumption that the reinsurance 
contract gives the American the right 
to take or reject any bonds irrespective 
of whether claims have been filed on 
them or not. 

Other Reasons Given 

The National also contends that the 
best terms for the policyholders can 
,only be obtained through competition, 
whereas it appears that no bids were 
invited from other companies. The Na- 
tional, by reason of its interest as a 
policyholder, protests against any deal 
which does not treat all unimpaired 
policyholders alike. ; 

There has been considerable talk 
about the alleged failure of the Title 
to get the consent of the Pennsylvania 
department before the reinsurance deal 
was consummated. An American 
Surety man remarked this week that 
one can safely bet that the legal depart- 
ment of that company did not overlook 
any of the details necessary to validate 
the transaction. 

Get After Title Agents 

The most interest now is in the fu- 
ture connections of the Title’s agents. 
The New York city office force was 
promptly captured by the Globe In- 
demnity. The Badgerow Company, 
Chicago representative of the Title, has 
taken the Aetna Accident & Liability 
for surety lines. Many companies tele- 
graphed to agents of the Title asking 
them not to make new contracts until 
their special agents could_ visit them. 
According to American Surety testi- 
mony that company is getting most of 
the subagents of the Title, but accord- 
ing to reports from other companies 
many of the best producers in the 
Title’s organization will contract with 
other companies. 

Aetna Gets Big Agency 

The Badgerow Company of Chicago 
closed a general agency contract with the 
Aetna Accident & Liability last Friday. 
The Hadgerow Company was general agent 
of the Title for northern Illinois and 
southern Wisconsin and it will endeavor 
to swing it ssubagency organization to the 
Aetna. Immediately upon closing the con- 
tract, the Badgerow Company moved from 
the Rookery to 641 Insurance Exchange, 
adjoining the branch office of the Aetna 
companies, The Badgerow Company al- 
ready represented the Aetna companies for 
all casualty lines. Harve G. Badgerow, 
president of the agency, was formerly 
western manager of the Title. A few 
months ago his incorporated agency be- 
came its general agent. In that capacity 
it claims the business. On the other 
hand the company has turned the business 
over to the American Surety. The 
Badgerow Company is made up of Harve 
G. Badgerow, president: Norman J. West- 
erhold, vice-president; Ralph J. Badgerow, 
general manager, and J. H. O’Connor, sec- 
retary. It had a force of twelve solicitors. 
The agency has done a surety business 
approximating $200,000 a year in premi- 


ums. 
Tllinois Surety Captures Some 





Charles E. Schick, secretary of the Illi- 
nois Surety, made a fiying trip through 
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several states last week and as a result 
reports the_following Title agents signed 
up witb the Illinois Surety: Anderson 


Ind. 
who placed a large amount of 
business with Earls & Johansing, the 
Title’s general agents, was’ seen by Mr. 
Shick and arrangements were made by 
which Mr. Deitman will broker his busi- 
ness with M, H. O’Brien, general agent of 
the Illinois Surety. Similar arrangements 
were made at Marion, Ind., where James 
W. McConnell will broker his _ business 
with the Illinois Surety agent. Vice-Presi- 
dent James 8S. Hopkins of the Illinois Sure- 
ty has been out this week interviewing 
leading Title agents. 
What Some Others Will Do 

Frank Smith, manager of the Title’s 
agency at Detroit will continue to write 
fidelity and surety business, acting as 
brokers for the American Surety’s branch 
office under Manager Fred L. Fraser. 

Bland & Gaunt, general agents of the 
Title at Louisville, will go with the 
American Surety, it is reported. They are 
said to have a business amounting to 
neasty $50,000 a year in surety and fidelity 
premiums, 

The Willcox, Howell & Hopkins Com- 
pany of Des Moines, which formerly was 
ganeral agent of the Title but for some 
ime has been placing its new business 
in the Globe Indemnity, will now represent 
es ap 4 plone. ‘ 

aris ohansing, general agents of the 
Title at Cincinnati, have not made a new 
connection yet. 

The Edward Ball Agency of Pittsburgh, 
general agent of the Title for western 

ennsylvania, has contracted with the 
American Surety as general agent for the 
same territory, comprising thirty coun- 
ties, and will continue its office at 340 Oli- 
ver building with its present employes 
and agency force. 


DETROIT AGENTS COMPLAIN 


New Compensation Rates and the Cut- 
ting of Them, Are Causes of 
Dissatisfaction 


Detroit, Nov. 24—(Special Corre- 
spondence,)—Rate cutting on compen- 
sation business, by companies outside 
the bureau, is giving the casualty 
agents of Detroit a subject for conver- 
sation, though it cannot be said that 
they are worried, as compensation is 
practically compulsory business and 
they are bound to get a good deal of 
it in spite of rate cutting. 

The rate cutting is done mostly on 
risks which are said to deserve a lower 
rate than the manual specifies. The 
more the manual is studied, the more 
disappointed the agents are in it. They 
assert that it is too general; that it does 
not apply to Michigan as individually 
as it ought to; that while such parts 
oi it as apply to Michigan alone are 
based on Michigan experience, they are 
not based on Michigan experience un- 
der the present law, under which con- 
ditions have greatly improved. It is 
the new rating bureau’s business to 
give credits for such devices, but the 
basic rating is said to be too high. In 
other cases the rulings are considered 
too arbitrary. 


One case in particular that is cited is 
that of a factory, not very large, built 
entirely of concrete. It cannot burn, its 
product cannot burn, its machinery can- 
not burn. In fact, it is so utterly fire- 
proof that it carries no fire insurance 
and has no fire prevention equipment. 
For that very reason it gets no fire pro- 
tection credits in the compensation rat- 
ing. So when renewal time arrived a non- 
bureau company stepped in and wrote the 
risk at a big reduction, taking the fire 
protection credit as an excuse to make 
a lower rate than the compensation risk 
alone would justify. 

The attention of Manager A. C. Trepo 
of the rating bureau was called to this 
and he admitted that it was a problem 
seemingly without solution. “If we give 
a lower rating in a case of that kind, 
some other concern that has no fire pro- 
tection equipment will claim that there 
is discrimination,” he said. 

Another risk that was lost to a non- 
bureau company recently was a sugar 
factory, up-to-date and well protected in 
all respects. It was written last year 
at $2.25. The new manual enforced a 
boost to $2.60. The owners declined to 
pay and a nonbureau company wrote it 
at $1.25. 
“Naturally, that is the most profitable 
sort of business,” said the agent who 
lost it. “The premiums were more than 
$400 a year under the rate we were get- 
ting, and which we might have renewed, 
and it was almost all profit. I wish 








NEWS OF OUMPENSATION 
ASK GREEN LAW BE AMENDED 


Cleveland Employers Want “Willful 
Act” Defined by Legislature to 
Avoid Court Construction 


Governor James M. Cox, of Ohio, 
has been requested by the manufactur- 
ers and other employers at Cleveland 
to have the Green workmen’s compen- 
sation law so amended at the next ses- 
sion of the legislature that it will clear- 
ly define a “willful act.” They desire 
that the law be made so clear that they 
will not be compelled to depend upon 
the ruling of any court at any time for 
an interpretation. In his recent charge 
to a jury, Federal Judge Day, of Cleve- 
land, largely increased the scope of the 
legal meaning of these words to include 
carelessness, as well as deliberate acts. 
It is said that from the time the law 
was first written the words, “willful 
act,” have been construed to mean de- 
liberate act and not to include ordinary 
carelessness. Not only would Judge 
Day’s construction take the broader 
sense, but the case was left to the jury 
to decide. 

Delegation Sees Governor 

Secretary Edward J. Hobday, of the 
Employers’ Association; W. C. Bruce, 
H. H. Hammond, A. C. Klumpf, and J. 
P. Smith presented the matter to the 
governor. After their conference with 
him, they called upon.Chairman Wal- 
lace D. Yaple and T. J. Duffey of the 
state industrial commission and dis- 
cussed their request. 
If the definition of the term is made 
a part of the law, as the employers ask, 
the courts could give it no other mean- 
ing and employers feel they would have 
something definite and certain upon 
which to base their defenses in in- 
stances where damage suits are insti- 
tuted. 


START DAMAGE SUITS 


Following the decision of Judge Creigh- 
ton of Springfield, Ill., in which the Illi- 
nois compensation act of 1911 was held 
unconstitutional, Joseph Zewikis has 
brought suit at Springfield against his 
employers, Miller & Staley, for $10,000 
damages for injuries received May 5 
1913. His attorneys are proceeding on 
the theory that the 1911 act never existed. 
It is alleged that the wagon he was driv- 
ing was piled high with lumber, which 
his employers negligently permitted to be 
stacked without being properly secured. 

he lumber fell from the wagon and 
pinned him underneath, breaking a leg. 
Caroline Strebel has sued the Reisc 
Brewing Company for $10,000 damages 
for loss of an eye caused by the explosion 
of a bottle in the bottling department, 
where she was employed. 

Springfield newspapers state that this 
is the first of a score of cases that will 
be started there and which have been 
held back by attorneys awaiting Judge 
Creighton’s decision on the 1911 act. The 
Creighton decision will not go to the 
supreme court, as the case has been com- 
promised. 


—. 


FARMERS COME UNDER LAW 
Detroit, Nov. 24—(Special)—Records of 
the state industrial board at Lansing show 
that a number of farmers have accepted 
the provisions of the compensation law. 
The board has let them in, though it will 
not be known whether it had a right to 
do so until some case gets into court. 
These farmers usually are not insuring, 
but are carrying their own risks. They 
have come under the law to protect them- 
selves from possible heavy damages in 
event that an employe, injured in using 
farm machinery, should set up the claim 
that he is a mechanic and sue for dam- 
ages, with the employer deprived of his 
main defenses. Should farmers show any 
strong desire to come under compensation, 
these is no doubt that the legislature 
would willingly amend the law so as 
clearly to permit them to do so. Farm- 
ers may soon be furnishing the casualty 
companies business. 


MARYLAND COMMISSION REPORTS 

The Maryland legislative commission 
on workmen’s compensation filed its re- 
port this week. The report recites the 
incidents of the investigation and consid- 
eration of the various plans, and declares 
the state insurance plan, such as is in 
operation in Washington, to be undesir- 





something could be done to enable us 
to keep this class of business.” 


Dennis Hudson of the Kansas City Cas- 
ualty has announced the appointment of 
A. L, Jacobs & Co. as agents in Salt Lake 


City. 





able, since it fosters malingering and af- 
fords opportunity for building up a polit- 
ical machine to the detriment of the 
principle of compensation. The commis- 
sioners compare results in Ohio and Mich- 
igan, and say that, disregarding the 


surance plan, the relative results in the 
two states would influence its decision in 
favor of the Michigan plan. 

- The employment of an industrial board 
to whom disputes may be referred is re- 
garded as essential, and the powers and 
jurisdiction provided in the suggested act 
accompanying the report are practically 
the same as those given the board in 
Michigan, Massachusetts and Wisconsin. 
The committee would like the decision of 
this board to be made final in all disputes, 
giving as a reason that an expert tribunal 
would be capable of giving such consider- 
ation and judgment as would not require 
eview. 

Pavors Stock and Mutual Insurance 


The act does not provide for the organ- 
zation of mutual companies, since these 
are already provided for under the gen- 
eral law. The commissioners recognize 
+e usefulness of such an association as 
exists in Massachusetts, but think the 
expense attached precludes the adoption 
of the idea in Maryland. Stock company 
insurance and such mutual insurance as 
may be organized will therefore, be de- 
pended upon if the suggested bill becomes 
law. The report is unanimous. 

Another workmen’s compensation bill 
has been prepared by Senator Hammond, 
who will endeavor to have it made a 
Democratic party measure. The legisla- 
ture will be Democratic. The Hammond 
bill provides for a state insurance fund, 
and this feature has been attacked by in- 
surance men and others. Chairman J. 
Walter Lord, of the legislative commit- 
tee, who is regarded as one of the best 
informed men in the country on compen- 
sation matters, opposes the state insur- 
ance idea, and labels it as socialistic and 
open to grave abuses, besides failing to 
render to the working men the service 
which it theoretically is claimed to pro- 
vide. t is expected the American Fed- 
eration of Labor will support the Ham- 
mond bill. This bill, it is declared by its 
opponents, violates the state constitution. 


BIG SAVING TO STATE 


Speaking at Watertown, Wis., Monday 
night, C. H. Crownhart, chairman of the 
Wisconsin industrial commission, said: 
“The expense of the administration of 
the compensation act for the past year 
has been less than $8,000. Conservative 
figures show that the number of cases 
which would have found their way in the 
courts for trial would have cost locally 
the various counties over $200,000, and 
to the parties much in addition. It cost 
approximately $120 a day to run a court 
and many personal injury cases cost the 
counties over $1,000 from beginning to 
end. So the saving made in the one item 
‘is more than enough to pass the expenses 
of all the work of the commission.” 


— 


ACCIDENTS INCREASE 

A large increase over the previous in 
the number of accidents reported to the 
Washington industrial insurance commis- 
sion is shown for the year ending Oct. 31, 
1913. In class 10, covering the lumber 
industry, an assessment of $2.08 was neces- 
sary in the just closed to pay the losses, 
while in the previous year an assessment 
of $1.10 was sufficient. In all industries, 
forty-eight classes, claims totaling $445,- 
528 were paid the first year, while in the 
year just ended the claims paid amounted 
to $992,994. However, a larger number of 
unpaid claims was carried over from the 
first year to the second than from the 
second to the third. 


— 


TEXAS RULINGS 

The Texas industrial accident board has 
ruled in substance as follows: 
If a company assumes the responsibil- 
ity of compensating minors by payment 
to their parents it makes such payments 
at its own risk, unless the parents shall 
have qualified under the law to act for the 
minor. 

The term “employe” includes men en- 
gaged to take orders for assured in small 
towns over the state, and paid a percent- 
age on the amount of the orders, but not 
required to devote their entire time to the 
business of the assured. These agents 
must be covered in a compensation policy 
issued to the employer. 

Where one corporation operates an elec- 
tric light plant and a street railway and 
the labor is interchangeable to a certain 
extent. if the electric light plant be used 
exclusively for the operation of the street 
railway, the plant and railway will con- 
stitute a single business, which is ex- 
cepted from the employers’ liability act as 
a street railway, but if the electric light 
plant be used for other purposes as well 
as for furnishing power to the street rail- 
way, then such of its employes as are not 
connected with the street railway may be 
brought within the employers’ liability 
act. It will be a question of fact, how- 
ever, where an employe has suffered an 
accident while working for the electric 
light plant whether such accident be at- 
tributable to service for the railway com- 
pany or for the electric light plant in 
connection with its other services. 

Where partners own two stores in one 
city, located in two different places, 
each partner managing one of the stores 
and each store keeping separate books, 
having its own pay roll and employing 
five employes, not including the manager, 
the firm of owners constitutes a ca 
employer under the employers’ liability 
act, and is therefore entitled to become 
a subscriber thereto. the employes in 
both stores being included in the insur- 
ance 











theoretical arguments against a state in- 





to the employers’ liability act t 
a fee for insurance from his men 


COMPENSATION NOTES 
Whether the Arizona compensation law 
is binding on the employe as well as on 
the employer will be decided in the case 
of Ujack vs. Arizona Mining & Smelting 
Company, which has just reached the su- 
preme court of that state. Ujack got a 
verdict of $80,000 at common law for the 
loss of a leg, but the defendant claims 
he can recover no more than the sum 
provided in the compensation act. 
Governor Hooper of Tennessee has ap- 
pointed the compensaton commission au- 
thorized by the last legislature, the mem- 
bers being as follows: Whiteford R. Cole, 
interested in corporations that employ 
thousands of men; Attorney J. H. Turner, 
Nashville; former Assistant United States 
Attorney-General Fowler, Nashville; Dr. 
Cc. W. Dyer, professor of economics and 
sociology at Vanderbilt University; T. J. 
Hoskins, a locomotive engineer of Knox- 
ville. 

Assistant Attorney-General Weeks of 
Minnesota has held that a liability, insur- 
ance company, under the workmen’s com- 
pensation act, can insure an employe 
against loss of life or injury caused by a 
boiler explosion or the breaking of ma- 
chinery. Many manufacturing concerns, 
believing that the only chance for injury 
to employes comes from these sources, 
have desired to insure against loss from 
causes named only, and assume personally 
all liability for other accidents. 

The Indianapolis Association of Cas- 
ualty Insurance Underwriters is prepar- 
ing recommendations concerning work- 
men’s compensation laws to be submitted 
to Governor Ralston and Auditor O’Brien 
before the meeting of ‘the next state 
legislature. 


CHICAGO DEPOSITORY BONDS 


Prospect That Much More Corporate 
» Surety Will Be Given This 
Year Than Last 


0 collect 


Last Friday the city of Chicago ad- 
vertised for bids from banks that de- 
sire to be depositories for municipal 
funds the coming year. The bids with 
bonds for the amount of deposits asked 
for are to be filed by Dec. 3. This 
means activity in surety circles for the 
next few days. In fact there has been 
much solicitation during several weeks 
past. Charles E. Schick, secretary of 
the Illinois Surety, says he is satisfied 
that much more corporate surety will 
be given this year than last. He has 
secured the line of several banks that 
gave personal bonds last year and other 
companies have done the same. 
One reason assigned for the giving 
of more corporate bonds is that this 
year the bonds call for readjustment 
of the premium at the rate of $7.50 per 
$1,000 of average daily balances. Here- 
tofore they have been written at $5 
for $1,000 of the penalty of the bond. 
and when banks got only a small part 
of th. funds they bid for this made the 
rate hig.. on the actual deposits. 





Perils of the Deep 

The recent burning of the Volturno 
in midocean, resulting in the loss of 
146 lives and the miraculous escape of 
460, together with the loss to the Im- 
perator, which caught fire while she 
was at dock, has called attention of 
accident companies and agents to the 
fact that notwithstanding all the means. 
of safety used by these steamers, there 
come conditions which make these de- 
vices inadequate. The Travelers has 
compiled a list of marine disasters dur- 
ing the last 15 years, which aside from 
the Volturno, shows that 8,043 lives 
were lost in these accidents.. The Ti- 
tanic leads with 1,395, the General Slo- 
cum next with 1,031 and the Japan 
steamer, Kicke Maru, third with 1,000. 





Texas Liquor Bonds 

Owing to a slight change in the 
Texas laws governing liquor dealers, 
the surety companies operating in the 
state are quite busy replacing their old 
bonds with new and broader ones. The 
law was not passed until the last mo- 
ment, and it required considerable alert- 
ness on the part of the companies to 
produce the new bonds and anxiety on 
the part of the liquor dealers to be 
sure they were protected. A limited 
charge is being made for the additional 
hazard covered by the new bond, which 
runs concurrently with the license year 
for dealers in liquors and malt bever- 





It is not permissible for a subscriber 





ages. 
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LIMITS BY GOVERNMENT 
WHAT COMPANIES MAY WRITE 





Surety Companies Show Heavy De- 
crease in Surplus for Third Quar- 
ter of the Year 





The Treasury Department has is- 
sued a new rating on surety companies 
based on their statements of Sept. 30. 
There is added to the list the New 
Amsterdam Casualty, which is given 
a temporary rating of $40,000 as the 
limit of liability it may assume under 
one bond. 

The twenty-nine companies listed, 
not counting reinsurance companies, 
show total capital of $27,092,525, a gain 
of $200,000 over that of the twenty- 
eight companies in the last previous 
circular. This is due to giving a reg- 
ular rating to the American Indemnity 
with $300,000, and decrease of $100,000 
in the capital of the Pacific Coast 
Casualty. 

The companies on Sept. 30 had net 
surplus of $12,449,721, a decrease of 
$954,011 from that of June 30, notwith- 
standing that the American Indemnity 
came in with $96,888 net surplus, and 
the Pacific Coast Casualty transferred 
$100,000 of its capital to surplus. 

Increases and Decreases 

The only companies which made any 
considerable increase in surplus during 
the quarter ending Sept. 30, were the 
Massachusetts Bonding, $63,000 and the 
Kansas City Casualty, $24,000. Com- 
panies showing heavy decreases in 
surplus are: United States Fidelity & 
Guaranty, $269,000; Maryland Casualty, 
$207,000; Fidelity & Deposit, $146,000; 
Royal Indemnity, $123,000; Fidelity & 
Casualty, $90,000; National Surety, 
$72,000; New England Casualty, $56,- 
000; American Fidelity, $34,000; Ameri- 
can Surety, $33,000; Casualty Company 
of America, $31,000; Citizens Trust & 
Guaranty, $22,000. 

Exclusive of $100,000 reinsurance, the 
total combined capacity of the com- 
panies on a single bond is $3,994,224, a 
decrease of $70,401 in three months not- 
withstanding the addition of $40,000 
by reason of admission of the New 
Amsterdam Casualty to do government 
business. 

List of Companies 

The following is the list: 


Aetna A. & L.$1,000,000 $1,077,261 * P 
Amer. Bond. ° 750, 00° 295-6" sro ges 


0 577 *104,257 
Amer. Indem. 300,000 96,888 39,688 
Amer. Fid... 750,000 2,619 75,261 
Amer. Sur.. 5,000,900 1,078,994 *607,899 
oe Co. Am,. 750,000 116,839 6,683 
hgo. B. & S. 250,000 30,393 , 28,039 
Cit. Tr. & G 400,000 83,896 48,389 
Equit. Sur 500,000 454,009 *95,400 
id. & Cas.. 1,000,000 1,802,044 *280,204 
Fid. & Dep.. 3,000,000 2,328,609 *532,869 
Globe Ind... 750,000 3,453 *124,345 
Globe Sur... 500,000 110,078 09 
ill.. Sar..... 500,000 5,192 *56,519 
Inter. Fid 300,000 243,429 54,342 
HS ee 250,900 58,043 30,804 
MG. COs. occ 1,000,000 604,659 *160,465 
Mass. Bond.. 1,000,000 262,010 *126,201 
N atl. Sur 2,090,000 1,263,641 *326,364 
Ps ME ec acie sn oc se nace 40,000 
N. Eng. Cas. 1,000,000 93,267 109,326 
Pac. C. Cas 00,000 57,895 35,789 
Penna. Sur.. 250,090 260,161 51,016 
Royal Ind... 1,000,000 251,955 *125,195 
South. Sur... 750,000 17,945 76,794 
W. Sur 542,525 144,021 *68,654 
Title G. & S. 1,000,000 222,912 122,201 
U. 8. F. & G. 2,000,000 491,445 *249,144 
U. S. Guar.. 250,000 446,373 


The Guarantee Company of North 
America and the European Accident will 
each be accepted as a reinsurance com- 


‘Pany up t 
~~ Pp to a limit of $50,000 on a single 


*The assets of this company include 
deposits in this country which the com- 
Pany has made for the protection of 
certain policyholders. The excess of 
chose deposits over corresponding liabili- 
ties is subject to a lien under the con- 
ditions of the special deposits, which, in 
certain contingencies, would, it should be 
noted, remove said excess from the fuzds 
available to pay claims of general policy- 
holders of the company. 

*Temporary rating. 





Reinsures Alabama Company 
The Aetna Life has reinsured the 
health and accident business of the 
Alabama Fidelity & Casualty of 
Montgomery, Ala., and the plate glass 


-vinces him 





liability has been taken over by the 
Aetna Accident & Liability. The Ala- 
bama company has been doing business 
since April, 1910. 

The Aetna companies have appointed 
“The General Agency of the Alabama 
Fidelity & Casualty” at Montgomery, 
to take charge of a large section of the 
state. Thomas E. Lovejoy and John 
W. Kelley are the individual members 
of the general agency, having been of- 
ficials of the Alabama company. 


NO INTENTION OF QUITTING 
Reports That Kansas City Casualty 


Considers Selling Out or Con- 
solidating Branded as False 








President Charles J. Schmelzer of the 
Kansas City Casualty has found it 
necessary to make emplatic denial of 
reports that have been circulated that 
his company has sold out and effected 
a consolidation. The company is very 
well satisfied with the progress it is 
making and purposes to continue to do 
business conservatively. It is a no- 


| ticeable fact that among twenty-nine 


companies issuing bonds running to 
the United States the Kansas City 
Casualty was one of two that made 
any considerable gain in surplus during 
the quarter ending Sept. 30, as shown 
by the Treasury Department rating 
recently issued. President Schmelzer 
writes this paper as follows: 


“We are convinced by the many in- 
quiries we have received by mail, tele- 
graph and long distant telephone, that 
someone unfriendly to our company is 
and has been circulating the report that 
the Kansas City Casualty Company has 
sold out and effected a consolidation. 
The report has no foundation whatever. 
We have not made, or have we enter- 
tained, or are we even considering such 
a move. Our company is owned and 
managed by successful business men, it 
receives their personal attention. Our as- 
sets are clean, our loss ratio normal and 
our reserves—computed on the New York 
basis—are ample to care for all out- 
standing claims. The company is at this 
time in a more prosperous condition and 
its future brighter than at any previous 
period of its history and we are thor- 
oughly contented to continue our affairs 
in the same safe and conservative man- 
ner as in the past.” 





STEAM BOILER IS REINSURED 





‘Risks of This Class Written by Mis- 


souri Fidelity & Casualty Are 
Taken by Hartford 


The Missouri Fidelity & Casualty 
of Springfield, Mo., has reinsured its 
steam boiler business in the Hartford 
Steam Boiler. Its steam boiler pre- 
miums last year were about $9,500. 
The Missouri Fidelity was a_ strong 
competitor for this business in Mis- 
souri and Kansas. In many towns its 


-agents were keen competitors with 


the Hartford agents, and in the rein- 
surance deal it was agreed that the 
agents of the Missouri Fidelity should 
be protected in their renewal commis- 
sions, 


President W. L. Taylor of the com-. 


pany states that his experience con- 
i that a small company 
should not enter the steam boiler field. 
The limits are too great in his opinion 
for the amount of premiums received. 
The Missouri had very few policies 
on its books with limits of $50,000 or 
over. All the excess over and above 
$25,000 was reinsured. 

Several of the inspectors and special 
agents in the steam boiler department 
will be transferred to the Hartford. 
J. H. Chestnutt, superintendent of the 
inspection department of the Missouri 
Fidelity, will continue as the head of 
this department, and W. A. Vincent, 
chief inspector of the St, Louis office, 
will continue in that capacity. 

The transfer of the steam boiler 
business releases something like $15,- 
000 or $20,000 of unearned premium 
reserve to the surplus of the Missouri 
Fidelity. President Taylor attributes 
the development of the steam boiler 
‘business in his company largely to the 
efforts of Mr. Chestnutt and ; 
Bowman, district manager of the com- 
pany’s boiler department in Kansas 
City, Mo. It is reported that Mr. 








Bowman will become a branch office 
manager for the Hartford. 

In commenting on the reinsurance 
deal President Taylor speaks as fol- 
lows: 


“The Missouri Fidelity & Casualty in 
thirty months put more than $25,000 
boiler premiums on its books, mostly in 
Missouri and Kansas. Our business was 
second to the Hartford in Kansas and 
out of some twenty-two companies oper- 
ating in the United States we stood in 
ninth place. 

“Our company is a liability and com- 
pensation company and while we have 
been very successful in the boiler busi- 
ness, having never sustained a loss (ex- 
cept a few small heating plants), we had 
discovered that nearly 60 percent of our 
boiler policyholders were policyholders in 
the liability and compensation depart- 
ment. This meant a double liability to 
us in case of an explosion, as we would 
be liable for the face of our boiler policy 
and in addition would be liable under our 
compensation policy. It would be unwise 
for us to continue such a liability. The 
rates charged for boiler insurance at this 
time would not justify us in buying re- 
insurance from other companies for a 
part of our liability, and maintain all the 
inspection expense ourselves. After giv- 
ing it careful consideration, we decided 
best to transfer our boiler liability to the 
Hartford, as it is not at this time a com- 
petitor with this company in any line. 
Under the arrangements made by _ the 
Hartford, the agents of the Missouri Fi- 
delity will all be protected on their com- 
missions for renewal.” 


PLANS FOR A FINE MEETING 


Massachusetts Accident Field Men Will 
Celebrate Company’s Thirtieth An- 
niversary at Boston Next Week 











The thirtieth anniversary of the Mas- 
sachusetts Accident will be celebrated 
with a meeting of field men at the 
home office in Boston, December 4-5. 
This fine old institution has a very 
loyal corps of representatives and their 
annual gatherings are events of in- 
terest. The following is the program 
of the meeting: 


Thursday Forenoon, Dec. 4. 
Reception at Home Office, and assign- 
ment of rooms at Parker House, 
Corner Tremont and School 
Streets. 

Lunch at 12.30. 

Thursday Afternoon, Dec. 4. 
Agents’ Meeting at 2 o’clock sharp. 
Address of Welcome—President 

Leonard McNeill. 

Agency Experiences—Frank N. 
; Insurance Salesmanship—H. G. 
ey. 

Mutual Interests—D. G. Hall. 
Commercial Department—F. 8S. Moore. 
Dinner at 6 p. m. 
Evening—Theater Party. 

Friday Forenoon, Dec. 5. 

Agents’ Meeting at 9 o’clock sharp. 
Presentation of Anniversary Applica- 

tions at President’s Desk. 

1913 Experience; 1914 Resolutions— 
Chas. M. Adams. 

Agency Items of Interest—W. M. Roe. 

Organization Methods—Chas, E. Baglin. 

Income Building—A. L. Bateman. 

Agency Possibilities—A. F. Gleichauf. 

The Claim Department and the Agent 
—George R. Bacon. 

Interesting Claim Experiences—Chester 
W. McNeill. 

Successful Team Work—W. L. Howard. 

Collections and Lapses—C. D. Dennett. 

Selection of Risks—J. F. Foy. 

Personnel of Co-Workers—Frank W. 
Gwinnell. 

Question Box. 

Note—Agents are requested to submit 
questions for discussion. 
Evening—Banquet and General Good Time 

7 o’clock sharp 


Deane. 
Hink- 





Service Bureau Meets 


Revision of the claim reserve law 
and the limitation of acquisition and 
overhead expensé were the principal 
topics discussed at a meeting of the 

orkmen’s Compensation Service Bu- 
reau last week. No definite con- 
clusions were reached. A number of 
managers who have formulated their 
ideas regarding claim reserves are ex- 
pected to hold a conference soon for 
the purpose of reaching an agreement 
on one plan. 





Lloyd to Pacific Coast’ Casualty 

The Marshall A. Frank interests 
have been entirely eliminated from the 
Pacific Coast Casualty by a reorgani- 
zation effected last week. Fred B. 
Lloyd, former president of the Pacific 
Surety, has been made general mana- 
ger and assistant to the president and 
under his direction the company will 
devote its attention to the west and 











particularly to California. Vice-presi- 
dent Carl G. Brown has retired and 
Secretary H. A. Bauer has resigned 
that position, but remains with the 
company. Kirkham Wright has been 
elected vice-president, 


EXTENDING ITS OPERATIONS 
American Guaranty is Entering other 


States—Specializes on Bank De- 
posit Bond Contracts 








The American Guaranty of Columbus, 
Ohio, has been licensed in Indiana to 
transact a general surety business. It 
plans soon to extend its operations to a 
number of other states in the central 
west, It is the only surety company 
organized under the Ohio law, and one 
of its features is issuing a bond, which 
the banks purchase guaranteeing de- 
posits. ; ; 

John L. Hamilton, president of the 
company, is giving all his time to its 
affairs. He formerly resided at Hoope- 
ston, Ill., and has a wide acquaintance 
among banking circles. He is the former 
president of the Illinois Bankers Asso- 
ciation and the American Bankers Asso- 
ciation. While chairman of the insur- 
ance committee of the American Bank- 
ers Association, he made a special trip 
to foreign countries, studying the in- 
surance situation as it related to bank- 
ing interests. 

The American Guaranty was examined 
this month by the insurance departments 
of Ohio and Indiana. This company has 
been doing business in Ohio for more 
than a year. It was organized under the 
name of the Equitable Casualty & Bank 
Depositors Guarantee Company, which was 
subsequently changed to its present name. 
The records show that it has in round 
numbers, 2,000 stockholders, about 1,100 
of whom are bankers. 

The guaranty of bank deposits has of 
late years been a ae interesting subject 
to bankers, and it is claimed by the officers 
of this company that their work has pro- 
gressed to such an extent that it will be 
able to forestall legislation on the subject 
at the coming sessions in Ohio and Indi- 
ana which, it is reported, is particularly 
obnoxious to banking interests. 

Requests for bank deposit insurance 
have been made to this company by bank- 
ers in Indiana to the extent of about $10,- 
000,000, and the granting of a license in 
that state, enables the company to open 
the fiscal year for its Indiana business 
under extremely satisfying circumstances. 





Let ’em Do Their Darndest 

The Michigan Plate Glass Under- 
writers’ Association held a meeting 
last week to discuss the situation 
brought about by the nonmembers of 
the association who have been cutting 
rates. Some of those present were in 
favor of “carrying the war into Africa,” 
but after prolonged discussion it was 
voted to maintain the rates and let the 
other parties do their darndest. 





Say Rates Are Too High 


A conference of plate glass com- 
panies is needed in Kansas City, ac 
cording to several members of tho re- 
cently formed Kansas City Plate Glass 
Association. Rates are now too high, it 
is asserted. Several of the companies 
have given their agents permission to 
cut rates. The local agents do not look 
on this method with iavor. If the rates 
are too high, they would prefer that 
the tariff be lowered, believing that this 
would be the most desirable method of 
attaining the desired end. 





Views of Commissioner Welch 


Insurance Commissioner A. L. Welch 
of Oklahoma will leave the last of the 
week for the Chicago conference on 
expense in casualty and surety busi- 
ness. Commissioner Welch is disin- 
clined to express any views on the 
questions in controversy in advance 
of the conference. He considers that 
there must necessarily be a difference 
in the expense of writing such busi- 
ness in the east and in the west and 
believes that it may be possible to 
reach some sort of a compromise along 
gcographical lines. 





Gets New England Casualty 
The McCague Investment Company 
of Omaha, has been appointed general 
agent for the New England Casualty 
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for the entire state of Nebraska. The 
insurance department of this company, 
under the management of W. G. Dickey, 
has grown rapidly during the two and 
a half years past, that it has been 
deemed wise to extend its facilities. 

H. K. Mansfield, who has been con- 
nected with the National Fidelity & 
Casualty of Omaha for two years, as 
the manager of its plate glass de- 
partment, will take charge of the cas- 
ualty branch of the McCague Company. 
Mr. Mansfield, prior to serving the 
National Fidelity was connected with 
the Martin Brothers agency at 
Omaha. 





WESTERN INDEMNITY’S MOVE 
Company Opens Executive Office in 
Indianapolis With C. M. Abbott 
as General Manager 








The Western Indemnity Company of 
Dallas, Texas, has opened an executive 
office on the twelfth floor of the Mer- 
chants’ National Bank building, Indian- 
apolis, with C. M. Abbott as general 
manager. From this office Mr. Abbott 
will have charge of development and 
management of the company’s bus- 
iness in the middle west. 

The Western Indemnity was organ- 
ized a few months ago and was vir- 
tually a reorganization of the Federal 
Union Surety, the same financial in- 
terests owning both and Thomas B. 
Love, who was president of the Federal 
Union, becoming president of the West- 
ern Indemnity. The Dallas company 
has admitted assets of $723,186, re- 
serves amounting to $253,030; capital, 
$400,000; net surplus, $70,156. 

Mr. Abbott was for some years vice- 
president and general manager of the 
Federal Union Surety. He assumed 
the duties of that position after the 
company was in trouble by reason of 
several years of bad management, 
and he was handicapped in his efforts 
to put it on its feet by the interference 
of the then controlling interests, who 
did not know the surety business. 
Nevertheless he pulled it out of the 
hole. He is recognized as a good un- 
derwriter and he has a strong hold on 
the old Federal Union agents, many of 
whom remained loyally in the com- 
pany’s service after it had been stricken 
from the government list because it 
refused to pay certain claims presented 
by the Interior Department until the 
courts should determine whether the 
company owed them. After the Federal 
Union ceased writing new business Mr. 
Abbott arranged to handle the business 
of the agents for them. He will have 
no difficulty in placing the Western 
Indemnity in many good agencies at 
once and making it a factor in the 
surety field in the middle west. 
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Writing Little Burglary 


Little burglary insurance is being 
written in Kansas City under present 
rates, according to Lyle A. Stephenson, 
who is vice chairman of the insurance 
and taxation committee of the Kansas 
City Commercial Club. Since the raise 
of rates, many business men who held 
burglary insurance have allowed their 
policies to lapse, according to Mr. 
Stephenson and other members of that 
committee. Burglary insurance was 
one of the most profitable forms under 
old conditions, whereas under the 
present tariff, few of the agents are 
getting rich off this line. 





Will Meet in Milwaukee 

When President Samuel W. Munsell 
of the National Mutual Union was in 
the west on business recently, a meet- 
ing of the executive committee was 
held at Indianapolis and it was decided 
to hold the winter meeting at Mil- 
waukee in connection with the Detroit 
Conference meeting. There was talk of 
meeting elsewhere, but it was decided 
to take advantage of this opportunity 
to get among the Wisconsin companies, 
several of which are not members of 
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work on a program and is already 
assured of some excellent features. 


HEADS FOR ALL DEPARTMENTS 





Manager George Tramel Makes Ap- 
pointments in Chicago Office 
of Aetna Companies 





Manager George Tramel of the Chi- 
cago branch office of the Aetna Life, 
Aetna Accident & Liability and Auto- 
mobile of Hartford has completed his 
organization by the appointment of a 
number of new department heads. He 
now has some one in charge of every 
form of insurance issued by the three 
companies. 

Samuel Todd, Jr., will have charge 
of the combination residence business. 
This policy insures dwellings and con- 
tents against loss of use from any 
cause, burglary, breakage of glass and 
water damage and covers the liability 
of the owner or occupant. Mr. Todd 
will handle the business as assistant 
to C. J. Houge, head of the burglary 
department, and assist in handling not 
only burglary but also parcel post and 
tourists’ baggage insurance. The par- 
cel post policy follows the lines of 
similar contracts issued by fire and 
marine companies. The tourists’ bag- 
gage forms provide for more insurance 
than has usually been granted to value 
but other companies writing the line 
have recently increased the insurable 
proportions to meet the competition 
of the Automobile of Hartford. 
Morris Crew, who was connected with 
the Automobile Underwriters, an inter- 
insurance exchange which reinsured its 
business some time ago, has been ap- 
pointed head of the automobile de- 
partment. 

R. L. Gueydan, formerly a special 
agent for the Equitable Surety at St. 
Louis, has been made a special agent 
for the fidelity and surety department. 
Otho M. Moore, who has been doing 
special work for the Germania and 
Glens Falls, has been installed as as- 
sistant cashier. 

Another appointment is that of J. 
McCrory, who has charge of all pub- 
licity and will handle all circulars and 
information sent to agents and brokers. 
The companies have been obliged to 
secure more space for the branch 
office; following the moving of the 
Badgerow Company to the Insurance 
Exchange. It took space formerly oc- 
cupied by the inspection department, 
which now takes the new space. 





Stockholders Ratify Reinsurance 
Stockholders of the Employers’ In- 
demnity of Philadelphia last week rati- 
fied the agreement by which the Hart- 
ford Accident & Indemnity will rein- 
sure the business of the Philadelphia 
company on Jan. 1. The Employers’ 
Indemnity will then liquidate. It had 
reached the point where it had to in- 


ness. 


said no company could live. 





Turn Down Merger Plan 


Southern today. 





Digest of Compensation Laws 


licity Bureau has published a “Digest o 
Workmen’s Compensation and Insur 
ance Laws of the United States.” 
copyrightede by F. Robertson Jones 
secretary of the bureau. The pamphle 


of states being printed on flaps extend 
leaves. 


ing, one may find. all the importan 
provisions of the law of that state ar 





the union. President Munsell is at 


crease its capital or go out of busi- 
The Employers’ Indemnity has 
been a nontariff company and has had 
the reputation of writing business at 
rates at which experienced liability men 


St. Louis, Nov. 25—(Special)—The 
roposal for the merger of the Southern 
Corety of St. Louis and Southwestern 
Surety Insurance Company of Denison 
was fejected by the directors of the 


The Workmen’s Compensation Pub- 
It is 


is arranged in tabular form, the names 


ing beyond the margins of the other 
Opposite each state name, by 
reference to the several pages follow- 


Provided For,” “Employments Cov- 
ered,” “Waiting Period” and the like. 





May Discontinue Contract Bonds 
In view of largely increasing losses 
on contract bonds it is said on good 
authority that one large surety company 
is considering discontinuing this class 
of business. 





Confer on Compensation Bill 
Albany, N. Y., Nov. 25—(Special)— 
A conference is being held here be- 
tween representatives of the state in- 
surance department and labor or- 
ganizations and several members of 
the legislature with regard to the work- 
men’s compensation bill to be intro- 
duced in the New York legislature next 
week. A bill was drawn by the insur- 
ance department yesterday and has 
been under discussion today. At the 
close of today’s session Mr. Emmet 
reported that progress had been made 
though no definite action taken. The 
conference will be continued tomorrow. 


Maryland Bill Liberal 

An analysis of the proposed work- 
men’s compensation bill submitted by 
the Marylard commission shows an 
increase of over 70 percent in the death 
benefit, 30 percent in the benefit period 
for total disability and nearly 40 per- 
cent in the benefit period under partial 
disability, as compared with the New 
Jersey law. Therefore rates must be 
much higher in Maryland than in New 
Jersey. No provision is being made 
for compuisory compensation in ron- 
hazardous occupations. Such em- 
ployers will doubtless insure under em- 
ployers liability policies at lower rates, 
thus leaving the companies open to a 
charge ci helping to defeat compensa- 
tion as to nonhazardous occupations 
through the differences of premiums 
beiween compensation and liability pol- 
icies. This criticism was made in Wis- 
consin and California, notwithstanding 
the companies were not responsible for 
conditions created by the law. The 
nineteen absolutely different laws now 
in force in the various states show the 
need for some model act that may he 
adopted universally so as to relieve the 
companies from difficulties now operat- 
ing to hinder the kind of service con- 
templated by the theory of workmen’s 
compensation. 


Fourth This Year 

In reinsuring the boiler business of 
the Missouri Fidelity & Casualty, the 
Hartford Steam Boiler says the boilers 
and flywheels taken over amount to 
about 700, the insurance coverage 
being about $3,600,000, located mostly 
in Kansas and Missouri. This is the 
twelfth company whose boiler and 
flywheel business has gone to the Hart- 
ford, and the fourth this year. 
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UNPAID PREMIUM CAUSES SUIT 

Mrs. Mamie B. Devre of Kankakee, IIL, 
has sued the New Amsterdam Casualty for 
$11,000, principal and interest, under the 
accident policy for $10,000 carried by her 
husband, John Devere, who was lied 
Noy. 16, 1912, by being struck by an Alton 
train at Dwight, ll. A Kankakee news- 
paper says: “Mr. Devere, following a gen- 
eral custom, did not pay the premium on 
‘the policy at the time he took the insur- 
ance, the agent giving him the privilege 
of paying it later.” 


ILLINOIS DECISION GIVEN 


The Illinois appellate court, in the case 
of Nash vs. Eddy holds: In insurance 
contracts a representation is a statement 
relating to a material matter and is only 
required to be substantially true, while a 
warranty is part of the contract and must 
be literally true. 2. To make statements 
in an application warranties the language 
therein must be so clearly and unequivo- 
cally expressed as to leave the court no 
other alternative but to construe the ques- 
tions as warranties. 3. A court will not 
construe statements in an application to 
be warranties when the application states 
that they are represenations. 


f 


’ 


t 


BRINGS FRIENDLY sUIT 

The Federal Union Surety, Indianapolis, 
has filed suit against Winfield T. Durbin, 
former president, to effect a settlement 
of an old claim, said to be the balance 
unpaid of $13,369.99 deposited by him 
while president of the company in a 
bank to his credit under the account of 


t 


dnd 





is ready to pay this balance but desires 
the court to designate to whom he is to 
pay it, as creditors of the company are 
demanding the money. The suit is a 
friendly one. 





EXAMINERS HARD AT WORE 

The work of examining and taking over 
the business of the Title Guaranty & 
Surety of Scranton, reinsured by the 
American Surety is proceeding at top 
speed by a corps of examiners in both 
New York and Scranton and should be 
completed in about sixty days. 





Peninsular Casualty, Jacksonville, Fla.— 
The Tennessee and Florida departments 
have completed an examination of the 
company. The examination reveals the 
Peninsular in a bens A satisfactory condi- 
tion with the exception of a criticism di- 
rected against the present bookkeesing 


system and the payment of unearned 

Ss. 

CASUALTY APPOINTMENTS 
Minnesota 


United Bus. Men’s Acci—D. E. Fitch and 
R. M. —s s, Minneapolis. 

Merchants L. & Cas.—C. E. Wayne, LeRoy; 
Herbert McHenry, Minneapolis. : 
Bankers Mut. Cas.—W. J. Sullivan, Minneap- 


olis. 

Coml. Acci., Minn.—A. W. Erickson, New 
London. 

N. A. Acci—A. C. Hedberg, Mankato; W. C. 
Keefe, Morton. : 

Fid. & Cas.—J. M. Messer, Worthington; J. 
P. Brenner, Tamarack; S. C. » jr., Owa- 
tonna; A. A. Aardel, Moorhead; C. H. Bron- 
son, Osakis; T. P. Davis, Cloquet. 

Lon. & Lanc.—P. E. Metter, Duluth; C. P. 
Sommerstad, Waseca; Ned Jones, Worthington. 

rud. Cas.—H. W. Gray, Minneapolis; A. E. 
Peterson, Big Fork; F. A. Olson, St. Paul. 
Empl. Liab.—R. J. Willis, St. Paul. 

Inter Ocean Cas.—L. R. Downs, Remer. 
Standard Acci.—M. J. Jennings, Minneapolis. 
Natl. Cas.—A. A. DeSutter, Minneota. 
Indiana 
Grt. East. Cas.—C. Fisher, Muncie; H. Wood- 
ard, Jasonsville; L. M. Pierce, Valparaiso; W. 
J. Roseberry, Lafayette; E. E. Logan, Indian- 
apolis; C. Steenbarger, Clifford; Merriman Bros., 
rankfort; L. J. Truax, Crawfordsville. 
Peerless Cas.—J. H. ingling, Indianapolis. 
U. S. H. & Acci.—H. C. Taylor, Kokomo. 
Royal Prot.—E. B, Morey, Indianapolis. 
Federal Cas.—E. E. McAtee, Evansville. 
South. Sur.—H. 3 Valentine, Bicknell. 
Equit. Sur.—O. D. Hall, Dublin. 
Fid. & Cas.—H. L. Horton, Detroit. 

Chgo. Bond.—F. R. Liddell, LaPorte; J. J. 
Glasscott, Michigan City. 

Union, Eng.—B. F, Bradbury, Muncie; H. F. 
Rostisers, South Bend. 


Standard Acci.—F, E. Rilsy, Michigan City. 
Ohio 

Amer. Liab.—W. C. Farrar, Cincinnati. 

Ben Hur Cas.—Henry Melher, Toledo. 

_Cas. Co. of Amer.—Gamaliel Green, 

cinnati. 


Chgo. Bond.—Moore & Holliday, Columbus. 
Clover Leaf Co.—W. M. Fisher, Attica. 

¥ ont. Ca J. C. Turrittin, Evansport. 

, — Liab.—James & Manchester Co., Cleve- 
a: 


=. Acci—W. H. Powell and C. E. Stew- 
oungstown; W. A. Mayer, W. H. Somers 
J. H. Knebel, Cleveland. 
Equit. Sur.—C. S. Bell, Carthage. 
Federal Cas.—F. B. Hamilton, Portsmouth; 
E. M. Kauffman, and A. H. Miller, Akron. 
Fid. & Dep.—E. W. Vrie, Ashland; Lauter- 
bach & Eilber, Columbus; E. S, Allen, Ivory- 
dale; Ohio Loan & Investment Co., Chillicothe. 
Grt. East. Cas.—R. P. Heavlin, Steubenville; 
J. D. Hughes, Elyria; E. E. Wharff, Warner. 
Masonic Prot.—F. A. Sinclair, Lisbon. 
Midland Cas. Co.—George Love, Lansing. 
Pac. Coast Cas.—Alex Johnston, Salineville; 
Dr. C. Schmitz, Lorain; H. J. Guy, Dayton. 
Prud. Cas.—G. E. Cunningham, Janesville. 
Standard Acci—O. W. Abbey arren. 
Trav. Indem.—C. T. Hemming, D. W. Howard, 
C. E. Kimball and B. T. Work, Columbus; 
Vida E. Ihle, Pomeroy; Plumer & Crawford, 


Marietta. 
Michigan 

Amer. Fidel.—F. L. Shivle 

Chgo. Bond.—H. F. Evans, Detroit. 

Cont. Cas.—R. J. Burns, Detroit. 

Empl. Liab.—J. G. Bertrand, Detroit. 

Fid. & Cas.—J. T. Stokes, A. E. Snyder, F. 
Dietz, J. B. Book, Jr., and H. L. Horton, De- 
troit; P. M. Kinney, Watervliet. 

Genl. Acci.—W. A Fisher, King, Barnum & 
ing and John Rabout, Detroit; Gilkes, Hass 
Realty Co., Grand Rapids; Arend Visscher, Hol- 
land; K. L. Watkins, Jackson. 

Globe Indem.—W. S. Powers, Battle Creek. 

Guardian Cas. & Guar.—W. O. Turrell, De- 
troit. 

Loyal Prot.—W. J. Bateman, Dimondale. 

Maryland Cas.—A. L. Beard, Morrice. 

ass. Acci.—F, C. Stroman, Sturgis; Chafles 
Debus, Detroit. 

Grt. East. Cas.—L. G. Underhill and L. E. 
Knepp, Battle Creek; G. H. Russell, Eaton 
Rapids; A. H. Campbell, Mattawan; W. F. Da- 
vidson, Port Huron; M. A. Sooy, Holland City 
Henry Belleville, poy F. Draheim, I. W. 
Tams and G. M. Conner, Detroit; W. A. Dex- 
tator, Kalamazoo; J. A. Montague, Coldwater; 

B. Dye, Traverse City; C. J. McCormick, 
Monroe; C. Allen, Royal Oak; W. L. Kin- 
ney, Marion; H. H. Howe, Traverse: City; W- 
F. St. John, Flint; Charles Shultus, fo meant 
WwW. L. ling, Saline; A. P. Hough, Jackson; 
F. W. Dana, Oakley; H. C. Freeland, Mason; 
Burdick & McClintic, Shepherd; Sherk & Son, 
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ranged under such heads as “System 


“Winfield T. Durbin, special.” Mr. Durbin 


Mayville; F. L. Wright, Stockbridge; Frank Jos- 
lyn, Ypsilanti; R. R LeClear, L. N. Hedeon, 
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aeger, Iron River; W. Jn Purdy, 
eines, Me ie ~ i Manton: dé & Guay, 
Menominee; : anton; W. Skel- 


1 T, Rockford; Tiffany, ee d: 
A. Mohler, Fennville; x D. Bundy, Ironwood; 
E. L. King, Wheeler. 

Metrop. Cas.—C. % Williams, Ludington. 

Midland Cas.—C. Smith and T. Yor: 
Muskegon; E. & J. — Bay City; c 
Blizbe, Detroit. 

Millers Mut. Cas.—H. E. Hooker, i" 


Natl. Cas.—L, C. Moore, Detroit; . Mer- 
kle, Ypsilanti. 
Natl. Live Stock—C. S. Raymoure, West 


Branch. 

art Sur.—G. W. Jackscn, Gladstone. 

N. A. Acci.—A, Fs Wathey, Detroit. 

Pid’ Cas.—D. Bidleman, Sparta; E. M. 
Memetat, Oeeeres Joseph Kaiser, Chas. Soren- 
sen and R. W. Hess, Detroit. 

Royal Indem.—Marquette Co. Sav. Bank, 
Marquette; C. G. Smith, Toledo, O. 

Standard Acci. —Benjamin Markins, Detroit; 
L. B. Ayers, Lansing. 

Title Guar.—E. L. Bates, Pentwater. 

Union Cas.—H. L. Baer, ee 

U. S. Fid. & Guar. —F. M. Ackerman Agen- 
cy, Lana 

U. H. & Acci.—G. E, P. Fox and 
cj = Peete Grand "Rana S. H. Wood- 
yard, Saginaw; A. J. Briggs, Durand. 

Zurich Gen. —J. H. Nesbitt Liability Ins. 
Agency and F. J. Stevens, Detroit; C. H. Gar- 
rett, Kalamazoo; Smith & Boyland Agency, 
Grand Rapids; High Ins. Agency, Mt. Clemens. 

Hoosier Cas.—N. a Dixtator, Kalamazoo; 
Fred Stevens, eo: 

Mich, Cas.—  Castitnee, Detroit; S. C. 
Ellis, Wells. 

Union Acci. & Ben.—C. F. Hampton, Iron 


Mountain, 
Wisconsin 

Aetna Acci. & Liab.—H. J. Bohn, Reedsburg; 
W. F. Winsor, Mauston; C. L. Faust, Kaukau- 
na; J. S. Shelp, Omro. 

Aetna Life John Stoltz, Park Falls; La 
Verne Pelton, Birnamwood; . F. Winsor, 
Mauston; W. A. Holden, Sparta. 

Chgo. Bond.—A. é; Barber, Oshkosh. 

Fid. & Cas.—N. Gust. Hartberg, Marinette. 

Benl. Acci.—S. W. Brown, est Sal em; Jo- 
seph Downie, Merrill. 

Lon. & Lanc.—B. J. Bigrata Oconomowoc; 
B. A “Mau, West Salem; A. Toepel, Bangor; 
F. A. Holden, Sparta; ohn ’R. and j. Je M. 
Dawson, Viroqua. 

Natl. Cas—j. M. Lannoye, Green Bay; M. J. 
White and G. G. Fredholm, Kenosha. 

Old Line—O. H. Gerber and Adelbert. Winn 
Milwaukee; R. E. Robertson, Racine; Gerh hard 
Koenings, Schleisingerville; L. N. Schils, Port 
Washington. 

Standard Acci.—C. F. Greene, Milwaukee. 

Time—H. F. Heine, Milwaukee; A. S. Vogel- 
sang, South Superior. 

Trav. Indem—A. E. Loth, Milwaukee; L. 
C. Currier, Stoughton. 

Travel a S. Luscher, Oshkosh; A. O. 
Baumgardt, G. C. Green, W. T Green, &. i: 
Hansen and Max Heim, Jr., Milwaukee; H. A. 
Bird, Beaver Dam. 

Minnesota 

Bankers i. Cas.—Chester Pris 
tin; V. R. Watson, Welcome; A. MeLonshe 
lin, Minneapolis; j. H. Albright, "csetetellie: 
Harvey Holmes, Princeton; Gust Lindgren, Jr., 
Little Falls. 

Merchants L. & Cas.—W. J. een, Min- 
neapolis; J. Brooks, St. Paul; M. Yenoey: 
Grand Rapids; W. A. Potter, ‘ Hubbards 
Case, Starbuck. 

Duluth Cas.— + Scone n't nia. 

Lon, Guar.—F. Myers, J. yers, L. R. 
Christensen and R. W. Ee, Biwabik;  & 
Meyers, Alexandria; W. S. Hisat, Lake ‘rys- 
tal; W. W. Carley, Bovey; P. Edwards 
and R. W. Rs Fairmont. 

Fid. & D Matter, a 9 J. O. and 
P. F. Selene ‘South St. Paul; W. W. Conklin, 
Minneapolis. 

Grt. East. Cas—K. A. Soterenes. Dassel; 
B. L. Huntley, Spring Valley; R. M . Jucovich, 
Minneapolis. 

Aetna fe. & Liab—J. B. Sullivan, St. 
Paul; J. A. Madden, Minneapolis. 

Agtna Life—M. C. Engelking, Northome; J. 
B. Sullivan, St. Paul; J. A. Madden, Minne- 
apolis. 

Globe Indem.—William O’Connor, Renville; 

2 E. Sampson and V. R. Prince Crosby; 

E. Myers, Palisade; J. H. Krekelberg, Jr., 

Brainerd 

U. S. H. & Acci.—F. W. Morton, Eveleth; 

F. W. Burton, Farmington. 

N. A. Acci—A. H. Carter, Howard Lake; 
G. H. Sterbentz, a. 

Royal ae —A. M _—~ Dawson, 

U. S. & Guar.—G. Koepke, Elmore. 

New ‘an: Cas.—E. N. Wales Minneapolis. 

Title Guar.—T. S. Bean, Buhl. 

Genl. Acci.—L. A. *, Minnegpolis. 

, sateneeas Cas.—H. D. Van Hoven, St. 


Prud. Cas.—Louis Testoet, St. Paul. 

Natl. Cas.—Frank Douglas, Minneapolis. 

Cont. Cas.—V. H. Hawkins, Minneapolis. 

Illinois 

Aetna Life—A. R. D Petersburg; I. H. 
Johnson, Bloomington; w L. a Kin- 
mundy; J. T. -y Olney ’ 
Palestine; L. C. La Planic, Yenitlicotie. 

Cont. Cas—W. R. Young, Rock Island; 
opires ae E. E. Lorenz, J. E, Walsh, 

Todd, T. Nelson, E e Grossman 

and Michael’ . Chicago; F. E. Johnson, 
Alton; O. L. Hathaway, Aurora. 

Cas. Co. of Amer.—McEldowney & Co., Chi- 
cago Heights. 

Equit. Sur.—F. D. Cossitt, La Gran; oy oe 

Empl. Liab—W. T. McConnell, d. 

Fid. & tson Metcalf, Greenfield, Jo- 
seph Mitchell, Witt; H. A. Fischer, Staunton; 
H.C. Simons, Virden. 
aaane-s. linet Diener and Vernon Gray, 


cago; Ashkum. 
Grt. ba Se Gs F. Pearson, Alton; Dick 





Utter, Mt. Carmel; Nettie Morton, Peoria; J. M. 
Adams, Benton. 


Hoosier Cas.—L. B. Perry, peentases. 
Ill. Sur.—A. F. Beaubien, Waukegan. 
Lon. & Guar.—D. L. Gardiner & €o., Aurora. 





Ss. 5. er, es ast tL Ww. Cc, 
Stump, Hillsboro; Britts Harris, Dupo; 4 J. La 


Pacific Sy pal, M. Scherer and a P. 
Moreau, Chi 

Royal Indem.—J. S. Skinner, La Salle; Kin- 
caid & Kincaid, attoon. 

Ridgely Prot. ‘—Emmet Smith, Pittsfield. 

South. Sur. ae News, Chicago. 

Standard Live St.—Allen Mills, idgway. 

Standard Acci.—John Bimbi, St. Louis, Mo. 

Trav. Indem.—Becker & Hackett, Davenport, 
Iowa; Ellsworth Newell, Keithsburg; Le 
Pinch, Lomax; E. R. Partlow, Danville; E. J. 
Norton, Sr., Macomb; Burt Loan Co., Urbana. 


Travelers—T. Burt Loan Co. ¥ eo 
Arthur Wilson, Broughton; S. S. Ba; Stitt- 
ville, N. Y.; A. L. Carlisle & Pre eva; 


s. T. Tuttle, “a J. C. Lane, mieten 8 cas’ F, 
Glass, Delavan; E. S. Durkee and S. 


“oe 
Cas.—S. F. Greenleaf, Waukegan. 
Uz H. & Acci.—E. W. mtke, Leonore; 
i: i Mebowen Oregon; A. F. Brown, Elgin; 
W. Clayes, "Aurora; E. L. Edwards, Mur- 
piysboras Walter Jensen, Rockford; George 


5 Brighton. 

U. S. Fid. & Guar.—sS. — 5 lis; 

Hughes & Chipman, Mt rmel; Aa 
quawka; Holsinger, Hwa cig: E 

Pierce, Dua Quoin; o/ M. Voyles, hawnee- 

town; R. H. and | 
Aetna Acci & 


mers ‘g Summers, Eldorado. 
Aetna Life—J. YA Porter, Carthage. 
aad Cas.—R. G. Royer and F. 


—.. Hur a H. Duty, Centralia. 

Cont. Cas.—J. Walsh, F. M. McGary and 
W. L. Beoress, 5 hte Vv. G Haynes Mat- 
toon; L. V. Bugee, Rock Island; . Combs, 
Jr., Findlay. 

Fid. & Deposit—E. W. Hight, Assumption; 
Ernst & Har ws Nokomis; H. N. qhgumberger, 
Greenville; Wilson, jr., La alle. 

Federal Cas: a sestpe beesee” was Granite 
City; Emil Dammrich Alton ; s. R. Ashworth, 
Bloomington; W. P. visson, Bethany. 

Fid. & Cas.—A. A. Shafer, Villa Grove; 5. B. 
Corri 4 nema 

Globe In —Walter Duncan, La Salle. 

Gen. Acci.—E, Converse, Chicago. 

Grt. East. Cas.—H. R. Imming, candies & 
W. Bos, Belvidere; R. E. Baldwin, East St. 
Louis; P. H. Berresheim, Chicago; W. A. Nor- 
ris, Waltonville; H. N. Hanson, Decatur; L. E. 
Wilkinson, acksonville. 

Hoosier Cas.—W. E. Cox, Centralia; R. A. 
Lockey, Johnston City; W. F. Gerstner, Peoria; 
F. B. Groves, — 

Hartford S. B.—John McHale, Alton. 

Ill. Sur.—c. Revert, Champaign; Louis 
Clements, Danville J. McCallum and G. C, 
Clark, Evanston; “ww sD Knight, Rockford; S. 
Benjamin and D. S. Benjamin, Springfield; 
Wynn Mighell, Aurora. 

— Ocean Cas.—C. W. Brown, Bartonville. 
9 . & Lance. Guar. & Acci.—Stahl & Williams, 

uno 


Maseale Mut. Acci.—John Fingleton, Chicago. 
Natl. Cas.—E. L. Rose, Alton; C. W. Chap- 
man, Free ort; W. J. Montgomer 
Bert Tome ins and F Mirick, 
New Amst. Cas.—C. 
Ez. 3. Boson, Chicago. 
Ps Live St.—W. 


. Beeman, 


Mattoon; 
aukegan. 
> a Ward, Evanston; 


. Freshwater, Mt. Ver- 


Pacific Mut.—W. A. Glenn, East St. Louis; 
. Sherman and Nathan Aschermann, Chi- 


a Prot.—Rolla Gray, St. Francisville. 

Royal Cas.—David Killinger, Collinsville. 

Standard Acci.—H. R. Horstman and J. W. 
Quade, as 

U. S. Fid. & Guar.—C. A. Darnell, Plano; 
Neiger & Gordley, Virginia. 

Union Cas.—C. W. . Meeker, Chicago. 


CASUALTY | NOTES 


The Union Liability of ne is seek- 
ing admission to Tennessee. 

Johnson & ae have resigned the 
California general agency of the Casualty 
Company of America. 

The Pacific Coast Casualty has just 
become a member of the Detroit Confer- 
ence Service Bureau. 

Lee Hampton Adams, formerly with the 
Consolidated Casualty, has been appointed 
manager of the Louisville branch of the 
Philadelphia Life. 


The Casualty & Surety Agents’ Asso- 
ciation of Richmond, Va., has joined the 
National Association of Casualty & Surety 
Agents as a body. 

Although the loss ratio on liability in- 
surance in Texas was Over 67 percent last 
year, a number of the companies are 
charged with rate cutting. 

Homer Mitchell, formerly with the 
Western Casualty & qeeranty of Okla- 
homa City, is now with the Texas work- 
men’s compensation bureau. 

Last week the uitable Surety wrote 
a bond on behalf of A. J. Gorg to guar- 
antee the erection of a $50,000 shore at 
Union, Mo., for the Hamilton-Brown Sho 
Company of St. Louis. 

The Aetna Life has appointed J. H. P. 
Stevens, head of its now? established 
branch office in Newark, N. J. ae Ste- 
vens was formerly in charg 
branch office of the Fidelity & “casualty. 


A new company is being formed at Lib- 
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erty, Mo., to write live stock insurance. 
The concern will be allied with the Clay 
peyton oe | Life of Liberty. Fred Hessel was 
elected president of the company at the 
annual meeting recently. 


The [Illinois Surety has executed the 
$350,000 bond required of Albert G. Welch 
of Chicago as executor of the will of the 
late Edwin S. Woods. It will run for 
twenty years. The premium is $750 the 
first year and $500 a year thereafter. 

The United States Fidelity & Guaranty 
at St. Louis, last week wrote an addi- 
tional bond of $50,000 for John H. Tim- 
mermann, administrator of the estate of 
Mary Timmerman; also a depository bond 
of $50,000 to secure deposits by City Col- 
lector Edward Koein. 


Insurance Commissioner Brian of Ne- 
braska will attend the Chicago conference 
on casualty expense next Monday. Presi- 
dent Guy H. Cramer and Secretary H. 8. 
Byrne of the Omaha Liability Association 
will come as delegates of that organiza- 
tion, in company with Mr, Brian. 


M. M. Reynolds, former city manager 
of the plate glass department of the 
United States Fidelity & Guaranty in 
St. Louis, has resigned to take charge of 
the plate glass and burglary departments 
in the W. O’Connor & Co. agency, rep- 
resenting the New England Casualty. 


W. I. Snow, who has been a solicitor in 
the office of the Badgerow Company at 
Chicago, has gone with the Maryland 
Casualty as a special agent in the gen- 
eral agency of O. P, Alford. Mr. Snow 
has been in the business in Chicago for 
years and has a good business, especially 
in surety lines. 

E. E. Porterfield of Kansas ote has se- 
cured the surety bond of the Gill Con- 
struction Company, which landed the con- 
tract for the construction of the new 
capitol building at Jefferson City. Mr. 
Porterfield has not yet placed the busi- 
ness, being undecided as to what company 
to hand the $13,000 premium to. 

Mrs. Clinton 8S. Woolfolk has begun suit 
at Chicago on three accident policies held 
by her husband, who was killed at his 
home with a shotgun in that city last 
May. The Pacific Mutual is sued for 
$23,000, the Aetna Life for $13,000 and the 
Preferred Accident for $7,300. Mrs. Wool- 
folk has eT, collected $190,000 on 
life policies’ carried by her husband. 

Bonds for Mayor H. D. Howse, Com- 
missioner of Revenue and Finance An- 
drews, and Commissioner Wilkerson, 
amounting to $25,000 éach under the 
terms of the city of Nashville’s new 
charter, have been written by the United 
States Fidelity & Guaranty, through W. 
D. Gale & Co. of that city. Fire Commis- 
sioner Alexander’s bond, of like amount, 
was subscribed by the Equitable Surety 
through Harvey Alexander. 

D. Crosby Foster, of Poughkeepsie, 
N. Y., has been appointed manager for the 
eastern New York department of the 
Maryland Casualty, the field embracing 
the eastern part of New York state out- 
side of the Greater New York territory. 
Mr. Foster’s last connection was with the 
New Amsterdam Casualty as manager of 
its eastern department, covering Maine, 
New Hampshire, Vermont, Connecticut 
and the greater part of New York. 





News About Companies 





(CONTINUED FROM PAGE 3) 
the sale of the stock. The stock will 
be ready for distribution in about three 
weeks. 





Potomac, ashington—The reorganiza- 
tion of the be any is now progressing 
satisfactorily. he surplus is being ma- 
terially strengthened and the expectation 
is that the company will reenter Pennsyl- 
vania before the close of the year and in 
the new year be able Vd eaten its opera- 
tions generally. Geor, W. White, presi-. 
dent of the National Metro litan Bank of 
Washington, has been elected president of 


the Potomac. i da ve 


German, Peorla—The report of the IIli- 
nois examination as of Oct. 1 shows that 
its surplus increased $23,000 since the 
first of the year and its reserve $200,000. 

** * 


Globe Fire, San Antonio, Tex.—It has 
reinsured all’ its liability exce t automo- 
bile in the Occidental Fire of New Mexico 
and it will now confine its writings to 
automobile. » 

aco FPire—This company 

mized, bg $200,000 feat at Waco, 
Pex. K, Bessonette Co., the inter- 
ja A ‘People. The promoters state 
that after a long and expensive search 
they have brought to light an old charter, 
that will permit the company to write 
fire, life, health, accident and marine in- 
surance. The organizers state that they 
are ready to plant agencies at once, and 
that the sean ad will be strictly an 

agents’ com y. No stock will be sold 
to the general ‘public, but only agents will 
wD, Bi rs. 


is being or- 


Jordon, one of the prominent law- 
Texas and viGe- pit dent of the 
hii Fidelit & Bonding, is the general 
counsel for the Waco Fire. He is also a 
member of the Texas legislature. 
Bach agent is required to purchase at 





least one share of stock. Th value 
the stock is $100 a share, and it } is to sf 
sold at this price = no Ay fee is 
being charged. mot do not 
say what peision't wil be made to estab- 
lish a surplus, if any. 


New Jersey Fire—The stockholders 
have added $100,000 to capital and $80,000 
to surplus, completing the paid-up capital 
of $1,000,000 with a — of $530,000. 


Bankers Pire—All the’ outstanding busi- 
ness of the Bankers Fire Insurance Com- 
pany of Phoenix, Ariz., and of the Phoe- 
nix Fire Underwriters, both having head- 
quarters in Los Angeles, have been rein- 
sured in the Fireman’s Fund. 


Texas Mational—Iis Business has been 
taken over by the Texas National Mutual, 
controlled by the same interests as the 
stock company. 


SPEAKS ABOUT MANAGER 
(CONTINUED FROM PAGE 2) 
collection of balances, which is an im- 

portant duty. 

Various Outside Calls on Managers 

In addition to looking after the work 
of his office and company, Mr. Marshall 
stated that a manager has other dutiés 
to perform. He has to serve on a num- 
ber of committees. He attends legis- 
lative committee hearings, and loss 
meetings and looks after fre prevention 
matters, insurance department de- 
mands. He is called on to attend meet- 
ings of various organizations and to 
confer with numerous state rating 
boards and so on. 

The manager is confronted with the 
great question of dealing with fire loss. 
He reviewed some figures showing the 
enormous loss by fire in this country. 
Regarding the question of expense, he 
stated that while he believes that no 
state has a right to dictate to a com- 
pany the price at which it may sell its 
goods, yet he does believe that the 
states have a right to legislate along 
expense lines, and hé prédicts that be- 
fore long they will undoubtedly do this. 

Denounces Excessive Commissions 

He denounced excessive commissions 
as unjustified and stated that it is a 
discrimination to have a class of busi- 
ness stand the -payment of excessive 
commissions. He believes that in jus- 
tice to policyholders and themselves, 
the companies should reduce rates on 
such a class and give the premium pay- 
ers the advantage. 

In referring to cut rate business, he 
stated that sooner or later companies 
following the practice will find them- 
selves in serious trouble and probable 
ruin. The necessity of honest co-oper- 
ation was pointed out. He thinks that 
in order to make the fire prevention 
movement a success, it should be the 
duty of every patriotic citizen, whether 
he is engaged in fire insurance or not, 
to spread the propaganda. 

Duty of Employes 

Mr. Marshall stated that the man- 
ager expects that those who serve the 
company under him must be clean and 
strong, must be in good physical shape 
and lead wholesome lives. Unless an 
employe maintains a sound body, it is 
impossible for him to properly perform 
his work. 

Mr. Marshall is one of the popular 
and gifted managers. He received close 
attention during his talk, and an ova- 
tion at its close He interspersed his 
prepared lecture with many happy and 
apt illustrations and stories, drawing on 
his experience for many of them. 








CASE SOON TO COME UP 

The Kansas-Kentucky cases affecting 
the constitutionality of the state rating 
laws of those states are expected to be 
reached in the Supreme Court of the 
United States about the middle of Decem- 
ber. Thomas Bates, attorney for the 
companies, is preparing the brief for the 
court. The oral argument before the 
supreme court will be made by John G. 
Johnson of Philadelphia. 
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MOTOR INSURANCE NEWS 
CONFERENCE ACT ON PYRENE 





Both Eastern and Western Bodies 
Recommend Credit of 15 Percent 
on all Gasolene Cars 





Practically all companies writing 
fire insurance on automobiles will here- 
after give credits for Pyrene extin- 
guishers. The eastern and western 
conferences are recommending to 
members that a credit of 15 percent be 
given on all gasolene cars. 

On Saturday the London & Lanca- 
shire and Orient Insurance Companies 
notified agents to give a credit of 15 
percent on all 1913 and 1914 cars 
equipped with oes extinguishers. 

The granting of these credits follows 
the announcement last week of the 
Aetna Accident & Liability and Auto- 
mobile of Hartford of credits of 10 
percent on manufacturers’ and dealers’ 
cars and 15 percent on all others. 

It will be noted that conference 
companies grant the credit on all gaso- 
lene cars, the London & Lancashire 
and Orient on all gasolene and appar- 
ently electric cars of 1913 and 1914 
models while the Aetna Accident & 
Liability and Automobile of Hartford 
give the credits on both gasolene and 
electric machines but provide a differ- 
ential as between dealers or manufac- 
turers and privately owned vehicles. 

The resolution of the eastern con- 
ference, which affects the east, was 
ratified by the executive committee of 
the Western Conference on Tuesday af- 
fecting the west, follows: 

“At the meeting of the executive com- 
mittee held this morning it was resolved 
that members be advised that from this 
date an allowance is recommended upon 
all classes of gasoline automobiles of 15 
per cent from the premium upon all poli- 
cies written, at the rates named in the 
rate sheet under the headings class 1 and 
class 2, where the following form of en- 
dorsement is used: 

“Endorsement—In consideration of the 
reduction in premium granted under this 
policy it is made a condition hereof that 
the insured hereunder will at all times 
during the life of this policy carry on 
the automobile insured under the policy, 
and attached thereto in a readily accessi- 
ble place, at least one ‘approved’ fire ex- 
tinguisher; and that the assured will use 
due diligence to maintain the said fire 
extinguisher in full and complete work- 
ing order during the life of the policy. 

“Note.—The word ‘approved’ is defined 
to mean a device approved for this pur- 
pose by the Underwriters’ Laboratory of 
the National Board of Fire Underwriters. 

This was supplemented Tuesday by 
the following notice: 

gy tie to circular No. 541, it was 
the intention to make the 15 per cent 
allowance recommended apply also to 
gasolene automobiles written in accord- 
ance with the rates named in circular 
525 on the fire only floater form of policy 
in eastern territory; also to gasolene 
automobiles written in accordance with 
the rates named in circular 488 on the 
fire only floater form of policy in south- 
ern territory; also upon gasolene auto- 
mobiles written it was the rate given 
in the regular “S” schedule, effective in 
southeastern department; the same war- 
ranty and conditions to be observed in 
all cases as given in circular 541, which 
applies only to the New England, middle 
and southeastern departments and the 
New York metropolitan district. Copies 
of the circulars were sent to the Western 
Conference for consideration as to the ad- 
visability of adoption in western terri- 
tory. The ruling does not differentiate 
between “manufacturers’ and dealers’ 
cars” and other automobiles, as does the 
recent rate reduction by the Aetna, but 
extends the 15 per cent allowance to all 
classes. 


To Write Only Automobiles 

The Globe Fire, of San Antonio, 

Texas, will hereafter write nothing 
but automobile business. It has devel- 
oped a good volume of this class 
through a simplified policy form and 
decided to devote all of its attention 
and assets to the upbuilding of the line. 
All other business of the company has 
been reinsured in the Occidental Fire 
of New Mexico and agents of the Globe 
take agencies of that company to con- 
tinue the business. The reinsurance 
gives the Globe about $30,000: addi- 
tional surplus. At the first of the year 
the company had $237,975 of assets, 
capital being $146,500 and surplus $14,- 








944. President Van A. Webster is at- 
torney-in-fact for the Automobile Un- 
derwriters of America and Southern 
Underwriters at Insurers Exchange, 
two interinsurance concerns. 


Biggest Catch of Year 

The best coup of the season in re- 
covering stolen automobiles was made 
Monday night by W. E. Duffy, assist- 
ant secretary of the Automobile Pro- 
tective & Information Bureau, working 
in conjunction with four members of 
Chicago police department. They traced 
three stolen cars to a barn on the 
south side and waited the greater part 
of the night for the supposed thieves to 
return from a pleasure ride in one of 
the machines. The suspects appeared 
on the scene early in the morning and 
with the aid of guns were put under 
arrest. Three are colored and one 
white. 

The lost cars were all insured by 
the Royal, but persons interested in a 
vast supply of accessories which were 
also found have not yet been located. 
Two of the cars were new Michigans 
taken from the factory at Plano, IIl. 
The other was a Cadillac. All three 
had been doctored considerably, manu- 
facturers’ numbers having been re- 
moved, stripes put upon the bodies and 
other alterations made to prevent 
recognition on the part of original 
owners. 


Rate Trouble Brewing 


Some of the nonconference com- 
panies, particularly one, is causing con- 
siderable trouble by cutting rates. It 
is planted in many bureau agencies and 
bureau companies belonging to the au- 
tomobile conference are threatening 
reprisals, 





BELIEVES RELIEF NECESSARY 


Superintendent Suggests Companies 
Be Permitted to Use Amortized 
Value of Securities 








New York, Nov. 25—(Special)—Su- 
perintendent Emmet has addressed a 
letter to the members of the executive 
committee of the National Convention 
of Insurance Commissioners with re- 
gard to the values at which fire and 
casualty companies shall report their 
various bondholdings in annual reports. 
He quotes ten standard railroad bond 
issues which have declined in average 
value from:100.2 in 1909 to 93.4 in 1913, 
and says that he considers the present 
market values abnormally low, inti- 
mating that valuation at such figures 
will be disastrous to some of the com- 
panies. 

The letter concludes as follows: 


So far as New York State is concerned 
the question in my mind is whether the 
measure of relief provided in such cases 
by section 18 of the New York insurance 
law may not well be put to use at this 
time. This section of our law requires the 
application of the so-called amortization 
method of valuation to the fixed term se- 
curities owned by life insurance compa- 
nies and permits its use in the case of 
companies other than life whenever in the 
opinion of the superintendent the situa- 
tion so warrants. 

It is my impression that beside New 
York two states, New Jersey and Cali- 
fornia have enacted laws permitting the 
use of amortized values by insurance 
companies and I am informed that, so 
far at least as life insurance corporations 
are concerned, the majority of the states 
having no express statutory enactments 
on the subject permit the use of amort- 
ized values. 

I am bringing the present situation to 
the attention of each member of the ex- 
ecutive committee of the National Con- 
vention of Insurance Commissioners, be- 
cause it appears to me that we have to 
deal with an emergency which is national 
in its extent and importance and because 
I am desirous of obtaining the opinion of 
the members of this committee before 
December as to what action it is expe- 
dient that New York should take. 

I should appreciate an expression of 
your individual views on this matter in 
advance of the meeting of the commit- 
tee which is to be held in the middle of 
December. In particular I should be glad 
to be informed whether statements of 
casualty or fire insurance companies com- 
piled on an amortization basis will be 
acceptable to your department. Whether 


and decided upon at the time of the 
meeting. 


AGENTS LOSE IN DECISION 
Famous’ Bryson - Bedwell - Brubacher 


——~ Case Is Passed on by 
e Supreme Court 











Columbus, O., Nov. 25—(Special)— 
The Ohio supreme court today knocked 
out the agents in the case fought since 
1911. Then the Bryson-Bedwell-Bru- 
bacher agency sought to enjoin J. J. 
Archer and the Western Assurance, 
Worthington C. Lewis and John W. 





Friend and the New York Under- 





writers and the Hartford Fire, from 
using renewal lists that plaintiff con- 
tended had been transferred to it by 
the agency which it bought out. Bry- 
son-Brubacher-Bedwell contended that 
these agents were securing renewals of 
old policies and using information de- 
rived from the renewal books of the 
agency selling to the plaintiff com- 
pany. he supreme court holds this 
can be done. The suit was brought in 
behalf of the agents generally, who 
contended that the information indi- 
cated belonged to them exclusively so 
far as the use thereof was concerned. 
The companies claimed the contrary. 








DIRECTORY OF LOCAL AGENTS 





for Exchange and Outside 


Tas WasTsan Unpsewritar Recommends the Following as Among the Prominent and Reliable ies with Good Facilities 
ide Busines." Aivertiseunsats of Only First-Class Ofhece Rocopted. 








MICHIGAN 


OHIO 





—— BROWN INS. BUREAU 


96 Griswold Street 
Home Insurance Co., New York; Liverpool & London 
& Globe Ins. Co., England; Northern Assurance Com- 
pany, England; Insurance Co., Hartford. 


DETROIT, MICH. 


MINNESOTA 


NSURANCE SERVICE 
AGENCY, (Inc.) 











Little & Nolte Co. 


INSURANCE UNDERWRITERS & ENGINEERS 
DULUTH, MINN. 





_ H. HARPER COMPANY 


GENERAL INSURANCE 
Fire Protection Engineering 
DULUTH, MINN. 





& VAL. J. ROTHSCHILD, Inc. 
© General Insurance Agents, invite your cor- 

respondence and solicit your business, All 

orders given our prompt and careful con- 

sideration. Established 1885. 

ST. PAUL, MINNESOTA 


— D. WHITE CO., Inc. 





Fire and Casualty Insurance 


205-206 Exchange Bidg. 


DULUTH, MINN. 


MISSOURI 


E W. SNIDER 
> 


REPRESENTING: 
Connecticut 
Glens Falls 
Fidelity & Casualty of N. Y. 
», Pongeset to do PER DIEM WORE in Southeast 


FREDERICKTOWN, MO. 


NEBRASKA 

















Established 1894 
AREY & ZIMMERMAN 
9 Fosdick Building, 41 B. 4th Ss. 
of N. Y., Imperial Fire sf Colo. _ 
Agents for Phoeniz of Conn. 


CINCINNATI, OHIO 
G™* DOLLE & LATTA 





INSURANCE 
in all ite branches. 
: Home, N. B. & M., Ex., 
Northern, New Hamp., Union of Pan Fire- 
mans Fund; ae! Undre., Fid. & Cas. 
96 Ingalls Bidg. 


CINCINNATI, OHIO 
— E. SHIPLEY 
GENERAL INSURANCE 





General Agent 
United States a & Guaranty Co. 
603 1st National Bank Building 
CINCINNATI, O. 


ANK J. MACKLIN 
PIRE INSURANCB 
Representing Home, Aetna, Ins. Go. 
Brideh & Mercantile: Phoeaix of London. 
85 North High Street 
COLUMBUS, O. 
HE BRUNER-GOODAUE- 
COOKE Co. 
GENBRAL INSURANCE 
Representing the Oldest and Largest 
American and Foreign Companies 


AKRON, OHIO 
Tv oO. 











M. STAFFORD-GOSS- 
BEDELL CO. 


INSURANCE 
601-7 Century Bidg. 
CLEVELAND, O. 


HE BINGHAM & DOUGLASS CO. 
Established 1870 
GENERAL INSURANCE 


We are equi; to handle all classes of Insurance 
in amounts le or small, 


The Cuyahoga Bidg. 
CLEVELAND, O. 








Jay D. Fosrsr, Pres. Josurn Barxsr, Sec’y. 
STER-BARKER COMPANY 
Successors H. E. PALMER SON & CO. 

Oldest Agency in the City 
Representing: Home. N. Y.: Continental; Springfield F. & M.; 
i & & Globe; New Hampshire; Phoenix of 
Western Assurance, Ont.; Franklin; tle 


Guaranty & vey Age ae Scranton. 
Agents: 





Paul Colson Wilson B. Reynolds 
OLSON & REYNOLDS 


INSURANCE 


In all its branches. Representing fourteen lead- 
ingcompanies. Best of facilities for handling 
Nebraska business. 





any action by the committee as such is 
advisable, may, I assume, be considered 





FREMONT, NEB. 





WISCONSIN 


Fa a 
AGENCY Tr BONDING & MARINE 
Representing: Brit. Amer.; California; 
Mo.; Fidelity-Phenix; 
Fund; Home, N. 





Calumet; Citi- 
Fire Ass’n; Fireman's 
Y.; Imperial; North America; Mass 
.; Mech. & Traders, Newark; New Hampshire; 

; B. & M.; Pennsylvania; Phila. Und.; 
——. Eng.; Prov., Wash.; Queen; Royal; Sun, Eng.: 


General Agts. Royal Indemnity. 
SHEBOYGAN, WIS. 


a BROTHERS 








INSURANCE IN ALL ITS 
BRANCHES 





EAU CLAIRE, WIS. 
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BIG CASE TO SUPREME COURT 


Reversal of Paul vs. Virginia Decision 
is Hoped for by New York 
ife in Test Suit 

Reversal of the famous case of Paul 
vs. Virginia, in which the United States 
Supreme Court held that insurance is 
not commerce, and therefore not under 
federal control or protection, is hoped 
for in the case of Deer Lodge county 
(Montana) vs. the New York Life. 
This case has now reached the Su- 
preme Court on appeal and a brief has 
been prepared by Roscoe Pound of 
Harvard University on behalf of the 
company, 

The brief shows the vexatious inter- 
ference with commerce by the thirteen 
states previous to the adoption of the 
federal constitution and traces analogies 
with the present interference with insur- 
ance. It shows that the “commerce 
clause” of the constitution was at first 
thought to include only the sale and ex- 
change of goods involving transportation 
between the states. The great case of 
Gibbons vs. Ogden brought navigation 
within the clause, which was then by suc- 
cessive decisions extended to cover the 
telegraph and telephone, the sale of lot- 
tery tickets, the transfer and examination 
of examination papers and books by a 
correspondence school. Finally, in the 
“white slave” cases, it was established 
that nothing but transportation from one 
state to another is needed to establish 
interstate commerce. . It is pointed out that 
the case of Paul vs. Virginia was cited 


unavailingly by the defendants in the lot- 
tery cases. 

The method of doing business of the 
New York Life is set out in great detail, 
showing the constant use of the mails 
and the telegraph, the sending of policies’ 
from New York to Montana, and the re- 
ceiving of premiums at the home office. 

The wide effect of a decision bringing 
insurance within the interstate commerce 
clause gives the case great interest for 
insurance men engaged in all lines. 


History of Agency System 

New York, Nov. 25—(Special)— 
What was characterized at its conclu- 
sion by Vice-President Marshall of the 
Insurance Society of New York as the 
most complete and concise history of 
the original and modern agency system 
as applied to fire insurance was deliv- 
ered tonight before the society by 
J. M. Kremer, assistant United States 
manager of the Liverpool & London 
& Globe, in the rooms of the New 
York Board of Fire Underwriters. He 
treated his topic, “The Agency,” in its 
broadest sense and gave the facts of 
organization of the various associations 
throughout the United States from the 
beginnings of fire insurance history. 
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Coming down to modern practice he 
said that the existing systems are on 
trial and that many, many theories and 
opinions are advanced, but that all 
agree upon one point, which is that we 
of the present generation must so 
equip and comport ourselves that we 
may, as the men who have gone before, 
carry to a satisfactory conclusion any 
problem that may arise. 


INTEREST IN CLUB MEETING 








Daily Report Examiners in Chicago 
Decide to Have an Associa- 
tion of Their Own 





It was ladies’ night at the Fire In- 
surance Club of Chicago Tuesday eveu- 
ing. There was a considerable sprin- 
kling of women in the audience, at- 
tracted by the announcement that Mrs. 
P. D. McGregor, wife of the western 
manager of the Queen, would render a 
musical program. Mrs. McGregor is 
well known to the “women of the 
business” and a great favorite. 

E. G. Carlisle, second assistant man- 
ager of the Springfield, was presented 
with a stick pin as a token of appre- 
ciation for his work as chairman of 
the promotion committee. He was 
similarly honored two years ago but 
burglars subsequently made way with 
the gift as well as other valuables of 
the Carlisle home. The presentation 
was made by W. W. Mack of the In- 
surance Field. 

John Marshall, western manager of 
the Fireman’s Fund, was the speaker 
of the evening. His address is reported 
elsewhere in this issue. 

At the meeting of examiners held 
previous to the meeting of the Fire 
Insurance Club it was decided to or- 
ganize a separate association, affiliated 
with the parent organization. The Ex- 
aminers Club is to have independent 
officers and constitution and bylaws, 
but no rule is to be in conflict with the 
rules of the Fire Insurance Club. Mem- 
bership will not be contingent on mem- 
bership in the larger body, but it is 
hoped that all going into the new club 
will join the older. The committee ap- 
pointed by the Fire Insurance Club to 
handle the matter was instructed to 
proceed with the perfection of the or- 
ganization. 


Establishes Precedent 
Inferences from the policy form 
waive the conditions of the policy in 
the eyes of the supreme court of Cali- 
fornia. In the W. J. O’Neill cases, 
which establish a precedent for Cali- 





fornia, Judge Austin has held that “pro- 


visions in an insurance policy are al- 
ways construed so as to prevent a for- 
feiture, if the language will reasonably 
permit such a construction.” O’Neill 
ran an automobile repair shop and fire 
resulted from gasolene leaking from 
the tank of a car temporarily stabled 
in the building. Liability was denied 
on the ground that there was no gaso- 
lene permit on the policies and the con- 
dition of the policy, limiting the supply 





to one gallon, was violated. The court 
held that as the building was used as a 
motor car repair shop it was reasonable 
to assume that machines with filled 
tanks would be put in the shop and 
that such practice should not void the 
insurance. 





Appoints Coast Managers 
United States Manager H. N. Kelsey 
of the Hamburg-Bremen has completed 
arrangements for reentering California, 
appointing MacDonald & Miles to be 
Pacific coast managers, effective at 
once. 





Sue Railway for $64,108 

Columbus, O., Nov. 25—(Special)— 
The Buckeye Window Glass Company 
and nine insurance companies have sued 
the Pennsylvania Railroad for $64,108, 
said to have been paid to the Buckeye 
company by the insurance companies. 
The allegation is made that a spark 
from an engine set the plant afire Sept. 
4. The plaintiff insurance companies 
are the Dubuque Fire & Marine, Frank- 
lin Fire, Globe & Rutgers, German, Na- 
tional Union, Old Colony, Ohio 
Farmers and Vulcan. The suit is in the 
common pleas court here. 





E. R. Crutcher Passes Away 
E. R. Crutcher, a veteran local agent 
of Kansas City, Mo., died this week. 
He was head of the firm of Crutcher 
& Sons. T. E. Matthews, superintend- 
ent of agents in the western depart- 
ment of Commercial Union, which has 


‘been in the Crutcher agency about 


thirty years, went to Kansas City to at- 
tend the funeral. 





To Discuss Candidates 

The managerial committee in charge 
of the Illinois Inspection Bureau will 
meet Wednesday to discuss the long 
list of candidates for the position of 
bureau manager made vacant by the 
resignation of Charles F. Persch. 
While some of the aspirants will re- 
ceive little consideration, there are 
others who will be given a thorough 
looking over. Some applicants are 
bringing much pressure to bear and 
the members of the committee have 
been visited not only by those seeking 
the place but also by emissaries and 
further deluged with letters of sugges- 
tion, nomination and recommendation. 
C. R. Street is chairman of the com- 
mittee and Neal Bassett, George W. 
Blossom and W. M. Patten are mem- 
bers. 





Department Clerks’ Banquet 

Arrangements are now almost com- 
plete for the banquet of the clerks and 
examiners in western departments to be 
given under the auspices of the Fire In- 
surance Baseball League. The banquet 
will be held in the Rookwood room of 
‘he Hotel La Salle, Chicago, at 6:30. 
Thursday evening, Dec. 4. George V. 
Colley of the Queen, vice-president of 
the baseball association, will be toast- 
master. Among the speakers will be 








We Insure 


Insurance Exchange 





Everything, Everywhere 


We have correspondents and branches in all sections of the country 
and Canada, and are thus able to assist agents and brokers in 
handling their large lines. We can render the same superior service 
in all sections that we give our patrons in Chicago and New York. 
Our expert engineering, inspection, and underwriting departments 
are at the command of agents and brokers who deal with the office. 


“‘The Agency with a Country-Wide Service’’ 


FRED S. JAMES & CO. 


CHICAGO 











Thomas E. Gallagher, Aetna; Neal 
Bassett, Firemens; H. P. Cartledge, 
National, and either E. G. Carlisle or 
John C. Harding from the Springfield 
office. Between the speeches there 
will be other entertainment features. 
The capacity of the banquet room is 
250 and the rate at which tickets are 
selling indicates probable disappoint- 
ment to some who do not apply for 
tickets until the last moment. 





Date for Oral Argument 

The clerk of the United States Su- 
preme Court has notified all companies 
interested that the Kansas-Kentucky 
rating law cases will be called for oral 
argument about Dec. 10. This is the 
combined suit in which fire companies 
are attacking the constitutionality of 
the Kentucky and Kansas statutes pro- 
viding for state rate making. 





INVITE FIRE AT JANESVILLE, WIS. 
Many Janesville, Wis., mercantile, man- 
ufacturing and business blocks are invit- 
ing the outbreak of fires, poe to 
Fire Chief H. C. Klein, who has been 
making an inspection under a law en- 
acted by the last legislature. Although 
completing only one-quarter of the in- 
spections, he has found it necessary to 
serve notices of defective conditions upon 
twenty-seven property owners. Defective 
wiring and accumulations of inflammable 
rubbish are the prevailing conditions. 


GOT THE “BUG” EARLY 


(CONTINUED FROM PAGE 3) 
was checked up to the executive com- 
mittee with power to act. 

A few changes were made in the 
personnel of the various standing com- 
mittees of the association. The com- 
mittees appointed by the executive 
committee are as follows: 

Publicity and Conservation of Human 
Life—Colonel Sam F. Woolard, American 
Central, chairman; W. W. Orebaugh, Mil- 
waukee Mechanics; J. F. Snyder, St. Paul; 
E. C. Mingenback, Farmers Alliance; B. C. 
Fox, North British & Mercantile. 

Municipal Laws and Ordinances—C. H. 
Searle, Columbia Underwriters, chairman; 
W. D. Perry, North America; W. L. Drum, 
German Alliance; W. 8. Eberle, Philadel- 


phia Underwriters; J. B. Brinsmaid, Fire- 
mens. 

Fire Prevention and Water Supply—C. 
W. Fort, Home, chairman; M. W. Van 
Valkenberg, L. & L. & G.; D. G. Zercher, 
New Hampshire; R. D. Air, Fidelity- 
Phenix, James Dreher, Springfield. 


DIRECTORY OF 
Independent Adjusters 


ILL., WIS., IND. 
Cc. HoH. TAYLOR 
1865 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS MISSOURI IOWA 
Quincy Adjustment 
& Service Bureau 


Wells Buildi: i 
GEORGE C. GILL Manager 
INDIANA 
I. H. ODELAU, 

110 Upper Second &St., Bvansville 
Adjuster of Fire and Inland Marine Losses 
IOWA 

GEO. C. NEWMAN 
616 Citizens Nat. Bank Bidg., Des Moines 
ADJUSTER OF FIRE LOSSES 
KANSAS 
Alexander 8S. Hendry 
McPherson 
INDEPENDENT ADJUSTER 
Inspect.ons Made. 17 Years Experience. 


MICHIGAN 
wy. &. WRIGHT 
10 Harlow Block, Marquette 
Telephone 700 
ADJUSTMENTS AND INSPECTIONS 


MICHIGAN 
oO. Cc. Kermp 


Greenville 
ADJUSTER OF FIRE LOSSES 
Automobile losses a specialty 


MINNESOTA 
CHARLES EE. BRADEN 
419 Northwestern Bank Bidg. 
Minneapolis 
ADJUSTER OF FIRE AND CASUALTY LOSSES 
NEBRASKA 
&. Js BALDWIN 
Building, Lincoln 




















1 























THE WESTERN UNDERWRITER. 


November 27, 1913. 






















Illinois Life 
Man 
Always an 
Illinois Life 
Man 


REATEST 


ILLINOIS 


COMPANY 


ANTS GOOD MEN 
AND 
PAY THEM WELL 





FEDERAL LIFE 


An enterprising, progressive, thirteen-year-old Life 
Insurance Company, issuing all Standard Forms of 
LIFE, ACCIDENT and HEALTH Insurance, 
some with TOTAL DISABILITY and DOUBLE 
INDEMNITY Provisions. 

Exceptional opportunities for ABLE men desiring 
to form PERMANENT Connections. 


If Interested Address 


Isaac Miller Hamilton, President 
. CHICAGO 














Industrial Business in an exceptional field, 
under a progressive live wire manager, who 
controls five offices, all making exceptional 
records, and incidentally green-backs, address 
(in strict confidence to you) Box 75, Ironton, O. 


|: YOU CAN WRITE ORDINARY AND 


















OY direct contract system places the Company in 
absolute touch with the individual agent, conse- 
quently merit is recognized. Several good openings 
are available for men who have had experience in hand- 
ling men and developing territory. Are you interested? 


PITTSBURGH LIFE AND TRUST C0. 


HOME OFFICE, PITTSBURGH, PA. 


w. Cc. BALDWIN HOWARD S. SUTPHEN 
President Director of Agencies 





Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 


Assurance Corporation, Ltd. 


C. Norie-Miller, U. S. Manager, 55 John Street, New York 














YOUR CARD 


as a representative of the “‘Oldest Life Insurance Com- 
pany in America” will prove your best introduction 


The Mutual Life Insurance Company 


of New York 


Impregnable Strength 
Maximum Benefits 


Incomparable Dividends 
Minimum Net Cost 
For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 











MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 







We believe there are many life insurance men looking for a good, sound company not operat- 
ing under the Armstrong Law, and in a F ogy to give liberal direct general agency contracts 
to the men wno can deliver the goods. The Missouri State Life fills the bill and we have some 
ae open in Saamny, See. Vieginie, West Virginia, Georgia, Mississippi, lllinois, Indiana, 
lowa, Kansas, Nebraska, Wyoming, New Mexico, California, Oregon and Washington. 

WRITE US FOR PARTICULARS 















Home Life Insurance Company of New York 
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PRUDENTIAL POLICIES 


are low in cost and every 
feature is guaranteed. 
They are attractive to the 
public. Prudential poli- 
cies sell. 
Write us 
about an agency 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST FP. DRYDEN, President. Home Office, Newark, N. J. 
Ineorporated as a Stock Company by the State of New Jersey 






































“SAFE AS A GOVERNMENT BOND’ 


‘O) The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT «~* MONTHLY INCOME INSURANCE 


Wit 8 Our New Agency Proposition &> Bai a7 inh 
Our Policies:.Best and iatest 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 
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HAS A GREAT MISSION 

That the National Association of 
Casualty & Surety Agents came into 
existence as the result of an emer- 
gency nobody denies. That it has 
accomplished much in a short time 
every fair-minded person will admit. 
Having assumed to speak for the 
agents, a great responsibility rests 
upon it to see that at the coming 
conference in Chicago the interests of 
the agents are adequately presented. 
Judging its probable acts by the men 
at the head of it and what they al- 
ready have accomplished, one can 
scarcely entertain doubt that the very 
best possible presentation of the 
agents’ side of the expense question 
will be made. 

Suppose that this is done and that 
the outcome of the Chicago conference 
is satisfactory to the agents, then will 
the work of the National association 
be done? Apparently this question 
has risen in the minds of some of 
the casualty men in the field; other- 
wise, they would have been more 
prompt to offer their aid and support 
to the association. Not looking far 
into the future, they apparently have 
felt that enough men were “on the 
job” to handle the present situation as 
well as more could handle it, and that 
when this emergency had passed the 
association would have nothing more 
to do. Any such conclusion is very 
far from correct. 

This question of casualty company 
expense has now been thoroughly 
stirred up and it will not subside for 
some time. Though it were possible 
to work out at the Chicago conference 
plans so reasonable as to gain the sup- 
port of every insurance commissioner 
in the country, such plans must still 
face all kinds of opposition. Should 
a bill be drafted to embody the con- 
clusions of the conference and should 
it be introduced in every state, there 
would arise in every legislature some 
“friend of the people” who would try 
to change it. In every state similar 
attempts would be made by selfish in- 
terests—agents who want more than 
they are entitled to, local companies 
that want an advantage, big companies 
that want to “crimp” little ones. 

There is going to be a long, hard 
struggle before this expense question 
is settled and settled right. Men will 
have to give time, effort and money 
to beat down opposition to a reason- 
able settlement. They will have to be 
organized and work intelligently and 
in cooperation. They will have to 
have leaders. The National Associa- 
tion of Casualty & Surety Agents has 
a long program ahead of it on this one 
question. 

But how much more important than 
the expense question is that of monop- 
Olistic state insurance, such as that in 
Ohio or Washington, which puts both 
companies and agents entirely out of 
important lines of business. This pros- 
Pect looms up on many sides. The 
companies through their organization 
are fighting the tendency as hard as 
Possible, but everybody knows that 
agents can exert greater influence on 
legislation than companies can. How 
are the agents to fight for the very 
existence of their business against this 
oe if they are not organized, have 
No leadership and each is carrying on 
War in his own way? 

nly two questions have been men- 


tioned. Before they are settled a 
dozen more will arise. The National 
Association of Casualty & Surety 
Agents has work cut out for it for 
years to come. It is up to the cas- 
ualty and surety agents to see that it 
‘gets the needed support both in serv- 
ice and money. If the agents fail to 
do their duty and suffer in their busi- 
ness as a result, they will have only 
themselves to blame, for the oppor- 
tunity is given them now to form the 
strongest possible organization for the 
protection of their interests. 


THE AGE OF DISCOVERY 

Much as we admire those great in- 
vestigators to whose continued labors 
are due the great advances made in 
medical science in recent years, we 
take off our hat to the holders of 
saccident policies as the real discoverers 
of new causes of disability. That man 
is a dub who, well insured against 
accident, cannot find an accidental 
cause for any complaint, from gout to 
erysipelas. Soon indemnity will be 
asked for loss of time “the next morn- 
ing after,” due to “accidental” meet- 
ing with a convivial friend the night 
before. This is no joke to the com- 
panies that are paying out their good 
money or defending suits on these 
‘claims. 

To assist accident claim men in deal- 
ing with such cases The Industrial Re- 
view, 1362 Insurance Exchange, Chi- 
cago, has opened a new department, 
“Practical Suggestions for Claim Ad- 
justers.” It is in charge of Dr. David 
H. Keller, one of the most experi- 
enced accident claim adjusters and ac- 
cident company medical directors in 
the country. The first installment cer- 
tainly is good reading. 


LETS IN “DAY” LIGHT 

Judge Day’s charge to a jury in 
the United States district court at 
, Cleveland recently is reported to have 
stirred up the friends of the Green 
| compensation measure in Ohio. It is 
\claimed on their behalf that they went 
just as far as they could to force both 
employers and employes to abide by 
the terms of the new workmen’s com- 
pensation law which will be in effect 
«Jan. 1 and make litigation over claims 
impossible. Those who framed and 
passed the Green law, however, did 
leave to employes the right to refuse 
compensation and to bring suit where 
‘the accident was due to the “willful 
act” of the employer, his officers or 
agents or failure to comply with law- 
ful requirements for the safety of em- 
ployes. This right of suit was re- 
served in almost identical terms under 
tthe law now in effect under which 
the Cleveland case was brought. Now 
Judge Day has defined “willful act” as 
an act “in reckless disregard of an- 
other’s safety.” This opens the way for 
the injured employe to sue in any 
case where there is negligence or vio- 
lation of safety regulations, even 
though very slight. When a jury gives 
a workman a verdict for $14,000 for 
an accident that caused a stiff knee, 
the temptation to sue is certainly put 
before employes, and prospects of liti- 
gation loom up before the true friends 
of compensation who sought to avoid 
this very condition. 

To make sure that the casualty com- 











panies should be put clear out of the 
game, the Green law specifically denies 





to employers the privilege of insur- | 
ing against these damage suits. Ac- | 


,cordingly, employers find themselves 


in this position: They must buy com- 
pensation insurance from the state; 
they are still subject to be made de- | 
fendants in damage suits if any injured 
employe sees fit to set up “willful act” | 
by an agent of the employer or vio- | 
lation of safety regulations; and they | 
must defend these suits at their own ex- 
pense and pay the judgments that may | 
be secured against them. 

Apparently the labor unions and their 
friends in Ohio now have the em- | 
ployers about where they want them— 
where the workman can get compensa- 
tion if the accident was due to the 
fault of himself or of nobody in par- 
ticular and can sue for damages if it 
was due to the fault of the employer 
or his agents. 


NET RATES 

The committee on reserves other 
than life of the National Convention of 
Insurance Commissioners now has un- 
der consideration the question of re- 
serves for liability losses. The present 
laws require reserves to be based pri- 
marily on a percentage of the earned 
premiums. The present reserves are 
recognized as inadequate. There is 
talk of requiring the reservation of a 
higher percentage of the earned pre- 
miums. 

What’s the use? Would the reserv- 
ing of 70 per cent or 80 percent of the 
earned premiums of a company writing 
at 50 per cent of adequate rates insure 
its ability to meet its losses when they 
mature? 

It appears to us that this reserve 
question will not be satisfactorily set- 
tled until reserves are based on ade- 
quate net premiums, as in life insur- 








ance. In the Workmen’s Compensa- 


tion Service Bureau the leading com- 
panies now are getting sufficient expe- 
rience to form the basis of a “mortality 
table” for this class of business. Sup- 
pose that that experience shows, for 
example, that actual losses incurred 
under a_ given. classification have 
amounted to so many cents per year 
per $100 of payroll. What would be 
more reasonable than to require that all 
companies, stock and mutual, and inter- 
insurers should be obliged, to have up 
at the end of the year that number of 
cents for every $100 of payroll in that 
classification covered during the year, 
less the amount of claims already paid 
out? 

What is wanted in reserves is cer- 
tainty that they are adequate. So long 
as gross rates are influenced by compe- 
tition, by desire for business or by the 
temperament or inexperience of the 
underwriter, there will be no certainty 
of their adequacy; and there must be 
doubt of the adequacy of reserves com 
puted from them on a percentage basis. 


STANDARDS NEEDED 

With a record before him of over 300 
workmen killed and over 12,000 injured 
in the state of Washington every year, 
E. A. Marsh, president of the State 
Federation of Labor, said recently: 

“What we need is better protection 
for workmen and a standardization of 
safety cevices. We are collecting data 
that will, we hope, cause the legisla- 
ture to pass a iaw compelling a uniform 
method of protection, something that 
will do away with the haphazard meth- 
od now employed, for each industry is 
practically permitted to work out its 
own theory concerning safety appli- 
ances. 

“The payment of a few dollars to a 
workman in exchange tor an injury 
sustained does not compensate. What 
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we want is the elimination of thousands 
of accidents that would not occur under 
a standard system of protection.” 

There is the same crying need else- 
where, “Safety first” has taken a great 
hold on the public mind. With much 
enthusiasm men are endeavoring to re- 
duce the toll levied by industrial acci- 
dents, but in their inexperience they 
are bound to do much that is useless 
or unwise simply for want of standards. 
We need some new laws and we equally 
need the repeal of some old ones. We 
need better enforcement of certain good 
ordinances and repeal of some useless or 
bad ones. And weaeéd standards that 
represent the best results of experience 
and not merely methods evolved from 
somebody’s good intent and imagina- 
‘tion. 





OREGON AND OHIO 

Oregon enacted a workmen’s com- 
pensation law, a “state fund” measure 
regarded by some as very bad. Refer- 
endum petitions were circulated. An 
attempt was made to block the refer- 
endum, but the supreme court decided 
in favor of those seeking to submit 
the measure to the people for approval. 
it was submitted and the people ap- 
proved it by an overwhelming ma- 
turity. Oregon has a workmen's com- 
pensation act which at least is backed 
by publi opinion. 

_Ohio passed a workmen’s compensa- 
tion act, alsc a “state tund” measure, 
tammed through the legislature by ex- 
ercise of all the power of the admin- 
istration. An attempt was made to get 
a referendum on this measure, The 
state administration, loud in its praise 
of the principle of the referendum, 
used all its influence to block the sub- 
mission of the measure to the voters 
for their approval, and it succeeded. 
Ohio has a workmen’s compensation 
law. Its authors would not let the peo- 
ple express themselves upon its merits, 
and nobody knows whether it repre- 
sents the will of the people or not. 


CATASTROPHE HAZARD 


If the New England mutual fire com- 
panies had written in the congested dis- 
tricts of either Baltimore or San Fran- 
cisco there might not be any New Eng- 
land mutuals today. One of their 
means of keeping financially sound and 
returning abovt the same dividend to 
policyholders year in and year out is 
an assiduous avoidance of conflagra- 
tion districts. 

These same New England mutuals 
are pointed to by organizers of all 
forms of mutual companies as examples 
of what the projected concerns will be. 
Of course the projectors’ dreams are 





not very often realized—men con- 
nected with the New England mutuals 
would probably say there never will 
come a time when such dreams come 
true. 


There are many cooperative concerns |, 


now being promoted in the field of 
compensation insurance. Some of 
these conform to the usual mutual lines, 
but the majority have taken on the 
name and form of interinsurance ex- 
changes. An interinsurance concern is 
nothing more nor less than a mutual 
with a frill. And the majority of these 
unincorporated insurers are taking on 
liability that compares to the confla- 
gration liability in fire insurance, the 
liability that the exemplars have 
avoided. 

Theodore E. Gaty, secretary of the 
Fidelity & Casualty and chairman of 
the Workmen’s Compensation Service 
Bureau, recently pointed out this catas- 
trophe hazard in compensation insur- 
ance. Here are some of the losses that 
might have been sustained had un- 
limited policies been issued and the 
employers been under compensation 
laws: 


Brocton Shoe Co., Brocton, Mass. .$500,000 
Triangle Shirtwaist Factory, New 


WEE. cAcethebsseaedsataccnsoss 800,000 
Binghamton Clothing Co., Bing- 

Sy re re 150,000 
Universal Colliery, Sanbenydd, 

MN ce tsivide dood stepen eins one 400,000 


Seven coal mine disasters that have oc- 
curred in Pennsylvania were also figured 
upon. They showed losses as follows: 
$174,000, $336,000, $537,000, $817,000, $102,- 
000, $462,000, $219,000. 

In all of these estimates only the death 
losses were figured. The disability claims 
would have enlarged these considerably. 

It is easy to see from these figures 
that even a good sized mutual or inter- 
insurance exchange, even though it kept 
all the reservcs required by the Massa- 
chusetts law, and a substantial surplus, 
might have all of its cash wiped out by 
such a loss. Ina regular mutual company 
where the liability of the policyholder 
is not limited each assured would be 
called upon for heavy assessments. If 
some were unable to pay, the deficit 
would have to be made up by those that 
were able. In a mutual company where 
the liability of policyholders is limited 
the loss mignr only partially be paid. 
In an interinsurance exchange part of 
the loss would probably never be paid— 
in such concerns each policyholder is 
liable for his share and his only. 

The majority of stock companies 
have taken means to avoid excessive 
losses through such catastrophes. Each 
one reinsures its excess liability in 
other companies. Each company must 
stand all losses that stay within the 
$25,000 mark but on any loss larger 
than that amount the reinsuring com- 
panies are called upon for their share. 
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HOW COMPANIES STAND 


REDUCTION OF INDEMNITIES 
TO AUTOMOBILISTS 


Eight Announce no Change, Nine Un- 
decided and Three Reply to In- 
quiry “Diplomatically” 


In spite of strenuous efforts in 
some quarters to get accident com- 
panies to reduce indemnities where 
claims are the result of claimants driv- 
ing, operating or cranking automobiles, 
motorcycles or motorboats it is not 
likely that owners of such pleasure 
“craft” will find any difficulty in buy- 
ing unrestricted policies next year at 
usual prices. Eight companies have 
‘aunounced that they will not take any 
steps by way of policy form changes 
to reduce their loss ratio from this 
hazard. Nine other companies say 
they are undecided, but the majority 
of these apparently expect to take no 
action. Three others reply to a letter 
of inquiry regarding their future course 
in this matter with very diplomatic 
letters that do not even reveal the 
attitude of the companies. 

But Seventeen Show Aptitude 

When it was announced recently 
the Pacific Mutual had notified its gen- 
eral agents that after the ‘irst of the 
year indemnities for accidents due to 
driving, cranking or operating motor 
cars, motorboats or motorcycles would 
be but half single indemnities unless 
an extra premium were paid, THE 
WESTERN UNDERWRITER circularized the 
majority of companies for announce- 
ments of their course in the matter 
and incidentally asked those which had 
the matter still under’ consideration 
to advise it of the fact. Twenty com- 
panies replied, but seventeen giving 
ideas as to their attitude. Extracts 
from their letters are given below: 


Aetna Life—This company does not an- 
ticipate incorporating in its policies to be 
issued after Jan. 1 next any provision re- 
ducing the amounts payable in event of 
automobile, motorboat or motorcycle acci- 
dents. : 

7 . a 

American Fidelity—It has not been de- 

cided as yet what will be the attitude of 


— company in connection with this mat- 
er. 


* ¢ «@ 

Casualty Company of America—Our ex- 
perience in this matter has not been such 
as to warrant this company in changing 
its policies, unless the majority of the 
leading companies do likewise. We were 
in favor of this reduction as a general 
business proposition, looking more to the 
future than to the past, as far as our ex- 
perience is concerned. We believe, how- 
ever, that substantial cooperation by a 
majority of the companies .is necessary 
to make any such restriction effective, 
and that one or two companies alone can- 
not accomplish it. . 

Continental Casualty—We are not plan- 
ning any changes in policies along the 
lines outlined. 

. ” 

Employers Liability—lIt is not the inten- 
tion of this corporation at this time to 
change its accident. policy contracts by 
reducing the indemnity payable for in- 
juries sustained while operating, driving 
or cranking automobiles, motorboats or 
motorcycles. . 

. * 


Pidelity & Deposit—We have not made 
any definite decision regarding the reduc- 
tion of automobile benefits, but under- 
stand that four of the leading companies 
are going to reduce benefits for such acci- 
dents beginning Jan. 1, 1914, 

. * _ 

General Accident—We have not reached 
a definite conclusion with regard to re- 
constructing our accident policies to con- 
tain a provision reducing the indemnities 
for disability resulting from injuries re- 
ceived while operating or caring for an 
automobile. Our percentage of claims for 
accidents of this kind is rapidly increas- 
ing, and it is only a question of time until 
all the companies will be obliged to pro- 
vide means of taking care of this hazard. 

aa . . 


Globe Indemnity—Our company is not 
in a potion to discuss the subject at 
this time. aS ce 

Maryland Casualty—The attitude of our 
company in that matter of limitation of 
loss for automobile accidents is that we 
will continue as at present. 


London Guarantee & Accident—This 
matter was under consideration at the 
last session of the International Associa- 
tion of Accident Underwriters and certain 


same were submitted to the various com- 
panies for their opinions, and I have 
been waiting to get some report from said 
committee before considering the matter 
further. 

o + cs 
Great © 


astern Casualty—We have not 
as yet determined to r 


uce indemnities 
for certain automobile accidents. We 
recognize the necessity. for this action and 
its wisdom and would be glad to cooper- 
ate with our competitors in effecting this 
reform; but we fear that we cannot act 
without the cooperation of our leading 
competitors. ag ay 

Metropolitan Casualty—We have no 
idea at the present time of limiting the 
indemnities which our accident policies 
pay for injuries sustained while operat- 
ing, driving or cranking automobiles, mo- 
torboats or motorcycles. Some months 
ago, inquiry was made of us by someone 
connected with the accident business (I 
have forgotten who it was), as to whether 
we intended making any exception so far 
as the particular hazard referred to is 
concerned. We replied that we could not 
see any good reason for making any 
change, hence would continue the cover- 
age as previously; . 

Midland Casualty—This company has 
not made any decision regarding this 
matter or issued any instructions to its 
agents. We have noted, however, the ex- 
cessive loss ratio in connection with 
policies issued on this class of business, 
and we have the matter under consider- 
ation. I do not know what action will be 
taken in the near future, but it is a sub- 
ject that is receiving our attention, and 
possibly later we will make some restric- 
tions as indicated by our letter regarding 
the action of the company referred to. 


National Life, U. 8S. A.—On certain lim- 
ited policies we have somewhat tightened 
up the automobile clause, by requiring 
that the injuries be caused by an acci- 
dent to the conveyance which makes it 
unable to proceed under its own power. 
Under our regular monthly industrial 
policies no change has been made and 
none is contemplated. Under our com- 
mercial forms, we will have reached a 
decision in the course of a few days. 


Ocean Accident & Guarantee—It is not 
our intention to modify our accident pol- 
icies along the line suggested. 


Preferred Accident—At present we can- 
not say just what we will do concerning 
the automobile hazard applying to per- 
sonal accident policies. We anticipate, 
however, that certain forms we will issue 
next year will contain a clause reducing 
the benefits one-half for injuries received 
while driving, cranking, operating or car- 
ing for an automobile, motorcycle or mo- 
torboat. We have also been advised that 
one or two other companies will take 
similar action. a 

tandard Accident—This company has 
wilt made a definite decision as to what 
it will do on Jan. 1. We are preparing 
policy forms of both types, but cannot 
vive a definite decision just now. We, 
like other companies, have noted the ex- 
cessive losses which have come to us be- 
cause of the automobile, and we realize, 
as other companies do, that if the loss 
ratio is to be reduced, something should 
be done. oe ale 

Travelers—We have not decided to _in- 
corporate in all policies issued after Jan. 
1 a provision limiting payment for claims 
for automobile accidents to one-half of 
the amounts otherwise paid. If such ac- 
tion should be taken by the majority of 
the leading companies, the Travelers 
would doubtless fall in line. 


United States Casualty—President Ed- 
son S. Lott. I do not care to express an 
opinion at this time. 

* ~ - 

United States Fidelity & Guaranty— 
At the present time this company does 
not contemplate reducing indemnities 
payable under its accident or disability 
policies on account of injuries sustained 
while operating, driving or cranking auto- 
mobiles, motorboats or motorcycles. The 
proposition was given due consideration 
by us and was rejected. 

+. * * 

nited States Health & Accident—This 
culanal will in all probability insert the 
so-called automobile prorating clause in 
commercial forms of policies issued by it 
after the first of next year. The matter 
is not entirely decided at this time, but 
we are greatly impressed with the im- 
portance of such a clause. 


COMPETITION 


Competition is a bugbear and a 
scarecrow for those who believe in 1t. 
There is no competition in any fie 
worth mentioning. There never was 
an agent that went into a town an 
wrote up all the risks that there were 
in the place; there is always business 
enough for a man that will go after it. 

The thought within yourself, the 
real you, who has believed these false 
ideas of competition, is what is hurt- 
ing you, and you are the one who 18 
to blame for entertaining those false 








resolutions were passed, and I understand 


suggestions.—H. G. Hinkley. 
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GIVES VIEWS OF AGENTS 


LETTER OF THOMAS F. DALY 
TO W. T. EMMET 


Denver Man Expresses Agent’s Con- 
tentions in Communication to Head 
of New York Department 





When the executive committee of 
the National Association of Casualty 
& Surety Agents met Superintend- 
ent Emmet of New York on Nov. 7 
and filed its brief and presented its 
verbal arguments on the subject of 
expense reduction in liability and 
workmen’s compensation business, 
Thomas F. Daly of Denver, general 
agent of the London Guarantee & 
Accident and a member of the execu- 
tive committee of the National asso- 
ciation, filed with Mr. Emmet his ex- 
pression of the agents’ contentions, in 
a letter which is published here in full: 

“The gentlemen of our committee 
who appear before you this morning 
represent the National Association of 
Casualty & Surety Agents. The dis- 
cussion reveals points of mutual inter- 
est. Administration and acquisition 
costs are the two most prominent be- 
fore us and require the most serious 
consideration. 

Three Parties in Interest 

“In this proposition, as it appears to 
me, there are three fndamental in- 
terests involved—the public as repre- 
sented by the commissioner of insur- 
ance in the different states, the com- 
panies as represented by their respec- 
tive presidents and managers, and the 
Casualty and Surety Agents’ Associa- 
tion, as represented by the gentlemen 
present. 

“That we are all interested in a 
proper solution of the problem goes 
without saying, and the effect of your 
ruling ought to be considered from 
every standpoint. The subject is so 
broad that we feel we are equally in- 
terested with the public and the com- 
panies looking towards a general solu- 
tion which will be for the best inter- 
ests of all. Since you permitted us 
the privilege of discussing with you 
this matter you have given us the hope 
that you will give due consideration 
te the position of all parties whose 
interests are affected by your ruling. 

Compensation and Liability 

_ “Workmen’s Compensation—Nothing 
in this paper is intended to raise any 
question on your ruling with refer- 
ence to workmen’s compensation com- 
missions. Time wiil indicate whether 
or not the amount named will be suf- 
ficient to justify active solicitation of 
this class of insurance. With your 
permission we shall have something 
to say on this subject at a later date. 

“Employers’ Liability—As it appears 
to the writer, there are three causes 
for the unsatisfactory conditions of 
employers’ liability insurance at the 
Present time and for the losses sus- 
tained by the companies in this par- 
ticular branch of the business. 

“First (and most important), inade- 
quate rates. 

“Second, rate cutting generally (?). 

‘Third, great changes that have taken 





place in the laws of the different 
states covering the relations between 
employer and employe. 

Public and Automobile 

“Public Liability, Physicians’ Liabil- 
ity, Elevators, Teams, Automobiles, 
Druggists and Miscellaneous Liability 
Lines—All have been profitable to the 
companies and satisfactory to the 
public and should be exempt from your 
ruling of Oct. 1. 

“Property Damage and Collision— 
From the best evidence that we can 
gather has been reasonably profitable. 
Not to such a degree, however, as the 
miscellaneous kinds of insurance men- 
tioned in the preceding paragraph. 
The volume of this business is not 
large. However, it requires personal 
solicitation, high class salesmanship 
and considerable expense to procure 
this class of insurance—three qualities 
which cannot be secured on a low 
commission basis. In fact, all lia- 
bility lines, aside from compensation, 
require a knowledge of law and a 
degree of salesmanship superior to 
that of any other class of insurance. 

Several Plans Suggested 

“Suggestions have been made by 


‘many regarding the best way of dis- 


tributing the burden of cost to the 
assured and equalizing the load be- 
tween the companies and the agents. 
One suggestion was a differential in 
commission, consistent with the cost 
of acquiring the business in more or 
less sparsely settled territory on ac- 
count of the acquisition cost being so 
much greater because of distances and 
limited penre. 

“Another suggestion was what was 
called the maximum total expense. The 
suggestion conveys the idea of a fixed 
expense covering home office and 
agents’ commissions and every other 
expense with the exception of taxes. 
This idea has a great many elements 
that might prove satisfactory to the 
companies, the agents and the public. 
While it is true that your ruling in 
New York city might be well sustained 
from an economic standpoint, condi- 
tions are so different at other points 
as to require some additional remuner- 
ation for increased expenses to be in- 
curred in procuring the business. 

Ability to Meet Conditions 

“This would appear to be a step in 
the right direction. The suggestion 
further embodies all the possibilities 
of a greater wage for a greater duty 
performed and a reasonably just com- 
pensation for salesmanship and ability, 
as it would permit the company to 
make such rates of commission to 
its agents in more or less expensive 
territory as would be justified by the 
conditions to be met within such ter- 
ritory. In other words, the company 
might be willing to save on its home 
office and administration expenses for 


‘the purpose of building up its busi- 


ness within any territory that might 
be more or less handicapped by dis- 
tances and other conditions that would 
justify a greater remuneration. The 
company, however, would always be 
subject to the controlling influence of 
the maximum of cost for acquisition 
purposes. 

“We believe that the ideas suggested 
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above offer a solution of this problem [NSJRUCTION IS NEEDED 


that will work to the entire satisfac- 
tion of the companies, the agents and 
the public, and that if the maximum 
of expense is decided upon as being 
the best method, the companies will 
have ample opportunity to arrange to 
meet the conditions without disrupting 
their agency force or suffering a loss 
in business. 

“From a strictly economic view of 
this matter, the greater number of 
insured the better for society as a 
whole.” 


HARRISON LAW PUBLISHES 
CASUALTY RATIO TABLE 








Statistician Shows Percentage of Pre- 
mium Income for Five Years Used 
in Payment of Losses, Adjustments, 
Commissions, Salaries and Other 
Ways 





Harrison Law, of Nutley, N. J., who 
is a compiler of insurance statistics, has 
published a table of casualty ratios 
which is of interest. Mr. Law has ob- 
tained a quantity of figures from in- 
surance reports and from companies 
direct and has computed ratios for 
seventy-one casualty companies cover- 
ing all classes of their business for the 
past five years. Taking premiums re- 
ceived as a basis, he gives ratios for 
each of the five years as to the fol- 
lowing subdivisions: Losses, expense 
of investigating and adjusting, commis- 
sions, officers’ and home office salaries, 
agents’ salaries and expenses, taxes, 
licenses and iees, cost of inspections, 
and “other underwriting disburse- 
ments.” All these disbursements he 
combines in totals for each of the five 
years, expressed in percentages, which 
are as follows: For 1908, 92.4%; for 
1909, 77.9%; 1910, 87.2%; 1911, 92%; 
1912, 90%. There percentages repre- 
sent the total cost of business, and the 
inference is that the balance of the 
premium represents profit, which would 
probably be true if the balance were 
not largely—or perhaps wholly—ab- 
sorbed in increases in reserves. The 
experience of the five years is combined 
and tabulated by subdivisions and the 
following percentages indicate the dis- 
tribution of the disbursements: Losses, 
36.8; investigating and adjusting, 5.5; 
commissions, 24.2; home office salaries, 
6.5; agents’ salaries and expenses, 5.3; 
state taxes, licenses and fees, 2.1; cost 
of inspections, 1.8; “other underwriting 
expenses,” 5.4, making a total average 
for five years of 87.6 percent. 

One of the most interesting features 
of the chart is the showing as to com- 
missions and agents’ salaries and ex- 
penses. Comparison shows that while 
some companies pay out more for com- 
missions than others, they pay out so 
much less as agents’ salaries and ex- 
penses that their total cost of acquisi- 
tion is really smaller. Accurate com- 
parisons, however, are impossible owing 
to the difference in character of busi- 
ness done by different companies. For 
example a company a large percent of 
whose business in personal accident or 
plate glass is bound to show a higher 
average cost than one doing mainly 
liability business. 





“Every man has within him the pos- 
sibilities of growth—a growth the 
limit of which is beyond his ken, and 
yet toward which he will continually 
strive if he be a true man.” 





, “A diligent workman, be he ever so 
ignorant, is a far better man and a 
‘much more useful citizen than the 
most cultivated idler.” 
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HIGH SCHOOL BOYS SHOULD 
LEARN INSURANCE 





Importance to Underwriters of Taking 
Question Up with School Boards 
Is Pointed Out 





BY C. D. HARRINGTON 
Of the Committee on Education of the 
American Association of Accident 
Underwriters 

Ask the average young man in any 
one of our high schools, be it large or 
small, as to his knowledge of insurance 
in general or in particular, and you will 
be surprised at the woeful ignorance 
displayed concerning this, one of the 
biggest commercial enterprises in the 
land. If you don’t believe it, try it. 

There are three important reasons 
why young men who are about to grad- 
uate from our high schools should be 
informed on the subject. Only a small 
proportion of them pass on to college. 
The great majority go directly from the 
high school into some business activity. 
In order that they may begin personal 
protection even in a small way, and 
thus get the early benefits thereof, they 
should be informed on the subject, and, 
in my judgment, every commercial 
course in every high school should have 
in it somewhere, space for the presen- 
tation by local experts of the various 
lines of insurance, what they are, how 
they work and why a young man should 
begin to properly protect himself as 
early in life as his earnings will make 
it possible. 

Would Avoid Misfits 

The second reason, while perhaps not 
equally important, is still vitally essen- 
tial. It is surprising how many young 
men when they are graduated from the 
high school have not “found them- 
selves.” They drift from the schools 
into some line of. business with no defi- 
nite idea ahead of them as to what they 
shall do, resulting in the inevitable 
“round peg and square hole” proposi- 
tion. If the matter of insurance, as a 
business, were plainly and [forcefully 
presented to the student by one compe- 
tent therefor, it might settle for many 
a young man the vexed question, “what 
shall I eat, what shall I drink, and 
wherewithal shall I be clothed?” 

Meed of Agency Material 

There is a third reason and, frankly, 
from the standpoint of the insurance 
agent a selfish one. In the large cities 
the need of good agency material is 
keenly felt and scarcely any agencies exist 
but what are seeking most earnestly for 
good solicitors. A good many agencies 
Fave secured splendid results out of 
young men whose attention has been 
turned to the business of insurance be- 
fore they have left the high schools. In 
any locality where there is an associa- 
tion of insurance men, either life, fire 
or casualty, or all three, through the 
means of such an organization, pressure 
can be brought to bear upon the local 
school board to make a feature of this 
all important subject, and it would pay 
any insurance agent or local organiza- 
tion to endeavor to carry on the propa- 
ganda, because of the results they may 
attain in strengthening their agency 
force, to say nothing of the other im- 
portant reasons involved, and the com- 
mittee of the American Association of 
Accident Underwriters on insurance 
education, most earnestly urge every 
local agent to take up this question. 





Are you there when it comes to mak- 
ing the best of the worst of it? 
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Liability Insurance 


The Insurance Brokerage Associa- 
tion of Chicago has recently heard 
from two or three people who gave 
practical suggestions that. will greatly 
assist men in the business, especially 
along the lines of meeting the compe- 
tion of class mutuals or interinsurance 
concerns on casualty risks. 

Edward H. Morrill, Jr.. manager of 
the liability department of the Trav- 
elers of Chicago, advanced the argu- 
ment that with the companies being 
limited in their acquisition cost to 17% 
percent for workmen’s compensation 
and 20 percent on other liability lines, 
there is little, if any, opportunity for 
state insurance funds, mutuals or inter- 
insurers to come within this limit. 
Managers of the interinsurers usually 
receive from 20 percent up as their 
commission. 

Mr. Morrill advised agents to tell 
the assured frankly about this ruling 
and the limitation in acquisition cost. 
He believes that any reasonable man 
will be convinced that the expense 
ratio is, therefore, reduced just about 
as low as it is possible to get it, and 
when it is considered also that the 
stock companies have back of them 
the capital and other assets to pro- 
tect policyholders, and the assured is 
not liable for an assessment or to have 
his loss reduced, it will make a very 
forceful appeal to him. 

The state funds, interinsurers and 
mutuals have a certain amount of ex- 
pense that all companies must meet. 
These concerns have put up the talk 
of lower cost because they could save 
on the expense end. With the limita- 
tion placed by the New York depart- 
ment on the acquisition cost, it is 
hardly likely that they can beat the 
record of the stock companies. 

* * * 


In the case of an interinsurance 
concern the failure of any subscriber 
to meet his portion of a loss, means 
that the assured himself must stand it, 
as the subscribers are severally, not 
jointly, liable. If a mutual meets with 
excessive losses and is unable to pay 
all, the members can be assessed to 
meet its obligations. Policyholders in 
a stock company incur no other lia- 
bility than the amount of their premi- 
um.: The stockholders take the rest 
of the risk. 

Another man who addressed the 
brokerage association was Darby A 
Day, Chicago manager of the Mutual 
Life, who brought out the fact that 
there is something more than mere 
indemnity in an insurance contract. 
The state funds, mutuals and inter- 
insurers can furnish little more than 
naked indemnity. They are not able 
to render the service that stock com- 
panies do which employ agents. An 
agent or broker is present at all times 
to give his personal attention to the 
assured. He sees that he is properly 
covered; that the policy is so written 
that when a loss comes there will be 
no dispute. In other words, the policy 
is fitted by its various riders and 
clauses to meet the individual needs 
of each assured. In case of any dis- 
pute between the assured and com- 
pany, the agent or broker is at hand 
to stand between him and the com- 
pany. In case he desires any advice 
or suggestion, his agent is prepared to 
give it to him. 

Where a policyholder deals with any 
concern that does not employ agents, 
he receives but little if any service. 
He merely gets indemnity. Frequent- 
ly the home office of the concern is in 
some distant state. It knows nothing 
or little about his individual needs. It 
simply sends him a policy and that 
ends it. There is no one in his locali- 
ty to whom he can appeal or to whom 
he can go for advice in case of dis- 
agreement or change of condition. He 
has a contract without service. 

* * * 


Mr. Day brought out this point in 
citing the Postal Life of New York, 





which secures all its business through 
the mail. Its indemnity may be the 
best. It probably is able to meet all 
its obligations, but there is no agent 
at hand to study the needs of an appli- 
cant and diagnose his case. There is 
no one to fit a special policy to his 
peculiar needs.. There is no one at the 
home office that is personaly acquaint- 
ed with him. He simply gets a con- 
tract and it may or may not suit his 
case. In event of disagreement he 
must fight his own battles. If he has 
to bring suit or go to court to settle 
a dispute, he is not able to take it 
up with any one or any where except 
at the home office. 

The same line of argument applies 
to interinsurers, class mutuals and 
state compensation funds. The great 
essential service that the agent is able 
to render is lacking, and that deprives 
an assured of one of the most attract- 
ive features of his contract. In many 
states, interinsurers are only able to 
operate through an underground sys- 
tem. There is nothing in the law that 
permits them to be licensed. In such 
a case the need of an agent is still 
greater. All these concerns which at- 
tempt to operate direct with the as- 
sured can furnish little more than 
their own policies. It is not possible 
for them to take up each case sepa- 
rately as an agent or broker does and 
make it a study. 

Many of these concerns have not 
the experience that the stock compa- 
nies have. They may be able to make 
a good showing the first few years 
until they get an average. It pays to 
deal with an agent or broker at all 
\times, in order to possess the value 
of his experience and help. 


= 





Policies Covering Specific Contracts 
—lIt is important for the best conduct 
of our business from every standpoint 
that liability policies issued for owners 
or contractors—both employers’ and 
public—covering specific contracts, 
‘should be written only for the period 
required to complete the work. If a 
ipolicy is written for a year to cover 
a contract which it will take only two 
months to complete, it is apparent that 
there will in all probability be a long 
delay in making audit and adjusting 
the premium, unless, as does not often 
happen, the agent is promptly advised 
of the completion of the work and in 
turn notifies the home office. On the 


-other hand, if the policy were written 


‘for the two-month period, the adjust- 
ment of the premium would be com- 
pleted promptly. 

It should also be remembered that 
if the policy is written for a year an 
\unearned premium reserve must be 
put up for the full period, and in the 
case mentioned a reserve would be 
carried for a period of ten months in 
which no liability actually existed, 
which would be a handicap and un- 
necessary expense for the company. 

Cooperate with us to correct and 
forestall such a condition of affairs by 
writing policies for the exact periods 
contemplated, or, if it is necessary 
to write the policy for a year’s period, 
see that termination and adjustment 
are brought about immediately when 
the contract is completed. Such coop- 
eration will bring about a condition 
more satisfactory to you, your clients 
and the company.—Coordinator. 





DOING ONE’S BEST 

To do his best an agent should con- 
quer his work and not let his work con- 
quer him, should be aggressive and 
progressive. He must be filled with en- 
thusiasm, full of action, believe thor- 
oughly in ‘himself, and thus reflect or 
impress his individuality upon others. 

Nor should an agent yield to discour- 
aging features which will almost daily 
present themselves, but pursue steadily 
his work in face of all discouragement. 
Persevering ambition will carry him 
over and beyond éverything.—Pre- 





ferred Pilot. 
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The METROPOLITAN GASUALTY 
INSURANCE COMPANY OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Ins. Co. 
TE PLAGLASS EUGENE H. WINSLOW, President 
Se SOS Meee 
the Most Approved Forms ALONZO G. BROOKS, Ass’t Sec’y 
RELIABLE AND ENERGETIC AGENTS WANTED 
AMERICAN ASSURANCE COMPANY 
PHILADELPHIA, PA. 
REINHOLD R. KOCH, President 
Capital, $350,000.00 Premium Income, 1912, $420,000.00 
LIFE, ACCIDENT AND HEALTH INSURANCE 
INSURES MEN, WOMEN AND CHILDREN 
WANTED—DISTRICT AGENTS 
IN INDIANA, ILLINOIS, MICHIGAN AND PENNSYLVANIA 
P By THE 
Hoosier Casualty Company 
Indianapolis, Indiana 
HEALTH, ACCIDENT AND FUNERAL BENEFIT INSURANCE 
A stipulated premium company with securities deposited with the Auditor of State of 
Indiana to guarantee claims. We pay no dividends to stockholders, consequently have 
more money to pay to agents and policyholders. We help agents to get started in the 
business. rite us today if you want the best selling policy in America. 
If you can sell the best 
Just What You Want. weatiivend Accident Policy 
on the market, we have the 
proposition you have been looking for. Honest treatment. Hearty 
co-operation. Most liberal contract. Write or see 
THE AMICABLE ACCIDENT ASSOCIATION 
Eleventh Floor, Westminster Building, Chicago 
Securities Salesmen—Attention 
The stock that is selling NOW 
The Equitable Bank Deposit Guarantee Co. 
*“*DEPOSIT GUARANTEE”’ 
726 National Life Building, CHICAGO 


HAMILTON, President. 











MIDLAND (CASUALTY (COMPANY 
“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over $100,000 with the Illinois department 
and capital and surplus of over $200,000. 


Licensed in Illinois, Indiana, Mi West Virginia, Pennsylvania, Kentucky, Minnesota, Mississ- 
ippi, Texas, Colorado, Washi , Tennessee, California, New Jersey, Missouri, and South Dakota. 
The only Company organized and doing business under the Casualty laws of Illinois. 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 


Bata) SECURITY CASUALTY CO. 
c. Zz ne ee ee GRIFFITH oe 


















W. Morton HARRIOTT PRESIDENT 


- Company up to the minute in its methods, ideas and policies. The 
CAPITAL Mly stock company confining itself to Industrial Health and Acciden 
$125,000 Insurance. This means service to the agent and policyholder. 





THE AMERICAN GUARANTY CO. 


COLUMBUS, OHIO 


We write Bank Burglary Bonds Automobile ' : 
“Fidelity ** State, County, Township, City _ 
“* Depository “ Administrators, Executors, Guardians 
Deposit “« Employes 


Agents wanted in Ohio and Indiana 
JOHN L. HAMILTON, President 


SCOTT MORRIS, Secretary 














The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 


EB. M. TREAT, President 
Insures manufactur against Annual Loss through 
Insolvency of SS aaa ey high-class solicitors. 
415 Locust St., ST. LOUIS, MO. $02 Broadway ZNEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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EXTERNAL AND VIOLENT 


USE IN INSURING CLAUSE OF 
POLICY DISCUSSED 





Arthur P. Woodward Says Contract 
Without Them Is No More Lib- 
eral Than With Them 





At a convention of agents of the Con- 
necticut General Life some months ago, 
Arthur P. Woodward discussed policy 
contracts of accident insurance. His 
explanation of the insuring clause was 
so interesting that it will bear repeti- 
tion. It was as follows: 

“Upon analyzing the policy, the in- 
suring clause discloses the limited 
scope of the insurance granted. The 
loss must be due to bodily injuries, ef- 
fected directly and independently of 
all other causcs through external, vio- 
lent and accidental means. For up- 
wards of forty years, these five words— 
external, violent and accidental means, 
were used in the insuring clause of all 
accident policics. This phrase has been 
construed and defined by the courts in a 
long line of decisions, so that at the pres- 
ent time their use expresses the clear un- 
derstanding of both the insurer and the in- 
sured, an understanding sanctioned by 
the usage and custom of the business. 
A few years ago, some company sought 
to obtain a fancied advantage over their 
more conservative competitors, by 
omitting the words ‘external and vio- 
lent,’ retaining only the words ‘acci- 
dental means’ in their policy. Through 
a sophisticated reasoning and because 
of the ever ready suspicion with which 
the public is prone to view the lan- 
guage of an insurance policy, competi- 
tion ‘thas forced the companies to a 
very general use of this form of lan- 
guage; the only result of which has 
been to make the deception easier with- 
out increasing the scope of the policy 
one iota. 

Decisions Are Cited 
_ “To appreciate what I have said, it 
is necessary to thoroughiy understand 
the terms ‘external, violent and acci- 
dental means’ or ‘accidental means’ as 
they are used in the accident insurance 
contract. The policy is generally but 
erroneously called an accident policy, 
and an overwhelming proportion oi the 
public believe that they are insured 
against accidents. Webster defines ‘ac- 
cident’ as an unexpected event, casualty 
or contingency, and as so defined and 
as generally used, this is a condition 
or result, but the only result with which 
an accident policy concerns itself is a 
loss, and this loss may or may not be 
an accident: The test of liability comes 
in the cause of the result. The means 
producing the result must be acci- 
dental. In one of the earliest cases 
under an accident policy, U. S. Associa- 
tion vs. Barry, decided by the Supreme 
Court of the United States, 131 U. S., 
the court said: ‘That it a result is 
such as follows from ordinary means 
voluntarily employed in not an un- 
usual and unexpected way, it cannot be 
as a result effected by accidental means, 
but if in the act which precedes the 
injury, some thing unforeseen, unex- 
pected, unusual occurs which produces 
the injury, then the injury has resulted 
through accidental means.’ 
Makes Policy No Broader 

“And in one of the latest reported 
cases, Schmidi vs. Indiana Travelers’ 
Accident Association, the court in dis- 
cussing the policy and after an ex- 
haustive review of authorities, says: 
A death may in a sense be an “acci- 
dent” or “accidental”; that is, a death 
Or injury may be a result not intended, 

ut may or may not be occasioned by 
accidental means. Thus it is said in 

Oyce on Insurance, section 2863, page 
208: “A person may do certain acts, 
the result of which acts may produce un- 

Oreseen consequences, ind may pro- 
duce what is commonly called acci- 
dental death: but the means are ex- 
actly what the man intended to use, 
and was prepared to use. The means 





were not accidental, but the result 
might be accidental.” ’ 

“It will be seen from these decisions 
that the controlling words in the in- 
suring clause are ‘accidental means,’ 
while the words ‘external and violent’ 
have been of no force other than to 
further define and clarify the phrase 
which to the lay mind they certainly 
do. Bearing in mind that this interpre- 
tation and construction was thoroughly 
familiar to the minds of the under- 
writers who first adopted the phrase 
‘accidental means,’ without using its 
explanatory words ‘external and vio- 
lent,’ and that it was not their inten- 
tion, nor in fact have their policies cov- 
ered a wider range of liability than 
the older ones containing the thor- 
oughly understood phrase, we are of 
necessity forced to the conclusion that 
it was adopted merely in the hope of 
deceiving the public into believing that 
a policy so phrased was more liberal 
in its terms.” 


ACCIDENT DECISION 


The Illinois Appellate Court decides 
in the case of Franklin v. Continental 
Casualty: 

1. In an action on an accident pol- 
icy evidence that insured fell, striking 
his chest across a post, which pro- 
duced a mark on his chest, and that 
he died by reason of a pulmonary 
hemorrhage, warranted jury in finding 
that insured came to his death by rea- 
son of accidental, external and violent 
means, unassisted or induced directly 
or indirectly by any other cause. 

2. A coroner’s verdict is admissible 
in an action on an accident insurance 
policy, but a finding that the death 
resulted from natural causes is prop- 
erly eliminated from the consideration 
of the jury. 

3. Instructions must be considered 
as a whole. 

4. In action on accident policy de- 
fendant filed plea setting up that in- 
jured misrepresented his age, which 
was material and plaintiff filed replica- 
tion denying age was material, to 
which defendant demurred, held de- 
fendant could not complain of over- 
ruling of demurrer where he produced 
no evidence to prove age of insured. 








“VISIBLE MARKS” 


A burglary insurance policy provided 
that recovery should be had in cases 
in which there was burglary by force 
and violence, but that “the company 
shall not be liable unless there are 
‘visible marks’ upon the premises of 
the actual force and violence used in 
making entry into said premises or 
exit therefrom.” Two employes of an 
insured under a policy of this kind 
opened the outer door of insured’s 
warehouse in the early morning pre- 
paratory to the day’s business, leav- 
ing the door closed but unlocked be- 
hind them. Under these circumstances 
two persons entered the warehouse by 
merely turning the knob on the outer 
door. With drawn pistols they pro- 
ceeded to rifle the place of large quan- 
tities of silver. Now, can there be 
recovery under the terms of the pol- 
icy? Plainly there was burglary with 
force and violence, but the policy 
clearly modified the condition under 
which there might be recovery by in- 
serting the clause referring to “visible 
marks” of force and violence. The 
court of appeals of New York held 
that as the terms of the policy were 
clear and unmistakable, and the condi- 
tions were in no way illegal, the court 
must enforce those conditions, and as 
there were no visible marks left upon 
the property, such as broken locks, 
etc., no recovery could be had, even 
though this was a burglary insurance 
policy coupled with a plain case of 
burglary. (Rosenthal v. American 
Bonding Co. of Baltimore, 100 North- 
eastern Reporter, 716.)—National Cor- 
\poration Reporter. 





“What is the use of aspiring to pros- 
perity if we do not avail ourselves of 
the means to gain it?” 











Colman Bldg., Seattle, Washington 





NEW ENGLAND 


Casualty Company 
BOSTON, MASSACHUSETTS 
CORWIN McDOWELL 


PRESIDENT 


Fidelity and Surety Bonds, Liability, Automobile 
Property Damage, Plate Glass, Burglary 
and Theft, Accident- Health Insurance 


Reliable representatives wanted in unoccupied territory 


H. M. McCONNELL, General Agent, Fifth Floor, Nat’l Life Bidg., Chicago 
SEELEY & COMPANY, General Agents, 
Board of Trade Bldg., Portland, Oregon 
GREGORY & APPEL, General Agents, 121 E. Market St., Indianapolis, Indiana 
JOHN J. BRANDON, General Agent Casualty Lines, Lemcke Bldg., Indianapolis 
C.D. STOWELL & COMPANY, General Agents - - - Kansas City, Missouri 
FRED S. YOUNG & CO., General Agents, - - - - 
THE JAS. A. JONES AGENCY, Inc., General Agents, - - Detroit, Michigan 


Des Moines, lowa 








Ben-Hur Casualty Company 


CRAWFORDSVILLE, INDIANA 


Licensed in Indiana, Illinois, Michigan, Ohio, 
Kentucky and Tennessee 











Western Indemnity Company “rexas” 


H. M. BRYAN, Secretary THOMAS B. LOVE, President 


E. R. LONG, Auditor 


Accident and Health, Plate Glass, Burglary 
and Automobile Liability Insurance, and 
Fidelity and Surety Bonds. 


Surplus to Policyholders, $470,156.22 








Inter-Ocean Casualty 
Company 
Springfield, Illinois 


Good Territory and Liberal 
Contrac’s for Accident Agents 
who are Producers. Address 


W. A. NORTHCOTT 











PRESIDENT 


Northern 
Casualty Company 


A. J. SCHUNK, President 


Writes Surely and Fidelity Bonds, 
Burglary, Plate Glass 
Accident and Health Insurance 
Home Office: 
Aberdeen, South Dakota 








STOCK SALESMEN 


The Only Million Dollar Casualty Company in Ohio 


Officers and Directors are Prominent State Officials, Bankers and Business Men. 
Territory opened, letters of introduction and leads furnished salesmen. 
Special Contract and territory ready for five high grade producers. 


Capital 
$1,000,000 


THE REPUBLIC CASUALTY COMPANY 


Surplus 


1507-1511 Rockefeller Bldg., Cleveland, Ohio 





The Fidelity & Casualty Company of New York 


D2 Liberty Street, New York, N.Y. 


Assets 
Liabilities 

CRs 66000 cobhanvenisnnedsosee 
Surplus over all liabilities..... 
Losses paid to June 30, 1913 


This C y issues tracts as follows: Fidelity Bonds; 
Burglary, Larceny, and Theft Insurance; Plate Glass Insuran 











ce; Liability 


Semi-Annual Statement, June 30, 1913 
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- _1,921,020.95 
42,907,985.38 


Surety Bonds; Accident, Health, and Disability Insurance; 
vers, Public, Teams (Personal 
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HAS EFFECT ON CREDIT 


LIABILITY FOR COMPENSA- 
TION MUST BE CONSIDERED 





Views of Underwriter and of Bankers’ 
Representative Set Forth in 
Financial Paper 





The Commercial West, a prominent 
Minneapolis financial paper, recently 
published some interesting views on 
the effect of workmen’s compensation 
on the employer’s credit. Wirt Wilson, 
of Wilson & Force, managers of the 
United States Fidelity & Guaranty, 
contributed an article on this subject. 
After speaking of the provisions of 
the new law and of its great advan- 
tages over the old liability law, Mr. 
Wilson points out the risk the em- 
ployer runs of having to make large 
and altogether uncertain payments of 
compensation. He propounds this 
question: 

“Can any employer have that element 
of uncertainty hanging over him? Will 
he always be in a position and pre- 
pared to make the small payments as 
well as the large ones? Will he be 
in a position to continue these pay- 
ments over a period of from 300 to 400 
weeks, which is possible in many 
cases? Or, does the conservative busi- 
ness man wish to know what his defi- 
nite overhead charge will be for the year 
for this class of protection as he does 
with his fire insurance; know what the 
premium is that will carry the hazard, 
and relieve his mind of this important 
detail, which is so vital to his business 
and his credit.” 

Insurance Needed for Safety 

Continuing Mr. Wilson says: 

“The man who has given the sub- 
ject of compensation insurance and its 
effect upon his business any consid- 
eration will ascertain from a reliable 
and strong company writing this class 
of casualty insurance what the cost will 
be to protect himself against this haz- 
ard, and allow the companies that 
write this class of business to assume 
the payments that it is liable for under 
the law. Why do we speak of this 
law and your credit? 
obligation that the law imposes may 
bring to you payments so burdensome 
to your business that its very existence 
may be in jeopardy; if not that, larger 
payments would be a constant drain on 
your resources, and an obligation that 
would be a liability against your busi- 
ness, and to be considered by those 
extending your credit. 

Burden of Uncertainty 

“If there is any one thing that is 
burdensome to a business man, it is any 
element of uncertainty that he cannot 
anticipate; and it is true that the work- 
men’s compensation act presents a new 
element to be considered in your busi- 
ness, and it is for the business man to 
understand and to guard against and 
protect himself by insuring the risk 
and in that way eliminating a dan- 
gerous element. The banker from 


whom you borrow, if he is well in- 
formed, and the wholesale house from 
which you ask credit, will want to 
know if you are prepared for these pay- 
ments; if you are careful in the con- 
duct of your business and are pro- 
tecting it against the payments that 


Because this |. 


might in a serious manner affect the 
solvency of your concern. 

Must Have Good Insurance 
“If the business man comes to the 
conclusion that this hazard should be 
insured,—as he undoubtedly will if he 
gives the matter even slight consid- 
eration,—he must realize that in plac- 
ing this insurance he should secure a 
strong and dependable company that 
can meet the payments as they come 
due. The law provides that in the 
event of the insolvency of the com- 
pany in which he is insured, the em- 
ployer does not then escape the pay- 
ments, but must make them notwith- 
standing that he was insured. In fact, 
when you are placing your insurance, 
you must realize that while the con- 
tract is written for one year, you are 
as a matter of fact entering into a six 
or eight-year contract, due to the fact 
that some of the payments provided 
for in the law cover weekly payments 
for periods as long as six or eight 
years.” 

Views of Bankers’ Secretary 
The Commercial West then inter- 
viewed George H. Richards, secretary 
of the Minnesota Bankers ‘Association, 
who said in part: 

“It seems to be something of a prob- 
lem as to how many employers of 
labor are giving the law consideration, 
and it is clearly evident that it is not 
receiving the attention that the gravity 
of the situation would seem to war- 
rant. Something of an effort has been 
made to call the attention of the mem- 
bers of the Minnesota Bankers’ Asso- 
ciation to the fact that in extending 
credits it is absolutely necessary to 
take into consideration the fixed lia- 
bility this law imposes upon an em- 
ployer of labor, whether he has one 
employe or many. What I fear is 
that a good many of our members will 
fail to properly protect themselves un- 
til some expensive experiences have 
been met with. The small merchant, 
for instance, who has only one or two 
people in his employ, many times has 
an equity in his business which is not 
sufficient to pay the amount this law 
would require in case of accidental 
death, or the disability compensation 
allowed, and he would be put out of 
business. 

Insurance Absolutely Essential 

“Many small contractors are assum- 
ing risks which, compared to their 
capital, are al) out of proportion, and 
sooner or later their creditors must 
meet with some severe losses, or in- 
sist upon protection by casualty insur- 
ance. I imagine that many business 
men who employ only a few people do 
not appreciate the importance of this 
matter, thinking that their employes 
would not enforce payment for dis- 
ability ,and that accidental death is a 
| very remote possibility. It is quite 
possible that one may err in judgment 
as to his ability to settle with an em- 
ploye, in view of the simplicity of es- 
tablishing a claim under this law, and 
to the event of accidental death, the 
claim would be a quick asset of the 
estate of the deceased, and in adminis- 
tering the estate, it would be necessary 
to enforce it.” 





The man who is successful at win- 
ning friends and at molding other peo- 
ple to think as he does usually has the 
qualities of cheerfulness and politeness 
to an eminent degree. —Thos. A. Buck- 
ner. 
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Accident-Health Policy 
MIDLAND IND, CASUALTY COMPANY, « Chica o, Til. 


tmeures Men or Women—all 16 to 70, at the low cost 
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Cc. D. STOWELL & CO., General Agents 
NEW ENGLAND CASUALTY CO. 


Correspondence solicited from live agents in Kansas and Missouri. 


VICTOR BUILDING, KANSAS CITY, MO. 

















American Automobile Insurance Company 


RAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 


Pierce Building, St. Louis, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire. Theft. Collision, Property Damage 
and Liability 


Get The Agency 


NATIONAL 
FIDELITY & CASUALTY 
COMPANY 


OMAHA, NEBRASKA 


N. F. & C. Means “The best of everything for both 
Agents and Assured” 











Accident and Health Fidelity and Surety Bonds Plate Glass 
Burglary : Liability 

Agents and Brokers within the State of Illinois 
should at once correspond with E. P. Fatch & Com- 
pany, General Agents, 2017 Insurance Exchange, Chicago, 
regarding the three best selling Accident and Health policies 
in America. 

These policies contain more and better features to talk 
about than can be found in any other policy. We invite 
comparison. 


PACIFIC SURETY COMPANY 


Over 28 years old 
Admitted assets : : over $747,000.00 











Union Casualty Insurance Company 
PHILADELPHIA, PA. 


Writes all lines of Casualty Insurance—Accident, Health, 
Liability, Plate Glass, Burglary, Steam Boiler, and 
Automobile Property Damage. 


It’s a Good Company—and a good one to 
represent. 











TRAUMATIC HERNIA®) 


An illuminating exposition of a disease which frequently masquerades in 
the guise of “accidental injury,”’ and which induces much avarice in the 
minds of many of its victims, their attending physicians and attorneys. 


A careful persual of this article by Dr. David H. Keller, published 
in The Western Underwriter, we ge 25, 1913, is calculated to put “‘back- 
bone” in the claim adjuster and to make life easier for those having 
any doubts in reference to the cause of hernia. 


Reprints will be sent prepaid at the following prices, cash with order: 
Single copy, 10 cents; 25 copies, $1.50; 50 copies, $2.50; 100 copies, 
$4.00; 250 copies, $6. '00; 500 copies, $7. 50; 1,000 copies, $10.00. 
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BRITISH COMPENSATION 


PECULIAR WORKINGS OF THE 
ACT ARE SEEN 





Claims Show a Constant Increase 
Making Experience Inadequate as 
a Guide for Future 


(From the Stone & Webster Public Serv- 
ice Journal for November, 1913.) 
The London Economist of October 
1ith contains an extremely interesting 
article on “The Growth of Workmen’s 
Compensation.” It is a study of a 
recent British ‘blue-book entitled, 
“Statistics of Compensation Under the 
Workmen’s Compensation Act and the 
Employers’ Liability Act.” This work 
deals nominally with only seven indus- 
tries, but actually it takes in all the 
main manufactures of the country, as a 
number of the different industries are 
lumped together and appeal in the sta- 
tistics as one. 
Makes Profit Impossible 
The main object is to show the vol- 
ume of compensation paid to workmen 
in the different trades; but before the 
figures are examined, it must be ex- 
plained that they represent merely the 
compensation paid—not the full cost of 
working the acts. The most striking 
fact is the continuous growth of claims, 
a growth which has surpassed all the 
calculations on which the early work- 
ing of the acts was based, and has made 
it practically impossible for insurance 
companies to make a reasonable profit 
out of their workmen’s compensation 
business. 
Annual Increase in Claims 
The subject is discussed by the Econ- 
omist under several heads. First, it 
shows the growth in the total compen- 
sation paid and in the compensation 
paid per employe. In 1909, for ex- 
ample, the total paid was £2,274,238, and 
the amount per employe averaged 6s. 
10d. These items were respectively 
£2,700,325 and 7s. 8d. in 1910; £3,056,- 
404 and 8s. 5d. in 1911; and £3,174,100 
and 8s. 7d in 1912. Since the act of 
1906 came into force workmen have 
every year claimed more and more 
from their employers, have made more 
and more out of their “half wages,” and 
must therefore either have met with 
more and more accidents or been more 
and more successful in getting bigger 
compensation for such accidents as 
have taken place. 
Mot Due to Speeding Up 
The fact cannot be adequately ex- 
plained by saying that there has been 
a greater activity of trade, involving 
longer working hours and a general 
speeding-up of employes. For one 
thing, we see that the number of fatal 
accidents increased from 3,341 in 1909 
to 3,599 in 1912, while at the same time 
nonfatal accidents increased from 
332,612 to 424,406; that is, fatal acci- 
dents have gone up 7.4 per cent, and 
nonfatal 57.7 per cent. Long hours, 
therefore, which are as likely to lead 
to the one kind of accident as to the 
other, cannot, says the Economist, 
be responsible for the general increase. 
in its opinion, the real cause of the 
lcrease is the better understanding 
of the act among workmen, malinger- 
ing more or less deliberate, and, finally, 
the interpretation placed on the act by 


the county court judges and the High 
Court. 


Act Causes Malingering 

Under the act of 1906, a workman 
who is away for less than a week gets 
nothing; a workman who is away for 
more than a week and less than two 
weeks is paid as from the end of the 
Tst week; a workman who is away 
Or more than two weeks is paid from 
the day he leaves work. To get com- 
Pensation in full a workman must stay 
away at least a fortnight, and there is 
clearly no inducement for a man to 
Struggle against his weakness when a 
Successful struggle means a loss of the 
week’s pay. The statistics covering 
this particular aspect are quite signifi- 
cant. In 1908, 11.19 percent of the 





total claims were based on absence of 
less than two weeks, but in 1912 this 
percentage had shrunk to 8.52 percent. 
In 1908, 27.28 percent of the total 
claims were based on absence of two 
to three weeks, whereas in 1912 the 
percentage was 31.90 percent. In 
other words, the balance between “less 
than two weeks” and “two to three 
weeks” has completely shifted. The 
Economist thinks that the figures can 
have but one meaning. Workmen have 
realized that fifteen days’ incapacity 
pays very much better than thirteen 
days, and not unnaturally have made 
* best use of their increasing knowl- 
edge. 

” Increase in Eye Disease 

One of the industrial diseases which 
has been made grounds for compen- 
sation is the rather obscure affection of 
the eye known as nystagmus, from 
which miners suffer. In extreme cases 
it is very troublesome, but often the 
patient’s discomfort dates from the day 
when the doctor diagnoses the com- 
plaint. The new cases among the 
miners rose from 460 in 1908 to 1,376 
in 1912. It is inconceivable that the 
disease has made such extraordinary 
progress. It appears to have become 
a fashionable complaint, thanks mainly, 
the Economist thinks, to the knowl- 
edge that it carried compensation at 
the expense of the employer or the 
insurance company. 

Attitude of Courts 


The attitude of the courts is also an 


interesting feature of this discussion. 


Of the cases that came before the 
courts in 1912, the workman was suc- 
cessful in no less than 76 percent. It 
is a well-known fact that insurance 
companies hate going to law, but when 
they do they nearly always win; conse- 
quently the exceptional results in their 
workmen’s compensation act cases in- 
dicates a very unusual attitude on the 
part of the judges. For some reason 
the county court judges have always 
leaned towards the workman, and, 
thanks to the number of judgments, the 
scope of the act is apparently much 
wider than its authors intended it to 
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LIVE STOCK 


Question—Do you know of a com- 
pany that writes live stock insurance 
on horses owned by a trader and horse 
dealer? We have a party who conducts 
a-sales stable in this city, with ap- 
proximately fifty horses on hand at all 
times, and he is desirous of securing 
insurance against sickness and acci- 
dents, as he sometimes rents horses 
for commercial purposes and has re- 
cently lost a valuable animal through 
accidental death, while it was being 
used by one of his customers. 

Answer—An open blanket policy on 
livestock is, as far as we know, un- 
obtainable. Live stock insurance com- 
panies must, like life insurance com- 
panies, have some means of selecting 
their risks. While some life insurance 
companies believe that group life insur- 
ance can be written under certain re- 
strictions the circumstances surround- 
ing the two forms are far different. In 
fact, a life insurance company writing 
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a group gets a selection in favor of the 
company under a term policy while a 
live stock company would get a selec- 
tion against the company. 

From another standpoint the proposi- 
tion you submit is objectionable from 
an underwriting standpoint. The group 
is composed of animals that are en- 
gaged in a less desirable occupation 
than are risks sought by the companies. 

The moral hazard, even though the 
reputation of the owner be the very 
best, must also be considered. If he 
held an open blanket policy he might 
exercise less care in purchasing animals. 
If he were crooked he would probably 
make a point of buying up animals 
threatened with sickness at reduced 
prices, feeling he could make a good 
thing by selling them to the insurance 
company. 


“ANNUAL REST” 


Question—The Illinois workmen’s 
compensation law of 1913 in section 9, 
provides for commutation of periodical 
payments of compensation into a lump 
sum, “which commutation shall be an 
amount which will equal the total sum 
of the probable future payments at their 
present value upon the basis of inter- 
est calculated at 3 percentum per an- 
num with annual rest.” What does 
“with annual rest” mean? 

Answer—The committee which framed 
the bill, after considerable discussion, 
decided that “with annual rest” best ex- 
pressed the intent that in computing 
the interest the compounding should 
be done annually and not more or less 
frequently than that. It readily may 
be seen that if the interest were com- 
pounded quarterly or monthly the lump 
sum would.be quite different, and un- 
less the law specifically stated how 
often the compounding should be done, 
there would be opportunity for dis- 
pute in every case. 


MISSOURI SUICIDE LAW 


Question—I notice references occa- 
sionally to the Missouri “suicide law.” 
Just what relation does it have to an 
accident policy, if any? 

Answer—The statute is as follows: 

“In all suits upon policies of insur- 
ance on life hereafter issued by any 
company doing business in this state, to 
a citizen of this state, it shall be no 
defense that the insured committed sui- 
cide, unless it shall be shown to the 
satisfaction of the court or jury trying 
the cause, that the insured contemplated 
suicide at the time he made his applica- 
tion for the policy, and any stipulation 
in the policy to the contrary shall be 
void.” 

Earlier decisions under this law held 
that the suicide clause does not apply to 
accident policies, but in 1907 in the 
Whitfield case (205 U. S. 489 reversing 
144 Fed. 356 and 125 Fed. 269), the con- 
trary view was taken. Since that time 
accident companies in Missouri have 
had to pay suicide claims, and every 
effort so far made to have the law re- 
pealed or amended has proved unavail- 
ing. 

The situation perhaps is worse now 
than formerly by reason of the fact that 
the last legislature exempted accident 
insurance companies from the operation 
of this law and the governor vetoed the 
bill, This advertised to the people of 
Missouri that an easy way for one in- 
tending to commit suicide to take care 
of his family, is to load up with acci- 
dent insurance. 





Coin Your Leisure Into Dollars.— 
Every insurance man has leisure mo- 
ments. He can put these to good 
use. The American Bankers Insur- 
ance Co. is selling accident and 
health policies with cumplete cover- 


age and no jokers in the contract at 
20 per cent less than other com- 
panies. They are ready sellers. An 
agency will soon make you a good 
income., Home office, Cass and 
Ohio Sts., Chicago. 
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